| Hudson's New Sports Car 10 Inches Lower Than Standard Models— 


Hoping for spring output, 


Hudson's Italia combines elegance with new engineering features. 


The cream-colored car is 


nearly 10 inches lower than standard models and powered by a 114-horsepower engine. Among its features are adjustable 


> “Anatomical” 


§ F 
' 
: 





seats and simulated jet stacks in the rear\ fenders, which hold the tail, signal and back-up lights. The “ 


step-down" 


ody was designed and produced in = by Corrozzerip Touring in collaboration with Hudson experts. (See story on Page 49.) 


Sparks 


State of the Nation’s Economy: 


Up 


Business INpex—Physical volume 


of business in week ended Aug. 22 


"advanced to 111.8 from 111.6 in the 
preceding week, according to 


-) Barron’s. 


Ram Loapines — Totaled 817,431 
cars in week ended Aug. 22, or 
10,044 more than the previous 
week, but 16,798 below the like 

| week in 1952. 


Sree. Output — Operating rate | 


week was estimated at 95.4 per- 


"cent of capacity against 93.4 per- 
"cent the previous week. 


EMPLOYMENT — Rose in August 


- unemployed in August was 1,240,- 


©" ended Aug. 26 by $201 million, ac- | 
‘cording to Federal Reserve Board. | 


000, against 1,548,000 in July. 
. om * 


Down 
Bank Reserves—Dropped in week 


INDUsTRIAL Propuction—Fell off 


3 in July to 233 percent of the 


1935-39 average, while in June it 
stood at 240 percent, according 


') to Federal Reserve Board. 


Top Cars 


: New-car registrations for siz 
1 months, plus 33 states for July: 
| 1953 Pos. Make 1952 Pos. 
1—%752,212 Chev. 488,301— 1 
386,198— 2 

261,993— 3 

178,372— 4 

149,335— 5 

125,349— 7 

148,271— 6 

98,968— 8 
81,373—10 


Willys 

Lincoln 

Kaiser 

Henry J 

MG 
21— 2,048 Austin 
22— 512 Allstate 

Total All Makes 
3,225,581 2,363,971 
For further details see page 

44, today’s issue. 


Experimental Sedan Revealed by Packard— 


Just introduced by Packard, the experimental Balboa seeks to attain passenger 


comfort with a different styling of the roof and rear window. The roof forms a 
canopy over the rear window, which is flat, has a reverse slope and is not exposed to 
rain or snow. Here, William H.: Graves (left), engineering vice-president, and Edward 





| Macauley, chief styling engideet, inspect the car. (Story on Page 58.) 
to 63,408,000, compared with 63,- | 
120,000 in July, according to Com- | 
merce Department. Number of | 


Dealers Subject to NLRB 


Jurisdiction Over Auto Retailers Reaffirmed, 
But New Chairman Dissents 


ASHINGTON.—With newly ap- 

pointed Chairman Guy Farmer 
dissenting, the National Labor Re- 
lations Board last week reaffirmed 
its assertion of jurisdiction over 
automobile retailers as part of the 
nationwide system of manufacture 
and distribution of automobiles. 

Farmer is a Republican. 

The NLRB rule of asserting 
jurisdiction over car dealers was 
established by the board in No- 

vember, 1950. 

Last week’s ruling was made in 
the case involving Klinka’s Garage, 
West Bend, Wis., and the AFL 
United Auto Workers. 

* - + 
HE board found that John A. 
Klinka, operator of the garage, 
had interfered with the right of his 
employes to organize a union by 
discharging two employes and by 
questioning other employes and 
threatening to discharge them. 
ordered by the 
NLRB to reimburse the two dis- 
charged employees for any loss 
in pay they suffered and to cease 
his “other illegal activities.” 

The majority opinion said: 

“We find, in accord with the trial 
examiner, that the respondent 
(garage), as an essential element in 
a nationwide system of automobile 
manufacture and distribution, is 
engaged in commerce within the 
meaning of the act, and that it will 


effectuate the policies of the act to 
assert jurisdiction herein. 
2 * ” 

C= dissenting colleague, with- 

out directly challenging the 
board’s legal authority to assert 
jurisdiction over this employer, 
would dismiss as a matter of ‘ad- 
ministrative self-restraint’ and, for 
the further reason, that the Wis- 
consin board is perhaps better 
adapted to handling a dispute of 
this nature. 

“To accept the first premise 

would require revision of the 

(Continued on Page 56, Col. 1) 
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Week’s Output Is 
517,372 Cars 
In 


By Tom Hewitt 
Staff Writer 

H=4:: parts shortages ahd 

effects of the General Motbdrs’ 
Hydra-Matic plant fire combined to 
drop last week’s U. S. car pro- 
duction almost 10 percent below 
the preceding week. 


Production last week totaled 
131,828 units — 109,308 cars and 
22,519 trucks, according to Auto- 
motive News’ estimates. This 
compares with 121,258 cars and 
23,420 trucks, a total of 144,678, 
for the week earlier. 

August output amounted to 517,- 
372 cars and 101,571 trucks against 
596,361 cars and 111,251 trucks in 
Juiy. 

* * * 
§ fae 12.5 percent drop from July 
was due mainly to Chrysier 
Corp.’s inventory-taking and its 
parts shortages, and the GM fire. 


Chrysler Corp.’s car output 
slipped 35.5 percent below that of 
duly, GM’s output declined 10.5 
percent, while Ford Motor Co. 

2 percent. 

Output during August was the 
lowest since February and truck 
production was the lowest since 
June, 

. * ” 
wrt Nash due back in the pic- 
ture this month, September 
production should rise to some 536,- 
000 cars and 111,000 trucks, despite 
model changeovers by Chrysler 
Corp. divisions and a two-week 

shutdown at Packard. 

Packard halted assembly opera- 
tions last Friday until Sept. 21 
because of delays in tooling for 
1954 models. 

A company spokesman said the 
tooling delay had been caused by 


Prodaction 


Automotive News Estimates: 
U. 8. Cars, Trucks 


131,828 144,678 


103,508 


Last Prev. 1962 
Week Week Week 


For complete production totals 
by makes, see table, Page 59. 


* * 


This Issue Includes the monthly 
TRUCK SECTION 


$8 Per Year, 25c Per Copy 


is the first planned shut- 
down following the longest un- 
interrupted period of full-scale 
Packard assemblies since the end 
of the war, Packard said. 
It will take only a few days to 
(Continued on Page 59, Col. 1) 


Sales Campaigns 
Set to Lessen 
Cleanup Task 


By Sam Sampson 
Staff Writer 
NEW-Car sales appear to be fall- 
ing off slowly on a national 
average, according to reports re- 
ceived at Automotive News last 
week, but individual sales reports 
still vary widely from area to area. 

Dealers in some localities say 

that sales are harder to close, 
and that a large ae of 
the ’53 new-car customers has al- 
ready bought their cars. Most 
dealers report higher inventories, 
and many are already beginning 
to plan sales campaigns to lessen 
the cleanup problem. 

In other areas, new-car sales are 
reported higher in recent periods. 
Dealers say hard-selling campaigns 
are paying off in volume, and that 
there are still many customers for 
new cars that haven’t been ap- 
proached. 

7 + . 

| CLEVELAND, for instance, 

new-car sales rose 86 units for 
the week ended Aug. 29 over the 
previous week, Total sales were 
1,722 units. Used cars, at the same 
time, were 315 cars higher than a 
week earlier, totaling 1,920 cars. 

At Tulsa, Okla. it is reported 
that the market “is still big, but 
not as big as it was a few months 
ago.” Dealers are optimistic, be- 
cause the oil field area has been 
short of labor for 10 years. There 
are no signs that the shortage will 
be lessened in the immediate fu- 
ture, and steady wages are the best 
sign of continuing prosperity. 

= 


But the opposite condition is re- 

ported in other areas. In Pitts- 

burgh, dealers say that a strictly 
(Continued on Page 59, Col. 3) 


Tax Test Case Awaited on Leased Cars 


By William 
Washington Correspondent 
ASHINGTON.—The Federal tax 
status of leased cars, a knotty 
problem of great import to auto 
dealers, many of whom have 
entered this field, must await 
clarification in the courts, it was 
indicated after an _ investigation 
here by Automotive News. 
As the situation stands under a 
recent (June, 1953) interpretation 
of the law by the Internal Reve- 


nue Service, those who engage in 
this field are in two businesses: 
1. Leasing. 
2. Dealing in automobiles. 

* 7 * 


Bt: say the tax experts, such 
interpretations never really be- 
come part of the tax laws until 
the courts have passed upon them. 

So the tax observers are looking 
forward to the test case which they 
say inevitably will be brought by 
car leasers, a comparatively new 
commercial group now said to 
number 2,500. 


It is ordinary income, 


According to the unofficial opin- 
ion of a tax attorney, the June 
(1953) interpretation is not retro- 
active. 

Many leasers have been treating 
income from the sale of cars as 
capital gains, and their returns 
have been accepted. It is under- 
stood that the June interpretation 
will not affect these returns beyond 
the June date. 

Ruling No. 108 reads, in pertinent 

rt: 


“It appears that a number of tax- 
payers in the business of leasing 
automobiles buy their automobiles 
in wholesale quantities, either, at 
fleet discounts, at agents’ prices as 
dealers, or through affiliates, and 

(Continued on Page 57, Col. 1) 
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Olds-Cadillac Resume with D 


First Hydra-Matics 
Due in Late October 


By Tom Hewitt 
Staff Writer 
HOPES were rising last week 
that small-scale production of 
Hydra-Matics will get under way in 
the latter part of October. . 

A General Motors’ spokesman 
said the operation to assemble 
Hydra-Matics at Willow Run is 
running “on schedule.” 

The plant layout —location of 
each machine and tool— was com- 
pleted Friday night (Sept. 4). Fac- 
tory experts, including 20 layout 
chiefs from other GM divisions, had 


Automobile Credit 
Up $278 Million 
During Month 


WASHINGTON, — Consumer in- 
stallment credit went up again in 
July, with automobile credit lead- 
ing the way, although there were 
gains in all types, according to the 
Federal Reserve Board. 

Consumer credit outstanding was 
$20,854 million at the end of July, 
up $365 million for the month and 
$4,389 million over the level of a 
year ago. 

The July increase compares with 
a gain of $433 million in the same 
month of 1952, a decrease of $81 
million in 1951 and a gain of $544 
million in 1950. 

Auto paper was up $278 million 
for the month to $9,908 million. 
This was $2,708 million higher than 
the figure a year ago. 

The breakdown of auto paper 
was this: 

1. Commercial banks. Up $83 
million to $3,960 million, 

2. Sales finance companies. Up 
$171 million to $5,007 million. 

3. Other financial institutions. Up 
$10 million to $526 million. 

4. Auto dealers. Up $14 million to 
$415 million. 


Studebaker Plug 


Plant Workers Urge Others 


To Drive Product 


SOUTH BEND. — Employes at 
the Studebaker plant here are 
urging fellow workers not to drive 
a car other than-a Studebaker. 

“We're helping to move Stude- 
bakers,” they explain. 

Neither the firm nor the union 
is actively promoting the word-of- 
mouth campaign. 


aflow... 





worked 12-hours seven days a week 
to complete the job. 
+ * a 
A= salaried personnel and their 
office equipment will be moved 
to Willow Run by tomorrow 
(Sept. 8). 

Some of the executive staff 
took a Labor Day weekend vaca- 
tion, their first time off since the 
fire. 


About 300 machines have been 
delivered to Willow Run from the 
burned-out Livonia plant. 

Meanwhile, non-GM users of Hy- 
dra-Matic were continuing their 
negotiations with Borg-Warner. 
Hudson has progressed further 
than the others and is near the 
signing point. 

* * * 
ILE GM is hustling to get 
Hydra-Matic back into produc- 
tion, the divisions directly affected 
by the fire are ready with their 
substitute transmissions. 

Qldsmobile moved its schedule 
up a week and began installing 

Dynafiows last Wednesday. Cadil- 
lac follows suit tomorrow (Sept. 
8) while Pontiac will begin using 

Chevrolet's Powerglide units on 

Sept. 14. 

Cadillac’s general manager, Don 
E. Ahrens, said that new cars will 
be on the way to the field by week’s 
end. Cadillac kept more than half 
its production force on the job on 
inventory work while production 
was down. Beginning Tuesday, 
more than 80 percent of those laid 
off will be back to work. 

Ahrens said that production 
would be accelerated as more 
twin-turbine torque converters 
become available. 

It was only last week that Edgar 
F. Kaiser, president of Kaiser Mo- 
tors, confirmed completion of final 
negotiations between Kaiser and 
GM for the lease. 

The lease specifies that GM will 
occupy an area slightly larger than 
that used by Kaiser for aircraft 
production. 


ck * * 
“q’‘ONTRARY to rumors,” Kaiser 
said, “there has been no dis- 
cussion with General Motors con- 
cerning the purchase of Willow 
Run.” 

He added that manufacturing op- 
erations for Kaiser cars will require 
approximately two-thirds of the 
manufacturing space in the huge 
plant when a new union pact is 
signed. 

The Michigan Public Service 
Commission last week gave the 
Michigan Consolidated Gas Co. per- 
mission to supply gas for the GM 
operation at Willow Run. 


Braden Appointed 
Sales Chief of 
Chrysler Division 


DETROIT.—E. M. Braden, who 
had been director of regions for 
the past three months, has taken 
over as general 
sales manager of 
the Chrysler di- 
vision, it was an- 
nounced last 


week by E. C. 
Quinn, division 
president. 


Cc. R. Curtan, 
who was named 
sales manager in 
February, re- 
mains in that po- 
sition, Quinn said. 


Braden joined Chrysler Corp. in 
1941 as Dodge district manager in 
the Pittsburgh region. Within a 
year he was moved to New York 
as district manager, and following 
three years work on the nation’s 
aircraft program became New 
York district manager for Dodge. 

In 1945, he became district truck 
Getting Stilted?— manager for the entire New York 

Servicemen, especially the short ones,| area. He was appointed city man- 
have had many aids to help them reach |ager of the New York region in 
into the depths of engines or paint the |1946, and in 1947 was named St. 
‘tops of cars and trucks. After steps, short | Louis regional manager. 
ladders and hoists, the latest are stilts.| In February, 1949, he was moved 
Skaggs Mfg. Co., 1344 E. Indian School |to Chicago as regional manager 
Rd., Phoenix, Ariz., originally made these |and kept that position until 1951, 
stilts for playgrounds, and now they are|when he became sales supervisor 
adapted to industrial purposes. for Dodge in Detroit. 


kK, M, Braden 
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Training for the Future 





First of 35 GM Service Training Centers— 


General Motors’ program to provide service training facilities across the nation 


will be kicked off tomorrow (Sept. 8) when the first such installation will be opened 


at 7707 W. Chicago Bivd., Detroit. The company said that the building was not 


entirely indicative of the 34 other installations planned, since the Detroit building 


was remodeled from a former Buick sales branch. The building will be officially 


opened by William F. Hufstader, GM vice-president. It is expected that 5,000 me- 
chanics from Michigan and extreme northern sections of Ohio and Indiana will attend 


the school each year. 





anen GOOV 
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Classroom for Each Division— 


The layout of the Detroit Service Training Center, which is the first of 35 such 
installations scheduled to be opened across the country, includes separate classrooms 
for each division. In addition to five classrooms for each of GM's car divisions, Fisher 
Body, GMC Truck & Coach and United Motors Service also have facilities. Each di- 
vision will plan its own courses of instruction, and will provide necessary equipment 
for the classrooms. Franz Rooney, of the GM service section, will manage the school, 
and one resident instructor will be appointed by each of the divisions. Additional 
technical instructors will be provided by each division as they are needed. 


GM Is Ready to Open First 
Of 35 Service Schools 


By Sam Sampson 
Staff Writer 

DETROIT.—General Motors’ 
service training program for me- 
chanics will get under way here 
tomorrow (Sept. 8) when William 
F. Hufstader, vice-president of GM, 
opens the Detroit Training Center 
at 7707 W. Chicago Blvd. 

This is the first of 35 such in- 
stallations scheduled to be opened 
by the corporation to keep GM me- 
chanics up to date systematically 
with improved service methods and 
technological advances. 

Enrollment for the courses will 
be accepted from GM dealerships, 
mechanics from independent 
shops who enroll through United 
Motors Service, and mechanics 
employed by owners of GM ve- 
hicle fleets. 

According to Paul McDonald, 
manager of the GM training cen- 
ters, the Detroit center is not physi- 
cally typical of the other centers 
that will start opening next March 
in strategic parts of the country, 
because the building was remodeled 
from a former Buick sales branch. 

However, the building is indica- 
tive of other installations, in that 
it provides separate classrooms for 
each of the five car divisions as 
well as GMC Truck & Coach, 
Fisher Body and United Motors 
Service. 

The Detroit center has more 
than 45,000 square feet of floor 
space and each classroom is ac- 
coustically treated and equipped 
with special service tools and 
other teaching aids. 

For the most part, according to 
McDonald, the divisions will fur- 
nish most of the classroom equip- 
ment as best suits the needs for 
the current course. 

“However,” he pointed out, “we 





will not work with dummy parts in 
the classrooms. If a course, for in- 
stance, is designed for engine tune- 
ups, a car which actually needs a 
tuneup will be brought in. 

“Or, if we have a course on 
Hydra-Matic repair, we'll use a 
sick unit to begin with.” 

The center contains facilities for 
movie presentations in the auditor- 
ium, which will easily seat 300 per- 
sons. In addition, the auditorium 
stage is equipped with a turntable 
for presenting new models. 

From the administration stand- 
point, Franz Rooney, of the Gen- 
eral Motors service section, will 
manage the Detroit center. Under 
him will be eight resident instruc- 
tors—one from each participating 
division. As different courses are 
presented, the resident instructor 
will ask for additional instructors 

(Continued on Page 59, Col. 3) 





Studebaker Ends Military Truck Deliveries— 


The last military truck to be built by Studebaker under current defense contracts is 


delivered to the Chicago Ordnance District. 
baker for defense purposes. Col. Robert H. Haskell (third from right), Chicago ordnance 
district chief, accepts the vehicle from P. O. Peterson, Studebaker executive vice- 


president. To Haskell’s right are Lt. Col. 


division, and G. G. Baldwin, resident inspector. Standing next to Peterson is George 
Westphal, general plant superintendent, and at extreme left, Lloyd Ransom, true?” 


division superintendent. 









Auto Exports Top 
4 Pct. of Month’s 


| Factory Sales 


DETROIT.—U. S. car and truck 
exports edged upward to 4.26 per- 
cent of total factory sales in July 
after hitting a low for the year of 
3.73 percent in June, according to; 
figures made public last week by 
the Automobile Manufacturers 
Assn. 

Listing factory sales of 705,075 
units in July, AMA said that 30,106 
of these vehicles were shipped 
abroad, compared with 24,744 out) 
of 661,992 in June, The July export 
total included 17,264 cars (2.88 per- 
cent of factory sales), 12,834 trucks 
(12.15 percent) and eight coaches 
(2.12 percent). 

Except for the partial recovery in 
July, vehicie exports have been 
slipping steadily since January, 
when they accounted for 5.65 per- 
cent of factory sales, AMA saia. 

Exports for the first seven 
months total 4.54 percent of factory 
sales, or 208,252 units out of 4,582,- 
| 944. Percentage for the correspond- 
ing period of last year was 6.99, or 
| 213,922 out of 3,057,593. 
| The 1953 total includes 127,962 
| cars (3.33 percent of factory sales), 
80,145 trucks (10.79 percent) and 
145 coaches (7.44 percent). 


Nolan President 
Of Austin Dealers 


AUSTIN, Tex.—(UTPS)—Charles 
Nolan, of Goad Motor Co., has been 
elected president of the Austin 
Automobile Dealers Assn. to suc- 
ceed Jack Stableford. 

James S. Sweargen, of Sweargen- | 
Armstrong Motor Co., was named 
vice-president, and Phil Kuhlman, 
of Kuhlman Motor Co., secretary- 
treasurer. Directors are Clarence 
Covert, of Covert Automobile Co., 
and Charles Nash, of Capitol Chev- 
rolet Co, 


Hustle Urged 
Chicago Is Called ‘Normal,’ 
Meaning ‘Tough’ 
CHICAGO. — Dealers who are 
crying over declining sales ought 
to get out and work harder, ac- 
cording to James F. Goodwin, past 
president of the Chicago Automo- 

bile Trade Assn. 

Goodwin, a Dodge-Plymouth 
dealer, who will be chairman of 
the executive show committee of 
the 45th annual Chicago Auto Show 
next March, says he and his sales 
staff are redoubling their efforts 
and are gleaning dividends in new 
and used-car sales. 


Truck Week Slated 
To Begin Nov. 16 


WASHINGTON.—Truck Trans- 
portation Week will be celebrated 
throughout the nation Nov. 16-22. 

Co-chairmen of the event in- 
clude Walter F. Carey, president 
of the American Trucking Assn.; © 
Roy Fruehauf, president of Frue- 
hauf Trailer Co.; B. M, Seymour, 
president of Associated Trans- 
port, Inc., and Dave Beck, presi- 
dent of the AFL Teamsters 
Union. 

The committee plans to enlist 
the cooperation of all divisions of 
the trucking industry. Speakers 
are being lined up to participate 
in the programs planned for the 
celebration. 














































































It was the 38,079th vehicle built by Stude- 







W. A. Schreiber, chief of the inspection 
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Sealers tell me 


By John 0. Munn 





CHOOL begins this week in most 

communities. The windup of the 
1953-model season is about to start. 
Now is a time, too, that dealers are 
taking stock as to what the future 
holds for them. They are always 
interested in the economic climate 
of the future. Dealers have diversi- 
fied opinions on this subject. 


Many of them during the last 
seven years have looked for a re- 
cession, while in fact for the last 
15 years the nation’s economic 
pulse has been on the upbeat. 


Older dealers have vivid memo- 
ries of the 1929 crash and the 
deep depression years that fol- 
lowed. We are, of course, riding 
the tail end of the crest of a 
boom, not just an ordinary boom 
but both in magnitude and dur- 
ation the biggest boom in history. 
Every element in our economy 
has been expanding with only 
two slight interruptions—1946 and 
1949. So it is no wonder that 
many oldtimers, at least, have 
had misgivings regarding eco- 
nomic conditions, 

We in this field have already re- 
verted to a buyer’s market. In fact, 
we returned to a buyer’s market 
when the first dealer in any town 
had more cars than he had buyers. 
The consumer is now king, but 
that is only the return to normalcy. 
The American automobile buyer 
has always been the arbitrator of 
what car he buys, from whom he 
buys and at what price. 

* os oS 


Other Cushions 


We ALL had hopes that, in a 
democracy, we could iron out 





Dealers to Turn 
Thespian for N. D. 
Parley Next Week 


FARGO, N. D.—Some of the more 
prominent dealers from across the 
state will go behind footlights next 
week when the Automobile 
Dealers Assn. of North Dakota 
holds its convention. 

Featured will be a one-act play 
depicting business problems pe- 
culiar to the area and providing 
answers and solutions. The cast 
will be comprised of dealers. 

Convention dates are Sept. 13-15. 
Business sessions will open Sept. 
14 with reports from association 
Officers. 

Legislative affairs will be dis- 
cussed by Charles J. Farrington, di- 
rector of legislation for NADA. 
Sivert Thompson, State highway 
commissioner, will speak on fi- 
nancing of roads. 

On the closing day, Herbert P. 
Lefier, an attorney, will speak on 
labor problems and negotiation of 
contracts. His address will be fol- 
lowed by an open forum. Partici- 
pating will be leading dealers from 
across the State. 
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the waves in the business cycle. 
We are making progress in that 
direction. There are many reasons 
dealers believe that recessions or 
depressions need not be deep or 
prolonged. The same conditions do 
not exist as in 1929. There have 
been lots of cushions and stabi- 
lizers built in our economy since 
the troublesome thirties. There are 
no longer professional speculators 
operating in the market. Stock 
“margin” requirements are now 50 
percent instead of 10 percent. 

Other cushions are the result 
of legislation. They include un- 
employment insurance, old age 
and survivors insurance, which 
covers millions of persons, and 
veterans payments. Long - time 
union contracts will tend to hold 
up worker’s income. 

Another stabilizing fact is farm 
price supports. Next year two tax 
reductions take place auto- 
matically. This will add about $5 
billion annually to the nation’s 
purchasing power. If the Federal 
Government curtails expenditures 
next year, the states and the 
political subdivisions will spend 
more. They will continue to spend 
more in the next 10 years than in 
the last 10. 

This spending has been largely 
forestalled because the Federal 
Government had priorities for 
short supplies of both material and 
labor. There are accummulated 
needs for school buildings, hospi- 
tals, public buildings, new high- 
ways, repair of old highways, all of 
which can no longer be postponed. 

ok * * 

Stabilizing Influence 
7s growth of population is an- 

other stabilizing influence. Since 
the war this growth has taken a 
new spurt. Births this year are ex- 
pected to reach four million, a new 
high. Life expectancy has been in- 
creasing over the years and is now 
69 and 71 years, male and female, 
a gain of over 25 percent since 1910. 
Population is increasing at the rate 
of 7,000 a day, or about 2% million 
a year. Since 1930 the Federal 
Budget has been balanced only 
three times—1947, 1948 and 1951. 


A depression would, of course, 
tend to cause even bigger deficits 
but any Administration would be 
forced into measures to keep the 
national income up, which in 1953 
will be $370 billion, because if 
national income should drop even 
by 10 percent or $30 billion, tax 
revenues of the government would 
fall by $9 billion. 

The first government control in 
that case would be indirect and 
include credit controls, the lower- 
ing of reserve requirements by 
banks and lower money rates. 
These moves would stabilize buy- 
ing policies of business and in- 
dividual consumers, If such 
measures would prove _ inade- 
quate, the government would in 
turn promote such public works 
as the St. Lawrence Waterway, 
reclamation and roads. 

But in a real sense, we are now 
starting a brand new economy and 
it will have a great stabilizing ef- 
fect. War, of course, is evil but it 
does stimulate research, invention, 
new products and new methods at 
a furious pace. Ours is a super 
technology. Practically every im- 
portant industry engages in re- 


search and is geared to science. 
* * + 


New Practices 


N THE chemical industry, at 

least 50 percent of today’s sales 
volume is in products unknown 20 
years ago. The discovery of anti- 
biotics has changed the whole 
practice of medicine in respect to 
infectious diseases and greatly re- 
duced the death rate. 

We have vivid examples of new 
needs furnished by industry that 
will help sustain our growth in 
the future. For instance, the 
rapid commercial exploitation of 
television. At the end of 1946 
there were 600,000 sets and now 

(See MUNN, Page 58, Col. 1) 


Dealers Buy Stock in Special Firm... 





Junking Plan Set Up in Montana 


BOZEMAN, Mont.—Instituting a|incorporated by a group of new- 


plan designed to remove approxi- 
mately 2,000 “junker” autos from 
Montana highways annually, 
United Auto Service Co. has been 


4-Day Sales Clinic 


For Chicagoans 


To Open Sept. 28 


CHICAGO.—A four-day sales 
clinic for Chicago-area dealers and 
their salesmen will be held Sept. 
28-Oct. 1 at the Eighth Street 
Theater. 

The clinic, directed by Jack Lacy, 
is being sponsored by the Sales 
Executives Club of Chicago. A re- 
fund of the $15 registration fee is 
offered to anyone who, at the end 
of the first session, is not convinced 
that Lacy can increase his selling 
power by at least 10 percent. 

In a bulletin to members, the 
Chicago Automobile Trade Assn. 
declares “that in view of the selling 
job now facing the automobile in- 
dustry, the association feels it 
would be wise for members to take 
advantage of this sales clinic.” 





car dealers. 

Dean Chaffin, NADA director 
in Montana, has been named 
general manager. 

According to Chaffin, the junking 
plan works this way: Every time 
a stockholder sells a new car, he 
pays $10 to United. Eight dollars is 
credited to his junking account 
and $2 goes to defray corporation 
expense. 

Money can be drawn from his 
junking account at the rate of $80 
per car, but the dealer must have 





Sunday Sales Checked 


By Columbus Police 


COLUMBUS, O.—At the sug- 
gestion of the Columbus Automo- 
bile Dealers Assn., the Police 
Department has started a cam- 
paign against dealers who sell 
cars on Sunday. 

A City ordinance provides fines 
of $5 to $50 for violators. A few 
used-car dealers reportedly have 
been making Sunday sales. 





Biener Pontiac Adds U. C. Showroom— 


A new building designed to house 100 used cars has been put up by Biener Pontiac, 
Inc., Great Neck, N. Y., “to satisfy the demand for late-model used cars,"’ according 
to Jack Biener, president. The showroom, which is in the heart of the city, is under 
the management of Martin B. Biener. Jack Biener predicts that “1953 will show the 
greatest number of used cars sold in the history of the firm.” 


Wisconsin Issues Warning 
On Dealer-Plate Misuse 


MADISON, Wis.—Continued 
misuse of dealer license plates 
would undoubtedly bring about 
“drastic” changes by the Legis- 
lature in the auto dealers’ license 
law, the State Motor Vehicle De- 
partment has warned dealers. 


The Department said it has 
had many complaints about the 
abuse of the dealer-plate privi- 
lege, and that it has worked out 
a series of reform recommen- 
dations in collaboration with a 
committee of the Wisconsin 
Automotive Trades Assn. 
Conspicuous among them is a 

recommendation that dealers must 
purchase regular licenses for 
personal cars and cars used by 


Farrington, Rude 


To Address N. M. 
Parley Sept. 17-19 


SANTA FE, N. M.—Two nation- 
ally known _ speakers will be 
featured at the convention of the 
New Mexico Automotive Dealers 
Assn. Sept. 17-19. 

Charles J. Farrington, assistant to 
the president of NADA, will speak 
Friday, Sept. 18. He is expected to 
discuss legislative developments. He 
will be followed on Saturday by 
Alan G. Rude, vice-president of 
Universal CIT Credit Corp. Rude 
will cover the inter-relation of 
automotive merchandising and 
sales financing. 

Three panel discussions, to he 
handled by dealers themselves, will 
be devoted to “Industry Relations,” 
“Adequate Highways” and “Used- 
Car and Truck Sales Management.” 


The convention committee plans 
to accent entertainment. Centering 
at the Santa Fe .Country Club, there 
will be banquets, floor shows 
featuring Indian dancers, cocktail 
parties, buffet suppers, dancing, 
and a Funzapoppin Revue at the 
Hotel La Fonda, featuring Carlos 
Molina and his orchestra. A style 
show has been scheduled for 
dealers’ wives at Bishop’s Lodge. 


members of the family at the 
regular rate of $16. Auto salesmen 
should also use regular plates and 
pay the usual fees for their 
personal automobiles, the de- 
partment said. 

Melvin O. Larson, director of 
the department, said the State 
plans to check dealers’ stock of 
dealers’ registration plates regular- 
ly. Therefore, he urged dealers to 
keep a close record of their plates 
and the uses to which their em- 
ployes are putting them. 

en cars are loaned to 
customers with dealer plates, 
such cars must actually be those 
cars held by the dealer for sale, 

Larson said. 

The administrator acknowledged 
that present laws governing the 
situation are “rather loose.” 

The State sells a dealer an 
original set of dealer plates for 
$25, but charges only $1 for each 
additional set used on his auto 
stock. 


On the House . 


credit for not less than the amount 
applied for on his junkers, 

Only shareholders can sell 
junkers to the company. Each 
dealer must furnish a title with 
each car. The title then will be 
submitted to the registrar of 
motor vehicles for cancellation. 

Chaffin said that although the 

plan had been tried successfully on 
a smaller scale in other states, this 
is the first organization to attempt 
removal of junkers on a statewide 
basis. 

Company officials estimate that a 
large percentage of Montana’s 400 
franchised new-car dealers will 
eventually become stockholders. 
Each dealer is limited to the 
purchase of one share of stock at 
a par value of $100. 

Chaffin said success of the 
company is predicated on the as- 
sumption that shareholding will 
force the dealer to junk cars 
which he would be reluctant to 
abandon on his own initiative. 

Officers of United are Roy L. 
Sorrells, Billings, president; 
Charles M. Hatch, Miles City, and 
Harry Henricksen, Kalispell, vice- 
presidents; H. H. Haines, Terry, 
treasurer, and William A, Rolfe, 
Bozeman, secretary. 

Directors include the officers and 
the following: H. H. Bell, Cut 

Bank; R. J. Hilger, Glendive; 
Robert Mulvaney, Billings; George 
Schotte, Butte; Paul M. Seese, 
Great Falls; R. D. Strobel, Great 
Falls; A. J. Turmell,-Missoula, and 
Glayde Yoder, Sidney. 


D.C. Dealers Set . 
25th Auto Show 
For Feb. 20-28 


WASHINGTON. — The Washing- 
ton Automotive Trade Assn. is 
making plans to hold its 25th 
annual auto show early in 1954 at 
the National Guard Armory. Dates 
for the exhibition, to which the 
armory board has agreed, will be 
Feb. 20-28. 

WATA President Lefty Sinclair 
has announced the following 1954 
show committee: 

Curtis E. McCalip jr. (Ford), 
chairman; Paul B. Divver, (Dodge- 
Plymouth); John A. Mattos (job- 
ber); Neil E. O’Brien, (Packard), 
and Robert Stewart, (Buick). 


3 Dealers Named 
Officers of Rotary 


CHICAGO. — Three auto dealers, 
Carl E. Bolte, of Berl Berry, Inc., 
Kansas City; E. Hutton, 
Memphis, and Frank L. Hurd, 
Cranston, R. IL, are officials of 
Rotary International for the 1953- 
54 fiscal year. 

Bolte is chairman of the con- 
stitution and by-laws committee, 
which will draft proposed legis- 
lation for the consideration of 
delegates at the 1954 convention 
in Seattle. : 

Hutton and Hurd are district 
governors, coordinating activities 
of Rotary clubs in their respective 
areas. 


No column today; too hot .. . Speaking of hot, Hudson’s new Italia 
sports car is just that. There’ll be small price reductions on at least 
two of Hudson’s 1954 models, all of which show some nice improve- 


lower prices... 





Wemhoff . 
vention... 


ments and increased horsepower . . 
corporate tax relief, now almost certain Jan. 1, 
should give quite an impetus to auto business; 
might conceivably spur industry to post somewhat 


. Personal and 


Contrary to the expected dip in income tazes, 
social security levies will go up from 1.5 percent 
to 2 percent next year; both employers and em- 
ployes will pay it . 
ciation now has 625 members, highest in history; 
Minnesota group has added 27 new members... 
South Dakota association has sent out a nift 
luggage-type invitation to its forthcoming con- 


. Washington State asso- 


Frank Yarnall has been reelected NADA director from Chicago 

. . This is the success formula of a 32-year veteran in the auto 
business: “Don’t let irresponsible competition run your business. Don’t 
let your ‘easy terms’ salesmen run your business. The difference be- 
tween ‘run’ and ‘ruin’ is ‘i’. You are the big ‘T’ who has run your 
business to protect your investment and your future.” 


—Perre Wemuorr, Editor, 
Automotive News 
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AUTOMOTIVE 


OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
dealers on every used vehicle accepted in partial payment for a new 
car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
vernments applied to the building and maintenance of highways. 
4. The elimination of government and bureaucratic controls over this 
> 15. A return to the precepts of independence and the rewards of 
po energy and ability, which made America and gave more of her 
citizens more of the better things of life than anywhere else in the world. 











Dealer with House in Order 
Is Poor Bet for Unions 


Dealer organizations have expressed a good deal of con- 
cern recently about plans of labor unions to open concerted 
drives to unionize dealer mechanics and salesmen. 


This is a real subject for concern. But a check of dealers 
by AUTOMOTIVE News indicates that the big union drives are 
made up more of publicity than of action. 


A union man told us years ago that the dealer employes 
represented a good business opportunity for unions. Here is 
a field largely uncultivated by unions. From the union stand- 
point, these employes represent the possibility of millions of 
dollars in dues. 


- But in union economics, the stumbling block has always 
been that these hundreds of thousands of employes are 
spread all across the country. 


To organize them shop by shop is too costly. The outgo 
would be more than the income for many years. 


So the union strategists have been trying to find some 
lever to do the job in an economical manner. One technique 
is to scare the dealers with a big publicity campaign, pres- 
sure the dealers to band together for mutual protection and 
then take in their employes en masse. 


Dealer associations represent an important part in this 
plan. The idea is to get dealers to bargain through their 
associations. The temptations are great from the dealer’s 
standpoint. That way, he feels he is not being singled out 
to fight the battle alone. 


But the peril is greater, for the association technique rep- 
resents a practical method of organization to the unions, 
while the individual dealer does not. 


From here it appears that the best bet from the dealers 
standpoint is to sit tight, avoid being panicked and treat his 
employes fairly in all respects. 


From such a position, he is difficult to reach. 


Auto 
Forum 


Business isn’t scared by 
peace. It is scared by the inti- 
mation that peace can have 
undesirable economic conse- 
quences.—Crawrorp H. GreENE- 
wat, president of duPont. 


Will They? 
“Those who want a reduction 
of Federal spending, should be 
willing to postpone building a 
new postoffice in their own 
section, Otherwise, the exchange 
of favors on the Hill pyramids 
Federal expenditures.”—Colum- 
nist M. S. RuKg#yseEr. 
+ + * 


Moral to Selling 


Being a good listener is one 
way to get the order.—Everett 
Crosby, president of Bing 
Crosby Enterprises, Inc. 

* * * 


Big Talk, No Action 


Everybody talks about the 
deterioration of retail selling, 
but few retailers do anything 


about it—Printers’ INK. 
+ od * 


An Obligation? 


Auto makers have an obli- 
gation to give us what is good 
for us, and to use their magnif- 
icent advertising techniques to 
make us like it—Sydney J. Har- 
ris, Chicago Daily News. 

* 


The Toughest Job 


There is no tougher job for 
advertising than bucking what 
millions of people think is the 
“thing to do.”—James D. Woolf, 
advertising consultant. 

* + 


Oh, my gosh! 


Early-morning faithful were 
startled recently in St. Pat- 
rick’s Catholic Church, Ra- 
cine, Wis., when the public 
address system went beserk, 
picked up a local program— 
and, of all things, blurted out 
a beer commercial in the nave. 


Tipe MAGAZINE. 
* * * 


Sez Walter 


“Industry won’t plan for full 
employment,” Walter Reuther, 
CIO president, told the inter- 
national convention of the 
Amalgamated Lithographers 
Union in Toronto, “as long as 
the worker has to bear the 
brunt of unemployment. 

“But you watch how fast 
they’ll find something for the 
workers to do all year round,” 
he said, “when they pay them 
an annual wage, They'll find 
a@ way to create full employ- 
ment.”—Associated Press, 

az * - 


Crook’s Philosophy 


Robert L. Knetzer, “new-used- 
car” dealer who built a paper 
fortune on promises and pipe 
dreams and recently died before 
serving his sentence, once ex- 
pounded his outlook on life as 
follows: 

“If you walk down the street 
saying you’ve got a pot of gold 
at the end of the rainbow, and 
you’ll double their money, four 
out of 10 people will give you 
money.”—United Press. 


10 Years Ago ae 
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——Letterbox 


‘W estinghouse’ 

We have had a request for in- 
formation about a “Westinghouse” 
automobile which may have been 
produced back about 1910. I have 
been unable to locate any in- 
formation concerning it, but 
several lists of old automobiles 
have contained reference to a West- 
inghouse automobile. 

If you can send me any data 
that you might have on file or 
refer me to source material, it will 


be much appreciated. — Tom K. 
Puares, manager Pittsburgh public 
relations, Westinghouse Electric 
Corp. 


Eprror’s Note: Can any reader 
help? 


Instalment Credit 

We always read “Dealers Tell 
Me” with interest because of its 
variety and the solid information 


The Big Story 


Shortages of equipment and labor, together with heavy reservations 
and increased demands for storage, are expected by moving van in- 
dustry to result in chaotic situation on the traditional Oct. 1 
moving date ... Development of a new type of “farm passenger car” 
is suggested by Fortune magazine as a postwar assignment for 


some automobile or farm equipment manufacturer. . 


. Experiments 


with a motor truck using a gas producer operated by sawdust will 
be carried on by Ontario’s Department of Lands and Forests, fol- 
lowing successful tests of a similar unit on a motor boat ... Blends 
of gasoline and alcohol may be used soon as motor fuel, according to 
an NADA bulletin. Tests have established that blends containing less 
than 15 percent of alcohol can be substituted for gasoline without 


carburetor adjustment . . 


. The number of new cars financed by 


sales finance companies in July was off 18 percent from that of June, 
and the dollar volume of paper acquired decreased 20 percent. The 
number of used cars financed and the dollar volume of paper acquired 


fell off 4 percent. 


—From the Files of Automotive News, 





KID-Do 1 HAVE TO SELL YOU 
YOUR JOB? SHES A BEAUTIFUL 
GAL~—WATTA YOU WAITING FOR? 


POLLS BEING TAKEN /N 
N.Y. STATE ASKING — 
“WOULD YOV FAVOR 
GOVERNORS ON ALL 
CARS TO LIMIT SPEED 


‘Car, Not Motors ...... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 
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We read with more 
than ordinary interest John Munn’s 


it contains: 
Aug. 17 column on_Instalment 
Credit. 

As usual, his reasoning on the 
social and economic values of in- 
stalment credit is excellent. It is 
a strange circumstance, or so it 
seems to us, that down through 
the years so many men like James 
Couzens, whom he cites, have 
thought of credit for the little 
man as something evil. 

The automobile industry and 
other durable industries would be 
pretty dead ducks without instal- 
ment sales credit—P. M. Miuans, 
vice-president, Commercial Credit 
Co., Baltimore. 


* * * 


Award Winners 


In the fore part of this year Gen- 
eral Motors announced a Better 
Highway award program, winners 
to be announced in April this year. 
But, to date, no announcement has 
ever been forthcoming.—Bunu SuHu1- 
LING, Town House, Houston. 

Eprror’s Note: Winners of the 
General Motors Highways contest 
were announced June 18. 

* a + 


Where in Fla.? 


As I am a subscriber to AuTomo- 
TivE News, I would like to ask you 
if you have the name and address 
of the president of the new car 
dealers association of Florida. 

I am very much in need of this 
information as I have been advised 
to change climate due to my health. 
Therefore I am interested in con- 
tacting him before I make my 
change.—J. H. Momus, 53 Tibet Road, 
Columbus 2, O. 

Eprror’s Notre: Walter C. Mallory 
is general manager of the Florida 
Automobile Dealers Assn. The ad- 
dress is 27 East Central, Orlando, 
Florida. 
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Read what 
Wall Street Journal says 


about Studebaker 
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Front page story from Wall Street Journal, August 24, 1953 
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50% of Motorists to Benefit .. . 


Auto Insurance Rate Cut Due 


NEW YORK.— An estimated 50 
percent of the nation’s insured 
drivers will receive a reduction in 
insurance rates under a plan ap- 
proved by 213 leading auto cover- 
age firms. 

The new schedule will cut rates 
for adult pleasure car drivers up to 
15 percent, At the same time, it 
will hike rates for young drivers 
with uncontrolled use of cars to 
2% times the rate for the best 
risks. 

It will be the first insurance 
rate decrease since World War II. 
Since 1945 auto liability coverage 
rates have been increased seven 
times. 

In announcing the new rates, the 
National Bureau of Casualty Un- 

derwriters said the new schedules 
will go into effect as soon as they 
can be filed with state authorities. 

The involved new formula will 


Bird Takes Over 
Presidency of 


Collins & Aikman 


NEW YORK. — W. F. Bird has 
been elected president of Collins & 
Aikman Corp., succeeding Albert 
R. Jube, who be- 
comes chairman 
of the board. 

Bird, vice-presi- 
dent of the up- 
holstery fabrics 
concern _ since 
1949 and execu- 
tive vice - presi- 
dent since 1952, 
has spent his en- 
tire career in the 
textile industry. 
W. F. Bird He came to Col- 
lings & Aikman in 1927 and was in 
charge of research and technical 
control for a number of years, He 
is the inventor of the Bird system 
of spinning. 

Jube will remain active in the 
business. He became president 
shortly after the death of W. G. 
McCullough in December, 1948. 


Massey-Harris Sets 


Vote on Merger 


TORONTO. — James S. Duncan, 
president of Massey-Harris Co., 
Ltd., has called a meeting of share- 
holders for Sept. 21 to vote on the 
Proposed merger with Harry 
Ferguson companies. 

The agreement has been ap- 
proved by the treasury of the 
United Kingdom and is to be 
carried out on or before Oct. 31 
by transfer to Massey-Harris, with 
the exception of a 30 percent mi- 
nority interest in the French sub- 
sidiary, of all issued shares of the 
Ferguson companies, Duncan said. 


In Massey -Harris_ will 
issue 1,805,055 shares, bringing out- 
standing capital to 9,500,855 shares, 
Duncan said. 

On completion of the transaction, 
all Ferguson companies would be- 
come wholly owned subsidiaries of 
Massey-Harris with the exception 
of the French subsidiary, in which 
a 70 percent interest only will be 
acquired, Duncan said. 


The name of the company would 
be changed to Massey - Harris - 
Ferguson, Ltd., and the directorate 
would be increased to 18 from 15, 
Harry Ferguson would be board 
chairman and Duncan would retain 
the office of president, officials said. 








give seven classifications for pri- 
vate cars, instead of the present 
three. 

One of its purposes is to en- 


Two Front Axles 
Hike Load Limit 


In Pennsylvania 


HARRISBURG, Pa.— Gov, John 
S. Fine has signed into Pennsyl- 
vania law a bill designed to permit 
the use of trucks with double axles 
in front to carry loads up to 45,000 
pounds over State highways. 

The new measure puts such vehi- 
cles in the same class as truck- 
tractors and semitrailers with tan- 
dem axles. 

Present at the bill signing in the 
governor’s office were D. Herbert 
Spanglar, Hamburg, president of 
Hahn Motors, Inc., who devised 
the double front axle; J. William 
Putt, Hamburg, vice-president and 
chief engineer of the firm, and Rep. 
Leroy A. Weidner, Berks County 
Republican, who sponsored the bill. 

Spangler said Pennsylvania is the 
first state to recognize the double 
front axle through legislation. He 
said that the innovation so equal- 
ized the load as to make it safe 
to haul 5,000 pounds more than 
with a single front axle. 

The new law provides that if 
Pennsylvania subsequently in- 
creases weight limits for tandem- 
axle tractor-trailers, limits for 
front-double-axle trucks will go up 
similarly. 


Kurland Elected 
To NADA Group 


DENVER. — M. L. Kurland, of 
Kurland Motors, Willys distributor- 
ship for Colorado and Wyoming, 
has been elected 
by dealers in this 
area to serve on 
the national 
Willys advisory 
committee of 
NADA. Kurland 
is also a member 
of the National 
Willys Distribu- 
tors Council. 

The new Willys 
committee will 
serve as an ad- 
visory group to NADA’s industry 
relations committee for three years 
beginning in January. 

Kurland says that the Willys ad- 
visory committee is a major step 
toward bringing Willys dealers and 
their manufacturer more closely 
together in_ solving mutual 
problems. 


Hunt Begins 
Tractor Sales Parley Held 


In Safari Setting 

HARTFORD, Conn.—A sales con- 
ference in a setting of a safari 
headquarters in the African jungles 
has been held here by L. E. Talcott 
& Sons, northeast distributor of 
Ford tractors, 

The parley’s setting symbolized 
the beginning of “the big game 
hunt,” a two-month national con- 
test for Ford tractor dealers. 

About 200 representatives of the 
57 Ford tractor dealers in New 
England attended. 

Business sessions were followed 
by a sheep barbecue. LeRoy E. 
Talcott, president and treasurer of 
Talcott & Sons, was host. 





M. L. Kurland 





Nash to Pace Mich. State Fair Race— 


A Nash Ambassador Country Club has been chosen as the official pace car for 
the 250-mile stock-car race Sept. 13 at the Michigan State Fair in Detroit. Discussing 
arrangements are (from left), B. E. Thompson, Detroit zone manager; R. D. Mott, pro- 
motion manager of the Society of Automobile Fellowship and Education, sponsor of 
the race, and Chuck Scharf, president of the group. 


courage use of mass transportation 
facilities near big cities by levying 
higher rates for persons who drive 
cars to work. 

Even in that framework there 
are separate rates. One is for 
persons who drive less than 10 
miles to common carrier con- 
nections, and a higher rate for 
owners who drive more than 10 
miles, 

The new formula substitutes 
three classes for Class 1, which 
now includes all owners who oper- 
ate cars for nonbusiness use. Cars 
used in business, Class 3, will con- 
tinue to be listed in a single cate- 
gory. 

Young drivers, previously group- 
ed in Class 2, also will go into 
three classes. Operators under 25 
who live at home will find that 
their parents will receive a 4 per- 
cent reduction. They will be classi- 
fied as 2A. 

A new Class 2B for childless 
married couples under 25 has 
been established at a rate 25 
percent higher than the base. 
The base is the rate for business 
cars. 

Class 2A is for young drivers who 
have good records, 

The worst risks, youths with no 
family control, will be in the high- 
rate Class 2C. 

The new plan for those over 25 
years of age separates owners of 
private cars into the following 
groups: 

1A—Cars used solely for pleasure. 
Rate is 60 percent of the base rate 
compared with the present 70 per- 
cent, 

1B—Cars driven to work and 
traveling a one-way distance of 
less than 10 miles, This rate re- 
mains at the present 70 percent 
of the base. 
1C—Cars customarily driven more 
than 10 miles to work. This rate is 
85 percent of the base, an increase 
of 22 percent. 

The insurance firms involved said 
they would continue their present 
demerit plan that penalizes by 10 
percent owners of private cars who 
within 18 months are involved in 
an accident resulting in bodily in- 
jury or two resulting in property 
damage. 


Houston Planning 


World’s Fair 
For Early in 56 


HOUSTON.—Plans for an inter- 
national fair, dedicated to the pro- 
motion of world peace and de- 
signed to display “the wonders of 
the atomic age,” were announced 
last week by Houston World’s Fair, 
Inc. It is expected to open early 
in 1956. 

The corporation, chartered by 
the State as a philanthropic insti- 
tution with all net profits going to 
recognized educational, charitable 
and medical research organizations, 
has purchased a tract of 936 acres 
adjoining the San Jacinto State 
Park as the site for the fair. 

The Houston fair, in contrast to 
previous large-scale American ex- 
positions which have been con- 
structed on public lands and later 
demolished, will retain control of 
the property at the close of the 
exposition and will continue to 
operate as permanent assets of 
community educational, scientific 
and commercial exhibits, according 
to Dr. G. A. LaForge, president of 
the corporation. 

Dr. Walter W. Kemmerer, re- 
tiring president of the University 
of Houston, has been named gener- 
al manager of the fair. Assisting 
him will be O. J. McCullough, 
Judge Ralph Fowler, Joel H. Berry 
jr. Rex G. Baker jr., Al Parker, 
W. Ed. Allen, all of Houston, and 
Vernon Whiteside, of Pasadena. 
Frank L. White is director of 
publicity for the corporation. 


Ore Ships Set Record 


CLEVELAND. — The first four- 
million-ton month in its history has 
been reported by U. S. Steel Corp.’s 
Pittsburgh steamship division. The 
64 ships in the fleet loaded 4,140,363 
gross tons of iron ore during Au- 
gust. That figure brought the 
season’s loading to 18,887,629 tons, 
another record. 





Used-Car Bulletin from Detroit... 
Latest Auction Prices 


(Copyrighted, 1953, by Automotive News) 


(Aptco Auto Auction. Sales every Wednesday.) 


Sept. 2 
(Sale was very slow because of ex- 
treme heat. Sold 95 cars out of 145 
offerings.) 


BUICK — ’51 Super Riviera coupe, $1,- 
380°; Super 4-dr., $1,245; RM 4-dr., 
$1,315*, $1,260*; 2-dr., $1,480°. ‘50 
RM Riviera 4-dr., $900*%; coupe, $1,- 
075*; 2-dr., $1,170; Special 2-dr., 
$690, $400, $550. 

CADILLAC—’50 (61) club coupe, §2,- 


225. 

CHEVROLET—’53 (150) 2-dr., $1,655. 
’51 Bel Air, $1,160*; SL Deluxe 2-dr., 
$800, $840, $950. '50 SL Deluxe 4-dr., 
$675, $650, $590. ‘49 SL Deluxe 2-dr., 
$690, $600; club coupe, $590. 

CHRYSLER — '50 Windsor conv., $1,- 
000*; club coupe, $975*. '49 Windsor 

-dr., $660, $705*. '48 Windsor 4-dr., 
$340. 

DeSOTO — ‘52 Custom club coupe, $1,- 


—’53 Suburban, $1,800. '52 
Coronet 4-dr., $1,150*. ‘51 Coronet 
4-dr., $830*; club coupe, $775, $820. 

FORD — ’51 conv., $1,015*; Victoria, 
$1,040*; Custom (8) club coupe, $960; 
%-ton panel, $430. °50 Custom (8) 
4-dr., $650; 2-dr., $675. '49 Custom 
(8) sedan, 2 at $520, $485; Custom 
(6) sedan, $510. °47 SD (8) club 
coupe, $265. ‘46 SD (8) 4-dr., $150. 

HUDSON—’53 Hornet club coupe, $1,- 
910*. '51 Commodore (8) 2-dr., $805. 

KAISER—’51 4-dr., $755, $705. 

MERCURY — ’50 conv., $700. '46 club 
coupe, $210. 

NASH—’52 Statesman club coupe, $1,- 
060. ’51 Statesman club coupe, $865. 

OLDSMOBILE — '50 (88) 4-dr., $810*. 
"49 (76) 4-dr., $530*. 

PACKARD —’'52 (200) club coupe, $1,- 
275. 

P LYM OU T H—’52 Cranbrook 4-dr., 
$995, $1,000. °51 Belvedere, $955, 
$1,000; Cranbrook 4-dr., $805, $900; 
Cambridge 4-dr., $735, $750. '50 SD 
club coupe, $700; 4-dr., $740. 

PONTIAC—’53 Chieftain (6) 2-dr., $1,- 
725. °51 Chieftain (8) 4-dr., $1,200*. 
"50 conv., $1,000*. '49 SL (6) 2-dr., 
$660. °48 Chieftain (8) 4-dr., $570, 
$465, $360. 

STUDEBAKER — '51 Commander (8) 
4-dr., $735; Champion club coupe, 
$655. 


Aug. 26 


(Good sale. Can use more clean 
cars, Sold 104 cars out of 149 offer- 
ings.) 

BUICK—’51 Special 4-dr., $1,290*, $1,- 
110; RM 4-dr., $1,390%, $1,305* 
Super 4-dr., $1,105, $1,140, $1,200* 
$1,215*. 50 RM 4-dr., $915*, $990° 
Super 2-dr., $800, $830, $850. ‘49 
RM 2-dr., $675; 4-dr., $610, °48 
RM 4-dr., $510. 

CADILLAC—'48 (62) 4-dr., $1,010*. 

CHEVROLET — '52 SL Special 2-dr. 
$1,155. ‘51 Bel Air, $1,165. '50 SL 
Deluxe 4-dr., $650. '49 SL Deluxe 
4-dr., $525; %-ton pickup, $430. °47 
FL aerosedan, $410. ‘46 SM 4-dr., 


$225. 

CHRYSLER — °51 Windsor 4-dr., $1,- 
090*, $1,070*. ‘50 Windsor 4-dr., 
$990*. °46 NY 4-dr., $350. 

DeSOTO—’51 Custom 4-dr., $975*. 

DODGE—’51 Coronet 4-dr., $945°. °50 
Coronet 4-dr., $825. 48 Custom club 
coupe, $400. '47 Deluxe 4-dr., $275. 

FORD—’52 Custom (8) 2-dr., $1,385; 
Victoria, $1,660*; %-ton pickup, $795. 
*51 Deluxe (8) 4-dr., $800; Custom 
(8) sedan, $905, $945; Victoria, $1,- 
155*; conv., $900. °50 Custom (8) 
4-dr., $680, $800*, $640, $730; 2-dr., 
$700, $425. °49 Custom (8) sedan, 
2 at $615, $600, $400. '46 conv., $315. 

MERCURY — '52 conv., $1,800*. ‘50 
4-dr., $785. °49 sedan, $650, $595, 
$570; station wagon, $495. 

NASH—’50 Statesman 4-dr., $500. '49 
(600) 2-dr., $285. °'48 (600) 4-dr., 


$155. 

OLDSMOBILE — '53 Super (88) 4-dr., 
$2,590* (ps). "51 (88) conv., $1,475*. 
"50 (88) 2-dr., $870*, '49 (88) conv., 
$540; (76) 2-dr., $660, $655. "47 (98) 
4-dr., $235*; (66) sedan, $200*. 

PACKARD—'49 4-dr., $495. 

PLYMOUTH — ’51 Cambridge 4-dr., 
$865, $750, $770; Cranbrook 4-dr., 
$975. ‘50 SD 4-dr., $705, $700; conv., 
$800. '49 Deluxe 4-dr., $575. 

PONTIAC—’52 Chieftain (8) 4-dr., $1,- 
570*. ‘51 Chieftain (8) 4-dr., 2 at 
$1,060*; 2-dr., $1,230*. °50 Chieftain 
(8) 4-dr., $960*, $855; 2-dr., $945*. 
’49 Chieftain (8) 4-dr., $695, $650. 
48 Chieftain (8) 4-dr., $505*. °47 
SL (8) 2-dr., $500*. 

STUDEBAKER—’48 4-dr., $260. 


*Indicates automatic transmission or overdrive, and (ps), power steering. 


Other Auction reports are on Pages 42, 43, 45 





Federal Treasury Weighs 


New Revenue 


Sources 


WASHINGTON. — Treasury; mistic budget forecast was split 


Secretary George Humphrey last 
week said that some 40 plans for 
“revenue substitutes” had been de- 
veloped. 

These, he said, include “a 
Federal sales tax, an increase in 
personal income taxes, high cor- 
poration taxes and more excise 
taxes.” 

Humphrey emphasized that so 
far the Treasury had not decided 
what it would recommend to Con- 
gress next January. But he said: 

“We must find substitutes for the 
revenue we are scheduled to lose.” 

Humphrey’s disclosure last week 
that the Government had reached 
“the essential turning point” to- 


ward a balanced budget was hailed 
by Republicans as proof that the 
Administration was pursuing a 
sound program. 

However, reaction to the opti- 
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1919 Dodge in Parade— 


Fred J. Lamborn (center), Dodge general 
manager, checks a 1919 Dodge before it 
joined the Michigan State Fair parade in 
Detroit lest week. With him are Walter 
Dunn (left), of the Detroit Historical 
Museum, and Graham T. Overgard, di- 
rector of music and special events for 
the fair. Lamborn was master mechanic 
of Dodge when this car was built. Owned 
and driven by Horace E. Dodge, it was 
presented to the museum last year. 





; dedication. 


along party lines on Capitol Hill 
and in official circles, 

Democrats, in the main, _in- 
terpreted it as meaning that the 
Administration was wrong when it 
requested that the debt ceiling be 
boosted by $15 billion and that Con- 
gress was right in refusing to raise 
it. 

GOP leaders hailed the Hum- 
phrey report as good news for the 
American people. 


Dealers Dedicate 
Mich. Fair Site 


DETROIT. — Ford dealers of 
Michigan last week dedicated their 
new exhibition building at the 
Michigan State Fair Grounds here. 

Gov. G. Mennen Williams, other 
public officials and Ford Motor 
Co. executives were among 350 
special guests to take part in the 


The building, a multipurpose 
structure, includes 20,000 square 
feet of floor space and cost $250,000. 
It contains a court, a lounge, a 
theater-conference room and a 
main display area. 

An umbrella-shaped roof is uti- 
lized, with an 87-foot mast support- 
ing 6,900 square feet of roof area. 
A series of cables running from 
the roof to the top of the mast 
assist in this support. Slide awn- 
ings will enclose the sides in incle- 
ment weather. 

D. D. Harris, of Lansing, chair- 
man of the dealer group, said the 
building would be made available 
for use by the State Department 
of Agriculture during the off- 
season. 


Dodge Sales Soar 
In 8-Week Period 


DETROIT.—Reported retail sales 
of Dodge cars during the eight- 
week period ended Aug. 29 zoomed 
to 56.8 percent over the correspond- 
ing period of 1952, L. F. Desmond, 
general sales manager, announced 
last week. 

Desmond attributed the increase 
to a continued heavy demand for 
that period of the year. 
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Bendle the oly performance PROVEN -: 
Low Pedal Fowtr Ehuake i 





Specified by More Car Manufacturers 
Than Any Other Make 


The car buying public has been quick to recognize that the Bendix* Low 
Pedal Power Brake is not only a most desirable new car feature but that 
its effortless, quick and positive braking is a revolutionary advancement 
in motor car control. Thus, the car manufacturer offering his customers 
this advanced feature has a decided advantage over competition. 

That this is an established fact and not a theory is unmistakably proven 
by the ever increasing percent of car buyers specifying the Bendix Low 
Pedal Power Brake on cars offering it as optional equipment . . . tangible 
evidence that the Bendix Low Pedal Power Brake is one of the most 
popular devices offered the public in years. 

This greatest improvement in braking since four wheel brakes is unique 
in many ways. It is, for example, the only low pedal power brake that 
has met the test of millions of miles under all operating conditions. In 
fact, Bendix Low Pedal Power Brake is specified by more manufacturers 
than any other make. Remember, too, this new low pedal power brake 
is the product of Bendix—world’s largest producer of power brakes and 
leader in braking developments since the earliest days of the industry. 

For any car manufacturer interested in adding a big plus to his sales 
story, the Bendix Low Pedal Power Brake is the answer. REG. U.S. PAT. OFF, 
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quired for braking. And by merely pivoting the foot 
on the heel, shifts from “go” to “stop” controls are 
made in far less time. 
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Export Sales: Bendix International Division, 205 East 
42nd St., New York 17, N. Y. © Canadian Sales: 
Bendix-Eclipse of Canada, Ltd., Windsor, Ontario, Canada 





“One of the best promotions we ever had 


—That’s the report from the Lincoln-Mercury Cincinnati District, where 68 


dealers set a new record for teamwork on an “Advertised-in-LIFE” promotion. 


“It is significant to know that during our LIFE 
promotion in May, the dealers in the Cincinnati 
District enjoyed retail sales of approximately 50% 
more Lincolns than has been the average result for 
any month within the last year. While I don’t feel 
that the LIFE promotion was the full answer to 
this result, I definitely feel that it provided a de- 
cidedly healthy contribution.” 

J. D. Platt 


District Sales Manager 


/“NNCREASED TRAFFIC during this promotion was an immediate * 
»‘<‘sign of its success,” writes Ken Phillips, partner of Middletown 
Lincoln-Mercury Co. “I was amazed at the interest our ‘Advertised- 
in-LIFE’ showroom created. Through radio and newspaper announce- 
ments of our ‘Advertised-in-LIFE’ Week, and the follow-through with 
3 eae display material in our showroom, we more firmly established our 
“UNIQUE,” writes District Sales Manager J. D. Platt (left) of the co-operation he received from dealership as the home of Lincoln-Mercury.” 
LIFE on the Lincoln-Mercury promotion. With him, left to right, are Kip Kelley, LIFE’s auto- 
motive promotion manager; Albert Bey, field sales manager; Marvin R. Bell, manager, 
District Lincoln Sales; Ralph Richardson, LIFE retail representative, and J. William Lancaster 
(standing), assistant district sales manager. 
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TEAMWORK: 68 dealers worked together to make 
the Cincinnati District’s “Advertised-in-LIFE” pro- 
motion the biggest group operation on record. Dealer 
John Walker, Dayton, Ohio, headed the committee. 





1}... combined dignity. with impact!” 


BEST WINDOWS EVER: James Blair, president of Parkway Lincoln-Mer- 
cury Sales, Inc., reports: ““The ‘Advertised-in-LIFE’ display material pro- 
vided us with the nicest windows we have ever had. The dignity and 
popularity of the LIFE name will benefit us for a long time to come.” 


“GIANT SUCCESS,” writes Bud Edwards of Howard Edwards Motors, Inc. 
“The ‘Advertised-in-LIFE’ display material in our showroom reminded the 
great number of LIFE readers who saw it that ours is the home of Lincoln- 
Mercury. Many people commented on the attractive display.” 


Why is LIFE the new No.1 choice for new-car advertising? 


During 1952, automobile manufac- 
turers put more money to work in 
LIFE than in any other magazine— 
and latest figures show that the trend to 
LIFE is continuing even stronger in 
1953. Here’s why... 

With a single issue, LIFE reaches 
11,880,000 households,* or about 
every fourth American household. By 
a good margin, that’s the largest audi- 
ence you can reach with any maga- 


zine that carries advertising. 


This single-issue audience includes 
39% of ‘all U. S. households who 
bought their cars new. And in the 
course of 13 issues, LIFE’s audience 
grows until it includes 73% of all 
new-car buyers.* 


Definitely, when a dealer ties in 
with LIFE, he ties in with America’s 
No. 1 car-selling force. 


Pee me 
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PAY-OFF: A photographer snapped this shot of salesman Theodore A. Bonomini 
(left) of Howard Hively, Inc., showing this car to James H. and Rita E. Berg when 
they first came in during the LIFE promotion. P.S. Mr. and Mrs. Berg are now the 
proud owners of a 1953 Mercury Monterey. 


First in circulation 
First in audience 
First with new-car buyers 


First in new-car advertising revenue 
9 Rockefeller Plaza, New York 20, N. Y. 


*From A Study of the Household Accumulative Audience of LIFE (1952), 
by Alfred Politz Research, Inc. A LIFE-reading household is one in which 
one or more adults read one or more of 13 issues. 
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In a ‘Difficult Era’... 








AUTOMOTIVE NEWS, SEPTEMBER 





Reuther Cites Clouds 
In Labor’s Future 


By Bob Lienert 
Staff Writer 

{ger ntd is Labor Day. With auto 

plants and dealerships hushed 
over the long weekend, workers 
watched or marched in parades, 
did a bit of fishing, drove over to 
see Aunt Martha or barbered the 
back yard. 

Pausing for their holiday, auto 
workers could chalk up 4,456,800 
cars built since Jan. 1, involving 
an estimated total of 839 million 
man-hours of labor. 

To fully understand the gigantic 
effort they had put forth in the 
auto and body factories, they could 
look at it this way: 

* * * 


AD the auto industry been 
founded by Columbus when he 
discovered America, it would have 
taken 985 men, working steadily 
at 40 hours a week since that time 


through last weekend, to have roll- 
ed up so much time. 


Walter P. Reuther, president of 
the CIO and the UAW, paid 
tribute to union members in his 
annual Labor Day message. He 
also took a hefty swing at the 
Administration and restated 
labor’s position. 

Calling the past year a difficult 
period for unions, Reuther lashed 
out at “a host of special interest 
groups” who “have moved into 
Washington with a bitter zeal to 
reverse a 20-year trend of govern- 


ment for the people.” 
* * * 


"ae turn of political fortunes 
has unleashed powerful re- 
actionary forces represented by 
men of restricted vision and small 
faith, who have gained access to 
high places in political counsels,” 
Reuther said. 

“They would reshape our future 
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Now there ate five ! 


Sensimatic 500 with 19 totals 
Sensimatic 400 with 9 totals 
Sensimatic 300 with 11 totals 
Sensimatic 200 with 5 totals 


Sensimatic 100 with 2 totals 
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Chevrolet to Build Warehouse in Oregon— 


PISCE 





A new office building and warehouse for Chevrolet parts and accessories will be 


built in Portland, Ore., according to W. E. 


Fish, general sales manager. The building 


will have 105,300 square feet of floor space. All loading and unloading facilities will 
be roofed in. More than 13,000 types of parts will be handled. 





in the image of an outlived and 
discredited past. They hold out 
false promises of easy security 
and isolated prosperity ... 

“On this Labor Day ... we re- 
new our belief in the proposition 
that the common good and the 
wellbeing of all the people trans- 
cends the question of special privi- 
leges for the few.” 

7 * * 


ABOR, he said, is determined 
there shall be no depression. 
But he termed the winning of a 
guaranteed annual wage a matter 


of “economic necessity.” 


He called for a positive 
program to outfight Communism 
—a program to build better 
schools, homes and health, with 
greater security, dignity and 
happiness, 

Labor leaders, reviewing the 
year’s legislative score, counted 
several advances along with a dis- 
tinct setback in Alabama, where 
the union shop was banned, 

Workmen’s compensation bene- 
fits were raised during 1953 in 27 
states. Unemployment insurance 


IT DOES THESE JOBS 


—AND MORE! 


Accounts Receivable Ledgers 


and Statements © New-Car Deposits 


Monthly Financial Statement 
General Ledger ® Payroll 
Accounts Payable ® Age Analysis 


Revenue Distribution 


Speed and ease are inseparable in a Sensimatic because high 
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CHANGE JOBS INSTANTLY 


Change jobs with a turn of the 
job selector knob. Any four ac- 
counting operations controlled by 
one sensing panel. Any number of 
panels can be used, so there’s no 
limit to the number of accounting 
jobs a Sensimatic will do. 


productivity is built right into the machine. The sensing panel or 
“mechanical brain” directs the machine swiftly and automatically 
through every figuring operation and carriage movement. 


Because of this, there’s less for the operator to learn and to do. 
Every operator function has been simplified to require minimum 


WHEREVER THERE'S BUSINESS THERE’S 


effort. Even the insertion and alignment of forms has been 
made so easy that important amounts of time are saved in this 
one part of the work alone. It will be to your advantage to 
see a Sensimatic in action. At the very least, you’ll have 

a new basis for judging accounting machine performance. 


A Burroughs representative will be glad to arrange 
a demonstration at your convenience. You'll find 
Burroughs listed in the yellow pages of your 
telephone book, or write Burroughs Corporation, 
Detroit 32, Michigan. 





Burroughs 








benefits were increased in 20 states 
and Alaska. Kansas and Alaska 
passed laws aimed at eliminating 
discrimination in employment. 
. * + 

NORTH Dakota law requiring 

unions to file financial reports 
was repealed. In Oregon, a Di- 
vision of Labor Elections was 
formed to handle union cases not 
covered by the Taft-Hartley Law. 
Minimum wages were jacked up in 
New Hampshire, Nevada and 
Hawaii. 

As in other years, bitter legis- 
lative fights shaped up over 
“right to work” bills. Alabama 
was the only state to enact such 
a law in 1953. Gov. Gordon Per- 
sons, in signing the bill, said, “I 
believe in free labor and free 
enterprise.” 

The bill makes it unlawful to 
require an employe to join a labor 
organization in order to hold his 
job. It also prohibits the mandatory 
checkoff of union dues. 

Similar bills were introduced in 
13 other states, but all were killed. 
However, none of the 12 existing 
“right to work” laws were repealed 
or weakened. 

+ aa + 

ODGE Local 3, UAW-CIO, last 

week voted 80 percent in favor 
of a strike at the Dodge Main 
plant. Joe Cheal, local president, 
charged the company had _insti- 
tuted speedups and taken away 
union privileges. 

The vote in favor of a strike 
must be approved by the UAW 
international executive board be- 
fore any strike action can be 
taken. 

As the vote was being conducted, 
Dodge sent home 7,000 employes as 

a result of a “production schedule 
adjustment.” 

Union leaders, however, charged 
that the layoff was “another move 
in the cold war by Chrysler (Corp.) 
against the Dodge workers.” Dodge 
employes, they said, had not work- 
ed a full week since June. 

“This is another reason why the 
union must fight for a guaranteed 
annual wage or a 30-hour week 
with no loss of pay,” Cheal said. 

* * - 

HE strike of AFL Teamsters 

auto salesmen at Campsie & 

Sweeney, Inc. (Lincoln - Mercury), 
Detroit, enters its tenth week to- 
day (Sept. 7) with the situation un- 
changed. The union is seeking a 
new contract embodying more 
liberal commissions. 

Teamster pickets appeared 
briefly at two gates of the Ford 
Rouge plant last week, in an ap- 
parent effort to call attention of 
the company to the Campsie & 
Sweeney strike. 

The pickets disbanded after a 
45-minute demonstration, but were 
still on duty at Campsie & 
Sweeney. A spokesman for the 
dealership termed the demon- 
stration at the Ford plant a 
“desperation move” by the union 
aimed at interesting the company 
in a dealer’s problem. 

Production at eight Firestone 
Tire & Rubber Co. plants returned 
to normal last week after a four- 
day strike involving 25,000 workers. 

” * * 

ETTLEMENT came after 10 

weeks of negotiations. It pro- 

vided for a 5-cent hourly hike in 
general wages, plus the equivalent 
of 12 cents an hour in increased 
pension payments, comprehensive 
company-paid hospital and surgical 
insurance and other benefits. 

Effective Oct. 1, the pact makes 
pay raises retroactive to Aug. 24, 
and extends the present contract 
until July 10, 1954. 

The Firestone agreement was 
followed by a similar pact at B. 
F. Goodrich Co. Involved there 
were 16,000 workers. A threatened 
strike at nine Goodrich plants 
was averted by the settlement. 

In Des Moines, AFL Machinists 
voted last week to refuse the Des 
Moines Automobile Dealers Assn. 
offer of an 11-cent hourly wage 
hike. The union is asking 25 cents. 

Two of the 360 union members 
employed in the 17 shops affiliated 
with the association returned to 
work after the vote. A union 
spokesman said attempts would be 
made to resume negotiations. 
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Serving the worlds constant demand 
Jor better transportation / 


HERE is ample testimony —on 
roads, on farms, in the air 
and on waterways throughout the world — 
to the excellence that has made Auto-Lite 
famous for quality and performance. For 
Auto-Lite products are specified as original equip- 
ment on many leading makes of our finest cars, 
trucks, tractors, planes and boats, and are conveniently 
available through dealers and authorized Auto-Lite Service 
Stations around the corner from everywhere. 


This reputation of Auto-Lite for precision manufacturing is 
steadily growing. More and more dealers point with pride to parts 
that carry this famous name. More and more service men use Auto-Lite 
products to assure the unfailing performance needed to match their 
honest workmanship. More and more car, truck, tractor, plane and boat 
owners look for the welcoming Auto-Lite sign when they need service or 
replacement parts. It is this world-wide experience that has given such rich 
meaning to the words, ‘““You’RE ALWAys RicgutT With Auto-Lire.” 


r 
‘oe 
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BATTERIES © BUMPERS ©* FUEL PUMPS ® HORNS ® GENERATORS 
LIGHTING UNITS * SPEEDOMETERS * SPEEDOMETER CABLE © SWITCHES 
STARTING MOTORS * INSTRUMENTS & GAUGES * IGNITION UNITS 
MOULDED PLASTICS * WINDSHIELD WIPERS * WINDOW LIFTS * SEAT 
MOVING MECHANISMS * HUB CAPS * WIRE & CABLE * SPARK PLUGS 
METAL FABRICATED ASSEMBLIES * GRAY IRON CASTINGS 
ZINC & ALUMINUM BASE DIE CASTINGS 














MANUFACTURER OF AUTOMOTIVE ELECTRICAL EQUIPMENT 





WORLD'S LARGEST INDEPENDENT 
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Brown-Longyear Stretches Warranties .. . 





Shop Reputation Aids U. C. Sales 


By Ed Brown 
Staff Correspondent 

WHITE PLAINS, N. Y. — “We 
feel every penny and every minute 
of time invested in the service de- 
partment has paid off,” J. K. Long- 
year jr., of Brown-Longyear Motors 
(Studebaker), says in explaining 
why used-car sales continue high 
for his firm. 

Brown-Longyear, believing that 

a good reputation for servicing is 
the key to success, makes a 
special application in its used- 
car marketing. 

Every car the firm takes in trade, 
as old as ’49s, is given a recon- 
ditioning and a 90-day guarantee. 
The first 30 days carry an uncon- 
ditional warranty and the next 60 
days are on a 50-50 basis. 


“This has paid us bigger dividends 
than we ever suspected,” Longyear 
says. “No matter what happens in 
the 30-day period—even if the car 
blows up—we will make good on 
the complaint. If the customer 


comes back in shortly after the 30- 
day period with a complaint, very 
often we make good on it. You'd 
be surprised at the amount of good- 





Noisy Mufflers Illegal 


In Conn. After Sept. 30 


HART FOR D.—‘Hollywood” 
mufflers will be illegal in Con- 
necticut after Sept. 30, according 
to State Motor Vehicle Com- 
missioner Charles F. Kelly. 


Passed by the 1953 Legislature, 
a new law sets up _ specific 
standards for mufflers. Previous- 
ly, the only requirement was 
that all cars must be equipped 
with mufflers, 


The new law says, in effect, 
that mufflers must effectively 
muffle exhaust noise. Any de- 
fective muffler or muffler device 
that amplifies the sound of ex- 
haust is illegal. The law carries 
a@ penalty of $50 for a violation. 





will and return business we have 
built up in this way.” 

The same condition prevails 
after the next 60 days. Longyear 
says that in nine cases out of 10, 
the firm goes along on complaints 
registered after the guarantee 
period has expired. The firm has 
found that the few dollars usualy 
involved pay big dividends in 
goodwill and often result in 
recommendations to prospective 
buyers. 

Longyear cites an example of 
several out-of-town visitors who in- 
quired about a reliable dealer. He 
says Brown-Longyear made the sale 
on the recommendation of a satis- 
fied customer. 

Longyear gives much of the 
credit for the excellent service 
reputation to the veteran service 
employes. The average number of 
years of service in the department 
is 18. 

“We feel,” Longyear says, “that 
as we get into the more com- 


petitive market ahead, that our 
past service performance will pay 
us even greater dividends. We 
have never been sorry that we 
concentrated on service as much 
as we did. 

“Service is a continuing business. 
It takes time to build a reputation. 

“We know that one satisfied 
service customer is worth 


thousands of dollars of advertis- 
ing.” 















Letter to 
By John 


Dear Son: 

A SALESMAN must 
thoroughly imbue himself 
that he has something to 

sell which is of 

‘Wa far greater value 

SERIES to the buyer than 

the buyer’s 
money is to himself. The 
only type sales that are 
really worthwhile and that | 


—_ 








100,000th enrollee in Tech program 
is young Korean War veteran 


To a young Korean War veteran, now 
building a new civilian career, goes 
the distinction of being the 100,000th 
man enrolled in a national training 
program for automobile mechanics. 


He is the newest student in the 
Master Technician’s Service Confer- 
ence — Master Tech, for short — a con- 
tinuing technical correspondence 
course prepared by Chrysler Corpora- 
tion and administered by its dealers for 
training their service personnel. 


Mr. “One- Hundred - Thousand” in 
the Master Tech program is Elwood 
Fathergill, 21, of Lexington, Kentucky. 
Fathergill, who has just returned to 
civilian life after a year in Korea, 
recently started work for Goodwin 
Brothers, Dodge-Plymouth dealer in 
Lexington. - From discussions about 
incendiary grenades, angles of impact 
and night patrolling, Fathergill now is 
talking about planetary gears, com- 
pression ratios and overrunning 
clutches. He is training to become a 
skilled mechanic with the help of the 
Master Tech program and his foreman, 
William Ramsey, a veteran mechanic 
who has taken the Master Tech course 
for over five years. 


Clear, interesting instruction 


Once a month Fathergill and fifteen 
of his co-workers attend their Master 









Tech class. First, they are shown a 
slide film with a synchronized phono- 
graph record. Each film has been care- 
fully edited by factory engineers and 
service experts and deals with some 
important aspect of automotive service. 
When the film is over, service reference 
books are distributed and there is a 
discussion period with the aid of 
specially prepared charts. 


The conference leader at Goodwin 
Brothers is Cecil Hardwick, the Serv- 
ice Manager, who has been with the 
firm for 31 years. At the end of the 
discussion period he gives the “stu- 
dents” questionnaires to test what they 
have learned. After completing, they 
are sent back to Detroit where they 
are carefully checked and graded. 


Accurate records are kept of each 
student’s progress. At the end of each 
year of successful work Fathergill will 
receive a certificate. As he progresses 
in the course he will receive additional 
awards for extra achievement. 


The dealer’s role 


All of the course material is devel- 
oped by Chrysler Corporation and is 
purchased by dealers. The program 
is supervised by an advisory committee 
made up of the Directors of Service 
of Chrysler Corporation. 


At present there are 8718 dealers in 
the United States subscribing to the 
program. With the materials that he 
receives, the dealer, his service man- 


ager, or whoever is selected to be the 
conference leader, can give thorough 
instruction in such technical subjects 
as the operation of cross and roller 
type universal joints; how to derive the 
full potential from the high compres- 
sion Hemispherical combustion cham- 
ber; the operation, maintenance and 
service diagnosis of power steering; 
and other complex subjects. 


A continuing program 


So far, 66 lessons are available with 
new ones being added every month. 


The Master Tech program is now 
in its sixth year and is being used in 
almost every corner of the free world. 
The course has been translated into 
many languages including Hindustani, 
Flemish and Siamese. It has not al- 
ways been easy, however, to translate 
the course and retain its informal at- 
mosphere. For example, “oversized 
shock absorbers” translated into Swed- 
ish becomes a jaw breaking “overdi- 
mensionearadestotdampare.” In spite 
of the language barrier, however, 
thousands of foreign mechanics are 
taking the program. 

Whether in the United States or 
abroad, automotive service men are 
enthusiastic about the Master Tech 
program. One mechanic expressed 
this reaction: “In all my years in the 
repair business, I can’t remember any 
training program as helpful and as 
complete as this one. All the boys 
certainly like that little guy “Tech.” 


CHRYSLER CORPORATION 


PLYMOUTH, DODGE, DE SOTO, 
CHRYSLER and IMPERIAL 


Cecil Hardwick, Service Manager 
at Goodwin Brothers, 

congratulates Elwood Fathergill 
for being 100,000th “student” to 
enroll in the Master Tech program. 









Koerner Purchases 


Fields Showrooms 


Harold E. Koerner, president 
treasurer of Koerner Motors, Inc 
(Lincoln-Mercury), Rochester 
N. Y., has purchased the auto show. 
rooms of C. W. Fields, Inc., (Chrys- 
ler-Plymouth). 

Koerner said he will move to the 
new location Jan. 1. Arthur C. Loh- 
man, owner of Fields, said he will 
move to another location. 





Salesmen 
O. Munn 


are lasting are those where 
both buyer and seller profit 
through the transaction. 

So, the first step in an auto- 

mobile sale is for the sales- 
man to obtain the confidence 
of the buyer in order to sell 
himself, not in the sense of 
trying to impress the prospect 
with his own importance, but 
in convincing the prospect 
that his knowledge of his 
product and his interest in the 
customer can be of benefit to 
the prospect. 

The time has passed 
when the sheer merit of an 
automobile will automatic- 
ally sell the buyer. There is 
no one product in our field 
that obsoletes competition. 
So a saleman must have 
genuine interest in his 
customers before he can be 
outstandingly successful. 
This interest cannot be 
stimulated. All people like 
others to show that they 
really have a genuine in- 
terest in them. Department 
stores, such as Wanna- 
makers and Marshall- 
Fields, have the same 
merchandise as other out- 
lets but they have sold con- 
fidence first. The result is 
that buyers from coast to 
coast know that anything 
they purchase from these 
institutions will please 
them. 




































































* * * 


THERE ARE such insti- 
tutions in the automobile 
business. There are 
hundreds of owners of new 
cars who will not buy from 
other than a certain sales- 
man or certain dealer. This 
fact demonstrates that 
salesmen and dealers who 
place customer satisfaction 
above immediate return 
win lasting and profitable 
business. 


All salesmen can profit by 
never failing to show their ap- 
preciation of the business of 
their customers and doing the 
little things constantly in the 
customer’s interest even when 
the immediate commission is 
not in the offing. 


Veterans in this business 
know that there is always 
business to be had and 
profitable business in spite 
of competition. The sales- 
man who is willing to spend 
30 minutes each day of his 
life just thinking what he 
can do for his customers to 
make their business deal- 
ings with him more satis- 
factory and profitable can 
alwavs find ways and 
means of doing it. That is 
known as personal sales- 
manship. It’s using the 
“man” in salesman. When 
this is done, and then only, 
can he exnect prospects to 
beat a path to his door. 


Cordially yours, 


Dad 
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A CAR’S FINISH NEEDS 


Cuoleclion TOO! 


With winter on the way .. . now’s the time to remind your customers 
to “weatherproof” their cars with Blue Coral. Just one treatment, with 
this famous team and they can drive through the muckiest season 
of snow, rain or sleet and never have a worry about the fine finish 
of their cars. 


That's because Blue Coral is more than just an ordinary wax or 
temporary concoction. It’s a two-way combination of priceless in- 
gredients especially formulated to maintain, restore and preserve the 
fine finishes of fine automobiles. The Blue Coral treatment not only 
cleans every speck of stubborn grease and grime from the finish safely 
and gently, but actually burnishes it to a hard, glassy-smooth, dirt- 


shedding surface, then fortifies it completely for months to come. . . Sk eae huh | 
whatever the weather. fuuiing UM \o 


Show your customers now how to keep their cars looking beautifully 
“cared-for”, yet completely “carefree” this winter and watch them make 
repeat visits to your Service Department a year-round habit! 


H. 0. T. COMPANY FACTORS, INC. Creafors of the Blue Coral Treatment 


tt 


re 


P Ms Td ary 


COPYRIGHT H. D. T. COMPANY FACTORS, INC. 1953 


WHITE PLAINS, NEW YORK 
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Willys Distributor in West Adds Kaiser— 


Anderson Willys Co., Portland, Ore., has added the distribution of Kaiser cars, parts 
and accessories to its Willys distributorship. Its territory for both makes consists of 
Oregon, southwestern Washington and northern California. Shown signing the sales 
agreement are (from left) Ken S. Moyer, assistant regional manager of the Kaiser- 
Willys sales division; Ray Hoen, Pacific northwest K-W manager; William M. Ander- 
son sr., general manager of the distributorship, and William M. Anderson jr., assistant 
manager. Anderson sr. announced that Tonkin Motor Co., Portland, Ore., heretofore 
a Kaiser dealer, had been named a dual dealer. 









COLUMBUS.—In its final report 
on the Ohio General Assembly, the 
Ohio Automobile Dealers Assn. has 
evaluated legislative accomplish- 
ments. 

New revenues of $43 million 
annually were enacted, based on 
an axle-mile key and a penny 
hike in gasoline taxes. Spending 
of the added funds will be super- 
vised by a three-member highway 
construction council to be named 
by the governor. 

Ohio voters this November will 
approve or reject the issuance of 
$500 million in bonds for highway 
construction. The bonds would be 
retired out of highway tax revenues 
already levied. 

The director of highways was re- 
lieved of all responsibility not per- 
taining to road construction and 
repair. He was removed from his 
jurisdiction over the Bureau of 
Motor Vehicles and the Ohio State 
Highway Patrol. 

A new office, the Department 


Ohio Focuses on Roads 


$43 Million Tax Boost for Highway Construction 
Highlights Legislative Session 


of Highway Safety, was organ- 
ized. The penalty for drunken 
driving was increased to include 
a mandatory three-day jail term 
and the accident-report form was 
shortened. The dealer association 
expressed regret that no law was 
passed providing for periodic ve- 
hicle inspection. 

An enactment of major import, 
according to the association, was 
the reduction in employer’s contri- 
butions to unemployment compen- 
sation reserves, of approximately 
$30 million in the first full year. 


The association bestowed “special 
credit” on the assembly for rejec- 
tion of “scores of radical, regula- 
tory, discriminatory or anti-indus- 
trial proposals.” 


Of special interest, said the asso- 
ciation, was the enactment of a bill 
providing for only one license plate 
for dealers and a bill providing for 
directional signals on all new cars 
after Jan. 1. 

Bills which were defeated 





"What do we do about ‘Keep ’Em Rolling’?”’ 


“That's a program that does a 
bang-up job for us, so we take off 
the brakes and really roll. We make 
special mailings. Talk about it in our 
regular advertising. Run small-space 


classified ads.” 


Two: 


of America’s automotive dealers get 

most of their business there. 

In Rural America, Farm 

Journal is the largest selling — and 

most influential — magazine of all. 
Three: When urging better main- 


handling Farm Journal-advertised 
products. You can do this by post- 
card, by radio, by small-space clas- 
sified advertising, or by your sup- 
plier’s promotional programs. 

Any time’s a good time to start, 









tenance, Farm Journal talks directly 
to your best customers — the owners 
of some 6,000,000 motor vehicles. 
To benefit from the selling job 
which “Keep “Em Rolling” does 
among your best customers and 
prospects, you’ve got to let people 
know you're cooperating with “Keep 
"Em Rolling” and that you're 


“Keep "Em Rolling” — Farm 
Journal’s editorial program devoted 
to better, more frequent main- 
tenance — does a job for every 
automotive dealer who ties in with 
it. Why? It’s as simple as one, two, 
three why this is so. 

One: The biggest market for cars 
and service is Rural America. Most 


YOU GET WHAT YOU WANT FROM ADVERTISING IN FARM JOURNAL — the 
impact of the biggest magazine of all in America’s biggest automotive market, with 
coverage along the rural routes like that of a local newspaper. If you've ever seen Farm 
Journal’s County Analysis Folder for your territory, you'll know why. It tells you the 
number of farm families in your territory, how many of them subscribe to Farm Journal, 
the number of cars, trucks and tractors they own, their value as customers. For your free 
copy, write Dealer Service Department, Farm Journal, Philadelphia 5, Pa. 





but you will get an extra bonus in 
sales by tying in with the “Keep "Em 
Rolling” issues. The next “Keep "Em 
Rolling” feature appears in the Oc- 
tober issue of Farm Journal, out 
September 14. Send right away for 
a list of the automotive products 
advertised in the October Farm 
Journal and for free display banners. 


Farm Journal 


WASHINGTON SQUARE, PHILA. 5, PA. 
GRAHAM PATTERSON, PUBLISHER 





would have exempted used cars 
from sales taxes, regulated the 
sale of vehicles and abolished the 
2 percent discount allowed ven- 
dors on sales-tax stamps. 

The association reported that 1, 
178 bills were introduced, but onl) 
292 were enacted. Of the 886 bills 
that failed, the association reported, 
many would have had an adverse 
effect on dealers. 

The association said that its com 
mittees, staff members and legal! 
counsel presented dealer viewpoints 
and positions before various legis- 
lative committees during the ses- 
sion. 


Obituaries 


Otis L. Waller, 
Ex-Sales Chief 
Of Buick, Dies 


CHICAGO. — Otis L, Waller, 60, 
who retired in 1950 as general sales 
manager of Buick, died Aug. 27. 

He had suffered 
a heart attack a 
day earlier in his 





home at Oak 
Park, II. 
Mr. Waller 


started as an auto 
mechanic ina 
Buick dealership 
in St. Louis in 
1914. He later 
served as service 
manager. 

He joined the 
Buick division in Milwaukee in 
1929 and was later zone manager 
of Buick and Buick-Oldsmobile- 
Pontiac Sales Co. at Minneapolis. 
In 1933 he became regional man- 
ager of Buick for the midwest, 
with headquarters in Chicago. 

Mr. Waller was named general 
sales manager in 1948, and retired 
July 1, 1950, because of illness. 
Since his retirement, he had been 
assisting his son, who operates Bob 
Waller Buick Co., Chicago. 

Surviving are his wife, 
and a son, Charles. 

* * * 


Charles Edwin Wright, 


Dealer, Civic Leader 


NORFOLK, Va.— Charles Edwin 
Wright, 56, president and treasurer 
of C. E. Wright & Co., Inc., oldest 
auto dealership here, died Aug. 30. 

Early in World War II, Mr. 
Wright was appointed a member 
of a panel of auto dealers who 
served as an advisory group to the 
Office of Price Administration. 
Later he served as a member of 
the Norfolk War Price and Ration- 
ing Board. 

At the time of his death he was 
a member of the State Democratic 
Central Committee. He had once 
been a member of the Norfolk City 
Council. 





Otis Waller 


Lucille, 


* * * 


Phillip P. Long 


YOUNGSTOWN, O.—Phillip P. Long, 70, 
who is said to have helped build the first 
automobile in Youngstown and who later 
teamed with Charles Gaither in a dealer- 
ship selling Reo and Peerless cars, died 
Aug. 29. Mr. Long was service manager 
of the dealership for more than 30 years. 

* * * 


Littleton C. Barkley 


SAN MATEO, Calif.—Littleton C. Bark- 
ley, 51, general sales manager at San 
Francisco for the west coast division of 
Raybestos-Manhattan, Inc., died here Aug. 
27. Mr. Barkley joined Manhattan Rubber 
Mfg. Co., Passaic, N. J., now the Man- 
hattan rubber division of Raybestos-Man- 
hattan, in 1926. Two years later he was 
transferred to the New York office as 4 
salesman and was made assistant branch 
manager in 1937. He served as manager of 
the New York branch from 1940 until 1944, 
when he was appointed sales manager of 
the industrial rubber products division at 
Passaic. He became general sales manager 
of the west coast division in 1948. Mr. 
Barkley formerly lived in Montclair, N. J. 

* * . 


Walter R. Brown 


MILLEN, Ga. — Walter R. Brown, 66, 
local auto dealer for the last nine years, 
died Aug. 28 after a heart attack. 

* * * 


Frank Wood Turner 


LYNCHBURG, Va.—Frank Wood Turner, 
53, general manager of Turner Buick 
Corp., died Aug. 25. He was active in 
civic and trade associations, 

* * * 


Frederick W. Allen 


SYRACUSE.—Frederick W. Allen, re- 
tired service manager for Wright Bros. 
Motor Sales died Aug. 26 at his home 

* * * 


Mack Morgan 


ALBEMARLE, N. C. — Mack Mor;an, 
75, founder and owner of Morgan Motor 
Co. here, died Aug. 27. Because of de- 
clining health, Mr. Morgan had relinqu sh- 
ed active management of the car dealership 
to his two sons. 





la eee — 
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GM Fire Stirs Changes 
In Plant-Design Plans 


7 long-term effect of the 


General Motors transmission 


division fire on plant safety, building design and manu- 
facturing methods is likely to be greater than the production 
loss resulting from the Livonia (Mich.) fire. 

All indications point to a thorough overhauling of plant 


designs, use of protective fire¢ 
walls and other means to iso- 


late fires. Breaks in the con- 
tinuity of large auto factory build- 
ings seem inevitable in view of the 
proven vulnerability to fire of some 
of the most modern auto plants. 

Eventually, the measures taken 
to protect against fire hazard may 
result in increased building ccsts 
which could, in turn, be reflected in 
the price of automobiles. 

However, ability to avoid huge 
losses like those encountered at 
Livonia will argue strongly in 
favor of economic justification 
for the measures now being 
taken. 

Firewalls are getting a lot of at- 
tention by Detroit industrial de- 
signers these days. Emphasis on 
this subject is likely to grow dur- 
ing the coming months. 

The Livonia fire was halted only 
when it reached the firewall be- 
tween the plant and the office. Had 
firewalls been used throughout the 
plant, the fire might never have 
gotten out of control. The lack of 
a fire break in the roof may have 
been one of the most important 
contributors to the total loss of 
the building. 

* * + 
Blaze Ruins Steel 


T WILL be recalled that a fire at 

Ford’s Livonia tank plant 
several years ago resulted in 
practically complete destruction of 
the steel framework for the build- 
ing. Except for the roofing ma- 
terials, there was practically noth- 
ing in the plant, except canvas, 
that was infiammable. The Ford 
steelwork, however, was _ totally 
wrecked. 

While the internal fire at GM’s 
plant was much more serious, 
again the roof played a promi- 
nent part in the holocaust. Once 
ignited, fire swept over the roof 
in an incredibly short time. Fall- 
ing sections made it impossible 
to fight the fire from inside the 
building. As a result, only the 
outside sections of the plant 
could be reached by fire fighting 
equipment. 

Several changes in roof con- 
struction have already been sug- 
gested. In addition to water cool- 
ing, the use of prefabricated con- 
crete slabs has been tried. The use 
of expandable concrete weighing 
somewhat less than regular con- 
crete seems to offer interesting 
possibilities. 

Another method would be to build 
concrete fire walls on the roofs of 
auto plants. Such walls, it is be- 
lieved, would tend to provide a 
barrier against the wholesale 
spread of fire, such as occurred at | 
the Livonia transmission plant. | 

* * * 
Size Is Hindrance | 
rye enme possible result of the 
Livonia fire may be limiting 
the size of manufacturing units. 
Inability to reach the heart of the 
Livonia plant contributed sub- | 
stantially to the total loss of the} 
plant, according to informed De-| 

troit safety engineers. 

The law may also take a hand 
in the situation, demanding wider 
space between buildings and 
more intensive safety precautions 
in the plants, such as erection of 
fire walls. While the erection of 
additional firewalls will undoubt- 
edly penalizé production and add 
to the problem of handling ma- 


Rubber-Seminar Papers 


Available in Booklet 

WASHINGTON. — The Rubber 
Manifacturers Assn. has published, 
in the.form of a handbook, papers 
presented during the crude-rubber 
quality seminars of 1952. 

The document may be obtained, 
at $1 per copy, from Rubber Manu- 
facturers Assn., Inc., 444 Madison 
Ave., New York 22, N. Y., or 1832 
M St. N. W., Washington 6, D. C. 


terials economically, the ad- 
vantage in case of fire would be 
tremendous, say. some Detroit ex- 
perts. 


Meanwhile, the activities of auto 


| plant protection departments are 


sure to be stepped up. More care- 
ful policing of plants is inevitable. 


Charting of shutoff valves, elec- 
trical switchs and hydrants, here- 
tofore accepted as routine, will un- 


doubtedly be rigidly followed by | 


Weekly in- 


top auto executives. 
in an 


spection of safety points 


auto plant will mean much more | 


}tained from Flash-Stone 


in the future than it ever has at 
any time in Detroit’s industrial 
history. 

The transmission plant fire 
spread over an area of more than 
1,200 feet in a few minutes. Failure 
to contain the fire and allowing it} 
to reach the roof apparently 
touched off the greatest holocaust | 
in U. S. industrial history. 

Redesigning auto plants to pro- 
tect against fire will undoubtedly | 
result in substantial changes in| 
conveyors and materials storage | 
and handling. Such changes seem | 
inevitable, regardless of cost. 

* * * 


New Industrial Flooring 
Designed to Beat Heat 
PHILADELPHIA. A heat - re- | 


| 
| 
} 


A king-size “Smokey Bear” 


| GMC badina Grin and Bear lt— 


is presented to A. A. 


Shantz (left), assistant genera! 


sistant flooring has boon developed | sales manager of GMC Truck & Coach, by Clint Davis, of the U. S. Forestry Service, 
in recognition of a nationwide program by 3,000 GMC dealers promoting safety in 


by Flash-Stone Company, Inc. 
Designed to be 


temperatures range up 


degrees, the flooring disperses heat | York C Cit : 


through aluminum rods embedded 
about one inch below the surface. 
These rods carry the heat from 
the contact area and spread it over 
a wide section of the floor. 

Further information may be ob- 
Co., Inc., 
Philadelphia, Pa. 


2 L abelenate Designed 


To Speed Machining 
CHICAGO. — Two lubricants de- 
signed for high-speed machining of 
stainless, moly and other high-alloy 
steels, as well as carbon steels, have 


used where | the forests and on the highways. Smokey Bear is the symbol of forest fire prevention 
to 2000 | and was much in evidence at a GMC luncheon for forest service officials in New 


been announced by Van Straaten 


Chemical Co. 


Increases in normal speeds and 
in tool life of as much as 100 per- 
cent can be expected from the new 
oils on automatic screw machines, 
the company says. 
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Variow Areas : 





Auto Market Reports 


Junction City, Kans. | 


New-car sales are running about} 
25 a week in Geary County (Junc-| 
tion City), Kans., according to) 
Frank C. Woodward, County treas- 
urer. 

During the week ended Aug. 
14, the total was 27 new cars 
and trucks. In addition, about 
30 used cars were licensed, al- 
though used-car sales sometimes 
number 50 or more in a week. 
Business is described as good at 

both the new-car salesrooms and 
the used-car lots. 

The 1953 Geary County license 
total reached 6,584 units Aug. 13.— 


(George M. Hunholz.) 
* * * 





Miami 
Miami dealers handling cars 
equipped with Hydra - Matic trans- 
missions see some hope that their 
losses as a result of the General 


Motors fire will not be as heavy 


as they had first anticipated. 


Edgar Jones, general manager 
of Nolan-Brown Motors (Cadil- 
lac), said Cadillac’s decision to 
use Dynaflow transmissions 
would mean the loss of about one 
month’s business. 


Carl Storey, general manager of 
Fincher Motors; Sam Potter, head 
of Potter Oldsmobile, and J. W. 
Green, owner of Trail Pontiac, said 
they were waiting to see how 
Dynaflow and Powerglide would 
sell on the cars they handle. Green 
said that about 85 percent of the 
Pontiacs he had sold were equipped 
with Hydra-Matic. 

Tom Skinner, Lincoln-Mercury 
dealer, said the loss of Lincoln 
deliveries would cut his firm’s 
business about 30 percent. 

The one completely optimistic 
dealer was Sidney Ginsberg, head 
of Nash-Miami Motors. “We 





haven't felt any ill effects and 
probably won’t for a. couple of 
months because of the large stock 
we are carrying and the number 
of new cars in transit,” he said. 

All the dealers agreed that they 
would bear down on used-car sales. 
—(G. S, Connell.) 


* * * 


Bartlesville, Okla. 


Demand for new and used cars 
in the Bartlesville (Okla.) area 
seems to be about on a par with 
90 days ago. New-car inventories 


are slightly higher but used-car in-| 





For Ali to See— 


Jim's Used Car Lot, Moundsville, W. Va., 
| recently put three cars on its own haul- 
|away and drove them all over the city, 
| reporting excellent sales results. The firm, 
which started three years ago, brings in 
its cars from many parts of the country. 
Jim Bodley is owner. 


} 





ventories are down, due mostly to} little resistance to standard credit 


some dealers having cleared out old 
stock, 


Good late-model used cars are 
selling well, Sales of ’47s and ’48s 
are definitely slower, and dealers 
are taking older cars in at re- 
duced allowances, 


There are few repossessions and!|are getting more “choosy” 































GAR WOOD 
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GAR WOOD 


This new, heavy-duty Gar Wood cam 


terms of a third down and 24 
months, indicating that today’s 
buyer wants to get his car paid for 
as quickly as his income will per- 
mit, 

One dealer says that customers 
about 






and roller hoist is the perfect working 
partner for heavy-duty Gar Wood dump 
bodies. Here are all the famous and 
exclusive features of Gar Wood hoists 
—famous “Rolling Wedge” cast steel 
cams mounted on rugged cam tubes to 
prevent body distortion... Gar Wood's 
unique “Flexamatic Body Suspension” 
that prevents transfer of twisting stresses 
to the hoist mechanism . . . all exclusive 
developments pioneered by Gar Wood 
Industries, Inc.—the world’s largest manu- 
facturer of dump bodies and hoists for 
the motor transportation industry. 


a a a ae Le ee ee | 


GAR WOOD HOISTS 


FAMOUS FOR FEATURES LIKE THESE: 


1. Famous “Rolling Wedge” cast 
steel cams. 


2. Heavy-duty cast steel body 
hinges. 

3. Heavy-duty crane rail tracks. 

4. Bolted-on cylinder head and 
packing gland for easy service. 

5. Full length steel sub-frame. j 


6. Rugged body guides to prevent 
weaving. 

7. Heavy steel cross members 

8. Heavy-duty cylinder supports. 

9. Multiple piston rings in separate 
grooves. 


10. Heavy-duty stop chain. 


For more to tell—more to sell—sell Gar Wood Dump Bodies and Hoists. See your 
nearby Gar Wood Distributor—or write to Customer Service Department, Gar 
Wood Industries, Inc., 36007 Main Street, Wayne, Michigan—for full information — 
about boosting your sales and increasing your profits. Do it—TODAY! : 


INDUSTRIES, 





INC. 
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‘jeolor and accessories.—(L. H. 


Houck.) 


* 


Tulsa, Okla. 


The new-car market in Tulsa, 
Okla., is still big but not as big as 
it was a few months ago. Dealers 
are optimistic, but new-car inven- 
tories have been larger lately than 
had been the case for years in most 
makes. Used-car stocks also have 
been high, but not dangerously so. 


Tulsa dealers probably have more 
to be thankful for than those in 
most areas, since this oil-field re- 
gion has had a labor shortage for 
more than 10 years and there are 
no signs that the labor demand will 
be filled in the foreseeable future. 
Steady and high wages make for 
both new and used-car sales. 


The consensus among dealers is 
that there are plenty of sales to be 
made for those who know how to 
sell—(L, H. Houck.) 

* * 


* 


Northwest 


New-car and truck sales in Ore- 
gon, Washington and Idaho for the 
first half of 1953 showed a 28.36 
percent increase over the first six 
months of 1952. 


Figures show 81,247 cars and 
18,485 trucks were sold in the first 
six months of this year, compared 
with 63,077 cars and 14,618 trucks 
for the first half of last year. 

In the first half of this year, 32,- 
943 cars and 7,543 trucks were sold 
in Oregon. Washington sales were 
34,707 cars and 6,719 trucks. In 
Idaho, car sales were 13,597 and 


truck sales were 4,223.—(Ernest W. 
Peterson.) 
oe s 
Pittsburgh 


A buyers’ market is a reality in 
Pittsburgh, with finance companies 
having tightened up on their loans. 

Dealers who are putting their 
used cars in good shape find that 
their business is picking up, how- 
ever. 


Many new-car prospects en- 
tering a showroom today are 
skilled in trading in their old 
car. As one dealership executive 
put it, today’s salesman, in order 
to make his quota, now has to 
go out into the field and break 
into a run to catch his next real 
| prospect, 

The used-car market is slow, ex- 
cept for good, clean cars. One 
dealer said it’s almost impossible 


to get rid of the others except 
through an auction. — (Leon M. 
Leffingwell.) 


* 7 *” 
Miami 
The news of the General Motors 
Hydra-Matic factory fire may have 
|been a shot in the arm for fran- 
|chised dealers of the Miami area. 
| Almost without exception they re- 
ported an increase in sales in what 
|had been a rather dull market, 
|especially in the used-car depart- 
ment. 
August, usually a dull month, 
(Continued on eae er a> 48, Col. 3) 


Site Sep 2 Clinic 


Slated Sept. 28-30 


NEW YORK. — More than 1,000 
Rd. executives are expected 
| to gather at the Hotel Statler here 
Sept. 28-30 for a personnel con- 
ference to be sponsored by the 
| American Management Assn. 


One of the highlights of the 
| three-day meeting will be a full- 
day case study in personnel ad- 
ministration. Representatives of 
Pitney -Bowes Inc., Stamford, 
Conn., and RCA Victor Division, 
Radio Corp. of America, Camden, 
| N. J., will describe how these com- 
| panies organize the personnel de- 
| partment, set personnel policy, ad- 
minister wages and salaries, em- 
ploy and train. 

Motivation will be the subject of 
|the speaker at the concluding 
|luncheon, the Rev, Edward A. Kel- 
| ler, director of the Bureau of Eco- 
| Notre Research, the University of 
Notre Dame, and of a group that 
| will report on research in this area 
|conducted by the University of 
| Michigan Survey Research Center. 
| On exhibit will be hundreds of 
personnel forms, records and re- 
ports used by the association’s 
member companies. Special dis- 
plays will be set up by Lance, Inc.; 
Weirton Steel Co.; New York Tele- 
phone Co., and General Motors. 
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around the world — 


Judgedr 





...toamuse... to entertain...and... to resume its heritage 
as the guardian of traditional American values and ideals 
... and vent its scorn upon those who would tear us down. 


? JUDGE MAGAZINE INC., 9 EAST 48th STREET, NEW YORK 17, N. Y. * TELEPHONE PLAZA 5-2070 
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Affecting Factories and Dealers .. . 





Auto Advertising 


Richard L. Bowditch, president 
of the U. S. Chamber of Commerce, 
last week announced the appoint- 
ment of a 26-man advertising com- 
mittee for 1953-54. Roger W. Clipp, 
general manager of Radio Station 
WFIL in Philadelphia and a mem- 
ber of the chamber’s board of 
directors, is chairman. 

The committee is composed of 
representatives of advertisers, 
agencies, 


associations and helps formulate 
chamber policy in the advertising 
field, Bowditch said. 

“One of its chief objects,” he 
explained, “is to create a better 
public understanding of advertis- 
ing and to work toward improve- 
ment of advertising standards 
and techniques. 


In addition to Clipp, the commit- | 


tee includes: 


Lloyd E. Partain, sales manager | 
and farm market director of Curtis) 
Publishing Co., vice-chairman; L. T. | 
Alexander, manager of the direct-| Philadelphia Electric Co.; Robert | Dame game Sept. 26, WERE will 


media and _ universities. | 
It works with the advertising trade | 


mail division of E. I. duPont de 
Nemours & Co.; J. S. Bartlett, com- 
mercial manager of Potomac Elec- 
tric Power Co.; A. H. Caperton, 
advertising manager of Dr. Pepper 
Co.; James T. Chirug, president of 
James Thomas Chirurg Co.; Harry 
Deines, advertising manager of 
| Westinghouse Electric Corp. 


L. J. Dillon, of Outdoor Advertis- 
ing, Inc.; Ben R. Donaldson, direc- 
tor of advertising and sales pro- 
motion of Ford Motor Co.; Harold 
E. Fellows, president of the Na- 
tional Assn, of Radio & Television 
Broadcasters; Frederic R. Gamble, 
president of the American Assn. of 
Advertising Agencies; Francis W. 
Hatch, vice-president of Batten, 
Barton, Durstine & Osborn, Inc.; 
C. J. Hibbard, advertising manager 
of Pet Milk Co.; E. J. Kahler, man- 
ager of the Daily Argus-Leader, 
| Sioux Falls, S. D. 

C. B. Larrabee, president and 
publisher of Printer’s Ink; Ernest 
R. Laws, advertising manager of 
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T. Mason, president of Radio Sta- 
tion WMRN, Marion, O.; C. E. 
McKittrick, advertising manager 
of the Chicago Tribune; Charles 
H. Sandage, chairman of the 
division of advertising in the 
school of journalism at the Uni- 
versity of Illinois. 

Everett Smith, director of re- 


search at McFadden Publications, | 


Inc.; William C,. Sproull, director 
of advertising of Burroughs Corp.; 
Philip M. Talbott, senior vice- 
president of Woodward & Lothrop; 
Leonard W. Trester, vice-president | 
of General Outdoor Advertising Co., 
Inc.; Wilbur VanSant, president of 
VanSant, Dugdale & Co., Inc.; F. A. 
Watts, sales manager of Humble 
Oil & Refining Co., and John Pat- 
tison Williams, executive vice-presi- 
dent of Radio Station WING, Day- 
ton, O. 

Secretary is Kenneth Chernin, ad- 
vertising administrator of the U. S. 
Chamber of Commerce. 

«€ * * 


Meehan Returns to Air 

Studebaker cars and Notre Dame 
football — both products of South 
Bend — will get together in Cleve- 
land this fall over Radio Station 
WERE. | 

Starting with the first Notre) 











carry the university's full 11-game 
schedule with the sponsorship of 
Meehan Motors, Cleveland Stude- 
| baker dealer. It will be Meehan’s 
third straight year as sponsor of 
| Notre Dame broadcasts in Cleve- 
| land. 





+ + * 


|D. P. Brother Ups Egan’ 


| Frank Egan, who joined D. P. 
'Brother & Co. last spring as a 
general account executive, has been 
named manager 
of the New York 
office, it is an- 
nounced by D. P. 
Brother, presi- 
dent, at the De- 


ters. 

Egan will co- 
ordinate general 
New York serv- 
ices in behalf of 
all accounts 
served by the ad- 
vertising agency. He was formerly 
with Scripps-Howard Newspapers 
and Wilding Picture Productions, 
Detroit. 

* * * 


Ballard Rejoins Geyer 


Sam M. Ballard has joined Geyer 
Advertising, Inc., as vice-president 
and chairman of the agency’s ac- 


TUE Oa Pe oe 
a cost-cutting gear ratio 


for every road and load 








More than a 
Eaton 2-Speeds in trucks today! 


EATON 


Eaton 2-Speeds enable drivers to select the 
right gear ratio for every operating condi- 
tion—starting out under full load, climbing 
grades, high-balling, quick shifting in traffic. 
Engines operate in their most efficient speed 
range, reducing stress and wear on vital 
truck parts. Operating and upkeep costs are 
at a minimum; trucks last longer, are worth 


more when traded in. Eaton 2-Speed Axles 


million-and-a-half 





CLEVELAND, 


AXLE DIVISION 
MANUFACTURING 


give trucks power when needed, speed 
when wanted. 





COMPANY 


OHIO 


PRODUCTS: Sodium Cooled, Poppet, and Free Valves * Tappets * Hydraulic Valve Lifters * Valve Seat Inserts « Jet 


Engine Parts * Rotor Pumps* Motor Truck Axles* Permanent Mold Gray Iron Castingse Heater Defroster Units « Snap Rings 
Springtites* Spring Washerse Cold Drawn Steel» Stampings» Leaf and Coil Springse Dynamatic Drives, Brakes, Dynamometers 


troit head«uar-| 





count policy committee, it is a:- 


nounced in New York by B. 33. 
Geyer, president. 
Ballard resigned recently s 


chairman of the management cor- 
mittee and director of Gardner A:i- 
vertising Co., St. Louis and New 
|York. Previously he was with 
Brooke, Smith, French & Dorranc», 
Inc., and Compton Advertising in 
Detroit, following several years us 
advertising manager of the Delco- 
Light and Delco Appliance di- 
visions of General Motors. 
Twenty-five years ago, he served 
with the Geyer office in Dayton. 


* * * 


Collier’s Ups Circulation 

Advertisers in Collier’s second bi- 
weekly issue received circulation of 
3,500,000, according to Shepard 
Spink, vice-president of Crowell- 
Collier Publishing Co. 

This figure was not guaranteed 
by the company until the fourth 
quarter of 1953, Spink said. News- 
stand sales were more than a 
million, he said. 

* * * 


|ANPA Opens Detroit Office 


In a move to establish closer con- 
tact with the automobile industry, 
the Bureau of Advertising of the 
American News- 
paper Publisher 
Assn., has opened 
a Detroit office. 

Under super- 
vision of Roland 
R. Postel as De- 
troit manager, 
the new office, 
2761 Guardian 
Building, will 
give major. at- 
tention to ac- 
counts in auto- 








R. R. Postel 
mobile manufacturing and allied 


industries, according to John C. 
Ottinger jr., general sales manager. 
It will also cover other advertising 
classifications in eastern Michigan 
and northern Ohio, Ottinger said. 

Postel, a senior account executive 
in the bureau’s Chicago office since 
1944, has served as the organi- 
zation’s Detroit representative for 
the last four years, working out of 
Chicago. 


x * * 





|Plug for Texas Auto Show 


The Dallas Times Herald will 
publish a special section Sunday, 
Oct. 10, to tie in with the auto 
show to be held Oct. 10-25 in the 
permanent automobile building at 
the Texas State Fair. 

Charles Cates, automotive editor 

|of the Times Herald, and _ staff 

| correspondent of Automotive News, 

| will be in charge of the section. 
* * 7” 


Des Moines Paper Ups Rich 
Luther L. Hill, publisher of the 
Des Moines Register & Tribune, has 
announced the 
appointment of 
Louis M. Rich 


as national ad- 
vertising man- 
ager. 


Rich, who has 
been head of the 
Register & Tri- 
bune’s automotive 
|\division since 
| 1937, will continue 
|his work with 
ithe paper’s auto- L. 
motive section. 





M. 


Rich 


Kaiser PR ‘Coord inator 


| Appointment of H. Walton Cloke 

as coordinator of public relations 
| for the Kaiser companies in Wash- 
|ington has been announced by 
|Chad F. Calhoun, vice-president of 
| Henry J. Kaiser Co. 


| Cloke, who was Washington 
| public relations director for Kaiser 
Motors Corp. for three years, will 
direct Washington public relations 
activities for Kaiser Motors, Kaiser 
Steel Corp., Kaiser Aluminum & 
Chemical Corp., Kaiser Engineers, 
Permanente Cement Co. and Kaiser 
Metal Products Co. 


a * * 


Inquirer Circulation Data 


| The Philadelphia Inquirer has 
published its 1953 Daily and Sun- 
day Circulation Analysis, with 
figures taken from the report of 
the Audit Bureau of Circulations 
for the 12 months ended Sept. 20. 
1952. 

This analysis is available frem 
the newspaper’s promotion « 
partment, Broad & Callowhill S‘s., 
Philadelphia 1, Pa., or from Geor ze 
S. Dix, 1457 Penobscot Bldg., I e- 
troit 26, Mich. 
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| Where on this map 





do you need sales support f 


There are 3,071 U. S. counties, and in the 
1,985 shaded ones more families are reached by 
Country Gentleman than by the nation’s largest 


women’s magazine, Ladies’ Home Journal. 


In fact, in nearly 2 out of 3 counties Country 
Gentleman has more circulation than any week- 


ly, women’s or home service magazine! 





CIRCULATION NOW OVER 2,500,000 


A CURTIS PUBLICATION 


In every county, wherever you have cus- 
tomers, the Journal will sell your best city fam- 
ilies . . . Country Gentleman will sell your best 


rural customers. 


You are getting powerful selling support —right in 
your local trading area—when a manufacturer adver- 
tises in Country Gentleman. Isn’t that the kind of 
advertising help you want? 
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| securities in the second quarter «f ~ 
1953. This compares to $1,203 million 
in the same period of 1952. Utility 


9 e : | financing rose from $859 million to 
tre L men S | $976 million, but most other cate- 
| gories showed a marked decline. 
A conspicuous exception, Stand- 
| ard & Poor’s says, is in the field i 
ear ecor ace of commercial credit and sales | 
finance. New issues there totaled 


IRE shipments are expected to; conservative 1952 rates, Because of | $628 million, compared to $178 
show a substantial full-year | intensified competition, it adds, | million a year ago. 


|On the Financial Front . . . 























| gain to a level near the 1950 record, second-half profits may decline| “If, as is generally believed,” 
| says Standard & Poor’s Corp. from the first half. | Standard & Poor’s says, “We are 
Heavy tire shipments, it says, The Department of Commerce, |nearing the end of the vast con- 






are a result of sharply increased | Staridard & Poor’s reports, has |Sumer credit expansion, a sharp 
auto output, a vast replacement | deduced that almost three-quar- |drop in the overall volume of cor- 
demand and the high level of ters of the expenditures in 1952 | porate financing is indicated. 







i ; personal income. for new plant and equipment * * 
Z a si , = oa = An overall gain in volume in| were for replacement rather than | Gar Wood Industries 
; other retail lines is indicated, the) added capacity. Nearly half of the 
Buick Helps Restore Hydra-Matic Tools— ‘firm says, with record dollar sales| outlays in 10 years through 1952 | Reports Profit Drop 
Edward T. Ragsdale (left), Buick general manufacturing manager, inspects a ma-| jn prospect. With average material| were for replacement, it says. | A net profit of $631,600 for the 






chine extensively damaged in the fire at General Motors’ Livonia (Mich.) transmission |costs lower and labor costs higher, | Allowing for basic economic| first three quarters of its fiscal year 
plant. This is one of 36 machines sent to Buick for rebuilding. In the background is | margins will not differ importantly | growth, the firm says, capital out- |has been reported by Gar Wood 


























































a smaller boring machine which was reconverted by Buick in three days. Examining | from those of 1952, it says. |lays have been less abnormal than| Industries, Inc., Wayne, Mich. 

the machines with Ragsdale are Roger Mitchell, general master mechanic, and Jerry | eo” * they would seem on_ superficial | This compares with a net profit 

Doll, superintendent of manufacturing service parts. ESPITE the extension of the | comparison. Standard & Poor’s pre-| of $1,190,800 a year ago. Work 

. excess profits tax, moderate |dicts moderate shrinkage in new-| .toppages and setbacks in military 
Kistner Takes Rest profit gains will be the general | Plant and equipment spending. | procurement schedules are given as 
A. C. Kistner, general manager of | Flory will serve as acting general) rule, says Standard & Poor’s, and lg ; reasons for the decrease. 
Queen City Chevrolet, of Cincinnati,| manager. Kistner has been with) in some cases will be aided by re- ANUFACTURING companies, * * «* 
is taking an indefinite leave of ab-|the firm for 18 years. Flory is at| duced special reserves. Dividends, it the most important borrowers | 





sence. In the meantime, Walter E. | present assistant general manager. | says, are likely to continue at the!in 1952, offered only $723 million in General Acceptance Reports 
- - — - res a - = m5 ——|Volume and Net Decline 


| Net income for the first six 
months of 1953 declined 6 percent 
from the same period of 1952 to 
| $513,364, General Acceptance Corp. 
has reported. GAC attributed the 
drop to adverse conditions in the 
auto financing field. 


| Volume for the first half declined 
116 percent to $33,155,982. For the 
first half of last year it was $39,- 
528,367. 


* * * 


Timken-Detroit Axle 


For the fiscal year ended June 
30, Timken-Detroit Axle Co. reports 
sales of $236,043,349, compared with 
sales of $233,338,334 for the pre- 
ceding fiscal year. Net profit after 
audit and year-end adjustment 
amounted to $7,248,738, equivalent 
to $3.21 per share, as against $6,- 
804,247, or $3.02 per share, a year 


earlier. 
* cd * 


Minnesota Mining & Mfg. 


Record sales of $106,234,119 were 
reported for the first six months 
by Minnesota Mining & Mfg. Co. 
First-half profits after taxes and 
preferred stock dividends amounted 
to $26,606,111, compared to $20,000,- 
720 for the same period last year. 

* 


* * 


Bullard 


Net carnings of $2,221,911 for the 
first six months have been an- 
nounced by Bullard Co., Bridge- 
Paes : sagt 1 port, Conn., builder of machine 
_— . ee . | tools. Shipments amounted to $34,- 
330,911, an increase of 24 percent 
{over the like period of last year 


, © ee 7 * 
Galion hoists and dump bodies give you more Sita oe 
: months of 1952. 


Key Lawmakers 
than a peek al Exin ‘Frown on Boost 
In Va. Gas Tax 


RICHMOND, Va. — An expected 
proposal to increase the Virginia 
gasoline tax will run into strong 
opposition in the 1954 session of the 
Legislature, according to views ex- 
|pressed by key members of that 
body. 

Earlier, it was reported that a 
State legislative study committee 
| would recommend that the levy be 
boosted from six cents a gallon to 
|seven cents in order to produce $8 
ito $10 million in additional annual 
| revenue for primary highway con- 
| struction. Highway revenue at the 
present time is about $70 million 
| annually, officials said. 
| The last increase in gasoline 
revenue was one cent in 1946, and 
|was earmarked for secondary or 
|so-called ‘“farm-to-market” roads, 
| officials said. 









LL signs point to a record year 
in the construction industry. 


This means big, extra profits for you, Mr. Truck 
Dealer, on, the sale of heavy duty Galion hoists and 
dump bodies (in addition to your usual sale of standard 
Galion equipment). 


Remember — Galion makes hoists and bodies to 
meet every need of every customer. When you sell 
Galion, you never lose a sale because the customer's 
requirements are too big, or too small. 


Your local Galion Distributor will be happy to help 
you and your customer select the right hoist and body 
for the job. In addition, he'll install the Galion units 
quickly and economically ... then back you up with 
“round-the-clock” parts and repair service. 


We suggest that you phone your Galion Distributor 
today. Ask him to help you boost your “payload” on 











sale Howard H. Adams, chairman of 
‘er y le - | . ’ 

ba. ya |the House Appropriations Com- 

1. Mighty-Mite twin cylinder hoist : mittee, said he didn’t “believe that 

OTHER TYPICAL 2. Standard hydraulic hoists and bodies > - , with the condition the roads are 

GALION PRODUCTS 3. Heavy duty hydraulic hoists and bodies Most popular model — biggest seller in the Galion line in now the public can be con- 

- ania ie is the model 700 hydraulic hoist, with model 12 heavy perme that additional taxes are 

6. LOAD-evator hydraulic end-loader duty contractor body and full size cab protector. | Charles K, Hutchens, chairman 









| of the House Finance Committee, 
| said he was aware that an increase 
would put Virginia among the top 
eight gasoline tax states, but ex- 
pressed hope some other way of 
meeting the problem could pe 
found, 













ALLSTEEL BODY COMPANY « GALION, OHIO 












CLARK EQUIPMENT COMPANY, Buchanan, Michigan 
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Automotive manufacturers, knowing and 
demanding fine quality components, 
are very likely to consider Clark. 
Whether the vehicle is a new de- 
sign or something special, or a 
redesign of an existing model, 
you'll find that working with 
Clark is exceedingly good 

business. 


Turn and see reverse 
side for more about 
CLARK products 
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Other Plants: BATTLE CREEK AND JACKSON, MICHIGAN | 
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New L-M Aides in Bay Area— 


Three newly appointed members of the Lincoln-Mercury team in the Oakland 
(Calif.) district are (from left), Bill Geis, Lincoln sales manager; Dick Chaney, Mercury 
sales manager, and Pete Loopstra, business management manager. Geis and Loopstra 
held similar positions in Denver, while Chaney formerly was Mercury sales manager 
in Seattle. Harry Crimmins is the Oakland district sales manager. 


Auto Personnel 


Six appointments within the 
missile branch of Chrysler Corp.’s 
ngineering division have been an- 
nounced by George J. Huebner jr., 
executive engineer in charge of 
engineering and production on 
Army Ordnance guided missiles. 
Named to new posts were C. 
Allan Brady, chief liaison engi- 
neer; John P. Butterfield, chief 
design engineer; Laurence M. Ball, 
chief laboratories engineer; Ber- 
nard J. Meldrum, staff engineer; 
Eugene M. Hicks, supervisor of 
administration, and Leroy E. Hag- 
gard, supervisor of procurement. 
co * * 


Aro Picks Stutzman to Head 


Lube Division Merchandising 
Appointment of C. A, Stutzman 
as merchandising manager of the 
penton equipment division has 
‘ been announced 
by Aro Equip- 
ment Corp.,, 
Bryan, O. He will 
direct the 
merchandising 
and sales pro- 
motion program 
on Aro’s_ auto- 
motive and farm 
lubricating equip- 

ment. 
Stutzman joined 
C. A. Stutzman Aro as New Eng- 
_/and division manager in 1947 and 
' served in that position for five 
years. Before being transferred to 
the Bryan offices, he was western 

regional manager. 
x aK * 


~ Assistant Personnel Chief 


Appointed by Chevrolet 


C. A. Addison, personnel di- 
rector of Chevrolet’s Flint manu- 
facturing plants since 1938, has 
been named assistant general 
personnel director of Chevrolet. 
From the central office in De- 
troit, he will supervise plant and 
personnel security in all 28 Chev- 
rolet plants. 

Addison will be succeeded at 
Flint by his assistant, Ralph E. 


Frazer. 
oe * ck 


Chain Belt Announces 


Five Changes in Staff 

A. R. Abelt has been appointed 
sales vice-president by Chain Belt 
Co., Milwaukee. 

George W. Woodland has been 
appointed man- 





ager of field 
forces for indus- 
trial divisions. 
Gilbert J. Schu- 
elke is now sales 
manager of the 
chain and trans- 
mission division. 

W. C. Messinger 
has been named 
assistant to the 
manager of the pe 
construction ma- A. R. Abelt 
chinery division. R. V. Krikorian 
will succeed Messinger as manager 
of the ordnance division. 

a * 7” 

Pinner Given New Duties _ 


At Houdaille-Hershey 


Appointment of W. L. Pinner 
as manager of the process de- 
velopment division of Houdaille- 
Hershey Corp. has been made 
known by Frank G. Fisher, 
general manager. 

Pinner will head a unit which 


coordinates technical control of 
manufacturing operations with 
process development in metal- 
lurgical, electrochemical, paint- 
ing and other fabrication activi- 
ties. He has been with Houdaille- 
Hershey since 1923. 


Also announced was the ap- 
pointment of William J. Pierce 
as supervisor of process de- 
velopment, in charge of research 
and development activities. Pierce 
has served the company since 
1937. 


Raybestos-Manhattan Ups 


Vice-President Matthews 


J. H. Matthews has been ap- 
pointed executive vice-president of 
Raybestos - Manhattan, Inc., Pas- 
saic, N. J. He also is vice-president 
of Canadian Raybestos Co., Ltd., 
Peterborough, Ont., and is in 
charge of the company’s Wabash 
division at Crawfordsville, Ind., 
and the new Neenah (Wis.) plant. 

Matthews, who joined Manhattan 
Rubber Mfg. Co. in 1914, has been 
a vice-president of Raybestos- 
Manhattan since 1947. 

oe * nm 


White Motor Appoints 


Assistant to Bauman 


Robert G. Oakley, formerly 
branch manager for White Motor 
Co. in Washington, D. C., has been 

named an as- 
sistant to J. N. 
Bauman, sales 
vice-president. 

Oakley will be 
located at the 
company’s head- 
quarters in Cleve- 
land and will 
handle truck 
leasing activities 
and sales train- 

é ing. 

R. G. Oakley Replacing Oak- 
ley in Washington is A. W. Meyer, 
who had been in the White retail 
sales organization in Chicago. 

* + * 


Grier Heads Detroit Office 


Of La France Fabrics 


John S. Grier jr. has been ap- 
pointed manager of the Detroit 
office of La France Automotive 
Fabrics, Inc. 

He will work in conjunction 
with a La France representative 
in Detroit, A. J. Auchterlonie, 
Inc., and will have his head- 
quarters at 12742 Puritan Ave. 

oe ” cd 
Lipe-Rollway Names Spase 
To New Engineering Post 

C. B. Spase, former chief engi- 
neer of the clutch division of Lipe- 
Rollway Corp., Syracuse, has been 
appointed chief engineer of auto- 
motive development, according to 
H. Follett Hodgkins, president. 

Promoted to chief engineer of 
the clutch division was Robert S. 
Root, former assistant chief engi- 
neer, who also will be in charge of 
customer engineering relations. 

co * a 


Riggleman Promoted 


Ernest M. Riggleman has been 
named head of Studebaker’s Chi- 
cago aircraft engine plant. Riggle- 
man, formerly daytime superin- 
tendent of the plant, succeeds 
Clarence H. Smith, who has been 
appointed assistant general super- 
intendent of the Studebaker plants 
at South Bend. 
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Mr. Auto Auction Owner: 


New Auto 
Title Insurance 


sends 


This new low-cost Fidelity Title Insurance Plan 
protects you and your customers from dollar and 
time losses through title invalidity due to— 


@ Prior existing liens 

@ Prior existing chattel mortgages 

@ Stolen automobiles 

@ Fraudulently possessed automobiles 


That spells more volume for you, Mr. Auction 
Owner, because Fidelity Title Insurance guarantees 
your customers that every title at your auction is 
a sound title. Fidelity can save you and your cus- 
tomers many times its little cost. 


It may pay you well to learn more about this 
modern protection. All you have to do is clip the 
coupon and mail it, postage collect, to Fidelity. 
Do it NOW ... TODAY .. . not after an invalid 
title costs you time and money! You'll get all the 
facts promptly. 


TITLE INSURED AUCTIONS 


Cofield Auto Auction 
Boaz, Ala. Mon. 


Columbus Auto Auction 
2603 Cusseta Road, Columbus, Ga. Thur. 


Concord Auto Auction, Inc. 
29 Sudbury Road, Concord, Mass. Mon. & Fri. 


Dixie Auto Auction Sales 
217 Gadsden Road, Birmingham, Ala. Mon. 


Dixie Motors Auto Auction 
718 Angier Ave., Atlanta, Ga. Tues. & Fri. 


Red Farmer's Auto Auction, Inc. 
1010 S. State Street, Jackson, Miss. Wed. 


Montgomery Auto Auction 
729 N. Court St., Montgomery, Ala. Wed. 


Slaton Auto Auction 
U. S. Highway 11, Cleveland, Tenn. Wed. 


Southern Auto Sales 
Rt. 5, Bx. 163, Warehouse Point, Conn.. Wed. 


Middle Georgia Auto Auction 
Eastside Highway, Macon, Ga. Wed. 


Tinnin Auto Auction 
Key Field, Meridian, Miss. Tues. 


Baker Auto Auction 
Gulfport Airport, Gulfport, Miss. Thurs. 


FIDELITY INSURANCE COMPANY 


OF TENNESSEE 


204 Stahiman Bidg., Nashville, Tenn. 
Please rush all the facts on Fidelity Title Insurance for Auto Auctions. 


NAME 
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Plus Business from Plus Effort... 


Spark for Truck Sales 


MC Truck & Coach has again 

indicated, by the results of a 
three-month national contest, that 
most of the ills of the truck 
business can be cured by a return 
to a little hard and aggressive sell- 
ing. 

At a banquet held in the Detroit 
Athletic Club, more than 50 percent 
of the 54 winning dealers, who 
were being honored for their out- 
standing sales record, raised their 
hands when asked if any dealer 
had, during the contest, sold to 
customers new to them and to 
GMC. 

One dealer got to his feet and 
made the statement that nearly 
80 percent of the “plus” business 
he gained came from truckers 
who had never owned a GMC. 

Another surprising thing de- 
_ veloped in the meeting when a 
number of dealers admitted that 
they hadn’t even known the 
factory was conducting a sales 
contest, or hadn’t thought their 
sales for the period made them 
contenders for high honors. 

* * 

FE dealers had been going 

about their business of garner- 

ing as many truck sales as they 
<could in the normal activity of 
their dealership. Naturally, they 
had been a little more aggressive 
than other dealers in the same line, 
or in their area, or they would not 
Jhave come out on top in this con- 


If all GMC dealers in the 


country had done as well during 
the three months as did the 
winning dealers, they could have 
put GMC in second place in 
registrations to date. The “plus” 
business would have added some- 
where between 60,000 and 75,000 
units to GMC registrations. 

The contest developed some sur- 
prises which again demonstrate 
that extra effort can pay big 
dividends. 

In the lowest-quota group, one 
dealer made a 600 percent increase 
and two made 500 percent gains. 
The lowest dealer in the group 
sold 333 percent of his quota. 

a * + 


HUS, when even in the low- 

quota group a dealer is able to 
triple his sales by making a little 
extra effort, it would seem that 
most dealers, the country over could 
at least sell the quota that their 
area has been absorbing without 
too much injury to their net gross 
picture. That is, if they have suf- 
ficient salesmen and make an effort 
to sell instead of allowing their 
customers to buy and “chisel.” 

In the second group, with 
quotas of five to six trucks, the 
lowest-ranking dealer made 240 
percent of quota while the top 
dealer sold 630 percent of quota, 
and 10 out of 14 dealers did 240 
percent or better. 

In the seven-to-10 quota group, 
the high dealer went 343 percent, 
while the lowest made 214 percent. 
In the 11-to-15 quota group, the 


Offspring of Expanded LPG Family— 


This International LP-205 truck, powered by liquefied petroleum gas, performs 
multiple hauling chores for Johnson Butane Co., Pharr, Tex. It hauls butane and pro- 


pane, loaded in a double-barreled tank 
Mexico. 


trailer, from the Rio Grande Valley into 


IH Builds Medium Trucks 
With LPG Fuel Systems 


HICAGO. — International Har- 

vester Co. has placed in pro- 
duction five medium-duty truck 
models in the R-160 series with 
liquified petroleum gas fuel systems 
it is announced by W. K. Perkins, 
sales manager. 

The new models make IH the 
only truck manufacturer to offer 
Underwriters Laboratories-listed, 
factory-installed LPG fuel 
Systems in this weight class, 
Perkins said. 

The’ new series of LPG-powered 
models ranges in gross vehicle 
weight from $14,000 to $17,000 
pounds. 

The models are the RP-160, RP- 
161, RP-162, RP-164 Loadstar for 
heavy hauling, and RP-165 Road- 
liner for over-the-road tractor 
service. Engine is the 108 - horse- 
power, valve-in-head International 
Silver Diamond 240. 

of + 7 

OMPRESSION ratio of 8.4 ‘plus 

added horsepower and torque 
characteristics may be obtained in 
the SD-240 with LPG fuel system 
through installation of 10,000-foot 

pistons, Perkins said. 
. “There has been heavy demand 
for LPG trucks of this capacity,” 
Perkins said, “Farmers, ranchers, 
LPG dealers, public utilities, 


dairies, wholesale delivery and 
dump truck operations, and local 
pickup and delivery operations 
require performance character- 
istics which the LPG fuel 
systems offer.” 


Liquefied petroleum gas, he con- 
tinued, is in abundant supply with 
enormous reserves and _ ever-in- 
creasing production, and is lower 
in cost than gasoline. 

7” ” * 


ISTRIBUTION facilities, some- 

times a stumbling block to the 
wider use of LPG, are now being 
expanded, Perkins said, and LPG 
pipelines, storage and distribution 
centers are mushrooming. 

New LPG dealers are being 
added to the more than 4,000 
already serving the public, he 
said, declaring that there are 
currently few parts of the 
country where LPG is not readily 
available to the truck operator. 


Forty - three - gallon water capa- 
city (approximately 34-gallon LPG) 
single or dual-fuel tanks are avail- 
able in 130-inch wheelbase models. 
Forty-three or 62-gallon water 
capacity (approximately 34 or 50- 
gallon LPG) single or dual tanks 
are available in 142, 154 and 172- 
inch wheelbase models. 


those who make, 


low man made 167 percent while 
the high dealer sold 308 percent of 
quota. 

Even in the largest-quota group, 
those whose quotas ran from 16 
trucks up, the low dealer made 
159 percent of quota while the top 
dealer went over the top by 268 
percent. 

* * * 

‘— were other unusual high- 

lights in this truck sales con- 
test. For instance, the top dealer 
in the low-quota group was a new 
dealer to GMC in a comparatively 
small Indiana town. He did not get 
his first truck until late in March 
and the contest started the first of 
April. Yet he was able to make 600 
percent of quota. 

A dealer in New Mexico did 
not consciously get into the con- 
test at first. As he put it, he was 
just out there scratching “for 
victual money.” Yet he ended up 
as a winner in Group Four, and 
his crew put so much energy 
and fight into its selling that his 
wife, who stayed at home to run 
the business while he came to 
the celebration, delivered two 
trucks while he was away. 

Another dealer had not paid 
much attention to the notices and 
bulletins from the factory an- 
nouncing the contest. One day 
when he brought his little daughter 
down to the office with him, she 
saw and read the announcement. 
She immediately got after him, 
wanting to know if he was going 
to enter the contest. She kept after 
him to get going on sales and win. 
And he did. 

Many times it takes only some 
little incident to lift a man out of 
the rut he allows himself to get 
into, and he surprises himself with 
what he is able to do when he 
goes ahead on a different tack. 

* * ” 

A MICHIGAN dealer handling 

both trucks and cars of the 
same make found that his truck 
salesmen were getting into a rut 
and were urging him to give longer 
trades rather than look for new 
prospects who weren’t “shopping 
buyers.” 

He made up lists of all the truck 
customers they had sold _ since 
1941. He then called his truck 
sales manager and three truck 
salesmen together and told them 
to stop all sales work they were 
now doing and to make a personal 
call on every customer on the lists. 
He insisted that they report back 
to him on whether the customer 

(Continued on Page 29, Col. 1) 


sell and service 


tmerica’s Trucks, 


Commercial Vehicles and Equipment 


Truckin’ 


To \e 


. +» by Jack Weed 


HIO is the latest state to enact 

legislation, aimed directly at 
putting an added burden on the 
truckers who compete with the 
rails, And in Ohio, as it has in 
other states, this piece of “skull- 
duggery” will hurt many Ohio 
manufacturers and other business- 
men, as well as increase the cost 
of hauling in the state, to the end 
that it will cost Ohio residents 
more for their necessities of life. 

This new tax regulation stipu- 
lates that “owners must, on or 
before Oct. 1, 1958, and Apr. 1 
thereafter, file with the Registrar 
of Motor Vehicles a written ap- 
plication for a Highway Use Per- 
mit stating the number of axles. 
Fee $2. An identification plate, 
which must be displayed, is then 
issued.” 

The special “use tax” applies only 
to the owner of a commercial ve- 
hicle “with three or more axles or 
a commercial car—operated as part 
of a commercial tandem or a com- 
mercial tractor—operated or driven 
upon a public highway.” 

The tax is %-cent per mile for 
a commercial car with three or 
more axles, one-cent per mile for 


Top Trucks 


New-truck registrations for 
six months, plus 382 states for 
July: 

1953 Pos. 

1—187,775 
2—126,196 
8— 57,137 
4— 50,202 
5— 48,757 
6— 14,530 
I— 10,456 
8— 7,065 
9— 3,301 
10— 2,050 
1l— 1,887 
12— 1,376 
13— 1,152 
li 986 
15— 548 
16— 377 
17— 253 
18— 194 
19— 81 Peterbilt 
bh 26 Crosley 

Total All Makes 
515,301 437,251 

For further details see page 

44, today’s issue. 


Make 
Chev. 
Ford 

Intl 
Dodge 
GMC 
Stude. 
Willys 
White 
Mack 
Reo 
Diam. T 
Divco 
Brockway 
Autocar 
Federal 
Kenworth 
Pontiac 
FWD 


1952 Pos. 
146,541— 1 
99,847— 2 
49,624— 4 
52,627— 3 
42,609— 5 
15,634— 6 
10,183— 7 
6,164— 8 
3,944— 9 
1,700—11 
1,945—10 
1,657—12 
890—13 
867—14 
432—15 
368—16 
304—17 
282—18 
124—20 
193—19 


a commercial tractor operating as 
part of a commercial tractor com- 
bination with a maximum of three 
axles, 1%-cent a mile for a com- | 
mercial tractor operating as part 
of a commercial tractor combina- 
tion with a maximum of four axles, 
two-cents per mile for the same but 
with five or more axles, and 2%- 
cents per mile for a commercial car 
or commercial tractor operating as 
part of a “commercial tandem” 
with four or more axles. 
* * 7 


Boosts Costs 


— this conning tower, the 
only sane part of the regula- 
tion as now printed seems to be 
that it provides for reciprocal 
agreements with other states, to 
the end that if truckers from ad- 
joining states go into or through 
Ohio and their state does not im- 
pose such a special tax, then Ohio 
would exempt those owners from 
being taxed. 


In addition to playing right 
into the railroads’ hands, this 
new tax “grab” aimed at the 
common and contract haulers 
could well cost the taxpayers of 
that state many times more than 
the revenue they could possibly 
get from the truckers in in- 
creased road maintainence. 


Everyone knows that it has been 
proved times on end that there is 
less damage to roads, especially in 
the spring of the year by trucks 
equipped with dual axle rear ends 
and dual axle semi-trailers than by 
the trucks with single axles. Yet 
the Ohio tax measure is aimed at 
knocking many dual-axled units off 
Ohio roads. 

This Ohio tax deal sounds simi- 
lar to the decision by T. T. Wiley, 
New York City’s traffic commis- 
sioner who ruled out tractor-semi- 
trailer units from entering lower — 
downtown to eliminate the traffic 
congestion caused by these large 
units in the city’s midtown down- 
town areas. 


One Left 
N THIS case, haulers into New 
York’s wholesale area claim that 
not only transfering the large loads 
into smaller trucks would add clut- 
ter to the area by putting many 
times more units on the streets, but 
(Continued on Page 28, Col. 1) 


* * 


‘Giveaway’ Deals on Trucks Seen Ending 


A FEW cautious observers are 
forecasting an early return of 
some merchandising sanity to the 
truck market, which through most 
of this year has been blighted by 
“giveaway” sales practices. 

Truck deals at a dealer’s in- 
voice cost, it is believed, will be- 
come increasingly difficult for 
buyers to find through the rest 
of this year. 

Shrinking new-car profit margins 
are a factor in the situation, but 
market experts see dealers driving 
for more profitable truck deals 
mainly because this year’s ratio of 
truck sales to production is running 
sharply above 1952 levels. 


(PO DATE, an ccthinated 74.6 per- 
te of this year’s truck pro- 


New Products 
Page 40 


duction has been registered as sold 
by U. S. dealers, as against a per- 
formance of only 66.4 percent for 
all of 1952. 


Meanwhile, truck manufactur- 
ers’ production schedules over the 
past few months have been held 
down to relatively conservative 
rates. 

It all adds up to the fact, ob- 
servers say, that field stocks of 
trucks have been shrinking from 
what many dealers considered to 
be abnormally high levels. 


x * * 


ycewovan, it is thought, when 
stocks of trucks do get down 
to satisfactory levels, the factories 
will do a lot of thinking before 
letting their dealers’ inventory po- 
sitions get out of hand again. 
Trade opinion has it that if 
manufacturers have learned any- 
thing about faults in their dis- 
tribution policies, they have 
learned for sure that they can’t 


push trucks into dealerships in 
too great numbers without creat- 
ing market chaos. 

The future is expected to see 
more manufacturers taking po- 
sition action to relieve dealers of 
the truck inventory burdens they 
have borne in the past. 

Dodge provides a case in point 
here. It is setting up truck centers 
in its 22 sales regions, which will 
stock slow-moving models. Four of 
these centers have already been 
activated on an experimental basis. 

ca * 

FACTORY - supported truck in- 

ventories are nothing new in 
the auto industry, but such pro- 
grams haven’t been practiced to 
any appreciable degree among 
major producers, especially those 
with so-called “captive” dealers. By 
“captive,” it is meant that the 
truck dealer handles cars of the 
same make. 

Factory executives aren’t buying 

(Cotinued on Page 30, Col, 1) 
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If he’s not parked here with Nation’s Business ... he’s behind the wheel 
of a truck. Well, figuratively speaking, that is, because the 800,000 busi- 
nessmen who read NB own and operate 2,000,000 trucks . . . a bigger 
market than the entire farm market. Nation’s Business is the mass 
medium of the management field. Here 12 pages will give you 9,600,000 
mass sales impressions a year. Here your sales penetration starts at the 
top, but digs deeply into fleets of 10 or less, smaller operators and smaller 
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NET PAID ABC —12-31-52— 800,880 


towns. Don’t forget—you can’t always tell from a man’s plant or store- 
front how many trucks he’s got out back. And we know that 718,000 of 
these trucks operated by NB subscribers are 4 years old or older right now, 
and ripe for replacement. So, if you sell trucks, tires or accessories, you 
might sell more at less cost if you ask headquarters to consider an adver- 
tising schedule in... NATION’S BUSINESS, Detroit, Cleveland, Chicago, 
New York, Washington, D. C. 


4 out of every 10 commercial trucks you see on the streets are operated by the readers of... NATION'S BU SINESS 
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(Continued from Page 26) 


that piecemeal final delivery under 
the regulation could add as much 
as $80 to a load from Philadelphia, 
‘on which the present freight 
amounts to but $87, New Yorkers, 
the haulers claim, would have to 
pay six percent more for their 
groceries. 

And while we are on the “hit- 
ting-trucks” theme, let’s cogitate 
awhile on the fact that now that 
Tennessee has raised its maxi- 
mum gross weight limit from 
42,000 to 55,980 pounds, it leaves 
the “L. & N bound” state of Ken- 
tucky as the only state in the 
union with a limit as low as 
42,000 pounds gross. 

So now “Ole Kentuck” has the 
dubious distinction of being the 

only “bottleneck” state left in the 
nation, But I doubt if anyone in 
’ trucking circles is going to quaff a 
Julip to the “Colonels” for holding 
this distinction. 


* 
Rodeo Winners 


the truck roadeo coming 


\ up next month, we are begin- 


ning to get announcements of the 
state winners. My baldheaded 
friend, Sam Houston, of Harvester, 
didn’t lose any time sending me the 
story of three drivers, all from one 
company, who took the driving 
championships in Illinois in their 
different divisions. It kinda looks 
like the Central Transfer Co., 
Peoria, Ill., is out to give Alger 
Trucking some serious competition. 

Alger, as you may remember, 
calls. its routes the lines of cham- 
pions. 

Winner in this Dlinois straight 
truck class was Willis C, Brown 
of Galesburg, defending cham - 
pion, Winner in the single axle 
semi-trailer class was Robert 
Leftwich of Rock Island, and 
winner in the tandem axle semi- 
trailer class was a newcomer to 
roadeo competition, Donald W. 
Miller of Brimfield, Ill. Of course, 
you can bet your bottom dollar 
that they all drove Internationals, 
as well as worked for Central 
Transfer, or Sammy wouldn’t 
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have sent me their “pics” and 

story airmail special. 

Art Nuesse will be happy, I know, 
if I give his show that is coming 
up next month a little plug. He is 
the “main guy” of the Truck Body 
and Equipment Assn., which goes 
into convention at the Cincinnati 
Sheraton-Gibson Sept. 21-23. They 
always have a good showing of 
body hardware and other products 
used by the commercial body build- 
ers. This year’s list of exhibitors 
looks quite imposing. 


* * * 


Panel Program 


TARTING off his convention 

with a golf tournament on Sat- 
urday and Sunday, Art has set up 
three days of business sessions. 
From past experience I have al- 
ways found that his business deals 
were interesting and instructive, 
and this year’s panel program looks 
equally good. 

During the three-day business 
sessions panel discussions will be 
held on “The Impact of Fasteners 
in Truck Body Construction,” 
with four experts handling the 
discussion; “Insulated, Refriger- 
ated, and Low Temperature 
Truck Bodies,” with six refriger- 
ation experts conducting the dis- 
cussion, and “Materials Used in 


, 


White Chevrolet Lands Truck Fleet Sale— 











City officials of Kokomo, Ind., accept from Jay Norwine (right) the keys to a fleet 
of six trucks purchased from Jim White Chevrolet. 


Truck Body Construction,” with 
experts from the aluminum, steel 
and magnesium suppliers holding 
forth, 

Another show that is beginning 
to attract some attention in the 
truck side of the automotive in- 
dustry is the National Transport 
Vehicle Show and Fleet Mainte- 
nance Exposition that will kick off 
in New York on Feb. 17 for a 
three-day run. This show is aimed 
at featuring better truck mainte- 
nance practices. 

* * +t 


Birth Announcement 
OHNNY Shields, prexy of Su- 
perior Coach, recently sent me 
a cute birth announcement that 
was sent out by one of his em- 
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WEAVER TWIN POST LIFTS 


increase your shop production as much as 100% 


Progressive, profit-wise dealers use multiple in- 
stallations of Weaver Twin Post Lifts to speed 
production and boost profits. 


With the Weaver Twin Post, the mechanic has 
convenient, unobstructed access to entire under- 


chassis area... 


there are no rails in the way. 


Independent post operation permits positioning 
vehicle at most convenient working angle. 


And the Weaver Twin Post is the only auto- 





Complete Weaver line includes: Twin Post Lifts . . 
. . « Wheel Alignment Equipment . . 
Wheel Balancing Equipment... Jacks ... Wheel Dollys...and Air Compressors. 


motive type lift that can handle all wheel base 
lengths without loss of lifting capacity. Available 
air-oil or electrically-operated. The Model 
EC-100, shown, is regularly furnished with wheel 
base adjustment of 88” minimum and 148” maxi- 
mum. Twin Posts with other wheel base adjust- 
ments are available upon special order. 


See your Weaver Jobber or write us for com- 
plete facts and time study proof of Twin Post 
superiority. Ask for Bulletin AN-457. 


. Headlight Testers . . 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


SERVICE SHOP EQUIPMENT 


. Unit Lifts . 


. . Car Washers 
. Brake Testers ... 





ployes, a production-line worker, 
on the birth of a son. It was in the 
form of a school bus announcement 
with the bus picture on the cover 
labeled: “Announcing Grand Show- 
ing No. 1.” Inside under the head- 
ing of New “Superior” Production 
were the specifications; designed 


by Carl and Alice Hullinger, year 
2-4-53, body type boy, make Hull- 
inger, 


model super 21” deluxe, 





Nicholson Doesn’t Fool 
motor number Mark Eugene, horse- 
power 7 Ib. 10 oz,, delivered by Dr. 
Vernon A. Noble and produced at 
Lima Memorial Hospital. Among 
some of the special features were 
a “water proof seat—will not rust,” 
“no alcohol required for radiator,” 
“Lifetime Guarantee,’’ “Good 
Strong Blast Horn,” Twin Blue 
Headlights” and “Built in Heater 
and Defroster.” 


The Lustine Nicholson Chevro- 
let, Hyattsville, Ind., doesn’t fool 
when it comes to letting the 
truckers in its area know the 
firm sells trucks and is alert to 
the latest designs in bodies, etc. 


Instead of using one of their 
old “traded-in” pickups to deliver 
parts to customers, they use a store 
door-type delivery aluminum body 
job with a big sign on the side 
panel that reads: “Mr. Business- 
man! Here is the body that pays 
for itself, Save 2 cents every mile 
driven. Come in and see it at Lus- 
tine Nicholson Chevrolet.” 


Another Chevrolet dealer in 
Maplewood, N. J., Clark Chevrolet 
solved the delivery problems of a 
Newark school furniture distribu- 
tor by mounting a 23-foot long 
body on an extended wheelbase 
model 5703 chassis. From the 
photograph that Dave Bitterman, 
manager, sent in the body looks 
as if it might have about a six- 
foot overhang in the rear, but with 
light bulky products like school 
furniture this shouldn’t be too bad. 

* * x 


GM Clubs Grow 


Geet Motors Truck parts 
and service managers clubs, 
started in June, 1950, have grown 
steadily ever since, not only in the 
number of men attending but in 
the number of dealerships partici- 
pating. 

A graph of the growth, however, 
indicates that truck parts and 
service men must be predominatly 
Masons belly Masons, if you 
please. The truck company pays 
for the dinners for one meeting 
each year and, golly, how the at- 
tendance booms for those free 
dinners. For instance, the average 
monthly attendance to date has 
been 2,817, but the January meet- 
ings where GMC footed the bill for 
the grub showed 3,418 who came 
to put the bib and tucker on. 


Today there are 142 active 
clubs in the nation, an increase 
of 27 percent since the first year, 
with an active registered mem- 
bership of 3,169 members. This is 
an increase of 31 percent. There 
has also been an increase of 23 
percent in dealership participa- 
tion, 

These service and parts man- 
agers clubs have been found to be 
the answer to promoting an inter- 
change among service and par‘s 
men working on the same product, 
provide a common ground for di:- 
cussion of product informaticn, 
promote cooperation among dealers, 
parts and service managers and ‘0 
improve the quality of service re\- 
dered by the dealer body. 
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New Business from Extra Push... 
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Effort Boosts Truck Sales 


(Continued from Page 26) 


still had the truck they had sold 
him, If he didn’t have it, the dealer 
warted to know why the owner 
had bought another make and if 
he was in the market for a new 
truck. 

To the surprise of everyone, 
the sales crew turned up 17 new- 
truck sales in the next two weeks 
from these old customers. Fifteen 
of them were at full list price. 


The Ford Detroit district put on 
a “bag” contest about a year ago. 
The district manager sent out a 
letter to the dealers in his district 
enclosing a little brown paper bag 
and said in the letter to the dealers 
that the coming September allot- 
ment of trucks for the area was 
going to be as large, if not larger, 
than the August allotment. He 
wanted to know if the dealers 
under his direction were going to 
let him “hold the bag” or get out 
and pitch. 

. + 
H= TOLD them he was passing 
the “bag” on to them and for 
them to send it back when they 
had filled their quota. 

Because the approach was dif- 
ferent and offered a challenge, the 
dealers took it up and soon a mot- 
ley array of bags of all types began 
to pile up in the district manager’s 
office. One dealer sent in a bag of 
old shoes with the soles all worn 
off with the comment: “Here, boss, 
is your bag, and we have gone over 


Oversize Engines 
Made Optional 


By International 


CHICAGO.—In two developments, 
the motor truck division of Inter- 
national Harvester Co. is giving 
its customers options for increased 
horsepower, according to W. K. 
Perkins, sales manager. 

The 108-horsepower Silver Dia- 
mond 240 has been made “over- 
size” optional equipment on the 
light-duty and one-ton models in 
place of the standard Silver Dia- 
mond 220, rated at 100 horsepower. 


The division is also offering a 
kit of necessary parts for replace- 
ment of Blue Diamond 269 engines 
with the new Black Diamond 282 
engine, stripped. 

Models on which the Silver Dia- 
mond 240 can be obtained include 
R-110, R-111, R-112, R-120, R-121, 
R-122, R-130, R-131, R-132, R-150, 
R-151 and R-152. 

The kit for replacing the 269 
with the 282 engine is intended for 
L-170 and L-180 chassis. The kit will 
also replace the K and KB-6 and 
KB-7, with minor throttle revisions. 

Perkins also announced that a 
new eight-speed highway transmis- 
sion, the R-45 Roadranger, has been 
developed for use with the Super 
Red Diamond 406 and 450 engines. 

Split-shifting is eliminated in 
the new transmission, Perkins said. 
Rations are even and_ closely 
spaced. They are, Eighth, 1.00; 
seventh, 1.36; sixth, 1.90; fifth, 2.66; 
fourth, 3.68; third, 4.99 and second, 
6.98. Reverse ratios are 2.99 and 
11.01. Overdrive is not available. 


New York to Probe 


‘Sick’ Bus Lines 


ALBANY.—A five-member com- 
mittee to study the ailments of 
financially “sick” private bus com- 
panies has been appointed by Gov. 
Thomas E. Dewey. 

The governor asked for the study 
because parts of the state’s bus in- 
dustry “apparently are threatened 
with the same fate that overcame 
the once-prosperous trolley opera- 
tions.” 


Cooke Purchases Sites 
Cooke Pontiac Co., 809 S. Fifth 
St., Louisville, has purchased land 
parcels on S. Fifth St. for possible 
future expansion. Total price was 
$75,000, according to Sherley J. 
Winkler, company president. 








quota but we wore the soles off 
our shoes doing it.” 

The result was the biggest 
September truck month the dis- 
trict ever had, not because of 
the contest so much, but because 
it got dealers and their sales- 
men out of the selling rut they 
all are prone to fall into from 
time to time. 

The GMC contest evidently did 
the same thing. 

But factory-sponsored contests 
are not essential to good, sound 
truck selling if the dealer has the 
initiative to realize that even 
under highly competitive conditions 
there are still a lot of truck 
owners who can be sold at a profit 
if the salesmen will only take the 
time and effort to find them. 

* ao + 


WO market conditions, for in- 
stance, should alert every ag- 
gressive truck merchant to find out 
what is happening in his area. 
One is a report from the Corn 
Belt Farm Dailies that livestock 


trucking to market is on a steady 
increase and that 11,655,460 tons 
of meat animals were brought to 
market “on rubber” last year 
against 10,864,777 tons in 1951. 

Another report shows that 44 
state legislative bodies have made 
moves to provide at least $1.5 
billion for highway construction. 
This, added to the indicated total 
of $351,700,000 for proposed toll 
road construction that is already 
programmed, brings the grand total 
due to be spent on road con- 
struction up to some $1.8 billion. 

It isn’t necessary to tell dealers 
that this is going to call for a lot 
of new trucks in hauling that 
haven’t been in the market be- 
fore. 

Only a check on the customers 
that the dealer has sold during the 
past five or 10 years will prove to 
him that there still is a lot of 
worthwhile truck business among 
haulers of all types who already 


own trucks but who are ready to 
change to new units if properly ap- 
proached. 

If a factory-proposed contest can 
produce results as shown, then it 
stands to reason that any dealer 
can rig up a contest among his own 
salesmen that will get them in 
contact with buyers who are not all 
the chiseling “buyers” who give 
many dealers the impression that 
the truck business has gone to pot. 


Carriers Listed 


For Frozen Foods 


WASHINGTON. — A copyrighted 
directory, “Refrigerated Motor 
Carriers Equipped to Transport 
Frozen Foods,” has been published 
by the National Assn. of Frozen 
Food Packers, 1415 K St. N. W., 
Washington 5, D. C. 

The book gives names and ad- 
dresses of 185 carriers as well as 
information on equipment, scope of 
operation and insurance. The publi- 
cation is in loose-leaf form, with 
supplementary pages to be issued 
from time to time. 

Copies may be obtained from the 
association at $5 each. 





Ford for Miss Ohio— 
H. |. 


Hine 
Motor Co. (Ford), Salem, O., hands the 
keys of a 1953 Ford convertible to Martha 
Zimmerman, of Salem, who captured the 
title of Miss Ohio for 1953-54. The car 
was loaned to her to be used during her 
reign. 


Hine, president of H. |. 


Bus Carries Handicapped 


OTTAWA.—A bus which can ac- 
commodate 12 wheelchair patients 
or 20 stretcher cases is being 
shown at Canadian fairs. It is an 
invention of a blind war veteran, 
Walter Callow, 58, of Halifax, N. S. 





Be cute.... OC 90?.... 





RELINE WITH... 


WACNER BRAKE L/MiMe 


for quicker, safer stops 


last throughout the life of the lining despite exces- 


Don’t let YOUR fleet add to the needless fatalities on 


America’s highways . 


. . for lack of good brakes. 


Standardize on performance-proven Wagner Brake 
Lining, the high quality lining that’s engineered to 
the brake on which it is to be used. 


As a pioneer manufacturer of hydraulic brakes, 
Wagner knows what qualities are required in brake 


lining, and those 
Brake Lining. 


qualities are found in Wagner 


You can put your confidence in Wagner Brake Lin- 
ing. It is unsurpassed for quick, safe, smooth stops. 
Ideal for heavy-duty service under severest driving 
conditions. The same excellent frictional qualities 


The 3Rs tor better brakes... 


REFILL with Wagner Lockheed Brake Fluid 
REPLACE with Wagner Lockheed Brake Parts 
RELINE with Wagner Brake Lining 
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sively high operating temperatures. 


Wagner Brake Lining contains no abrasive materials 
to injure drums... will never compress or swell... 
does not deteriorate with age... will not absorb mois- 
ture. Available in sets, blocks, rolls, slabs, cut seg- 
ments, and on shoes, either bonded or riveted. Cover- 
age is complete for every car, truck, tractor, or bus. 


See your Wagner jobber, or write us for details. 


Wadgner Electric @rporation 
6393 Plymouth Ave., St. Louis 14, Mo., U. S. A. 
(Branches in principal cities in U. S. and in Canada) 


... the best known 
ELLE LALA 
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Sales-Output Gap Narrows... 


‘Giveaway’ of Trucks 
Is Seen on Way Out 


(Continued from Page 26) 


the idea of factory-supported in- 
ventories with any willingness, but 
more as a matter of competitive 
expediency. In fact, at the factory 
level, a majority of today’s truck 
dealers—especially those who handle 
a car of the same make—are rated 
as being spoiled children. 


such efforts have been balked by 
the high profits that dealers have 
been able to wring out of car 
sales. 

Factory people are resigned to 
having to live with such dealers 
until the exigencies of competition 
put some competitive fire into them, 


market as far as dealers’ profits | 
are concerned. | 


* * * 
> 


ERE, factory people ask, 

could there be any reason for 
panic selling in a situation that re- 
veals 1953 sales running 19 percent 
ahead of last year, with production | 
volume up only one percent? 

And, they add, there is indis- 
putable evidence of 1953 being a | 
responsive market for trucks in 
figures which show registrations- 
to-production up sharply over 
1952. 

On the = sales-versus-production 
scoreboard, all but four of the 
nation’s principal truck makers— 
GMC, White, Mack and Diamond 


Autocar's New Unloading Dock— 


While a lift-truck operator waits with his load, his helper gets ready to fit the 
loading ramp to the floor of a trailer as it is backed up to Autocar's new loading 
platform in Ardmore, Pa. The hand-operated all-steel dockboard is raised or lowered 
to the proper height of the vehicles being loaded. The ramps (there is one on each 
side of the two-unit dock) can hold loads of more than 8,000 pounds. 


Factory officials claim they have |}¢ they claim that there never |T—are doing better now than they 


been trying to make merchan- |has been any justification for the | did during all of 1952. 
disers out of their truck dealers |“giveaway” sales practices that Four makers with captive dealers | Studebaker—are registering their|81.8 percent clip, as against 73.7 
ever since 1948, but that most |have been tainting the truck!—Chevrolet, Ford, Dodge and/|combined production this year at a/percent for all of 1952. 
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N these dealers will come from the 


gronD has registered 90.2 percent 
of its 1953 truck output; Chev- 
rolet, 81.3 percent; Dodge, 77.8 per- 
cent, and Studebaker, 53.6 percent. 
Ford’s 1953 performance stands as 
the best individual improvement 
over 1952. 

Among the exclusive truck pro- 
ducers, International has registered 
85.2 percent of its 1953 output, as 
against only 73.6 percent during 
1952. Also, on the plus side is Reo 
with a 1953 rating of 21.7 percent, 
as compared with 19.8 percent in 
1952. Reo’s production volume is 
largely supported by military 
orders. 

White’s ratio of registrations to 
production is down to 81.5 per- 
cent this year, from 89.3 percent 
in 1952. However, White’s 1953 
performance is still creditable, 
and the company attributes much 
of its sales success to a factory- 
sponsored guaranteed mainte- 
nance program. 

It is generally believed in in- 
dustry circles that about 10 percent 
of the nation’s franchised dealers 
will go out of business within an- 


ranks of those who sell a car and 
truck of the same make. 
z * ~ 


UCH dealers, it is charged, ever 
since the end of World War II 
have simply aimed to dispose of 
their trucks at little or no profit in 
order to secure their quota of 
passenger cars. It is not deemed 
likely that many of them will be 
able to break such selling habits in 

time to get competitively healthy. 
ee ee ae And, say marketing experts, the 

pee Te eens E eaieaies fallacy of distress selling should 

y ] have been apparent all the time 
to such dealers because of the 

fact that every standard make of 

truck is still being sold by “truck- 

minded” dealers at a profit. 

Those dealers who have been 
making little or no profits on truck 


ie 
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Almost every American benefits every day from the 185 products made by 


ENGINEERING MAKES IT WORK 


BN PRODUCTION MAKES IT AVAILABLE 


deals are being asked by factories 
to get their houses in order as soon 
as possible. 

They are being told that separate 
truck service facilities should be 
provided when a dealership’s 
market potential exceeds 200 units 

: ; » 5 annually. 

Trucks pay out on the road—not in the shop! other attachments or altering original factory balance. y a 

= - . ime—more road time. And NY dealership handling 100 or 
That’s why Borg Warner designed and perfected That means less shop t. A seeos tuiien 6 Seat chante have 
MECHANICS Roller. Bearing Universal Joints for that’s why so many truck makers, fleet owners and a truck sales manager. Moreover, 
3 a “ - . : regular calls should be made on 
trucks with special emphasis on simpler, speedier other operators prefer MECHANICS Roller Bearing ailaien ails Gases ee Gnid tmesien 
assembly and servicing, smoother running balance, Universal Joints. cited ccd naan a 
& : . arantee uture 

longer trouble-free operation. Developed, engineered and produced by Borg- Sneiean 
MECHANICS truck type joint attaches to the Warner’s Mechanics Universal Joint Division, this No truck sales setup, factory 
wre 7 oe s pee people say, can be successful un- 
transmission independent of the transmission brake specially designed truck type joint is another outstand- ices Racheed up bey & quailty service 
; re . : w B-W ingenuity serves the auto- department, one with trained man- 
attachment. Either joint or drum can be serviced ing example of ho g y seues ond alt cunenihal cinincnant. 
independent of the other, and without disturbing motive industry —every day. More so than on cars, the used 

truck is cited as the key to a 

profitable truck sale. Appraisals, 
it is emphasized, should be made 
by a person familiar with all re- 

conditioning costs and estimates 
should always be made in excess 
of actual cost. 

Factory people say that ex- 
perience has proven beyond doubt 
that $100 spent for appearance con- 
ditioning on a truck is worth $200 
in mechanical work. 

Like cars, they say, used trucks 

Enc ES Oe 5 are also bought through the buyer’s 
Peres lel! i x : : : : eyes. 
Miller Buick Expands 

Miller Buick Sales, of Bluffton, O, 

is erecting an addition to its plant 
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have gross vehicle weight “+ 
of 17,000 to 22,000 pounds. 
271-cubic-inch engine develops How They Fared ... 
112 horsepower at 3,000 revolu- 
tions per minute. 


The 522C series provides GVW Truck Sales by Makes 
(First Half) '53-'52 


ratings of 17,500 to 24,000 pounds. 
Its 141-horsepower engine has 330- 
cubic-inch displacement. The 622C 


series has,GVW ratings of 18,000 to Total Pet. Total 






26,000 pounds. Its 363-inch engine Sales Share, Sales 
delivers 150 horsepower. Ist Half, 1953 Ist Half, 

A wide range of options is pro- ag _— yee 
vided, including single-speed, two- || CHEVROLET 173,622 36.6 134,206 
J speed and oversize rear axles, di- 115,581 24.3 91,569 
i i a , >. rect-drive and overdrive transmis- || INTERNATIONAL ... 52,895 11.1 44,905 
sions and six different wheelbases. 9.8 47,348 
New Diamond T Unit Makes Bow— The engines are overhend-valve ‘a aban 
Tilt-Cab series 422C is shown with a 14-foot van mounted on a 129-inch wheelbase | Continentals, featuring counter- 29 14.290 

model. The 422C has a 112-horsepower engine and is available in wheelbases rang-| balanced, seven-bearing crank- . ’ 
ing from 99 to 159 inches. shafts. Exhaust valves are sodium 2.0 9,198 


filled and rotators are standard. 1.3 5,690 
A four-speed transmission is 0.7 3,584 


+ * + * a + 
* ° . tandard on the 422C series, whil 
, Tilt-Cab Model in 3 Series  2se3. eee ee 041897 
transmissions. Hydraulic brakes 0.4 1.812 


; with boost tandard although 0.2 1,524 
Offered by Diamond T sir brake are optional on the S25C || sRocewat oe 


and 622C. AUTOCAR 0.2 799 

CHICAGO.—Diamond T has an-|sound-deadening material. There is Ree me a FEDERAL 0.1 392 

nounced a new Tilt-Cab model of|extra insulation between the cab Clevengers Reopen waresseous a9 as a0 

cab-over-engine design, available in | and engine. Mr. and Mrs. Floyd Clevenger TOTALS 54a 100.00 ona.ces 
three series. First production will be in three have reopened their Nash deal- ¢ " ° 


No essential change is made | series. Models 422C and 422CH | ership at Burley, Id. 
from the conventional engine, 
clutch, transmission, frame, axles 
and other major elements, The 
cab, by an ingenious system of 
counterbalances, tilts forward for 
engine servicing without the need 
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For Easier Servicing— 


Driver drops a safety brace into place 
after tilting the cab on a new Diamond T 
model. The cab is moved by counterboal- 
ances—no power unit is needed. Ease of 
maintenance is dhe gbiective. 


of a power unit of any kind, The 
tilting action is available without 
extra wiring or “plumbing,” 

The basic design provides that 
the controls are unaffected when 
the cab is lifted. A floor section 
with all pedals and steering gear 
remains stationary with the chas- 
sis. The steering column and gear- 
shift control shaft pivot on univer- 
sal joints with fixed bases at the 
floor level. 

Special attention has been given 
to driver comfort, says Diamond T. 


aut dak wide tae moe One of the many leading engine manufacturers to 


tions 26 by 33 inches. The cab is 


insulated with heat-absorbing and select and distribute Perfect Circle’s 2-in-1 chrome 


White of Canada . . ; 
Expands in Regina piston ring set for authorized replacement service 


{ MONTREAL.—Construction has 

| been started on a new branch build- 

| ing at Regina, Sask., it has been 
announced by L. M. Hart, president 
of White Motor Co. of Canada, 
Ltd. The building will enlarge pres- 
ent truck sales and service facilities. 
Costing an estimated $250,000, it 
will contain 30,000 square feet of 
floor space, including a parts de- 
partment and repair shop which 
can house 38 trucks. 








2-in-1 is the truly modern piston ring equipment, 
controls oil—seals compression for over twice as long 
as old style sets. Solid chrome protects both oil rails 
and top compression rings against wear. And only 
2-in-1 offers a choice of spring pressures with each 
oil ring to meet any cylinder wear condition. 


For sustained power and positive oil control for 
thousands of extra miles, always install Perfect Circle 
2-in-1 piston ring sets. Perfect Circle Corporation, . 
Hagerstown, Indiana; The Perfect Circle Co., Ltd., 
Toronto, Ontario. 
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ORE than 5,000 outdoor poster panels at 
Nash dealer points coast to coast are this 
month reminding millions of prospective new- 
car buyers of another of the many exclusive 
Nash features—built-in Twin Beds. 
Do Nash owners like Twin Beds in their cars? 
You ought to read our mail. 


Here’s just a sample of recent owners’ com- 
ments from here to Indonesia— 


“Arrived home after 39-day trip to Alaska, 31 
of which we slept in that comfortable Nash 
bed... P.W.F., Ashland, Wisc. 


“We sleep five in our Nash on camping trips, 
bedding our two youngsters in the luggage com- 
partment.” W.J.H., Great Falls, Mont. 


“On previous trips to Florida, we used to arrive 
completely exhausted; but with Nash, the Re- 
clining Seats and Twin Bed give one the op- 
portunity of really resting while the other takes 
over the wheel.” J.V., Flushing Heights, N. Y. 


“As a salesman ‘on the road’, I find I use the 
bed feature about twice a week.” 
K.M., Rockport, Illinois. 


“If we had not owned a Nash with the bed fea- 
ture and screens, we could not have had our 
wonderful trip. We could drive after we put the 
boys to bed and stayed in the most beautiful 
parks.” Mrs. W.M., Longview, Texas. 
























“*Handiest thing for sleeping the children when 
on long trips.” E.P.C., Aberdeen, S. D. 


“As a foreign missionary, the Nash sleeping 
feature has been indispensable to me on islands 
where hotel accommodations are impossible.” 

J.H.W., Indonesia. 


“On a recent cross-country trip our Nash saved 
us the cost of 12 nights’ lodging bills.” 
M.M., Wendell, Idaho. 


“Being on call 24 hours a day, I can go out to 
the hospital where I work, park under a nice 
tree, set up my little ‘Ben’ and wake up when 
the alarm goes off. Only a Nash owner can do 
that!” C.F.L., Tacoma Park, Md. 


“Long trips, short trips, sleeping in the car— 
our car has everything.” 
M.B., Aptos, California. 


“In the past I have frequently driven several 
hundred miles further than planned because of 
‘no vacancy’ signs. Knowing that you can pull 
over to the roadside and get a comfortable 
night’s sleep in a Nash, any time you feel so in- 
clined, removes a lot of tension on long drives.” 


J.B., Bellflower, Calif. 


“In just one instance, our Nash saved us an 
ambulance bill of $100.” 
0.T.O., Milwaukee, Wisc. 





sleep in our 





“We live in our Nash on our entire 3-week vaca- 
tion trips around America.” 
C.W.C., Superior, Wisc. 


“Before Nash, my son has always been a prob- 
lem in a car; tired and couldn’t sit still. Now my 
problems are over—when I found he could lie 
down and sleep while I drove.” 

H.E.G., Los Angeles, Calif. 


“Qn two occasions the beds saved us from hav- 
ing to drive at night over dangerous roads in 
rainy weather.” C.A., Oakview, Calif. 


“Recently transported my invalid aunt, stretch- 
er case, from Fayetteville, North Carolina, to 
Cornelius, Oregon. My aunt claimed that the 
Nash bed is more comfortable than the one in 
the hospital!” R.C.T., Cornelius, Oregon. 


“We have used the beds continuously on vaca- 


tion and camping trips the last four years.” 
E.V.T., Philadelphia, Pa. 


“In six instances our Nash has served our 
friends as an emergency ambulance.” 


D.L.G., Los Angeles, Calif. 


“The Nash bed has been a godsend for our in- 
valid 6-year-old daughter who travels right with 
us propped up to see the scenery; best of all, we 
can take her to outdoor movies.” 

E.H., Holland, Missouri. 


twin beds 


You'll Find None So New As 





AMBASSADOR + STATESMAN + RAMBLER 
Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Mich. 
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Fay Motors Gets 35-Year Service Award—. 


As a special feature of the opening of the $150,000 truck service center of Perry 
Fay Motors, Inc., Columbus, O., Perry S. Fay, president, was presented with a 35-year 
service award by Robert F. Black, president of White Motor Co. Shown are (from 
left) Ralph Anderson, president of W. E. Anderson Co., Columbus; Fay, Black, and 
David E. Fay, son of Perry and assistant treasurer of the firm. Perry Fay started with 
White 35 years ago and was sales vice-president in Boston before opening his 
distributorship 15 years ago. 


Windolph Expands 
Windolph Pontiac Co., of Port- 
land, Ore., has purchased a quarter 
block at N. W. Nineteenth Ave. and 
Couch St., across the street from 





the firm’s service department exit. 
The ground floor of the two-story 
building will be used to expand the 
service department and the upper 
floor for storage. 


You'll be talking to over 3 million of the likeli- 
est-to-buy-a-car families—when you use our 
Ed Sullivan’s list of prospective car buyers. 


For Ed Sullivan’s list includes all the reader 
families of The American Home. The American 
Home is the 100% home “how-to” magazine. 
So, naturally, its readers are 100% homemakers. 


And nobody needs a car like a homemaker! 
From dawn to dusk—and then some—they’re 
in their cars and on the go—dashing Daddy to 
and from the station—delivering the kids to 
schoo] — making pickups at the supermarket. 

And what’s more, 81% of them are two-driver 
families! No, nobody puts mileage—or wear and 
tear—on a car like these homemaking families. 





Dealer 


E. B. Duane, president of Uni- 
versity Chevrolet Co., Inc., Bloom- 
ington, Ind., has been elected vice- 
president of the Bloomington Ad- 
vancement Assn., Inc., a nonprofit 
agency formed to promote indus- 
trial and housing expansion. 

* + + 


Hyder Softball Team Wins 


Title in New Hampshire 

The softball team sponsored by 
Hyder Motor Co., Dover, N. H., 
won the men’s title in the Ameri- 
can Softball Assn, tournament 
held at Manchester. 

A 5-4 victory over the Keene 
Orioles earned the Hyder team 
the right to represent the state in 
regional competition at Bridge- 
port, Conn. 

* a + 


McClures Get Ford Deal 

Floyd and James McClure have 
taken over the Ford dealership 
from E. L. Leininger & Son in 
Loudonville, O. The elder Leinin- 
ger, who had been a Ford dealer 


Our Ed Sullivan 
Invites You to Use 


His List of 
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for 21 years, is retiring because of 
illness. 





* * * 
Freeman Recovering 


After Auto Accident 

Jerry Freeman, of Aero Motors 
(Hudson), Los Angeles, is re- 
covering from serious injuries he 
received in a recent auto acci- 
dent. 

He is at Villa Marina, New- 
port Beach, Calif. 

+ 


* * 


Gross Files Bankruptcy 


Gross Motors, Inc., Pensacola, 
Fla., has filed a voluntary petition 
of bankruptcy in Federal Court. It 
listed liabilities of $136,806.20 and 
assets of $29,705.30. 

* * a 


Cucchi Now Sole Owner 


The partnership of Edwin Cucchi 
and John Stevens in Superior Mo- 
tor Co. (Chevrolet), Braddock, Pa., 
has been dissolved. Cucchi now is 
sole owner. Fred Menozzi has been 
advanced from service manager to 


PROSPECTIVE CAR BUYERS 


And nobody buys more cars, either. The latest 
American Home Automotive Survey proves 
what good car-buying prospects The American 


Home readers are; 


39% of them plan to buy a car in the next 


twelve months. 


93% now own a car. And—almost 25% 


own two cars. 


87.6% have bought their cars since 1948. 


Your car sales can keep pace with production 
—when you sell to these families who really 
need—and buy—cars. Why not let Ed Sullivan, 
himself, tell. you more about his list of pros- 


pective car buyers? Just call him at The 


American Home Detroit Office. 


There's no place like The American Home 





THE AMERICAN WOME + PENOBSCOT BUILDING © DETROIT. MICH. » WOODWARD 5-9878 





sales manager, Harry Sodeberg has 
been named service manager, and 
Walter Swanstrom now is parts 
manager. The company’s new man- 
ager is H. C. White. 


Ford Succeeds Father as Head 


Of Oregon Dealer Group 


Hal Ford, of H. T. Ford & Co. 
(Chrysler-Plymouth), Coos Bay, 
Ore., has been named president of 
the southwest Auto Dealers Assn. 
He succeeds his father, H. T. Ford 
sr. 

Vice-president is Floyd Sheppard, 
of Twin City Motors, North Bend, 
and secretary-treasurer is J. C. Mc- 
Cracken, of Coquille Auto Co., 
(Studebaker), Coquille. 

” * * 


Morgan Ups Hammond 


Announcement of the appoint- 
ment of Charles M. Hammond as 
sales manager of Morgan Motor 
Co. (Packard), Pasadena, Calif., 
has been made by W. B. Morgan, 
president. Hammond had been 


used-car sales manager. 
= * a 


Coventry Gets Jaguar 

Coventry Motors, a new Jaguar 
dealership, has opened at 338 N. 
Canyon Drive, Beverly Hills, Calif., 
according to Ted Dillon, of Brent- 
wood Motor Co., Jaguar distributor 

in Santa Monica. 
* = 


Kearns Sponsors Nines 


Two baseball teams are being 
sponsored by Henry Kearns’ San 
Gabriel (Calif.) Valley Motors (Lin- 
coln-Mercury), according to Tom 
Sherlock. One is a team in the 
Little League, and the other is a 
nine in San Gabriel. 

* * * 


Ostrom Promotes Allen 


Floyd S. Ostrom, owner of 
Southwestern Motor Sales, Inc. 
(Ford), 7033 W. Fort, Detroit, 
has announced the appointment 
of Gerald R, Allen as general 
manager. Allen joined South- 
western on Jan. 1 as general sales 
manager. 

~*~ * 


Fisher Named Chairman 


In Mich. Torch Drive 


Everell E. Fisher, president of 
North Chevrolet Co., Birming- 
ham, Mich., has been appointed 
general chairman of the 1953 
Torch Drive in the Birmingham 
Bloomfield-Franklin area, 

* ” of 


Elmore-Fitzsimmons Lot 


Elmore - Fitzsimmons Motors, 
Colby, Kans., has opened a used- 
car lot east of the firm’s place of 
business. The used-car department 
is in charge of Hubert Cooper and 
Del Dey. 


* * * 


Remensperger’s 3rd Lot 


Bob Remensperger, sales man- 
ager of Remensperger Bros. 
(Buick), San Francisco, has an- 
nounced the addition of a third 
new and used-car lot to the firm’s 
facilities. 

* 7 © 


Zuhars Sells Business 


Cliff Zuhars has sold his Cadillac 
Oldsmobile dealership in Ports- 
mouth, O., to Fred Brown, Inc. 
Zuhars has been in the automobile 
business 31 years. 

* * 


Befort Retires 


Andy Befort, owner of Befort 
Motor Sales, Hays, Kans., has re- 
tired from the auto business after 
27 years. He sold his business 
building to Oldham Sales Co., 
which plans to use it as a supply 
house. 

* *~ + 


Boyle Leaves Bonfield 
Victor D. Boyle has resigned as 
general manager of Bonfield Motor 
Sales, Inc., LaPorte, Ind., after 


having been with the firm 20 years. 
x * * 


Wallerich Names Gregory 
Thomas M, Gregory has been 
named used-car sales manager for 
C. H. Wallerich Co. (Chrysler- 
Plymouth), Indianapolis. 
* 


* * 


Factory Aide Purchases 


L-M Deal in Pensacola 


Romana Motor Co. (Lincoln-Mer- 
cury), Pensacola, Fla., has been 
purchased by James B. Gloer, of 
Jacksonville. 

Gloer, a veteran of 28 years’ serv- 
ice with Ford Motor Co., served for 

(Continued on Page 36, Col. 3) 
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FISK 
...49aiN Steps Up iis 
performance leadership 


Foremost in custom quality for half a century, today 
Fisk again sharply steps up its leadership in tire 
performance. 






WITH NYLON BLOWOUT PROTECTION. Up to 95% more tire 
strength defies crushing impacts — doubling your shock 
resistance and rupture-blowout protection. 





With the powerful reinforcement of its entirely 
new Nylon blowout- protection structure, with its 
deep-slotted safety tread, its permanent whitewalls 
and its ultra-modern design, the famous Fisk Safti- 
Flight increases the salability of any car. Your cus- 
tomers will appreciate its safety, economy, comfort 
and the smart, streamlined appearance that Fisk 
lends to all new cars. 


Change-overs to Safti-Flight by Fisk will pay you, 
in more ways than one, on every sale you make. 


a 


WITH UP TO 58% MORE SAFE MILEAGE. Far deeper tread 
allows renewal of your full skid protection — without re- 
treading .. . gives supreme tire life and economy. 








eo en wae + ae 
ee Pay 


WITH UP TO 51% QUICKER STOPS. The only 
Safety-Slotted Tread—more than 3,000 grip- 
edges — multiplies your stopping power on 
every street and highway. 


FISK DIVISION OF 
UNITED STATES RUBBER COMPANY . 


San 





WITH PERMANENT WHITEWALLS guarded 
from curb damage by the only Scuff 
Guard rib, trademarked by Fisk Divi- 
sion of United States Rubber Company. 





XU 
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Designed for Runs to Airport— 


Airways Transportation Co. has put the first of its 16-passenger buses in service 
between downtown Boston hotels and the Logan International Airport. Built by Boyer- 
town Auto Body Works, Boyertown, Pa., the new bus fills the gap between 30-passen- 
ger units and limousines for airline terminal service. The bus has fluted aluminum 
side panels, special springs and shock absorbers, sponge rubber seats and wide 
windows with tinted overhead skylights. It is 12 inches narrower and almost 10 feet 
shorter than buses heretofore used. 


Norris at Parts Parley 
E. M. Norris, of Boulevard Mo-| lected to attend the first Parts 


Dealer 


the last four years as Jacksonville 
district sales manager for Lincoln- 
Mercury. Prior to that, he was as- 
sistant district sales manager for 
L-M in an area covering six south- 
eastern states. 

* + ad 


Cedarvale Picks Wilson 


Brian Wilson has been appointed 
used-car sales manager of Cedar- 
vale Motors, Ltd. (Lincoln-Mer- 
cury-Meteor-Consul), 1463 Eglinton 
Ave., Toronto. Wilson has been in 
the automotive field for more than 
30 years. 

* + ” 


Sanders Presents School 


With Engine for Students 


Sanders Motor Co. (Dodge-Plym- 
outh), Des Moines, has given a 


dealerships throughout the country Dodge V-8 engine to the Des 


Moines Technical School for use by 


tors, Inc. Baltimore, was among|@nd Accessories Merchandising | its students in automotive mechan- 


100 parts and accessories managers| Managers Council meeting in Det- 
from as many Lincoln - Mercury |troit. 


ics, 
The presentation was made by 


Doings 


(Continued from Page 34) 





Frank Sanders, president of the 
company; Richard Danielson, 
Dodge district manager, and Art 
Lyons, Chrysler district service 
manager. is a 


+ 
Nelms Lot Is Opened 
Clark Nelms Ford Co., Brook- 
haven, Miss., has opened its new 
Uptown used-car lot, across the 
street from the Inez Hotel. John 
B. Prestridge is sales manager. 
- ” * 
Foreign Cars Moves 
Jake Kaplan’s Foreign Cars, Ltd., 
Providence, has moved to larger 
quarters at 676 Elmwood Ave. 
Charles Rainville has been ap- 
pointed service manager. 
+ * * 


Greenaway Sells Interest 
To Ex-Chevrolet Aide 


E. J. Greenaway, vice-president 
and co-founder of Greenaway-Ridge 
Chevrolet, Inc., Chagrin Falls, O., 


, 















20 
SYN LY 


“PUSH- 
BUTTON” 
TEST! 


Push for 
BIGGER 
Battery 

Sales! 


service. 










Model 205 
6-12 Volts 
80-60 Amps. 


100-70 Amps. Model 207 
6-12 Volts 


20-12 Amps. 


MARQUETTE MANUFACTURING CO., INC. 


307 East Hennepin Avenve + Minneapolis 14, Minn, 












Model 212 
6-12 Volts 
70-45 Amps. 


Got Set for fast 6-12 volt automatic charging, plus ac- 


curate 20-second “‘PusH-BuTTON” test and battery analysis. 


Get Set for making individual Cell Check .. . Fast 


Charging... Battery Boosting...Slow Charging...a 
Marquette Charger does them all! 


Get Set to Burp BiccER Profits by selling more new 


batteries. Be the first to provide both 6 and 12 volt battery 


obligation of course. 





MARQUETTE MFG. CO., INC. 
307 East Hennepin Avenue, 
Minneapolis 14, Minn. 


Battery Care and Service. 


ASK YOUR JOBBER 
SALESMAN FOR 
A DEMONSTRATION! 


He will show you the famous Mar- 
quette 20-second “Push-Button”’ test 
that Sells New Batteries on the spot! No 


FREE BOOKLET 
ON BATTERY CARE | exe 


Gentlemen: Please send me your free booklet on 


Cty ccccccccccccces eoeceee 


CHARGERS AND TESTERS 






BATTEpy | 
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has sold his interest in the firm ‘o 
Duane B, MacGregor, a former di - 
trict manager for Chevrolet. 

Fred W. Ridge will continue «5s 
president. Greenaway has been in 
the auto business 34 years. 

* + + 


Ranz Nash Looted 


Burglars recently stole some tocis 
from the Ed Ranz Nash Motor 
Co., Chanute, Kans. 


+ ? * 


Dodge Names Taggart 

The newly formed John D. 
Taggart, Inc., Williamsville, N. Y., 
has received a Dodge-Plymouth 
franchise and has leased the 
building of the former Williams- 
ville Motors, Inc., as well as an 
adjoining used-car lot. 

= * s 


Arney Bought Out 

Edward F. Schulenberg, president 
of the Arney-Schulenberg Motor 
Co., Inc. (Ford), Emporia, Kans., 
has purchased the interest in the 
firm held by Myron F. Arney, sec- 
retary-treasurer of the corporation. 
The dealership will be renamed 

Schulenberg Motor Co. 

* * * 


Fields Sells to Lohman 


Arthur C. Lohman has pur- 
chased C. W. Fields, Inc, (Chrys- 
ler-Plymouth), Rochester, N. Y. 
Lohman had been manager of the 
Fields organization for 21 years. 
He has managed several auto 
shows for the Rochester Automo- 
bile Dealers Assn. 


Weichert for O'Loughlin 


Cecil Weichert is new head of the 
parts department of O’Loughlin 
Motor Sales (Chevrolet), of Ellis, 
Kans. He replaces Avery Houston, 
who has joined Joe Herbert Motor 
Sales (Dodge-Plymouth), also of 
Ellis. 

cd * * 


Rose Manages Davis 


Forrest Rose has been named 
general manager of Davis Motors, 
Inc. (Ford), Denver. Rose, who 
entered the auto business in 1931, 
operated a Ford dealership in 
Council Bluffs from 1950 until this 


| year. 


* x * 


Bauman Moves Shop 
Bauman Chevrolet, Wilkinsburg, 
Pa., has moved its upstairs body 
shop to another building and now 
uses the area for reconditioning 
used cars, 
oe * * 


Tubbs Builds Addition 

A $70,000 addition to Tubbs Mo- 
tor Co. (Chevrolet), Arkansas 
City, Kans., is underway. B. A. 
Tubbs is owner of the firm. 


* * * 
Fire Loss $150,000 
The Batesville (Miss.) dealer- 
ship of Guy Snipsel has been de- 
stroyed by fire. Loss was esti- 
mated at $150,000. 


Thirion Appointed 


Berriman-Graham Co., Inc. (Pon- 
tiac), Buffalo, has appointed Jerome 
R. Thirion as new-car sales man- 
ager. 

a - * 


Copp Heads Committee 


Maynard Copp, auto dealer in 
Rochester, N. H., has been ap- 
pointed chairman of the United Na- 
tions committee of the Rochester 
Lions Club. 


* oa * 

Coburn Chevrolet Erecting 
New Building in Indianapolis 

Barring unexpected delays, Co- 
burn Chevrolet Co., 550 S, Meridan 
St., Indianapolis, will move into its 
new building at 535 S. Illinois St. 

(Continued on Page 37, Col. 1) 
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by Dec. 15, according to H. E. 
Thompson, general manager. 

In addition to 26,000 square feet 
of floor space, the new site also will 
provide a parking area for custom- 
ers. The truck sales and service 
department will continue to operate 
at the Meridan St. location, Harry 


been associated with the firm 
since 1945. The father will con- 
tinue as chairman of the board 
and treasurer. 

Leslie P. Bennett will remain 
executive vice-president and gen- 
eral manager. 

ok * * 














FLASH-A-CALE 
Service Control 


100% to 200% Absorption 


Wewill 

with you the p eme of 
your . the corrective 
measures that must be 
taken. Train your entire 


Reo Trucks for Louisville's City Fleet— 


* *¢ *@ Borth Buys Firm : Lining up these 42 Reo trucks for the photographer was quite a job of precision 
Rotar Bushey Motor Service, Herington, | parking, with hardly more than a hairline separating the vehicles. The F23-2L models 
gh — t Y es Kans., owned by Mr. and Mrs. Har-| were delivered to Lovisville’s sanitation department. Shown are (from left) L. J. 
Wilson Yar "Fan ’ vill N C. old Bushey for 23 years, has been | Faller, transportation superintendent; N. P: Greenbaun, Reo branch manager in In- 
ough Motor Co., eae wy f “the sold to Borth Pontiac Co., of Her-|dianapolis; Ben Hausman, Reo distributor in Louisville; J. L. Riehm jr., the City’s of ity, in two complete 
has been named president o €\ington, operated by Emil Borth. | superintendent of operations, and H. T. Meiners, director of works. packages, for the large 
Fayetteville Rotary Club. He suc- eee : r or smaller service 
ceeds another auto dealer, Jerome oO 
B. Clark jr., of North State Motor Patterson Gets New Lot meets and goes + beyond the 


‘ Patt Mot Ltd. O sold to Eddie Haas. 
- a eee re eee See The shop will be known as the|dealership is Clarence Wheeler— ee ae 


Sidrow, president, said. sales 
us nothing. As manufac- 


turers, we you direct, 
—— designed for 
the Soneian 


outh), Marysville, Kans., has been; Burford Sharpe Motor Co, (Ford), 


Cleburne, Tex. New name for the Seotacion. 


septs esis Ont., h urchased the premi we will arrange an ap- 
Nolan Sets Up Office of Booth Motors Co. and has apenet Haas Auto Repair Shop. O’Neal| Your Ford Dealer. pointment with a man that 
P J, a new used-car lot will retain the dealership. b+. % will not waste your time. 

Nolan Mercury, Inc., of Cleve- . aoe 


* * * 


$1,400 Stolen at Smith’s 
Kansas DeSoto Dealer bf - d dni oe os. gel A money bag with $1,400 was 
. ‘ . CG. eeler, former vice-presi- | stolen from the stockroom of C. F. 
Sells Ser —— Section dent of Mack Motor Truck Corp.|Smith Motor Co., of Louisville. The 
The service department of W. B.|and manager of Mack’s central di- | money was to be used to cash pay- 
|O’Neal Motor Co. (DeSoto-Plym-!vision in Chicago, has purchased | roll checks for 15 employes. 


land, has set up temporary 

quarters at 481 E, 185th St., while 

its new building is being con- 

structed. Michael J. Nolan is 

president of the company, and 

James C. Mulgrew vice-president. 
* * ag 


Casey Elected Treasurer 
on eee 
Of Buffalo Auto Club a ‘< 
Hal Casey, president of Hal ee 3 2g Sse 
Casey Chevrolet, Buffalo, has vee 
been elected treasurer of the 
Automobile Club of Buffalo. 
* * * 
Bank Names Smith 
A. H. Smith, president of Smith 
Chevrolet Co., Houston, Tex., has 
been named a director of the Al- 
meda State Bank of Houston. 
* * * 


FLASH-A-CALL 
SERVICE CONTROL SYSTEM 


1112 South Wabash Avenue 
Dept. AN-61, Chicago 5, Illinois 











Melton Named Partner 


Walter C. Melton, sales manager 
at Paul Swartz Motor Co., Salina, 
Kans., is now a partner in the firm, 
according to Paul Swartz, owner of 
the company for 13 years. 

on * * 


James Promoted 


Thomas L. James, president of 
Sugarland Motor Co., Sugar Land, 
Tex., has been elevated from vice- 
president to executive vice - presi- 
dent of Sugarland Industries. 

* * * 


Anderson Deal Sold 


A, A. Anderson, pioneer Chev- 
rolet-Oldsmobile dealer in Mc- 
Minville, Ore., has sold his dealer- 
ship to Harry A. Fredericks. 
Fredericks will move the business 
to the location where he formerly 
operated a Dodge-Plymouth 
dealership. 





* *® 


New Damerow Plant 


Damerow Ford, Beaverton, Ore., 
has held a grand opening of its 
new building at Canyon Rd. and Q 
East St. Representing an _ in- ‘ _—— 
vestment of $125,000. a 

* * 


West Bank Formed 
A. A. Klein and Abe Berenson 
have formed a partnership and 
organized West Bank Motors 
(Studebaker), Gretna, La., just 
across the river from New Or- 
leans. Klein was formerly associ- 
ated with Pontiac in a sales post. 
* * * 


Ellis Adds Ferguson 
Ellis Motor Co. (Dodge-Plym- 
outh), Iola, Kans., has received a 
franchise to handle Ferguson 
tractors. 





Here’s the only way ~“ 


to get Ailomitlic lumng in your car radio 





A car radio equipped with a Delco 
Signal-‘Seeking Tuner is different— 
amazingly different—because this tuner 
selects stations automatically, in any locality! 



















GREATER DRIVING SAFETY! 


When operating a Delco car radio 
with Signal-Seeking Tuner, the driver 
need not remove his eyes from the 
road. The tuner makes all the adjust- 
ments for finest reception. 


* * * 


Gates Bros. Bankrupt 


Bankruptcy papers have been 
filed for Gates Bros., Inc., of Wen- 
dell, Id. In addition to a Pontiac- 
GMC dealership, Gates operated a 
fertilizer plant and a farm imple- 
ment company. 

+ 


A finger-touch on the Selector Bar causes 
the Signal-Seeking Tuner to travel 

across the dial until it finds a station signal 
. . . at each additional touch another 
station is tuned and toned to perfection. 
The convenience of automatic, 

electronic tuning is exclusive with 

tuners built by Delco . . . currently 
found on many of America’s fine cars 
and available to others. Ask your 

car manufacturer about the Delco 
SignalSeeking Tuner. 


* * 


Gale Opens New Lot 
Gale Motor Co., Inc., (Nash), 
has opened a new used-car estab- 
lishment. R. J. Griffon is man- 
ager of the firm. 
cs oe 


GREATER LISTENING PLEASURE! 


A special sensitivity control in the 
Signal-Seeking Tuner lets you tune in 
even distant stations with weak sig- 
nals or tune out all but the nearby 
stations with strong signals. 

* 


Archer Quits as President; 


Son to Move Into Post 


Raymond E, Archer, who built 
the Rochester (N. Y.) firm which 
bears his name into one of the 
largest of Ford dealerships, has 

. &nnounced his retirement as head 
of the firm he founded in 1929, 

Archer will be succeeded by his 

ton, Charles E, Archer, who has 


NO ADJUSTING 
TO NEW STATIONS! 


When you have a Delco car radio 
with Signal-Seeking Tuner, there are 
no adjustments to make when enter- 
ing a new locality. This tuner selects 
the stations automatically. 


DIVISION OF GENERAL MOTORS CORPORATION 
KOKOMO, INDIANA 





: THE MIDLAND STEEL PRODUCTS COMPANY 








Reo Offers 9'/2-Cubic-Yard Dump Body— 


The heavy-duty Reo F-226M tandem truck is now available with a special 9'/2-cubic- 
yord dump body, according to A. L. Struble, sales vice-president, who said the body 
is designed to allow a large percentage of the payload weight to rest on the front 
wheels. It is claimed that about 14,000 pounds rests on the front end, and 32,000 
pounds on the rear axle. The F-226M is equipped with full power steering. 
Appich Joins Father 


Charles W. Appich jr., 24-year-| president of Emrick Chevrolet 
old Korean war veteran, has en-|Sales Corp. The younger Appich 
tered business in Richmond, Va.,| will serve as assistant to the presi- 
with his father, C. W. Appich sr.,! dent. 
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High ways & Safety zis 


Clock Watchers Given 
OK for Traffic’s Sake 


By Gerhardt Neumann 
Staff Writer 
ILE clock watchers in offices 
and factories are hardly con- 
sidered the most desirable type of 
workers, it seems advisable for 
motorists to keep their eyes on 
their panel clocks, and not to con- 
sider them as 
mere ornaments. 


In the opinion 
of Ernest 
Thomas, part 
owner of Electric 
Clock Service, 
Miami, dealers 
should impress 
upon their buyers 
to keep their clocks in service at 
all times, 


“Clocks are for safety,” Thomas 
says. “When a driver, especially 
at night, pulls out a watch or 
even looks at his wrist watch, he 





is taking his eyes off the road 
longer than he should.” 

A driver who knows where he 
is going, and how far he has to 
travel, can pace himself better, 


Thomas asserts. 
* + + 


Dogs as Safety Teachers 
| ZASRALLY, safety is going to 
the dogs. Grade school children 
in 11 western states will be in for 
a treat—and a lesson—when Officer 
Ernest Pressley’s troupe of eight 
trained dogs visits their school 
during the next term. 

The Traffic Safety Circus is 
sponsored by American Trucking 
Assns., Inc., and has already 
been shown in 21 states in the 
midwest, south and northeast. 
This year’s tour will begin in 
Montana on Sept. 14 and cover 
Washington, Oregon, California, 
Arizona, Nevada, Idaho, Utah, New 





FEVEY MIDLAND 


POWER BRAKES 


WHEN YOU ORDER 
a Me Che 


TRANSPORT 
EQUIPMENT 


EVERY Midland Air or Vacuum Power Brake Kit 
is especially engineered for the truck, tractor, 
trailer or bus for which it was designed. Each unit 
and fitting is engineered for efficient operation 
and dependable stops. Each working part is tested 


to make sure that it is up to Midland’s high stand- 


ards of quality. 


Leading manufacturers of highway transport 
equipment offer Midland Power Brakes as regular 


or optional equipment. Specify Midland and 


can be confident that the power braking systems 
of your motor transport equipment will give long 


and trouble-free service. 


3641 E. MILWAUKEE AVE. DETROIT 11, MICH. 
Export Department: 38 Pearl St., New York, N.Y. 
















SPECIFY MIDLAND ALSO WHEN 
REPLACING OR MODERNIZING 
POWER BRAKES ON YOUR 
PRESENT EQUIPMENT 


EXPERIENCED workmen at your Midland dis- 
tributor’s shop will install Midland Power 


you your own shop. 


Brakes on your vehicles. Or you can pro- 
cure complete Midland Power Brake Kits 
from your distributor and install them in 


A Few Good Territories 


Still Open for 


DISTRIBUTORS 
WRITE OR WIRE FOR DETAILS 





These whe know Power Brakes choose MIDLAND 


AND STOP 


SAFELY! 








Mexico, Colorado and Wyoming. 


Pressley, a Charlotte (N. C. 
traffic policeman, got the idea when 
Charlotte children liked to see his 
pet setter and collie do tricks. 


* * * 


Study of Driver Behavior 


AT constitutes a good driver 

is under study at New Jersey's 
Accident Prevention Clinic, accord- 
ing to William J. Dearden, director 
of the State’s motor vehicles di- 
vision. 


Drivers who have run afoul of 
traffic laws serve as guinea pigs. 
Almost all of them praise the clinic 
after they have realized that they 
have been summoned there to be 
helped. 

Since July, 1952, New Jersey 
has a demerit system, and drivers 
who have accumulated 12 points 
within three years of the latest 
violation may lose their licenses. 
They may, however, take “treat- 
ment” at the clinic, which was 
done so far by 1,300 motorists. 

Tests include vision, depth per- 
ception, eye-foot reaction, color rec- 
ognition and night vision. On the 
basis of these tests, drivers are told 
where their defects lie and how 
they can be remedied. 

Dearden believes that when all 
the data are compiled, New Jersey 
will have valuable information on 
driver behavior that will be of 
benefit to safety authorities any- 


where. 
* + 


Accident Costs Add Up 


. staggering cost of traffic 
accidents recently was again 
brought into focus in two states. 


Wisconsin figured out that ac- 
cidents add up to $85 million a 
year, which includes damages, 
losses of earnings, medical ex- 
penses and overhead cost of in- 
surance. 


In Milwaukee alone, the cost is 
$7,800,000 annually. 

Iowa reports that accidents dur- 
ing the first six months cost an 
average of $432.08 each. 

The total sum was $8,160,981 in 
property damage and $3,898,620 in 
personal injury loss. 

* of * 


Rule to Follow 
Police Urged to Set Example 
In Safe Driving 
“Practice what you preach in 
traffic safety,” the president of the 
International Assn. of Chiefs of 
Police recently told members of his 
organization in urging them to 
participate in a nation-wide vehicle 

fleet safety contest. 

“We have no right to expect 
others to be safe drivers unless we 
insist upon careful handling of 
police vehicles,” said Cyrille Le- 
blanc, of Gardner, Mass., president 
of the IACP. 

Two special police divisions were 
recently established in the fleet 
safety contest—one for municipal 
police departments and one for 
state police and highway patrol 
organizations. 

Although the contest began July 
1, there is still time for police fleets 
to enroll, Leblanc said. Police ad- 
ministrators may obtain contest 
rules, registration and report 
forms by writing the Motor Trans- 
portation Division, National Safety 
Council, 425 N. Michigan Ave., Chi- 


cago 11, Ill. 
a * * 


5 Million Students Take 
School Driver Courses 


NEW YORK.—By next spring, at 
least five million high school stu- 
dents will have taken driving 
courses, according to the Assn. of 
Casualty & Insurance Companies. 

The association believes that if 
the present growth of driver train- 
ing continues, within four years 
more than a milion students will 
be enrolled annually in these 
courses. Nearly 800,000 took the 


courses during the 1962- 53 term. 
* 


H&S Shorts 


S. F. Coffman, former program 
and planning staff officer for the 
Chicago division of the U. S. 
Bureau of Public Roads, has joined 
the highways division of the Auto- 
motive Safety Foundation . ° 
Jacksonville, Fla., will offer a public 
truck driver training school this 
fall, under the sponsorship of the 
State Highway Patrol, Florida 
Trucking Assn, and School of Tech- 
nology. 
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By Leo T. Parker 
Attorney at Law 

yeer frequently an automobile 

dealer is held liable for col- 
lision damage simply because his 
driver was violating a state law 
or city ordinance when the col- 
lision occurred. 

For example, in Hollabaugh v. 
Standard, 41 So. (2d) 212, it was 
shown that a State law provides 
that the driver of a vehicle shall 
not, under any circumstances, 
overtake or pass another vehicle 
traveling in the same direction at 
any street intersection unless per- 
mitted to do so by a traffic or 
police officer. 

Testimony showed that on a clear 
summer night a truck and ambu- 
lance were traveling in the same 
direction. A collision took place as 
the truck driver was starting a 
left turn at an intersection when 


Fruehauf Slates 
Fall Production 
Of Haulaways 


DETROIT.—Fruehauf Trailer Co. 
plans to begin production of a new 
haulaway trailer in October, ac- 
cording to Mel Ross, sales manager 
for the auto-haulaway division. 

The trailer, Ross said, will in- 
corporate an inside lower-deck de- 
sign which will enable the driver 
to open or close front doors of the 
cars from either side during load- 
ing and unloading. 

Ross said the Fruehauf trailer is 
shorter than any other haulaway 
unit of comparable load capacity. 
Its overall length, he said, does not 
exceed 35 feet. 

Tie-down ratchets, Ross said, are 
in an enclosed inside location. Ac- 
‘cess to the upper deck has been 
provided by means of hinged steps 
on both sides of the trailer. 

Safety devices on the upper deck, 
he said, make it impossible for cars 
to be driven off by accident. Load- 
ing ramps are of heavy-duty light- 
weight aluminum. 

Headquarters of the auto-haul- 
away division will be at the Frue- 
hauf factory. 


76% of Livestock 
Hauled by Truck 


CHICAGO. — Truck transport of 
livestock set a record in 1952 when 
76.2 percent of the total tonnage of 
meat animals was brought to 
market by truck. 

The Corn Belt Farm Dailies said 
11,655,460 tons of livestock were 
hauled by trucks to market last 
year. It was estimated that three 
million truckloads carried the 56,- 
806,428 animals. 

In 1951 truck receipts totaled 10,- 
864,777 tons of livestock when 
53,711,009 animals were delivered by 
truck. 


LOF Folder Covers 


Truck Insulation 


TOLEDO.—A folder dealing with 
the insulation of trucks and trailers 
has been issued by the fiber glass 
division of Libbey - Owens - Ford 
Glass Co. and is being circulated to 
distributors of blanket-type fiber 
glass. 

Space and weight-saving factors 
of LOF fiber glass are emphasized. 
Tables showing sound absorption 
data, thermal conductivity curves 
and standard product data are in- 
cluded in the folder. 


BUICK 


CARS 


SELL YOUR BEST RURAL 
CUSTOMERS THROUGH 


Countr 
GENTLEMANY 

sleader in Automotive Advertising 

Where Automotive Ownership 
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Lawsuits Affecting Dealers ... 
Court Decisions 





AUTOMOTIVE NEWS, SEPTEMBER 7, 1953 






the ambulance was overtaking and 
attempting to pass the truck. 
* * * 


Ambulance Responsible 


HE ambulance owner sued the 

truck owner to recover $474.09, 
the damage sustained by the ambu- 
lance. 

During the trial, the truck 
driver proved that the ambulance 
driver was violating the above- 


Services Consolidated 


By Canadian National 


OTTAWA. — The organization of 
all Canadian National Railways 
highway services—except those of 
the Canadian National Express— 
under one road transport de- 
partment has been announced by 
Donald Gordon, CNR president. 

The new department will be 
headed by F. A. Gaffney. It will be 
responsible for the administration 
of roadway transport lines, in- 
cluding schedules, maintenance 
tariffs and extension of services. 


mentioned State law. The higher 
court held the ambulance owner 
responsible for the collision, and 
said: 

“Primarily, it seems evident from 
the circumstances and conditions 
surrounding the accident that if the 
ambulance driver had used caution, 
he would have refrained from 
attempting to pass it (the truck) 
at the intersection in direct vio- 
lation of the law.” 

* oa * 


City Vehicle Tax Valid 


A FEW weeks ago the U. S. Su- 
preme Court rendered an out- 
standing decision to the effect that 
a city tax is valid on all motor 
vehicles. 

For illustration, in City of Chi- 
cago, v. Willett Co., 73 Supreme 
Court Reporter 460, it was shown 
that the City passed an ordinance 
requiring motor truck owners to 
pay taxes of $8.25 annually on 
trucks of less than two-ton capa- 
city, and $16.50 on trucks of four- 
ton capacity or more. 

A truck owner located in the 
city contested the validity of this 
ordinance. 

The Supreme Court held the ordi- 
nance valid, although the various 

vehicles also are used to transport 
merchandise in interstate com- 
merce, 








Mayes Anniversary— 

Ed S. Mayes, Dodge-Plymouth dealer in 
Centralia, Wash., has celebrated his 20th 
anniversary as a dealer. A civic leader 
in his community, he has been a member 
of the State Legislature for three terms. 
He is past president of the Lewis County 
Dealers Assn. and the Washington State 
Dealers Assn. Locally, he has sponsored 
for the last two years a Little League ball 
team called the Dodgers. 


Royal TBA Chart Issued 

NEW YORK.—Tire, battery and 
accessory replacement data for 
1941-53 cars and light trucks are 
included in a new 1953 quick-refer- 
ence chart for U. S. Royal auto- 
motive products now being distri- 
buted by U. S. Rubber Co., Rocke- 
feller Center, New York 20, N. Y. 
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Hot Rods Ready 


For Assault on 


World Records 


SALT LAKE CITY. — Inter- 
national speed trials will start to- 
morrow (Sept. 8) 
through Friday at the Bonneville 
salt beds, marking the first mass 
assault by America’s backyard me- 
chanics on world automotive 
records. 

Ten hand-built cars have been 
selected by the National Hot Rod 
Assn. to run through AAA time 
traps in attempts to br@ak several 
dozen records now held by the 
greatest names in international 
racing. 

The speed runs will be under the 
sanction and supervision of the 
AAA contest board. 

Most of the record-seeking cars 
will use highly modified American 
engines, employing special car- 
buretion and fuel, but using stock 
lubricants. Most of the cars have 
been constructed in home garages 
or in small automotive shops on 
the Coast. There will be no cash 
prizes at stake. 









You can haul an extra hal 


FREE on every trip by choosing the 
sensational new HERCULES Single 
Telescopic Hoist (Model 1210) for your 
heavy-duty dump truck bodies 
eleven to fifteen feet long. 

This 20-ton capacity hoist pays 
for itself quickly because it —_— 
so much less . . . shifts more loa 
to front axle .. . reduces driver 
cost per ton... and minimizes 
maintenance. Available for 
single or tandem axle straight 
trucks, Model 1210 mounts 


easily, no part extending 
below the truck frame. 
For larger capacities, 
HERCULES builds Twin 
Telescopic Hoists with 
even greater payload- 
boosting advantages. 
Act now to increase 
your profits. Write, wire 
or phone for complete 
information.” 


— 
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f-ton of payload 


4 


buy from the line of strongest design 


HERCULES STEEL PRODUCTS CORPORATION 


Dont Stiek Your 


New Hercules Front Mounted 
Telescopic Hoist Gives You 
1000 ths. Extra Legal Payload 


RUCK DUMP 
BODIES AND HOISTS 
Medium @ Heavy 
Rock @ Conversion 
Platform 


VA 
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GALION, OHIO 


SPREADERS 


Agricultural 
Cinder @ Cement 







































TRAILER 
DUMP BODIES 
AND HOISTS 
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location fully loaded has been in-| 
troduced by Goerlich’s, 619 Smith | 
St., Toledo, O. 
Called the 
Merchandiser, the 


D-507 Muffler 
rack displays 


four mufflers and holds eight ad- 
ditional packaged mufflers in stock. 
It points to a dilapidated muffler 
and says: “Mufflers Like This... 
Steal Gas and Power .. 
Deaths.” 


. Cause 





GREASE-FITTING COVER — Zur-Kap, an 
oil-resistant neoprene, is designed for 
use on equipment using Zerk or Alemite- 
type fittings. The maker says that it elim- 
inates danger of excessive wear from 
dirt particles and saves time usually re- 
quired to clean fittings before lubrication. 
Winner Mfg. Co., Box 945, Fort Wayne 1, 
Ind. 





LOCKING WRENCH—The Utica No. 92 
wrench works like an ordinary adjustable 
wrench, but its jaws can be locked rigid 
at any setting. When used as a vise- 
wrench, the locking lever is moved out 





until the “clutch” mechanism engages the 
knurl. Available in eight, 10 and 12-inch 
sizes. Utica Drop Forge & Tool Corp., 
Utica 4, N. Y. 





TORQUE WRENCH —This 1,000-pound 
unit services axles, transmissions and 
spring clips of trucks, and a stay-set dial 
shows when nuts and bolts are tight. Man- 


zel Co., 315 Babcock St., Buffalo 10, N. Y. 
Sr ear 








BATTERY CHARGER—Model 207 selen. 
ium-plate Slo-Fast charger weighs 15, 
pounds and services both six and 12- 
volt batteries. Marquette Mfg. Co., 307 
E. Hennepin Ave., Minneapolis 14, Minn. 

-8. @ 





SAXTON CLAMP—Permits extreme throat 
depth without sacrificing strength, accord- 
ing to the maker. Available in six-inch 
clamp with 54-inch throat depth. The 
horizontal position of the screw provides 
full access to the work area. Centinela 
Industrial Supply Co., 11930 Inglewood 
Ave., Hawthorne, Calif. 





GASKET CONTAINER — This corrugated 
container with inner packing carries closed 
celiviar rubber gaskets in suspension with- 
out touching the outside edge of the 





product. Great American Industries, Inc., 
Rubatex Division, Bedford, Va. 
6 "-s 


Muffler Merchandiser Rack 


OIL CONTROL RING—Unitized CSR-200 
is chrome-plated and bonded together with 
an adhesive agent that dissolves in the 
heated engine oil during run-in, and thus 


is easier to install. It is also stated that the 
ring is unbreakable and will not plug with 
carbon. Muskegon Piston Ring Co., Mus- 
kegon, Mich. 


Warns Motorists of Peril 


A new muffler merchandising 
rack that can be wheeled to any 


x * * * * * 





















rear springs and added capacity brakes. Capacity is approxi- 
cubic , and payload capacity 11,050 pounds. Side walls and ceiling 
floor are insulated, and a dry-ice bunker refrigerates the unit. Twin Coach 
°. ; 





GRILLE CONVERSION—A kit for 1949- 
50 Fords includes (1) a chrome custom 
grille bar with center dress-up molding, 
(2) a chrome upper grille molding and (3) 
a hood fill-in plate. It also contains a 
safety latch release. Each part is designed 
for bolt-on installation. Eastern Auto, 3319 
S. Grand Ave., Los Angeles 7, Calif. 

* + * 





FENDER SKIRT— Model FS 64 helps 
achieve the “European look." It is clamped 
to the fender in four places for rattleproof 
fit, the maker says. Construction is of 
heavy-gauge steel with rustproof red 
oxide prime finish, according to Williams 
& Bennett Co., 2900 N. Alameda St., 


Compton, Calif. 
+ * 





DUAL-EXHAUST CONVERSION—Kits for 
1949-53 Ford trucks are now available, 
making it possible to install a dual-exhaust 
system on Ford F-7 and F-8 trucks. This 
system increases gas mileage, lowers back 
pressure and provides a cooler engine 
with less carbon deposit, according to 
Riker Mfg., 4809 Detroit Ave., Toledo 12, 


SM I 
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ENGINE STARTER—Start-Eez is designed 
for permanent installation on any type 
of vehicle and is said to eliminate cold- 
weather starting troubles. A dash control 
actuates a precision primer which injects 
into the intake manifold an automatically 


metered charge of vaporized fuel. The fuel | 


ignites the moment the starter is touched, 
according to Engineering Sales, Inc., 2812 


Grand Ave., Phoenix, Ariz. 
* * * 





START CONTROL—A dval-control device 
called Gyro Start Control provides auto- 
matic starter operation and visual indica- 
tion of it by use of a dash-mounted light. 
Fits all cars, regardiess of type of trans- 
mission, according to Gyro Control Co., 
Inc., 9244 W. Olympic Bivd., Beverly Hills, 
Calif. 

* + * 


Two-Step Cleaning Process 


Offered for Shock Absorbers 


Magnus Chemical Co., South 
Ave., Garwood, N. J., offers a two- 
step cleaning process for shock ab- 
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sorbers employing those fluids that | 
leave a sticky residue requiring an 
alkaline cleaner for their removal. 

The method involves the -use of | 
two Magnus Aja-Dip cleaning ma-| 
chines. For shock absorbers using 
fluids which leave a residue, Mag-| 
nus 63 is used in one machine for 
a preliminary cleansing. Then the 
parts are moved to the. second 


machine for the final cleaning job. | 
* * * | 
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GYRO DEMONSTRATOR — Offered to 
dealers for demonstrations of Gyro Skid | 
Control. The units are regular controls, but 
painted red to distinguish them from 


stock. Offered with extra parts so dealers 
can install them for trial periods. Gyro 
Control Co., Inc., 9244 W. Olympic Bivd., 
Beverly Hills, Calif. . 

* 





TUNEUP INJECTOR — Works auto- 
matically, shooting a one-ounce charge of 
cleansing solvents into the upper chamber 
area of the carburetor at regular intervals. 
Excelo Automotive Co., 1645 E. Slauson 
Ave., Los Angeles 12, Calif. 

> as 


Blackhawk Offers Wrench 


For Tight Corners 


A wrench which is said to fit 
into tight corners and over ob- 
structions where sockets or box 
wrenches can’t reach is offered by 





TIRE CONDITIONER—Economy is an 
advantage claimed for the Mabco ftire- 
conditioning machine. It adjusts tire 
balance and removes high spots on the 
tread of a tire, making it perfectly 
round, according to the maker, but does 
not remove or affect the wearing tread. 
Mabco, Inc., 2203 Mission St., Santa Cruz, 


Calif Blackhawk Mfg. Co., Milwaukee 
5 46, Wis. 
The wedge-shaped jaws and 


narrower head permit a_ perfect 
grip on nuts, according to the 





maker. Called Wedg-Heads, they 
are available in the following 
sizes: 7/16—%; 9/16—%, and %— 
% inches. 

* x * 








SPARK PLUG TESTER—E-Z Spark Plug 
Extension is said to fit all spark plugs 
equipped with rubber caps and to prevent 
puncturing of the rubber while making 
contact. It can be used for motor timing 
and tuneup. May Bros. Mfg. Co., P. oO. | 


Box 304, Lansing, Mich. 
a a 





| DOOR REPAIR PANEL—E-Zee-On is a 
|; panel for 1953 Pontiacs, featuring die- 
| pierced holes for door locks and handles 
|and formed flanges. Up to 50 percent in 
| time saving on door repair jobs is claimed 
| by the maker. Graver Industries, Inc., P. 
©. Box 4027, Cleveland 23, O. 
a a 


Cleaner Described 


New literature on the Premier 
Master Vac, Model 150 heavy-duty 
blower and hand cleaner, has been 








HOSE CLAMP PACKAGING—Sure-Tire | 
jand Noc-Out are now packaged in at- 
tractive counter display cartons. The 


issued by Premier Co. It illustrates 
blower and accessory tools, shows 
applications and specifications for 
the equipment, and pictures kits 


Sure-Tire carton shown here contains an|for converting the equipment to 
| assortment of 100 clamps in three basic| specialized uses. Copies are avail- 
sizes for all®standard radiator hose con-| able from Premier Co., 755 Wood- 
nections. Wittek Mfg. Co., 4305-15 W.|lawn Ave., St. Paul 1, Minn. Re- 
Twenty-Fourth Place, Chicago 23, lil. ‘quest form P150. 


* * * * * * 











LIGHTWEIGHT WRECKER—The Holmes Junior wrecker is shown mounted on a ¥-!90n 
GMC truck. Especially adapted to work in congested areas, the wrecker has a cap-1¢- 
ity of three tons. It has a two-speed operation with controls on each side. -Availavie 
either hand or power-operated, for installation on Y and 1¥%-ton trucks. Ernst 
Holmes Co., 2505 E. Forty-Third St., Chattanooga, Tenn, 
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Thanks to Fuel Levy, Registration Fee... 





Autos Swell State Tax Coffers 


eed cae travel growth and 
making additional revenue 
available for highway construction, 
a continuing general uptrend in re- 
ceipts from motor fuel taxes and 
motor vehicle registration fees is 
revealed by reports from state capi- 
tals throughout the country. 

Alabama’s gasoline tax yielded 
a total of $34,790,321 during the 
first 10 months of the state’s 
fiscal year, which starts Oct. 1, 
an increase of 6.47 percent over 
the corresponding period of the 
preceding year. 

Gasoline tax collections in Ar- 
kansas during July reached a 
record total of $2,768,269, an in- 
crease of $300,000 over the same 
month last year. 

Delaware collected $588,594 in 
gasoline taxes in June, the largest 
total for a single month in the 
state’s history and $72,208 above 
the total for the same month a 
year ago. 

: +” * | 

— Illinois gasoline tax, coming | 
in at the rate of 5 cents a gal-| 
lon this year as against 4 cents a| 
year ago, produced $12,517,000 dur- | 
ing July for an increase of $3,590,- | 
000 over the corresponding month | 
last year. | 

Gasoline tax receipts in Kansas | 


Month’s Shipments 
Of Truck-Trailers 
Near Record High 


WASHINGTON. — May’s alltime 
high in the shipment of truck- 
trailers was given a close brush by 
June shipments, according to latest 
Commerce Department figures. 

June shipments totaled 9,580 
units, compared with 9,379 in May. 
In value, however, June shipments | 
totaled only $26,416,000, against $28,- 
968,000 in May. 

Production in June was 9,708, 
compared with 9,781 in May. 

Comparative figures of a year ago 
are: 5,166 units shipped in May, at 
a value of $19,758,000, and 4,027 | 
units in June, worth $16,445,000. 

According to the statistics, there 
were 134 companies reporting pro- | 
duction or shipments of truck- 
trailers. 


Can't Fool Reder 


Speed Checker Held Immune 


To Driver Tricks 


BUFFALO. — A safety research | 
expert says that motorists can’t | 
beat radar speed checks with gim- 
micks. 


William J. Toth, research associ- | 
ate of New York University’s center | 
for safety education, said that 
dragging chains and using tinfoil, 
which was employed successfully | 
during World War II to jam radar 
screens, have no effect on the speed 
control system. 


Hudsons Register 
38th Race Victory 


DETROIT. — Hudsons have 
registered their 38th victory of the 
year in stock-car competition, 
finishing first, second and third in 
a 100-mile AAA race at Milwaukee, | 
and first and second in a 100-mile 
Grand National NASCAR event at 
Norfolk, Va. 


Leading the parade of 1953 
Hudson Hornets across the finish | 
line at Milwaukee was Sam Hanks, 
Glendale, Calif. The famed Indian- | 
apolis “500” driver finished better | 
than eight seconds ahead of Mar- 
shall Teague, king of the American | 
Automobile Assn.’s stock division. | 
In third place was Frank Mundy, | 
Atlanta, Ga. 


Hanks’ winning time was one 
hour 24 minutes 54 seconds, an 
average of 67.491 miles per hour. 

In the National Assn. for Stock 
Car Auto Racing event, Herb 
Thomas, Olivia, N. C., scored his | 
10th triumph of the year with his 
1953 Hornet, setting a record for 
individual victories in Grand 
National competition. | 


cent over the corresponding month 
last year. 

Vermont motor vehicle regi- 
stration and license fees totaled 
$4,635,973 during the first four 


during July totaled $4,576,400, an 
increase of 8 percent over the 
same month a year ago. Mean- 
while, C. M, Voelker, superintend- | 
ent of the Kansas Motor Vehicle 

. , months of the state’s new license 
Department, revealed that there’s | year, which started April 1, an 


a car or truck for every two per- | increase of $172,470 over the same 
sons in Kansas. | period a year ago. Vermont gaso- 
Maryland state gasoline and mo-/ line taxes during June totaled 
tor vehicle taxes yielded a record | $533,959, an increase of $35,780 
$60,235,161 during the fiscal year! over the corresponding month last 
ended June 30, with $53,440,737 of| year. 
the total going for road construc- Oregon motor vehicle registra- 
tion and improvement. The Mary-|tions on June 30 totaled 412,600, 
land gasoline tax rate was boosted | compared with 392,202 on the same 
from 5 to 6 cents a gallon at the date last year. 
start of the new fiscal year July 1.| New-car registrations in South 
During the New Jersey fiscal | Dakota for the first half of the cur- 
year ended June 30 gasoline tax} rent calendar year averaged 34 per- 
receipts increased by $1,470,272 to! cent above the 1947-49 average and 
reach a total of $41,128,337, while|24 percent over registrations in 
motor vehicle fees increased by | the first half of last year, according 
$2,716,078 to a total of $47,889,430.|to the business research bureau of 
ee the University of South Dakota’s 
NORTH CAROLINA highway} School of Business Administration. 
fund collections, coming mainly| New-truck registrations, how- 
from gasoline taxes, totaled $7,136,-| ever, showed a 5 percent decrease 
000 in July, an increase of 4.74 per-'!in the same period. 








- * ee 


Hydra-Matic Trucks by the Trainload— 


A special shipment of GMC Hydra-Matic trucks goes to the west coast to meet 
demand in that region for GMC's new light-duty trucks with automatic transmission. 
Shipments from the factory in Pontiac were made throughout July to supplement 
production at the Oakland (Calif.) assembly plant. 





Firestone Cites Safest Workers 


AKRON. — Each employe at,stone’s production vice-president, 
Akron Plant 2 of Firestone Tire &| presented the award plaque to W. 
Rubber Co. has received a token/R. Clarke, Plant 2 manager. 
of appreciation from the company| The award was for 6,542,463 man- 
for playing a part in setting ajhours of operation without a dis- 
world safety record for the rubber|abling injury. The record number 
industry. of hours was worked between June 

The gift, a key chain with an in-| 24, 1952, and June 12, 1953. 
scribed medallion, was given to 3,- custitestilinienasteitigiiinmatiilaii 
100 employes following the pre- ° 
pr - a ‘eeu award of Rupp Takes Willys 
honor to Plant 2 from the National| Rupp Implement Co., Hays, Kans., 
Safety Council. J. E. Trainer, Fire-!has received a Willys franchise. 


Thompson increases facilities 


to better serve the automotive industry 


In order to keep pace with demands for 
improved chassis and steering parts, in- 
cluding the new, revolutionary Thompson- 
engineered ball joint for front suspension, 
we haveaddedtwonew manufacturing plants 
at Fruitport, Michigan and at Portland, 
Michigan. 

These two new plants enable Thompson to 
give you even better service and deliveries. 








PORTLAND MICHIGAN WORKS 





FRUITPORT MICHIGAN WORKS Ball Joint for 


Front Suspension 


We invite you to investigate the numerous 
advantages of working with the expanded 
Michigan Plant of Thompson Products 
... of having your engineers work with 
the experienced Thompson engineers in 
solving your problems. Write, wire or 
telephone Thompson Products, Inc., 7881 
Conant Avenue, Detroit 11, Michigan. 
WA 1-5010. 







Passenger Car Steering Linkage 


DETROIT MICHIGAN PLANT 











a 
§ 

Truck Steering Linkage and 
Center Bearing Hanger { 


You can count on 





MICHIGAN PLANT 
DETROIT +* FRUITPORT +© PORTLAND 
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Used-Car Auction Prices 
Market Trend 


Prices of wholesale used cars continued to fall last week, according 
to Automotive News’ index, as the overall average price dropped $4 to 
stand at $903. 

Pronounced price changes were reflected last week, as the market 

to find a level. For the second week in a row, however, prices 
of °53s were higher, leading all others in the gain column with $37. 
Others to gain were ’48s, $22; 50s, $5, and ’51s, $2. 

Losses were recorded for ’52s, down $69; °49s, $16; °46s, 
"47s, $1. 

Activity at the blocks was unchanged for the week, except for a 
smaller group of cars offered as compared with a week earlier. The 
sales ratio, however, remained at 64 percent, At nine representative 
auctions last week, 1,201 cars were sold from 1,881 offerings. At the 
same auctions a week earlier, 1,254 cars were sold from 1,952 offerings. 
Prices marked with an * indicate a unit equipped with an automatic 

transmission or overdrive, and (ps) indicates power steering. 


FARGO, N. D CHEVROLET—'53 (210) sedan, $1,565. '51 
i Sedan Delivery, $540; SL Deluxe sedan, 








$13, and 


(Tri-State Auction Co., Fargo, N. D. $1,000. '50 Bel Air, $1,040*; SL Deluxe 
Sale every Friday. Prices are for sale sedan, $790, $765, $875*. ’49 SL Deluxe 
of August 28.) sedan, $720. ‘47 aerosedan, $450, $415. 


(Market holding steady. Sold 53 cars | ‘46 Deluxe sedan. $220, $305. 


out of 93 offerings.) DODGE—'51 Wayfarer sedan, $825. 

BUICK—’53 Riviera sedan, $2,335*. '50| FORD —'53 Custom (8) sedan, $1,750*; 
Special sedan, $795, $945, $775. ‘49 Victoria, $1.935*. '51 Custom (8) sedan, 
Super sedan, $740. $985, $1,085", $1,050. °50 Custom (8) 

CADILLAC—'53 (62) club coupe, $4,200*. sedan, $825, $855, $740; Deluxe (8) 








The Ashton Model 10-D demountable wrecker is 
designed for mounting on any %-1 ton pickup 
having a 4-speed transmission and helper 
springs. It is ideal for emergency calls ranging 
from tire changes to passenger car tow jobs... 
it does many lifting jobs in the yard or in the shop 
... Or with the boom, supports and tow plate re- 
moved there is plenty of clear space in the 
box for ordinary pickup work. The 10- 
D has ample winching power, safety 
controls, safety boom lockpins, 
safety chains plus the Ashton 
spacer and lift bar assembly. 


MODEL 10-D 


= 


~~ 


MODEL 34-10 EXB 


Maximum strength and effi- 
ciency are featured in this 
powerful wrecker. Mechanical 
features include: Forward mounted, 
solid steel “A” frame, telescopic ex- 
tension boom which can be raised or 
lowered from 0° to 80°. Boom extends from a 
normal 812’ (towing position) to 14’. New four- 
line cable suspension gives essential support at 
center and end of boom. Boom capacity 10 
tons, power winch 15 tons, hand winch 5 tons. 
Self centering boom head. Standard and extra 
heavy duty spacer and lift bar are standard 
equipment. 































sedan, $695, $780, $800, $815, $635. '49 


Custom (8) sedan, $575, $530; conv., 
$505. "47 Deluxe (6) sedan, $290. 

HUDSON '47 sedan, $140. ‘46 sedan, 
$105. 


KAISER—’'48 Deluxe sedan, $115. 


MERCURY—'50 club coupe, $850. '49 club 
coupe, $620. 

NASH—’49 Ambassador sedan, , 

OLDSMOBILE ‘53 (88) sedan, $2,675*. 
’52 (98) sedan, $2,000*. 

PLYMOUTH — ‘53 Cranbrook club coupe, 
$1,585. 52 Cambridge club coupe, $940, 
$1,050. "49 Deluxe sedan, $650. "47 De- 
luxe sedan, $255. 


PONTIAC—’47 Streamliner sedan, $250. 
STUDEBAKER — ‘51 Commander sedan, 
$790. ’47 Champion sedan, $280. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday, Prices are for sale of Aug. 27.) 
(Prices on clean cars remaining firm. 

Fair units bringing what they are worth. 
Rough units going begging. Spirit of 
bidding on clean pre-wars. Sold 76 cars 
out of 96 offerigs.) 

BUICK—’52 RM 4-dr., $1,850*. ‘51 Super 
Riviera 2-dr., $1,370*. '49 Super conv., 
$755; Super sedanet, $705; Super 4-dr., 
$590; Super 2-dr., $650*. ‘47 Super 2-dr., 
$290. ’39 Century 4-dr., $130. 

CHEVROLET—’53 (150) 2-dr., $1,590, $1,- 
560; %-ton pickup, $1,050. ‘52 %-ton 
pickup, $725. ‘51 SL Deluxe 2-dr., $985*. 
"50 FL Deluxe 2-dr., $930, $900. °49 
FL Deluxe 4-dr., $760; SL Deluxe conv., 
$710; SL Deluxe 4-dr., $800, $750; SL 
Deluxe 2-dr., $710. ‘48 FL aerosedan 
2-dr., $580. ‘47 FL 4-dr., $415. ’41 
Master Deluxe coupe, $255; coupe, $150. 
‘40 Master Deluxe 2-dr., $100. 


CHRYSLER ‘51 Newport, $1,455". '50 


raises from 0° to 80°, 


PROFITABLE DISTRIBUTOR FRANCHISE AVAILABLE 





HUDSON—'47 


This Ashton wrecker mounts on 
chassis and is equipped for heavy lifting and 
recovery work. The 3% ton capacity crane 
and 72 ton winch safely handles the load. 
The features include: Extra strong, forward- 
mounted, all steel ‘A’ frame which gives 
maximum weight distribution and more 
usable body space. Four-line cable sus- 
pension. Hand winch, improved power 
take-off and drive linkage plus 
safety chains, 
and the Ashton spacer and lift 


bar equipment. 
MODEL 19-51 BW 





"49 Windsor 4- 
$410. °'47 


Windsor 4-dr., $1,105*. 
dr., $725*. °48 NY conv., 
Windsor 4-dr., $425. 


DeSOTO—’50 Custom 4-dr., $825*, $790*. 


DODGE — '52 Meadowbrook 4-dr., $1,110. 
‘49 roadster, $505. °42 4-dr., $120. 

FORD—’53 (8) Victoria, $1,725*; Main 
(6) 2-dr., $1,345. '51 Custom (8) 2-dr., 
$1,100*, $950*; (6) 2-dr.. $870. "50 (6) 
%-ton pickup, $460. ‘49 Custom (8) 
4-dr., $425*; Deluxe (8) coupe, $400; 
Deluxe (6) 4-dr., $525. ‘47 Super De- 
luxe (8) conv., $300; Super Deluxe (8) 
2-dr., $360. '46 Deluxe (8) 2-dr., $330. 

Super (8) 4-dr., $100. 





1%-2 ton 


remote controls, 


MODEL 19-51 EXB 


America’s most versatile power 
wrecker and mobile crane. The 
extension boom quickly recovers 
difficult wrecks without complicated 
rigging, raises heavy loads 14’ high. 
Ideal, dual purpose unit for construction 
and municipal jobs. Features include: Solid, 
forward- mounted “A frame, telescopic boom 
self-aligning boom head, 
new double cable suspension, with sheaves at 
center and end of boom. Power winch 7'/ tons 
safe load, 2 ton hand winch, all-steel all-welded 
body, safety tread floor, Ashton spacer and lift 
bar assembly. Remote control levers. 





Average Used-Car Prices 


(Compiled by Automotive News) 








Sept. 1953 Aug. July 
Model To Date 1953 1953 
1953. $2,135 $2,008 $2,188 
1952. 1,407 1,476 1,571 
1951 1,094 1,092 1,126 
1950. 854 849 878 
1949. 637 653 676 
1948. 465 443 485 
1947. 360 * 361 373 
1946...... 269 282 305 
Overall one 
Average $ 903 $ 907 $ 935 


(The above figures are averages of used-car auction prices, all makes 
and models, carried regularly in Automotive News.) 





KAISER—’51 2-dr., 
(4) sedan, $530. 
MERCURY — ‘50 2-dr., 
| coupe, $475. 
NASH—’50 Statesman 2-dr., $550. 
OLDSMOBILE—’49 (88) 4-dr., $790*. °47 
(66) 4-dr., $375*; (6) 4-dr., $265*, 
PACKARD—’51 (200) 4-dr., $1,190*. 
PLYMOUTH — '53 Belvedere, $1,790 
’52 Belvedere, $1,300; Cranbrook 4-dr., 
$1,200. '50 Special Deluxe 4-dr., $770; 
Special Deluxe 2-dr., $765; Deluxe 2-dr 
$750. °49 Deluxe club coupe, $610. ‘48 
Special Deluxe 4-dr., $510, $410. 
PONTIAC *48 Streamliner (S) 
$505*. 
STUDEBAKER- 
coupe, $1,060. 
*48 Champion 4-dr., 
$200. 
WILLYS— 


$800*, $700*; Henry J 


$900*. °48 club 


2-dr., 


‘52 Champion Deluxe club 
‘50 %-ton pickup, $415. 
$260; V Plate Stake, 


’48 (4) Stake pickup, $435. 


DENVER 


(Denver Auto Auction. Sale every Tues- 
day. Prices are for sale of Aug. 25.) 


(Prices higher, market very good. Sold 
132 cars out of 193 offerings.) 
BUICK — '53 RM 4-dr., $2,850*; 
4-dr., $2,485*; RM Riviera 4-dr., §$2,- 
455*; Special, $2,320*%. ‘52 RM 4-dr., 
$1,715. '51 Special Riviera 2-dr., $1,250. 


CADILLAC — '53 Coupe deVille, $4,565*; 
(62) club coupe, $4,320*; 4-dr., $4,310*. 
"52 (62) conv., $3,385*. '51 (62) 4-dr., 
$2,765*. '50 (62) 4-dr., $2,010*. 

CHEVROLET — '53 Bel Air 4-dr., $1,970, 
$1,840; sport coupe, $1,920; (210) 4-dr., 
$1,820*; 2-dr., $1,790; conv., $1,790; 
(150) 2-dr., $1,605, $1,575. '52 SL De- 
luxe 4-dr., $1,200. ‘51 SL Deluxe 4-dr., 
$1,085. 


CHRYSLER — '53 NY 4-dr., 
Windsor 4-dr., $1,605*. 


DeSOTO — '53 FireDome (8) 4-dr., §$2,- 
505* (ps); $2,250; Powermaster (6) 
4-dr., $2,110*. '50 Custom 4-dr., $910. 


DODGE—’'49 Meadowbrook 4-dr., $595. 


FORD—'53 Country Squire, $2,525*; conv., 
$2,250*; Ranch Wagon, $2,245*; Ranch 
Wagon (6), $2,210, $2,050, $2,000; Vic- 
toria, $2,160*, $2,090*; Custom (6) 4-dr., 
$1,705*; 2-dr., $1,680; Custom (8) 4-dr., 
$1,650. '52 conv., $1,615. ’'51 Victoria, 
$1,360*; Custom (6) 2-dr., $945; Deluxe 
(6) 2-dr., $775; %-ton pickup, $670. ’49 
Deluxe (8) 2-dr., $625; Custom (8) 2-dr., 
$565; station wagon, $560. °46 SD (8) 
2-dr., $250. °42 SD (8) conv., $750. 


LINCOLN — '53 Capri 2-dr., $3,605*, 
585*. ’52 Capri 4-dr., $2,445*. 
$725. 

MERCURY —- '53 4-dr., 
terey 4-dr., $1,535. 
*49 4-dr., $775. 

NASH—’52 Rambler station wagon, $1,150. 

OLDSMOBILE—’53 (98) Holiday, $3,400*, 
$3,195*; conv., $3,220*; (88) Holiday, 
$2,910*; Super (88) 2-dr., $2,705*. °52 
(88) 4-dr., $1,700*. °49 (98) 2-dr., $1,- 
100*. °47 (66) 2-dr... $335. 

PACKARD—’51 (200) 4-dr., $1,085*. 

PLYMOUTH—’'53 Cranbrook 4-dr., $1,920*, 
$1,825*; club coupe, $1,490, °51 4-dr., 
$975; club coupe, $895; 4-dr., $880. °50 
SD sedan, $860. 

PONTIAC—’53 Catalina, $2,675*, $2,655*, 
$2,600*; Chieftain (8) 4-dr., $2,585; sta- 
tion wagon, $2,585; 2-dr., $2,175. '50 
SL (8) 2-dr., $905. 

STUDEBAKER—'53 Commander Starliner. 


Super 





$2,700*. ‘52 


$3,- 
49 2-dr., 


$2,115. 
"50 4-dr., 


"52 Mon- 
$980, $900. 


$2,100; Champion Starliner, $1,840. °52 
Commander (8) 2-dr., $1,325. '51 Com- 
mander (8) 4-dr., $880. 

WILLYS — ’47 Jeep, $460, $365; station 
wagon, $295. 
DYER, IND. 

(Dyer Auto Auction. Sale every Friday 
Prices are for sale of Aug. 21.) 

(Market steady, except on °53 Cadil- 
lacs, Oldsmobiles and Pontiacs, which 
were higher. Sold 132 cars out of 204 
offerings.) 

BUICK — ’51 RM sedan, $1,365*; Super 
sedan, $1,430*, $1,400, $1,390. ‘50 RM 
sedan, $1,085*, $990*. °49 Super conv., 


$725; sedan, $510, $420. ’46 Super sedan, 
$185, $210; RM sedan, $235. 


CADILLAC —’53 (62) sedan, $4,180*; 
Coupe deVille, $4,650*. °51 (62) club 
coupe, $2,400*. "49 (61) sedan, $1,195*. 
"48 (62) sedan, $1,170*, $835. 


CHEVROLET—’53 (210) sedan, $1,695. ’52 
| SL Deluxe sedan, $1,185, $1,200, $1,190: 
Bel Air, $1,425. ’51 conv. $1,020; SL 
Deluxe sedan, $960, $1, 030°, $965, $1,- 
020°, $1,050*,” $945. '50 SL Deluxe sedan, 
$890, $665, $805. '49 SL Deluxe sedan 
$485. '48 FM sedan, $410. 
| CHRYSLER —°51 Windsor Newport, $1,- 
| 400*. °50 Windsor Newport, $1, 920* 
| sedan, $850. '46 sedan, $350. 
| DeSOTO—'49 Carry All,’ $660. 
}_ sedan, $570. 
| DODGE — ’50 Wayfarer sedan, 
Coronet sedan, $580. 
$405, $450, $370. 
| FORD—'52 Custom (8) conv., $1,375; Cus- 
| tom (8) sedan, $1,360. ‘51 Custom (8) 
| sedan, $975, $995, $1,005*. °50 Custom 
(8) sedan, "$775, $610. °49 Custom (8) 
os $670, $400, $440, $565. ‘47 conv 


FRAZER—’ 51 sedan, $440. 
HUDSON—’52 Hornet sedan, $1,315*. 


‘48 Custom 


$755. '49 
*48 Custom sedan 


"51 


Commodore (8) sedan, $675, $920. ‘49 
| Commodore (8) sedan, $440, 10. 
KAISER — '52 Henry J sedan, $540. °49 


adeeae $320. 
INCOLN—'51 Cosmopolitan sedan, $1,365. 


(Continued on Page 43, Col. 1) 
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(Continued from Page 42) 


MERCURY-~—-~’52 conv., $1,650*; sedan, $1,- 
490°. '51 sedan, $1,190, $1,260. 
NASH—’52 Rambler country club, $1,190. 
"51 station wagon, $755; Statesman 
sedan, $650; Rambler conv., $690. 
OLDSMOBILE——'53 (98) Holiday, $3,450*, 
$3,510*, $3,285*; sedan, $3,045*. °51 (88) 
sedan, $1,545*; (98) sedan, $1,600*. °48 
(98) sedan, $500*. '47 (78) sedan, $390°*. 
'46 (78) sedan, $280, $390°*. 
PACKARD—'48 sedan, $350. 
PLYMOUTH—’53 Belvedere, $1,785; Cran- 
brook sedan, $1,485. ‘52 Cranbrook 
sedan, $1,100, $1,150, $1,175, $1,100. °51 
conv., $1,015. °50 sedan, $730. 
PONTIAC—’53 Chieftain (8) sedan, $2,465*. 
’52 Chieftain (8) sedan, $1,530*. ‘51 
Chieftain (6) sedan, $1,150; Chieftain 
(8) sedan, $1,200. ‘50 station wagon, 
$785. °49 Chieftain (8) sedan, $790, $775. 
STUDEBAKER — '52 Champion sedan, 
$975. ’51 Commander sedan, $800 $870, 
$785. °47 Starliner coupe, $270, $300. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Aug. 26.) 

(Market steady, Clean cars still bring- 
ing good prices. Sold 78 cars out of 129 
offerings.) 


BUICK — ’'53 Super sedan, $2,510*. ‘50 
Super sedan, $1,075*. °49 Special sedan, 
$715. 


CADILLAC—’51 (60) sedan, $2,725*. 





CHEVROLET—’53 Bel Air, $1,850; (210) 
sedan, $1,760*; $1,690. ‘52 SL Deluxe 
sedan, $1,265*, $1,250*. ‘51 SL Deluxe 


sedan, $1,110, $1,080, $1,070, $1,050, $1,- 
020, $930, $785; SL Special sedan, $935, 
$910, $895, $890. '50 SL Deluxe sedan, 
$1,010*. '49 SL Deluxe sedan, $810, $750, 


$700, $635. °47 FM conv., $350. "46 FL 
sedan, $280, $195. 

CHRYSLER — ’51 Windsor sedan, $1,240. 
’50 Windsor sedan, $975. 

DeSOTO — '52 FireDome (8) sedan, $1,- 
650*. °49 Custom sedan, $820. 

DODGE — '51 Coronet sedan, $1,000. °48 


Custom sedan, $530. ’47 Custom sedan, 
$385, $190. 

FORD—’53 Custom (8) sedan, $1,825*. "52 
Custom (8) sedan, $1,430*; Custom (6) 
sedan, $1,225. '51 Victoria, $1,275; Cus- 
tom (6) sedan, $1,065. '50 Custom (8) 
conv., $690; sedan, $875; Deluxe (6) 
sedan, $690, $685, $670. ’°49 Custom (8) 
sedan, $410. '47 SD (8) sedan, $410. '46 
SD (8) sedan, $220, $150. 

HUDSON—’48 sedan, $450. 

LINCOLN — ’51 Cosmopolitan sedan, $1.- 
300*. '49 Cosmopolitan sedan, $725. 

MERCURY—’51 sedan, $1,205. 

NASH—’51 Rambler sedan, $960. 

OLDSMOBILE—’51 (88) Holiday, $1,320*. 
*50 (98) sedan, $810*, $800*; (76) sedan, 
$875*. "49 (88) sedan, $670*; (76) sedan, 
$755*. "47 (76) sedan, $170; (68) sedan, 
$370. '46 (76) sedan. $380*. 

PLYMOUTH—’53 Cambridge sedan, $1,490. 
"52 Cambridge sedan, $1,045. '51 Cran- 
brook sedan, $1,010. °49 SD sedan, $680, 
$660. °46 sedan, $280, $100. 

PONTIAC — ’50 Catalina, $1,300*; Chief- 
tain (8) sedan, $1,150*. °49 SL (8) 
sedan, $810*. '48 SL (6) sedan, $500. 


STUDEBAKER—’51 Commander (8) 
sedan, $880*. °47 Commander sedan. 
$400. 

LOS ANGELES 


(Los Angeles Auto Auction. 


of Aug. 20-25.) 

(Prices slipping on higher priced offer- 
ings as largest number of cars was 
offered in several weeks. Clean cars al- 
ways in demand. Sold 412 cars out of 
754 offerings.) 

BUICK—’53 Skylark, $4,150* (ps), $4,005* 

(ps); RM Riviera 2-dr.. $2,905* (ps); 
Suver Riviera 2-dr., $2,725*; 4-dr., $2,- 





Sale every | 
Tuesday and Thursday. Prices are for sales | 


440* (ps). ’52 Super Riviera 2-dr., $1,- 
800*. °51 Super Riviera 2-dr., $1,535*; 
Super conv., $1,475*; RM Riviera 2-dr., 
$1,430*; 4-dr., $1,290; Special Riviera 
2-dr.. $1,375*; Super Riviera 4-dr., $1.- 
305*, $1,245*, $1.225*. 50 Super Riviera 
2-dr., $1,300*; RM Riviera 4-dr., $1,- 
100*; Super conv., $1,075*; Special se- 
danet, $755, $735*. °49 Super 4-dr., 
$800*, $665*%; RM sedanet, $790*; RM | 
4-dr., $635*; Special sedanet, $455. °47 
RM 4-dr., $300. "46 RM conv., $290; 
Super 4-dr., $240; RM 4-dr., $215. 
CADILLAC — '53 Coupe deVille, $5,095* 


(ps), $5,055* (ps); (62) club coupe, $4,- 
690* (ps). "52 (60) 4-dr., $3,670* (ps); 
(62) coupe, $3,505, $3,400*; 4-dr., $3,- 
225*. ’51 (62) club coupe, $2,745*, $2,- 
600*; 4-dr., $2,630*, $2,565*. °50 (62) 
club coupe, $2,480*; (61) coupe, $2,360*, 
$2,280*; 4-dr., $1,965*. °49 (61) 4-dr., 
$1,350*. '48 (61) coupe, $955*. °47 (62) 


CHEVROLET—’53 Bel Air conv., $2,200*, 
$2,185*; 4-dr.. $2,090*, $2,070*, $1,995; 
sport coupe, $2,085, $2,000; (210) sport 


coupe, $1,785*; %-ton pickup, $1,360, 
$1,310. ’52 Bel Air, $1,660*, $1,605, $1,- 
525; station wagon, $1,680*; conv., $1,- 
445; SL Deluxe 2-dr., $1,395, $1,390*; 
SL Special 2-dr., $1,315, $1,210; SL De- 


luxe 4-dr., $1,270, $1,150*; SL Special 
club coupe, $1,195. °51 station wagon, | 
$1,420*; Bel Air, $1,265*, $1,160%; FL 


Deluxe 2-dr., $1,225", $1,100, $950; SL 
Deluxe club coupe, $1,200*, $1,095; 2-dr., 


ee 
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$1,110*, $1,095", $1,080; 4-dr. 


$1,020. 
’60 Bel Air, $1,250*, $1,160*, $1,060; SL 


Deluxe 2-dr., $945; conv., $870; 4-dr., 
$840; FL Deluxe 2-dr., $835; SL Special 
4-dr., $815, $760. '49 FL Deluxe 2-dr., 
$785, $710; station wagon, $600. '48 FL 
2-dr., $535, $510, $410; SM 4-dr., $390. 
'47 SM 2-dr., $385; conv., $345. "46 FM 
4-dr., $385. 


CHRYSLER—'50 Windsor club coupe, §$1,- 
245°; Royal 4-dr., $915*. 

DeSOTO—’'53 FireDome (8) club coupe, 
$2,410* (ps); PM (6) 4-dr., $1,975*. '49 
conv., $680*. 


DODGE—’52 Coronet 4-dr., $1,100*; %-Ton 


pickup, $850, $810, $765. °51 Coronet 
4-dr., $1,050*. '49 Meadowbrook 4-dr., 
$710. 


FORD—’53 Country Squire, $2,550*; conv., 
$2,545*, $2,160*; Ranch Wagon, $2,290*, 
$2,200*; Victoria, $2,220*; Custom (8) 
2-dr., $1,865*. ’52 Victoria, $1,890*, $1,- 
845*, 2 at $1,805*, $1,775*, $1,695*, $1,- 
775*; Ranch Wagon, $1,725; conv., 2 at 
$1,845*, $1,620*; Custom (8) 2-dr., $1,- 
500*; Custom (6) 2-dr., $1,350; Main (8) 
4-dr., $1,320. °51 Victoria, $1,390*, 2 at 
$1,325*; conv., $1,110*; Custom (8) 
2-dr., $1,095; Country Squire, $1,085; 
Deluxe (8) 4-dr., $960*, 2 at $900. ‘50 
(8) station wagon, $920*; business coupe, 
$895; conv., $870*; Custom (8) 2-dr., 
$835*; Custom (6) 4-dr., $790*, $790, ’49 
conv., $790*; Custom (8) 2-dr., $765*, 
$755, $735*, $700*, $685; 4-dr., $755*, 





$615; club coupe, $665, $560; Deluxe (8) 
4-dr., $660; Custom (6) 2-dr., $635. '48 
(8) 2-dr., $400; (6) 4-dr., $270. '47 (8) 
club coupe, $260. '46 (8) 2-dr., $345. 
HUDSON—’46 Super (6) 4-dr., $135. 
KAISER—’'49 Traveler 4-dr., $255. 
LINCOLN—’53 Capri sport coupe, $3,805* 
(ps), $3,775* (ps). ’52 Capri 4-dr., §2,- 


500°. °51 Cosmopolitan club coupe, §1,- 
355*; 4-dr., $1,320*, $1,200*. °50 Cos- 
mopolitan 4-dr., $985*, $980*°; 4-dr., 
$900*. °49 4-dr., §800*; Cosmopolitan 
4-dr., $560*; conv., $515*. 

MERCURY '53 Monterey coupe, $2,650*; 
2-dr., $2,150*. '52 Monterey club coupe, 


$1,920*, $1,930°; 2-dr., $1,620*. '51 club 
coupe, $1,280*; 4-dr., $1,245*, $1,220°; 
station wagon, $1,180*. ‘50 club coupe, 
$1,125*, $940*, $935; 4-dr., $1,030*, $1,- 
000*. °49 conv., $835*, $580*; 4-dr., 
$725, $705. '48 4-dr., $570; conv., $445°. 
NASH—’52 Rambler country club, $1,100*. 
’51 Rambler station wagon, $1,100*, $1,- 
030*, $1,025*. °50 Rambler conv., $815*; 
Statesman 4-dr., $620*. '49 (600) 4-dr., 
$535*. '46 Ambassador club coupe, $240*. 
OLDSMOBILE—’53 (98) Holiday, $3,475* 
(ps), $3,545* (ps), $3,440* (ps) 2 at 
$3,395* (ps), $3,390* (ps); (88) Holiday, 
$3,260* (ps), $3,200*, $3,150*; conv., $3,- 
140* (ps); Super (88) 4-dr., 2 at §2,- 
900*. "52 (98) 4-dr., $2,370* (ps); Super 
(88) Holiday, $2,255*, $1,795*; (88) 
conv., $2,170*. '51 (98) Holiday, $1,945*, 
$1,675*, $1,660*. ’50 (88) conv., $1,595*; 


Holiday, $1,495*, $1,415*, $1,285*; club 
sedan, $1,220*, $1,140*; 2-dr., $1,130*, 
$780*; (76) sedan, $1,050*. °49 (98) 
conv., $950*, $870*; (98) 4-dr., $600*. 
"48 (98) club sedan, $670*; (66) conv., 
$475*. '47 (78) club sedan, $330. 
PACKARD—’52 Mayfair, $1,865*, $1,810*; 


4-dr., $1,435*. '49 4-dr., $675*.''48 4-dr., 
$300. 
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Dealer Offers a Wash That Refreshes— 


In an effort to beat the heat, two members of the Finger Lakes Lyric Circus, Skane- 
ateles, N. Y., take a ride on the hood of a 1953 Kaiser Dragon through the Minit-Man 
wash operated by Hubert J. Wright, Inc. (Kaiser), Syracuse. 





PLYMOUTH—’53 Belvedere, $1,910*; Cran- 
brook 4-dr., $1,600, $1,595, $1,555. °52 
Savoy, $1,550; Suburban, $1,475, $1,440; 
Cranbrook 4-dr., $1,095. °51 Belvedere, 
$1,085, $1,000; Cranbrook 4-dr., $1,035. 
"50 conv., $950. °48 Deluxe 4-dr., $430; 
conv., $400, ‘47 Special Deluxe 4-dr., 
$300. °46 Special Deluxe 4-dr., $250. 


PONTIAC—’53 Catalina, $2,945* (ps), 2 
at $2,850°, $2,800*, §$2,790*, $2,735; 
Chieftain (8) 4-dr., $2,575*, 2 at $2,450*; 

*conv., $2,500 ’52 Catalina, $1,860*, $1,- 


685*. '51 SL (8) sedan, $1,260*. ’50 (8) 
conv., $1,235*; Chieftain (8) 4-dr., $1,- 
150*, $955*; club coupe, $1,060*. '49 (8) 
2-dr., $615. '48 (8) 4-dr., $520; conv., 
$415*; (6) club coupe, §360*. °46 (8) 
4-dr., $150. 

STUDEBAKER—’53 Commander (8) Star- 
liner, $2,400*, $2,365*. ‘52 (8) Land 
cruiser, $1,340*; Champion Starliner, $1,- 
230°. °51 Commander (8) 4-dr., $780*; 
Champion 4-dr., $780. '50 Champion club 


(Continued on Page 45, Col. 1) 





NOW! SIX-WHEELERS 


FACTORY-ASSEMBLED BY TRUCKSTELL! 





NEW TRUCKSTELL DRIVEAWAY 
PROGRAM GIVES YOU LOWER 
PRICES, BIGGER MARGINS! 


Now you can quote your trucks as complete six- 
wheelers... at prices that will get you the orders... 
and earn full profits on trucks and tandems combined. 

For Truckstell now assembles your trucks into 
six-wheelers in special plants in Detroit, Chicago and 
Townsend, Mass. Driveaway from the one nearest 


you assures prompt, 


low-cost delivery. 


Two assembly options are available, and in each 
case your Truckstell Distributor will handle all order 





Truckstell 





TRUCKSTELL MANUFACTURING COMPANY 


Union Commerce Building ~- 


Cleveland 14, Ohio 


details: (1) you can instruct your factory to deliver 
a chassis to the nearest Truckstell assembly plant, 
(2) your Truckstell Distributor can assemble six- 
wheelers locally on trucks you may have on hand. 

Get into this EXTRA truck sales market now. 


Phone or write for your 
six-wheeler specifications, 
suggested prices, complete 
sales information, and 
the name of your nearby 
Truckstell Distributor 
today. 


Name 

Firm 

Make of Truck 
Address oa 


Truckstell Manufacturing Company 
Union Commerce Building, Cleveland 14, Ohio 


Send me my Truckstell Factory-Driveaway Sales Plan and the 
name of my nearest Truckstell Distributor. 
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Expected to Reach $3,256,000,000 This Year . . . 


State Road Taxes at Record High 


NEW YORK. — American motor- 
ists and other highway users are 
expected to pay a record $3,256,- 
000,000 in state automotive taxes 
during 1953—a figure 5 percent 
higher than the total of last year 
and 55 percent more than five years 
ago. 

A study by the American Petro- 
leum Industries Committee esti- 
mates that highway users this 
year will pay $2,066,000,000 in state 
gasoline taxes and $1,190,000,000 
in state motor license fees and 


special taxes on motor carriers. 

The study relates only to state 
revenue, and does not take into 
consideration the additional $2 bil- 
lion the Federal government col- 
lects in excise taxes on automobiles, 
parts, accessories, oil and motor 
fuel. The Federal gasoline tax alone, 
at 2 cents a gallon, cost the public 
$851 million in 1952, 

Indicative of the growth of high- 
way user tax revenue in recent 
years, the study points out that the 
total of 1952 was _more than 379 
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times as great as that of 1913, the 
earliest year for which motor li- 
cense statistics are available. 

It is more than 13 times as 
great as the total of 1923, the 
earliest year of gasoline taxes as 
a significant item of revenue in a 
majority of the states. 


It was in 1936 that the total rev- 
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Lake Forest Makes Itself Known— 

The new Packard dealership in Lake Forest, Ill., 
be recognized from afar by its outstanding signs. The firm is the latest to join the 
| Packard dealer organization in the Chicago area. 


Lake Forest Motor Sales, Inc., can 





enue from state highway user taxes | 1948 and $3 billion in 1952. 


in the U. S. passed the $1 billion | 


mark for the first time, APIC notes. 
It passed the $2 billion level in 








— 


1953 total, 





the automotive revenue now being 


| collected by the states annually has 
Commenting upon the predicted 
APIC emphasizes that | 


more than doubled since 1946, more 
than tripled since 1936 and more 
than quadrupled s' since 1929. 





New Passenger Car Registrations, 33 States for July, 1953-1952 


Car registrations by states are 
here weekly, as com- 
R. L. Polk representa- 


release 
iled by 
ives in’ state capitals. 
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New Commercial Car Registrations, 32 States for July, 1953-1952 










Truck registrations by states are re- 
leased here weekly, as compiled by 

Polk representatives in state 
capitals. 
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Truck registrations by states are re- 
leased here weekly, as compiled by 
R. L. Polk representatives in state 
capitals. 
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The following advertised-delivered prices Belvedere, $2.064; conv., $2,220; stat 
include the retail list price suggested by wag., $2,207.25. (Hy - Drive optional at 


the factory, provision for Federal taxes, 
and suggested delivery and handling 
charges. They do not cover transporta- 


tion costs, state and local taxes, op- 
tional equipment or any other charges 
. that may be passed on to the retail buyer. 

ALLSTATE — Four—2-dr. sed., $1,399. 
Six—2-dr. sed., $1,561.18. (Sold only by 
Sears, Roebuck & Co. stores in certain 
areas.) 


AUSTIN—A-30 sed., $1,495; A-40 Som- 
erset sed., $1,795; stat. wag., 1,895; conv., 
$1,945; A-40 sports conv., $2,295. Austin- 
Healey 100 sports conv., $2,985. (Delivered 
at U. 8. ports.) 

BUICK — Special—4-dr. sed., $2,208.76; 
2-dr. sed., $2,149.32; 4-dr., Deluxe sed., 
$2,255.32; ' 2-dr., Deluxe sed., $2,196.88; 
Riviera cpe., $2,295.43; conv.. $2,553.17. 
Super — 4-dr. Riviera, $2,696.17; Riviera 
cpe., nee: conv., $3,001.59; stat. 


wag., $3,429. Roadmaster — 4-dr. Rivi- 
$3,254. ae. Riviera cpe., $3,358.05; 
a. $3,505.56; stat. 


wag.., $4,030.73; 
Skylark sports car, $5,000. (Dynafliow 
standard on Roadmaster models, optional 
at $192.50 on all others.) 
CADILLAC — Series 62—4-dr. sed., $3,- 
666.26; cl. cpe., $3,571.33; Coupe de Ville, 
$3,994.57; conv., $4,143.72. Series 60 Spe- 
elal—4-dr. sed., $4,304.88. Series 75 — 8 
pass. sed., $5,604.34; lim., $5,817.73. Eldo- 
radeo—conv., $7,750. (Hydra-Matic stand- 
ard on all models.) 
CHEVROLET — One-Fifty — 4-dr. sed., 
$1.670; 2-dr. sed., $1,613.; cl. cpe., $1,620; 
bus. cpe., $1,524; 6-pass. stat. wag., $2,- 


010. Two-Ten — 4-dr. sed., $1,761; 2-dr. 
sed., $1,707; cl. cpe., $1,726; spt. cpe., 
$1.967; conv., $2,093; 6-pass. stat. wag., 


$2,123; 8-pass. stat. wag., $2,273. Bel Air 
—4-dr. sed., $1,874; 2-dr. sed., $1,820; spt. 
cpe., $2,051; conv., $2,175. (Powerglide 
optional at $178.35 on Two-Ten and Bel Air 
models only.) 
CHRYSLER — Windsor—4-dr. sed., $2,- 
492.25 (8-pass., $3,433); cl. cpe., $2.471.75; 
stat. wag., $3,288.75. Windser Deluxe—4- 
dr. wed., $2,721; Newport, $3,025.25; conv., 





Current 


New Yorker — 4-dr. sed., $3,- 
184.50 (8-pass., $4,369); cl. cpe., $3,155.50; 
Newport, $3,522; stat. wag., $3,932.75. 
New Yorker Deluxe—4-dr. sed., $3,327.50; 
cl. cpe., $3,298.50; Newport, $3,687.75; 
conv., $3,980. Custom Imperial—4-dr. sed., 
$4,259.50; lim., $4,797; Newport, $4,560.25. 
Crown Imperial — 8-pass. sed., $6,921.50; 
lim., $7,043.75. (Fluid - Matic optional at 
$130.10 on Windsor, standard on other 
models. Fluid-Torque standard on Custom 
Imperial and Crown Imperial; optional at 
$139.75 on other eight-cylinder models, at 
$106.40 on Windsor Deluxe and at $236.50 
on Windsor.) 


DeSOTO—Powermaster 6—4-dr. sed., $2,- 
385.75 (8-pass., $3,281); cl. cpe., $2,364; 
Sportsman, $2,634.25; stat. wag., $3,107.75. 
Fire Dome V-8—4-dr. sed., $2,673 (8-pass. 
$3,558.75); cl. cpe., $2,651.50; Sportsman, 
$2,922.50; conv., $3,144.25; stat. wag., $3,- 
381. (Tip-Toe Shift optional at $130.10 on 
all models. Tip-Toe Shift with Fluid Torque 
optional at $236.50 on V-S8s only.) 


DODGE—Meadowbrook 6—4-dr. sed., $2,- 
024.75; cl. cpe., $1,983; stat. wag., $2,- 
201.25. Coronet 6—4-dr. sed., $2,136; cl. 
cpe., $2,109. Coronet V-8—4-dr. sed., $2,- 
244.50; cl. cpe., $2,223; Diplomat, 
$2,385.50; conv., $2,519; stat. wag., $2,- 
(Fluid Coupling optional at $20.40 
on all six-cylinder modéls except the Mead- 
owbrook station wagon. Gyro-Matic op- 
tional at $130.10 on all models except the 
Meadowbrook station wagon. Gyro-Torque 
| optional at $233.50 on V-8s only.) 


FORD—Mainline 6—4-dr. sed., $1,690.47; 
2-dr. sed., $1,641.59; bus. cpe., $1,537.33; 
stat. wag., $2,018.90. Customline 6—4-dr. 
sed., $1,782.69; 2-dr. sed., $1,733.79; cl. 
epe., $1,743.29. Mainline 8 — 4-dr. sed., 
$1,766.09; 2-dr. sed., $1,717.20; bus, cpe., 


$3,246.75. 


$1,613.53; stat. wag., $2,095.07. Custom- | 
line 8—4-dr., sed., $1,858.35; 2-dr. sed., 
$1,809.45; cl. cpe,, $1,819.50; stat. wag., 


Prices on New Cars 


$2,266.76. Crestline 8—Victoria, $2,120.23; 


conv., $2,229.92; stat. wag., $2,403.24; 
(Fordomatic optional at $184 on all mod- 
els. ) 


FORD OF BRITAIN—Prefect 4-dr. sed., 
$1,337.04; Anglia 2-dr. sed., $1,179.07; 
Consul 4-dr. sed., $1,695; Consul conv., 
$2,075 (power top, $150 extra); Zephyr 
Six 4-dr. sed., $1,890; Zephyr Six conv., 
$2,425. (Delivered at New York port of 
entry.) 


HENRY J — Corsair Four — 2-dr. 
$1,399. Corsair Deluxe Six — 2-dr. 
$1,561.18, 


HUDSON—Jet—4-dr. sed., $1,858. Super 
dJet—4-dr. sed., $1,954. Wasp—4-dr. sed., 
$2,310.87; 2-dr. sed., $2,264.12; cl. cpe., 
$2,310.87. Super Wasp — 4-dr. sed., §$2,- 
465.84; 2-dr. sed., $2,413.28; cl. cpe., $2,- 
465.84; Hollywood, $2,811.58; conv., §3,- 
047.50. Hornet—4-dr. sed., $2,768.86; cl. 
epe., $2,741.99; Hollywood, $3,095.15; 
conv., $3,342.05. (Hydra-Matic optional on 
all models at $178.03.) 

JAGUAR—Mark VII 4-dr. sed., $4,170; 
Mark VII 4-dr. sed., with automatic trans- 
mission, $4,450; XK-120 cpe., $4,065; modi- 
fied XK-120 cpe., $4,460; XK-120 open 


sed., 
sed., 


sports, $4,035; modified XK-120 open 
sports, $4,430; conv., $4,250; modified 
conv., $4,608.50. (Delivered at U. S. ports 
of entry.) 


KAISER — Carolina —4-dr. sed., $2,- 
372.69; 2-dr. sed., $2,312.56. Deluxe—4-dr. 
sed., $2,512.79; club sed., $2,459; 4-dr. 
Traveler, $2,618.55. M: -dr. sed., 
$2,649.63; club. sed., $2,596.76. Dragon— 
$3,923.91. (Hydra-Matie standard on Drag- 
on, optional at $178.55 on other models.) 

LINCOLN — Cosmopolitan — 4-dr.  sed., 
$3,522; spt. cpe., $3,625. Capri—4-dr. sed., 
$3,766; “hardtop” $3,869; conv., $4,030.50. 
(Hydra-Matic standard on all models. ) 

MERCURY — Custom — 4-dr. sed., $2,- 
250,50; 2-dr. sed., $2,193.50; spt. cpe., 





$2,315. Monterey — 4-dr. 
hardtop, $2,451.50; conv., $2,609.50; 8- 
pass. stat. wag., $2,825.50. (Mere-O-Matic 
optional at $189.81 on all models.) 

MORRIS and MG—Morris Minor—4-dr. 
sed., $1,535; 2-dr. sed., $1,435; conv., $1,- 
465. Morris Oxford—saloon, $2,150; stat. 
wag., $2,385. MG/TD — standard conv., 
$2,115; Mark II conv., $2,360. (Delivered 
in New York City.) 

NASH—Rambler Super — Suburban, §$2,- 
002.60. Rambler Custom — Hardtop, §2,- 
125; conv., $2,150; stat. wag., $2,118.90. 
Statesman Super — 4-dr. sed., $2,178.35; 
2-dr. sed., $2,143.55. Statesman Custom— 
4-dr. sed., $2,331.70; 2-dr. sed., $2,309.50; 
hardtop, $2,433.20. Ambassador Super — 
4-dr. sed., $2,557.20; 2-dr. sed., $2,520.75. 
Ambassador Custom—4-dr. sed., $2,716.45; 
2-dr. sed., $2,695; hardtop, $2,828.60. 
(Hydra-Matic optional at $178.85 on States- 
man and Ambassador.) 

OLDSMOBILE—Deluxe 88 — 4-dr. sed., 
$2,327.09; 2-dr. sed., $2,261.62. Super 88 
—4-dr. sed., $2,461.71; 2-dr. sed., §$2,- 
395.25; hardtop, $2,673.39; conv., $2,852.59. 
Classic 98—4-dr. sed., $2,785.82; hardtop, 
$3,021.75; conv., $3,228.84; Fiesta sports 
car, $5,715. (Hydra- Matic standard on 
Fiesta, optional at $178.35 on all other 
models.) 


sed., $2,332.50; 


PACKARD—Clipper—4-dr. sed., $2,598; 
2-dr. sed., $2,544; Sportster hardtop, $2,- 
805. © Deluxe —4-dr. sed., $2,745; 


2-dr. sed., $2,691, Packard—Cavalier 4-dr. 
sed., $3, 244; Mayfair hardtop, $3,278; 
conv., $3,486; Patrician 4-dr. sed., $3,740; 
Caribbean conv., $5,210; formal sed., $6,- 
531; executive sed., $6,900; corporation 
lim., $7,100, (Ultramatic standard on Pa- 
trician and formal sed., optional at $199 
on all other models.) 

PLYMOUTH — Cambridge — 4 - dr. 
$1,765; cl. sed., $1,727.25; bus. cpe., $1,- 
617.50; stat. wag., $2,064. Cranbrook— 
4-dr. sed., $1,872.50; cl. cpe., $1,842.50; 


sed., 


$145.80 on all models.) 
PONTIAC — Chieftain 6 §S — 4-dr 
sed., $2,014.64; 2-dr. sed., $1,956.36. Chief- 
tain 6 Deluxe—4-dr. sed., $2,118.53; 2-dr. 
sed., $2,060.28; conv., $2,444.21. Chieftain 
8 Special—4-dr. sed., $2,089.62; 2-dr. sed.. 
$2,031.45. Chieftain 8 Deluxe—4-dr. sed., 
$2,193.51; 2-dr. sed., $2,136.32; conv., §2,- 
517.66. Catalinas — Deluxe 6, $2,304.30: 
Custom 6, $2,370.43; Deluxe 8, $2,379.99 
Custom 8, $2.446. Station wagons—Two- 
seat Special 6. $2,449.61; three-seat Spe 
cial 6, $2,505.15; two-seat Deluxe 6, §$2, 
589.61; two-seat Special 8, $2,524.61; three 
seat Special 8, $2,580.15; two-seat Deluxe 
8, $2,663.61. Grain finish on all station 
wagons, $80 extra. (Hydra-Matic optiona! 
on all models at $178.35.) 
ROOTES—Hiliman Minx—4-dr. sed., $1,- 
699; California hardtop, $1,899; conv., 
$1,899; Hillman stat. wag., $1,949. Humber 
—Hawk sed., $2,399; Hawk touring lim., 


$2,699; Super Snipe sed., $3,295; Super 
Snipe touring lim., $3,595; Pullman lim. 
$5,110. Sunbeam - : Talbot — Sed. $2.699: 
conv., $2,899; Sunbeam Alpine sports 


conv., $2,999. Rever—sed., $2,899. (Deliv- 
ered at U. S. coastal ports.) 

STUDEBAKE Custom — 4- 
dr. sed., $1,767.40; 2-dr. sed., $1,735.12. 
Champion Deluxe — 4-dr. sed., $1,862.83; 
2-dr. sed., $1,830.58; 5-pass. cpe., $1.- 
868.21. Regal—4-dr. sed., $1,- 
949.17; 2-dr. sed., $1,916.92; 5-pass, cpe 
$1,954.55; hardtop, $2,115.80. Commander 
Deluxe — 4-dr. sed., $2,121.15: 2-dr. sed. 
$2,088.90; 5-pass. cpe., $2,126.52. Com- 
mander Regal—4-dr. sed., $2,207.54: 5- 
pass. cpe., $2,212.91; hardtop, $2,374.16: 
Land Cruiser 4-dr. sed., $2,315.64. (Auto- 
matic Drive optional at’ $231.24 on Cham- 
pion, $243.08 on Commander. ) 

WILLYS — Aere Lark — 4-dr. sed., $1.- 
727.15; 2-dr. sed., $1,640.99. Aero Falcon 
4-dr. sed., $1, 856. 95; 2-dr. sed., $1,792.33. 
Aero Ace-—4-dr. sed., $2,038.82; 2-dr. sea.. 


$1,963.50. Aero Eagie—Hardtop cpe., $2.,- 
157.18. Station wagons — 4-cyl., $1,862.70 
(four-wheel drive, $2,304.55); 6-cyl., $1.- 


949.23, 
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coupe, $685*; 4-dr., $645*. 49 Champion 
conv., $800*; 4-dr., $505*. ‘48 Com- 
mander 4-dr., $515*%; Champion 4-dr., 
$390*. 


PHILADELPHIA 


(Harold B. Robinson Auto Auction. Sale 
every Tuesday and Thursday. Prices are 
for sale of Aug. 25.) 


(Prices good. Best sale in three 
months, Lots of sellers, Lots of buyers.) 
BUICK—’'52 RM sedan, $1,740". ‘51 RM 
sedan, $1,490*. '50 Super sedan, $1,210. 
CHEVROLET — ‘53 station wagon, $1,750, 
$1,375; Bel Air sedan, $1,850; (150) 
sedan, $1,470, $1,430. ’52 Bel Air, §$1,- 
500*; SL Deluxe sedan, $1,350, $1,325, 
$1,315, $1,270, 2 at $1,250, $1,230, $1,- 
220, $1,210, $1,200, $1,160, $1,095; SL 
Special sedan, $1,150, $1,130, $1,070, 
$1,050, $1,045, 2 at $1,030, $1,010, $980, 
$970, $960. °51 SL Deluxe sedan, $1,140, 
$1,100, $1,040, $1,000, $960. °50 SL Spe- 
cial sedan, $890, $730; SL Deluxe sedan, 


$950, $920, $775. '49 SL Deluxe sedan, 
$760, $750, $710; FL Deluxe sedan, $820; 
SL Special sedan, $760. °48 FM club 
coupe, $430. ‘47 FL aerosedan, $540, 
$365; SM club coupe, $440. ‘46 FM 
sedan, $360. 
CHRYSLER—’52 Windsor sedan, $1,650*. 


‘50 NY sedan, $900. 

DeSOTO—’'52 FireDome (8) sedan, $1,720. 
"50 conv., $950; Custom club coupe, $890. 
"49 Custom sedan, $860. 

DODGE—’48 Deluxe sedan, $500, $400. 

FORD—’53 Main (8) sedan, $1,580, 
540, $1,500, $1,460, $1,430, 
$1,500*; Main (8) sedan, $1,235, $1,170; 
Main (6) sedan, $900. °51 Victoria, $1,- 
210*; Custom (8) sedan, $975, $900, 
$890. "50 Custom (6) sedan, $825, $535; 
Deluxe (8) sedan, $780. '49 Custom (8) 
sedan, $635, $600. 47 SD (8) club coupe, 
$330. 

HUDSON—'48 Super (6) sedan, $310. 


$1,- 


KAISER — ’50 Traveler sedan, $275. °'49 | 
Traveler sedan, $395. | 

MERCURY — ’'53 Monterey, $2,300*. °'52 
sport coupe, $1,775*; sedan, $1,610. ‘51 
sedan, $990. °49 sedan, $800. 

NASH—’48 sedan, $340. 

OLDSMOBILE—’51 (88) sedan, $1,185. ‘50 


(88) sedan, $990*, $880. 
$570*. 
PACKARD—’'48 sedan, $350. 
PLYMOUTH—’53 Cambridge sedan, $1,540, 
$1,520, $1,400. '52 Cranbrook sedan, $1,- 
130, $1,120, $1,100; Cambridge sedan, 


"49 (98) sedan, 


$1,140, $1,090, $1,075, 2 at $1,045, $1,-| 


040, 2 at $990, $970, $960, $945; Concord 
sedan, $925. '50 SD sedan, $910, $760; 
Deluxe sedan, $920. 49 SD sedan, $700, 
$500; Deluxe club coupe, $625. '°48 SD 
sedan, $535, $460, $440, $395. 
sedan, $480. 

PONTIAC 
’47 SL (8) sedan, $450. 

STUDEBAKER—’'53 Commander (8) 
liner, $2,100; sedan, $1,940. '52 
pion club coupe, $1,085. 
sedan, $880, $720. '49 pickup, 
% panel, $430. 


MASON CITY, IA. 


Auto Auction. Sale 
Prices are for sale of 


Star- 
Cham- 


$560. 


every 
Aug. 


(Lapiner 
Wednesday. 
26.) 

(Clean cars in demand. Sold 112 cars 
out of 149 offerings.) 

BUICK—’53 Special 2-dr., $1,915; 
4-dr., $2,400*, $2,385*, $2,355*. "52 Super 
4-dr., $1,590*. °50 Special 4-dr.. $975, 
$965*, $940*; RM 4-dr., $840*, $880*. '49 
Super 4-dr., $800*, $760*, $750*, $705. 

CADILLAC — ’52 (62) 4-dr., $3,110*. °49 
(62) 4-dr., $1,515*, $1,505*, $1,490*. 

CHEVROLET — '53 (210) 4-dr., $1,680, 
$1,675, $1,640. °52 SL Deluxe 2-dr., $1,- 
290*, $1,210, $1,190*; Bel Air, $1,315, 
$1,390*. ‘51 Bel Air 2-dr., $1,220, $1,195; 


SL Deluxe 2-dr., $1,040*, $1,030*, $875, 
$805, $855. '50 SL Deluxe 2-dr., $860*, 
$730. '49 SL Deluxe 2-dr., $595, $715, 


$705, $690. '48 FL aerosedan, $545, $515, 
$505, $460. 

CHRYSLER — '50 Windsor 4-dr., $1,060*. 
°47 Windsor 4-dr., $485*. 

DODGE—’50 Coronet 4-dr., $770*, 
"49 Wayfarer 2-dr., $550*, $505*. 

FORD—’53 Victoria, $2,125*; Custom (8) 
4-dr., $1,885*. "52 Custom (8) 2-dr., $1,- 
520*, $1,440*, $1,405, $1,345*; Deluxe 
(8) 2-dr., $1,185, $1,115; Ranch wagon, 
$1,600*. °51 Custom (8) 4-dr., $1,125*, 
$1,120, $1,100*, $1,045; Custom (6) 2- 
dr., $755, $930*. ‘50 Custom (8) 2-dr., 
$760*, $650*. "49 Deluxe (8) 2-dr., $510. 
'47 SD (8) 4-dr., $420. 

HUDSON—'51 PM 2-dr., 
(6) 4-dr., $505*. 

KAISER—’52 4-dr., $1,020*. 

LINCOLN—’49 Cosmopolitan 4-dr., $720*. 

MERCURY — '52 4-dr., $1,555*, $1,590", 
$1,600*. °51 4-dr., $1,170*. ‘50 4-dr., 
$800. °49 2-dr., $785, $740*. 

OLDSMOBILE — '53 (98) 4-dr., 
(88) 2-dr., $2,300*, $2,210. 
sedan, $2,070*. ‘50 (88) 4-dr., 
"49 (88) conv., $770*. ‘47 (66) 
$395*. 

PACKARD—’'48 4-dr., $445. 

PLYMOUTH—’53 Cranbrook 4-dr., $1,690. 
*52 Concord 2-dr., $1,010, $1,030, $1,- 
065. °51 Cambridge club coupe, $860, 
$840, $815. °50 Deluxe 4-dr., $705. ‘48 
Deluxe 4-dr., $385. 

PONTIAC — ’53 Chieftain (8) conv., §2, 
205*. °52 Chieftain (8) 4-dr., $1,505. 
'49 (8) conv., $790*; Chieftain (8) 4- 
dr., $750*. °48 SL (6) 2-dr., $415; (8) 
4-dr., $605*. 

STUDEBAKER '51 Champion 
$845*. ’°50 Champion 4-dr., $675*. 


ALBANY, N. Y. 


(Tim Anspach Auto Auction, Sale every 
Monday. Prices are for sale of Aug. 24.) 

(Market found a more trustworthy 
level here — apparently low enough for 
buyers to depend on. Sold 113 cars out 
of 142 offerings.) 

BUICK—’52 Super staion wagon, $2,010*. 
‘51 Special sedan, $1,250; Super conv., 
$1,370*. ‘50 RM sedan, $950*; Special 
sedan, $1,110*, $800*. ‘49 Super conv., 
$760. '48 Super sedan, $475. 

CADILLAC — ’53 (62) Coupe deVille, $4,- 


$780. °49 Super 


$2,745*; 
"52 (98) 
$1,110". 
2-dr., 


4-dr., 


‘50°. °50 (62) sedan, $1,825*. '49 (62) 
edan, $1,560*. 
CKEVROLET—’53 (210) sport coupe, $1,- 


755; sedan, $1,710. '51 SL Deluxe sedan, 
$980, $1,050*. "50 SL Deluxe club coupe, 


$960, $900; Bel Air, $1,080, $950; FL 
Deluxe sedan, $890. °49 FL Deluxe se- 
dan, $830, $825, $640, $770; SL Deluxe 


’52 Victoria, | 


Super | 


$790*. | 


Used-Car Auction Prices 





’'47 SD} 


‘52 Chieftain (8) sedan, $1,520. | 


*51 Champion | 
48 | 








| $1,190. 51 Belvedere, $1,135; Cranbrook | 
sedan, $970. ‘50 SD Sedan, §820; De- 
| luxe club coupe, $800, "47 Deluxe sedan, 
$320 
| PONTIAC ‘53 Chieftain (8) sedan, §$2,- 
175*, $2,320*. '52 Chieftain (8) sedan, 
-. hi i 9 * 
conv., $760, $730; sedan, $790. "46 FL Si'oas°, saae”, Bi deer: Omattame 40s 
aerosedan, $180. sedan, $1,210; Catalina, $1,560. ‘50 
CHRYSLER — '51 Windsor sedan, $910*; Chieftain (6) sedan, $990. ‘49 SL (8) 
NY Newport, $1,600%. ‘49 NY sedan,/| sedan, $660*; Chieftain (8) sedan, $700, 
$530*. '47 NY sedan, $520*. $880; club coupe, $580. '48 Chieftain (8) 
DeSOTO—'51 Custom club coupe, $1,170.| Sedan, $575*; SL (8) station wagon, 
DODGE—’51 Coronet club coupe, $1,125*; | $170. 
conv., $1,000*. '50 Wayfarer sedan, $610. | STUDEBAKER ’52 Commander (8) se- 


! 
| PLYMOUTH—’53 Cambridge sedan, $1,600. 
| °52 Cranbrook club coupe, $1,190; sedan, 


‘49 Coronet club coupe, $740. ‘48 Cus- dan, $1,375*,. '51 Commander (8) sedan, 

tom club coupe, $450; Deluxe sedan, $850*. '47 Champion conv., $170; sedan, 

500°. "47 Custom sedan, $230. '46 Cus- $160. 

tom club coupe, $390. WILLYS—’52 Aero sedan, $1,010. '50 sta- 
FORD — '53 Custom (8) conv., $2,225*; tion wagon, $795*, 

sedan, $1,870, $1,850. '52 Victoria sedan, 

$1,710*. '51 Custom (8) sedan, $1,100*, 

$1,075, $1,011*, $920. ‘50 Deluxe (8) | FLINT 

sedan, $710; Custom (8) sedan, $820, °49| (Flint Auto Auction, Inc. Sale every 

Custom (8) conv., $600; club coupe, | Wednesday. Prices are for sale of Aug. 26.) 

$650; Custom (6) sedan, $470. '48 De- | BUICK—’52 Super 2-dr., $2,010*; Special 

luxe (8) sedan, $460. 4-dr., $1,750*. '51 Special 2-dr.. $1,550; 
HUDSON—’51 Hornet sedan, $1,040*. '49 RM 4-dr., $1,395*, $1,350", $1,335*. "50 

Commodore (8) sedan, $430. Super 4-dr., $1,180, $1,150, $1,000; Spe- 
LINCOLN — ’52 Cosmopolitan sedan, §$2,- cial 2-dr., $925, $920, $900, '49 station 

325*. wagon, $700%*; RM 4-dr., $540*. °'47 
MERCURY—’53 sedan, $2,300*, $2,050. '52 Super 4-dr., $355, $350. '46 Super 4-dr., 

sedan, $1,750*. °51 club coupe, $1,080; $250, $190. 

sedan, $1,110*. ‘49 club coupe, $575*; | CADILLAC—'51 (60) 4-dr., $2,425*. 

sedan, $590, $700*. '46 sedan, 2 at $400. | CHEVROLET—'53 (210) 4-dr., $1,580. °52 
NASH ‘52 Rambler conv., $1,040. ‘50 SL Deluxe 2-dr.. $1,235; 4-dr., $1,230. 


Statesman sedan, $490*. "48 (600) sedan, 





'51 Bel Air, $1,075*, $1,000; SL Deluxe 


$170. °47 (600) sedan, $180. °46 (600) 4-dr., $1,075, $1,025; 2-dr., $1,050, $965, 

sedan, $160. $805. '50 SL Deluxe 2-dr., $850, $800. 
OLDSMOBILE ‘51 (88) conv., $1,200*. "49 FL Deluxe 4-dr., $700, $645, $600. 

"50 (88) sedan, $990. °47 (78) sedan, '48 FM 4-dr., $480, $465. 

$350; (66) conv., $400*. '46 (66) conv., | CHRYSLER—’51 Windsor 4-dr., $1,100*. 

$280*. DeSOTO—'46 Deluxe 4-dr., $335. 
PACKARD—’53 Clipper sedan, $2,000*. | DODGE—’48 Custom 4-dr., $400. 
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FORD—’'53 Custom (8) 4-dr., $1,800, $1,- 

‘52 ranch wagon, $1,500; Custom 
(8) 4-dr., $1,475", $1,375, $1,255. ’51 
Victoria, $1,220*, $1,150*; Custom (8) 
4-dr., $1,035, $1,025, $1,000; 2-dr.. $975, 
$900, $815, $750. °50 Custom (8) 2-dr., 
$770. °49 Custom (8) 2-dr., $535, $465; 
station wagon, $360. 

HUDSON—’46 Super (6) 2-dr., $100. 

KAISER—’'49 4-dr., $225. 

LINCOLN—’'53 Capri club coupe, $3,425*. 
’52 Cosmopolitan 4-dr., $2,025*. 


MERCURY—’'51 club coupe, $1,150*, $1,- 
100. '49 conv., $325. 

NASH — '50 Statesman 4-dr., $990, $800. 
‘51 Statesman 4-dr., $795, $750. 

OLDSMOBILE—’53 (98) 4-dr., $2,950*. '50 
(88) 4-dr., $930. °49 (76) 4-dr., $675, 
$635; club coupe, $570, ‘47 (98) 4-dr., 
$300, $250. 

PACKARD—’51 4-dr., $1,070. 

PLYMOUTH—’53 Cranbrook 4-dr., $1,550; 


club coupe, $1,550. '52 Belvedere, $1,330. 


‘51 Cranbrook 4-dr., $965, $945, $925. 
’50 P-19 2-dr., $530. 

PONTIAC — ’52 Chieftain (8) 2-dr., $1,- 
550*, $1,375. ‘'51 Chieftain (8) club 
coupe, $1,600*; 4-dr., $1,080. '50 Chief- 
tain (8) station wagon, $1,000*; 2-dr., 
$805. °47 SL (8) 4-dr., $320, $255. 

STUDEBAKER—’53 Commander club 
coupe, $2,025. ’52 Starliner, $950. ‘51 
Champion 2-dr., $575. °50 Champion 
2-dr., $400. '47 4-dr., $155. 


FORT WAYNE, IND. 


(Carl Marker’s Auto Auction, Sale every 
Tuesday. Prices are for sale of Aug. 25.) 

(New-car prices were steady, but others 
slightly off, Sold 102 cars out of 136 
offerings.) 





BUICK—’53 Super 4-dr., $2,175*. '52 Super 
4-dr., $1,905*. '51 Super 4-dr., $1,330*. 
’50 Special 4-dr., $805. °49 RM 4-dr., 
$715*. '47 Super 4-dr., $440. 
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CADILLAC—’50 (61) sedanet, $1,850*, '49 
(62) 4-dr., $1,440", 


CHEVROLET—’53 Bel Air conv., $2,125*; 
sport coupe, $2,090*. ’52 SL Deluxe 2-dr., 
$1,165, $1,180; Bel Air, $1,595*. °51 SL 
Deluxe 4-dr., $1,030, $1,045; 2-dr., $1,- 
050, $1,165. "50 SL Deluxe 2-dr., $755, 
$800; 4-dr., $775. '49 SL Deluxe 2-dr., 
$590, $735. '48 FL aerosedan, $435, $500. 
‘47 FM club coupe, $470. '46 4-dr., $290. 

CHRYSLER—’51 Windsor 4-dr., $1,175*. 

DeSOTO—’51 Custom conv., $995*, $1,000*. 
*50 Deluxe 4-dr., $705. 

DODGE — '51 Coronet Diplomat, $1,235*. 
'49 Coronet club coupe, $695. 

FORD—'53 Custom (8) 2-dr., $1,695*; Vic- 
toria, $2,075*. '52 Custom (8) 4-dr., $1,- 
460; Victoria, $1,675*. '51 Custom (8) 
4-dr., $1,030, $1,000; 2-dr., $1,050, $925. 
"50 Deluxe (8) 4-dr., $725; club coupe, 
2 at $815. °49 Custom (8) 4-dr., $540; 
2-dr., $640. '46 Deluxe (8) 2-dr., $340. 

KAISER—’51 Henry J (4) 2-dr., $315, 


MERCURY — ’51 2-dr., $1,175*. '48 club 
coupe, $475. 

NASH—’52 Statesman 4-dr., $1,260*. '50 
Statesman 4-dr. $610. 

OLDSMOBILE — '53 (88) 4-dr., $2,740*, 
$2,500*. ‘52 (98) Holiday, $2,590*, ’51 


(88) 2-dr., $1,600*. '50 (88) 4-dr., $900*. 
’49 (98) conv., $750*. 


PLYMOUTH—’'53 Cranbrook 4-dr., $1,625; 
Savoy, $1,800; Suburban, $1,690, °'52 
Cranbrook 2-dr., $970, $1,050, ’51 Cran- 
brook 4-dr., $925. '48 Deluxe 4-dr., $500. 

PONTIAC '53 Chieftain (8) 4-dr., $2,- 
470*. '51 Chieftain (8) club coupe, $1,- 
270*. ‘49 SL (8) sedanet, $700, $670, 
$675. '47 (8) conv., $255. 

STUDEBAKER—’53 Champion 2-dr., $1,- 
600; Commander (8) sport coupe, §$1,- 
800. '52 Champion 2-dr., $975. '51 Com- 
mander (8) 4-dr., $770. '50 Champion 


Starliner coupe, $670. 
MISCELLANEOUS—’53 MG roadster, $1,- 
700, 





It takes a tough body to stand daily shovel 
‘loading. That’s why more operators are putting 
‘Marion's into service. On-the-job experience 
has shown that Marion bodies are built to 
withstand the severe beating and hard knocks 


-of heavy off-the-road haulage service. 


Marion engineers have combined the finest 
materials available with modern advanced 


design...to produce the most efficient, trouble- 








AVP ira 


BODIES AND HOISTS 






free heavy dumping units on the market. And 


Marion’s built-in durability means consistent 


performance . . . longer life, and lower upkeep. 


A Marion body and hoist makes a good 


truck — better! Your nearby Marion Distributor 


can give you all the facts—or write direct today.: 


Doeigued on the Got” 





MARION METAL PRODUCTS CO. 


Marion, Ohio, U.S.A. 


A complete line of standard and special Hydraulic Hoists and Dump Bodies for heavy-duty service 


Xl 
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Outsiders Called In to Make Surveys . . . 





States Vie for New Industries 


NE of the new trends in the 

competition among states for 
attracting new industries is the hir- 
ing of outside professional consult- 
ants to conduct or aid in state- 
sponsored surveys of industrial po- 
tentialities. 

Oklahoma’s State Planning and 


Resources Board recently gave a | 
| for that area.” A practical pro- 


$3,000 contract to an outside firm 
to make a preliminary study to 
determine what types of industry 
the state should try to attract. 


The first study will cover refinery | 
gases, salt and oil-field brine, lime- | 


stone, natural gas, chemicals, soy- 
beans, cottonseed and coal. 
Vermont’s State Development 
Commission has retained a firm to 
conduct a professional survey of 
its agricultural and industrial po- 
tentialities, with emphasis on de- 
velopment of new products and the 
improvement of present products. 
+ * * 
NEW YORK firm submitted a 
report in late June on its 
study of the Upper Peninsula of 
Michigan. Costing $20,000 and paid 





dealership. 


| for by business interest throughout 
| the state, the study was sponsored 
| by the Michigan Economic Develop- 


ment Commission after a series of 
meetings with its upper peninsula 
advisory committee. 

The commission said the report 


| and the resulting favorable pub- 


licity “hold tremendous promise 


gram is being prepared to carry 
out the report’s recommendations. 
West Virginia University’s Col- 


Dealership Faces 


$132,650 Suit 


OKLAHOMA CITY. — A $132,650 
damage suit growing out of a fatal 
auto accident has been filed in Dis- 
trict Court against McDonald-Scott 
Chevrolet Co. 

The action was brought by Ar- 
land Crume, whose wife was killed 
in the wreck. The Crumes were in- 
volved in an accident with Dixon 
Lee Lowther, an employe of the 









PROTECT 
AGAINST 
WEAR | 


No matter if your product is a rugged crawler 
tractor or a tiny delicate gear motor . . . both are 
subject to premature failure caused by metal par- 
ticles that flake off moving parts and circulate in 
the oil. The strong permanent magnet in LISLE 
PLUGS can protect vital parts by trapping and 
holding this “wild metal”. Give LISLE PLUGS 
a trial at our expense. Write today. 


REPLACE 
ORDINARY 
PLUGS 
Anes 


BES 
PLUGS 


TO REMOVE 
IRON AND 


3335 
PARTICLES 
FROM OIL 





YOUR 


sample plugs 
for testing 
furnished FREE 
of charge. 
State size 

and type of 
plug desired. 


RESLE cy eay 


1903 5024 ANNIVERSARY 1953 °*“ 


e 
RINDA,IO 





lege of Commerce is undertaking a 
survey of economic conditions in 
that state. Andrew V. Ruckman, 
executive director of the State In- 
dustrial and Publicity Commission, 
said steps would be taken to co- 
ordinate the objectives of the study 
with plans for stimulating the 
state’s industrial development. 

A subcommittee of the Wyoming 
Natural Resources Board recently 
started the sixth in a series of in- 
dustrial surveys. Plans are to ex- 
tend such studies to all Wyoming 
communities larger than 1,500 per- 
sons. 

+ + * 
REGON’S new State Industrial 
Development Commission, with 
a $50,000 appropriation, will conduct 
a comprehensive survey of the 
state’s industries with a view 
toward better distribution of em- 





Accessory Show 


Set for Feb. 8-11 
At Chicago Pier 


CHICAGO. — Contracts for space 
at the Automotive Accessories 
Manufacturers of America. ex- 
position, to be held at Navy Pier 
here Feb. 8-11, are being let at a 
record rate, according to Herman 
|L. Erlichman, show manager. 

A large percentage of space res- 
ervations, Erlichman said, are 
from manufacturers exhibiting for 
the first time at an AAMA ex- 
position. 

The exposition, he said, caters 
to volume buyers for chain stores, 
| mail-order houses, national rubber 
companies and chain _ gasoline 
stations, wholesalers and _ inde- 
pendent retailers. 

Erlichman credits the growth in 
size and importance of the AAMA 
display to the growth of chain 
stores handling automotive acces- 
sories. The first exposition was 
held in 1927. 


Rugged Test 
Australian Reliability Run 


Covers 6,500 Miles 


SYDNEY, Australia.—The world’s 
longest car _ reliability contest, 
covering 6,500 miles and lasting 
two weeks, will wind up here 
Saturday (Sept. 12). 

The trial, which covers some of 
Australia’s most primitive roads, is 
being sponsored by the Australian 
Sporting Car Club. 

The winner will be determined 
on the basis of performance. Each 
|contestant must complete every 
segment of the course in a speci- 
fied time, or lose points. Entrants 
total 192. 


Memphis Drivers 
Learn a Lesson 


General Sessions Judge Green- 
field Polk has started a traffic 
safety campaign in Memphis which 
is based on the theory that it 
takes countywide cooperation to 
eliminate speeding and _ reckless 
driving. 

Since Aug. 1, when he took over 
the County traffic docket, Judge 
Greenfield has fined 138 speeders 
a total of $3,137; 22 reckless drivers 
|a total of $415, and six persons $120 
on charges of having no driver’s 
|license or otherwise violating the 
driver’s license law. 

Judge Greenfield challenged each 
of the 166 fined to go home and 
teach that safe driving will save 
money, property damage, injuries 
and lives. 





2 St. Petersburg Dealers 


Expand with New Lots 

Ruebel & Smith Motor Co. 
(Dodge-Plymouth), of St. Peters- 
burg, Fila. has leased a big lot 
adjoining the firm’s present lot next 
to its main building. 

Grant Motor Co. (Ford), has 
bought the business and lease of 
Jim Murphy, the Smiling Irishman, 
for used car expansion. This adjoins 
the present Grant lot. 











USED CARS 


“What do you mean, a third 
down? I thought used cars were 
cheaper than new cars!” 









— | courage 





| used for classified ads in eastern 
| and midwestern newspapers. 

As the initial phase in a program 
'to industrialize North Carolina, the 
State Board of Conservation anda 
Development has announced plans 
for a series of “development 
forums” to be held in all sections 
of the state. 

The purpose will be to “extend 
maximum assistance to the various 
communities which are eager to en 
industrial development.’ 
| North Carolina plans to spend $175, 
| 000 this year in advertising. 

* * * 
RIVATELY financed and oper- 
| ated state credit development 
| corporations, to provide industria! 
|expansion credit, are preparing to 
launch their programs in Connecti- 


= | lications and the rest would be 
| 


| 
| 
| 
| 
| 
| 


- ; tr | cut, Massachusetts and Vermont, 


under new enabling legislation. 

A similar plan is reported in Wis- 
|consin, where the State Bankers’ 
Assn. has proposed the establish- 
ment of “credit pools” by state 


ployment. New industries also will|>anks to make risk capital avail- 


be sought. 

The Florida Legislature has ap- 
propriated $100,000 for use by the 
State Advertising Commission. 
Beverly Grizzard, commission di- 
rector, said $90,000 would be used 
for display ads in top-flight pub- 


able to encourage industries to 
come into the state. 

In Virginia, the formation of 
|local development corporations has 
been spreading. The Division of 
Planning and Economic Develop- 
ment says 12 such organizations 
now exist in Virginia. 


THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION'S LEADING CARS 


GEORGE P. HOOPER 
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C m the Used-Car Front... 


Misleading 
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Ads Target 


Of Miami Campaign 


MIAMI.—Miami used-car dealers 
and the Better Business Bureau 
have joined forces in the drive 
against false and misleading ad- 
vertising. 

Former Circuit Judge J. Fritz 
Gordon, who heads the bureau, 
told members at their monthly 
meeting that laws are ample to 
meet the situation, He indicated 
that an injunction would be 
sought against one or two dealers 
whose advertisements are re- 
garded as unethical. Neither is a 
member of an association. 

“I think if we can get an in- 
junction against a couple of the 
worst offenders, we'll have no more 
trouble,” Gordon told the Miami 
Used Car Dealers Assn. 

Along with the drive against 
frauduient advertisements, Gordon 
said, the BBB is starting a crack- 
down against charity rackets, 
which are costing Miami business- 
men half a million dollars a year 
through unauthorized solicitations. 


At the same meeting Herman 
L. Watson, president of the 
Miami Assn. of Small Loan Com- 
panies, which boasts 66 members, 
pledged cooperation with auto 
dealers in running down un- 
ethical loan practices. 


George Prindle, secretary of the | 


Dealer Sues Bank 
In Forgery Loss 


COLUMBus, O.—Vaughan Motor 
Car Co. last week suea the Ohio 
National Bank for the recovery of 
$57,041 which, the used-car concern 
said, was lost through forgeries 
committed by William J. Orr, 
Vaughan auditor. 

Attorneys tor Vaughan said the 
action was filed against the bank, 
with which the firm does business, 


under a law requiring such an} 


action for recovery in the event 


canceled checks are not returned | 


to the holder of the defrauded ac- 
count. 


Vaughan said that Orr drew 76) 


checks to himself, to which he 
forged the purported signature of 
the company’s president or general 
manager. The 
between May 1, 1949, and June 1, 
1953, the suit said. Orr’s where- 
abouts are unknown. 


Car Paid Up? 
Let License Prove Status, 


Canadian Urges 


HAMILTON, Ont.—As a means 
of protecting the buyer of a used 
car from dishonesty on the part 
of the seller, Alderman William G. 
Harris has proposed the addition of 
a stamp on the operator’s driving 
license showing that the car is not 
fully paid for. 

He said that when car payments 
were completed, the stamped li- 
cense could be replaced by one 
free of that mark. 

An official of one of the large 
used-car concerns supports the idea. 
He says no protection now exists 
in this province for the used-car 
buyer. 

At present, the onus of proving 
that a lien or chattel mortgage 
exists on a car rests with the buyer. 
To prove this point, he would have 


to check with chattel mortgage 
companies or with the county 
court clerk. 


Should the sale go through on a 
Saturday afternoon, or some other 
time when checking is impossible, 
the buyer is taking a chance. 








Wonder spray upholstery and paint cleaner. 
fe. Effective. Economical. Open account. 
30 days approval. 5 gals. (25 cars) $4.10 gal. 


ZIPP-REME CHEMICAL CO. 
GREENSBURG, PA. 





incidents occurred | 


used-car dealers, reported that 
complaints have dropped materially 
since the association began its 
drive for observance of the code of 
ethics and that virtually all were 
made against non-members. 

* + * 


Publicity Agent Files Suit 


Against Baltimore Dealer 


BALTIMORE. — Douglass Hall, 
publicity agent, filed suit in Balti- 
more City Court against Temus R. 
Bright, used-car dealer, for $15,000 
for services allegedly rendered in 
publicizing Bright’s gubernatorial 
candidacy and his automobile 
business. 

The suit further alleged that 
Bright hired Hall to obtain pub- 
licity “in an endeavor to overcome 


and have the public forget the bad | 
publicity and effect of the stories, 


news and articles, which the de- 





fendant had received in the local 
press, because of clashes with the 
Maryland State Department of 
Motor Vehicles and his different 
trials and convictions in the Traffic 
Court of Baltimore City for his 
alleged failure properly to assign 
and deliver legal title at the time 
of sale of used cars which he had 


sold to different purchasers.” 
= = * 


Auto Auctioneers Schedules 


Miami Sales on Wednesday 


MIAMI.—With the temporary re- 
tirement of Art Watson from the 
used-car auction field, Auto 
Auctioneers, Inc., is holding 
auctions every Wednesday. The 
first sale 
offered. 

Auctioneer is Ed Hough, 39, who 
has had 15 years’ experience. The 


auctions are being held at 545 N. W. 


Thirty-sixth St. 
* 


+ + 
Lombardi Lot Sold 
AUBURNDALE, Fla. — Lombardi 
Used-Car Lot has been sold to 


Russell and Edgar Hales, Winter 


Haven dealers. 
* + + 


Bates Succeeds Father 


MARSHALL, Tex.—Lew Bates jr. 
has taken over the _ used-car 





saw more than 500 cars| 


|—_—_ _ SS 





|business at 313 N. Bolivar St., 
which his father operated for 18 


years, 


* * * 


New Firm in Virginia 
PETERSBURG, Va. Marvin's 
Used Car Sales, Inc., has been set 
up here. Owners are J. H. Laven- 


stein, C. G. Dunn and C. Naumann. 
* + * 


Vandals Strike Fort Lee 
CLEVELAND.—Vandals damaged 
18 used cars with paint remover at 
Fort Lee Auto Sales, Inc. Owners 
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2 La. Towns Buy Hudson for School— 
Frank Domingue, of Frank's Motors (Hudson), Opelousas, La., delivers 
| Wasp to Mother Frances Borgia, of Sacred Heart School, Grand Coteau, La. The towns 
| of Sunset and Grand Coteau raised money for the car. 


a Hudson 


Eugene Prinz and Charles F, Cabot 
estimated damage at $4,000. 


Kelly Leaves Chevrolet Sales 


To Open Own Dealership 


George J. Kelly, Pittsburgh zone 
sales promotion manager for Chev- 
rolet, has purchased the Chevrolet 
dealership in the Verona-Oakmont 
area. 

He took over the _ business 
formerly owned by L. C. Yobp, who 
retired. The name of the new 
dealership is Kelly Chevrolet, Inc. 
Kelly was with Chevrolet 17 years. 





CUT DELIVERY COSTS UP TO 50% 





MILWAUKEE 1, WIS. 


Factories: Milwaukee, Wis.—Hillside, N. J. 
Sales Offices: New York, Union, N. J., Washington, D. C., 
Atlanta, Cleveland, Milwaukee, Detroit, Chicago, Kansas City, 
Denver, Dallas, Los Angeles, Seattle; Rio de Janeiro, Brazil. 


WITH THE B 


IG CAPACITY 


Gentlemen: 


Please send Bulletin No. BH53105 with complete details about Helloader 
Elevating Tailgates. 
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Israel Orders 35 Autocars— 


ewe 


To haul potash in the Dead Sea area of Israel, 35 Autocar diesels have been | 


ordered for use in the development of the young state's chemical industry. The ve- 
hicles will have custom-designed tractors to meet the rugged requirements of hauling 
phosphate and potash in extreme heat and over unpaved roads. 





Trucks Returning to Turner Pike 


TULSA, Okla.—Truck and semi-|for a time as a protest against 
trailer traffic on the Turner Turn-| “high” toll charges. 
pike is increasing sharply, accord- 


ing to H. E. Bailey, turnpike man- vemscies 


The daily average of 


now is 5,593 and the weekly average 


ager, who said such traffic had y ‘ 
ine records for the third| hovers around 40,000, Bailey said, 
straight week. while Sunday traffic is in the 





Trucks had avoided the new road | neighborhood of 9,000 vehicles. 





THE MODERN JACK FRAIM (CORPORATION), automobile dealer- 
ship of Los Angeles, Calif., uses a modern National System to main- 
tain tight control over cash handling. 


“Our lalional System 


of firms are being canvassed on | 


Auto Markets 


(Continued from Page 17) 


showed an improvement over |late models are down as much as 

July. Not only the Cadillac, Olds- | $100.” 

mobile and Pontiac dealers, who | Tight credit restrictions are 
| given as one reason, “It takes 


were directly affected by the cut- 
more work to finance a used car 


down in production, speeded up 
today,” a dealer remarked. “This 


their business. Other dealers also 
reported an improvement in both | has hampered dealers in closing 
| sales with potential buyers who 


new and used-car sales. 
Meanwhile, employes of a number | have a small cash downpayment.” 


|this question: “Have you been so-| makes are in heavy production and 
|licited by a dealer during the past | have attracted record numbers of 
12 months to purchase a new car?” | customers,” another commented. 

In one office alone the question- | 


naires showed a unanimous “No!” 
Evidently, auto salesmen are still 
wearing out shoe leather—on the 
showroom floor.—(G. S. Connell.) 
* * * 


South Bend 


With used-car prices off by as 
much as $100 from last year, ac- 
cording to dealers, the South Bend 
area is in the midst of a buyer’s 
market in used cars. 

One dealer said, “Prices are down 


tential buyers of used cars and 
builds up the volume of used cars 
on the dealers’ lots, since the ma- 
jority of new-car buyers are turn- 
ing in older cars.” 

The factor of tradeins has fur- 
ther cut into dealers’ profits. Al- 
|though used-car prices are down, 
both new and used-car firms are 
forced to allow substantially the 
|same prices on the old car as they 
did a year ago. 

A survey of dealers showed all 








reporting lower prices on used 


all over the country and on some 





COMPLETE DAY’S REPORT of both sales and costs is immediately 
available by 10:00 A. M. the following day with their National 
System. 


saves its cost in less than 2 years... 


also gives profit-building information!” 


“The year that we’ve operated 
under our National System,’ Mr. 
Carl Graham of Jack Fraim (Cor- 
poration) writes, “has proved to 
us that our former methods were 
inefficient and out-of-date. 
“Since installation, our National 
Class 2000 Sales and Audit Reg- 
ister brought us these improve- 
ments and gains: 


1. Complete saving of one salary 
in the office. 





2. Elimination of the sales sum- 
mary Journal and the work, time and detail necessary to 
maintain it. 


3. Complete day’s report of both sales and costs by 
10:00 A.M. the following morning. (And the sub-reading 
of totals during the day has been of great value and assist- 
ance to us in getting up-to-the-minute sales information 


THE NATIONAL CASH REGISTER COMPANY, 


when we want it.) 


4. By handling cash in one place instead of three, we get 
tighter control over our money. 


“‘We conservatively estimate our National System will pay 
for itself in less than 2 years, and then continue to bring us 
savings that will be a highly profitable annual return on our 
investment. We do not hesitate to recommend it for any 
similar dealer operation.” 


You, as an automobile dealer, can also find new profit in 
your business with a National System adapted to your 
needs. Call your nearby National representative today for 
a detailed survey of your present methods. Learn how you 
can start saving time and money immediately. 





DAYTON 9, OHIO 





“New automobiles in almost all | 


“This reduces the number of po- | 


cars and most admitting volume 
was off. Tradein allowances, how- 
| ever, have remained steady, indi- 
| cating that dealers sometimes 
sacrifice the used car after com- 
pleting the sale of a new model. 


The situation in the used-car 
market has caused dealers to ex- 
pand advertising and lot expenses 
to move stock. Many bigger dealers 
hold a used car for 30 days, then 
dispose of it on the wholesale 
|}market. This, in turn, tends to 
|bring down the price because the 
|smaller lots are stocked full. 


Car sales, however, are still high 
and the existing situation is not 
drastic—just not up to the level of 


| past years.—(Leslie E. Dunkin.) 
e is 





Ottawa 
More dealers are smiling in Ot- 
tawa and used-car prices are being 
| stiffened following some panic sell- 
ing recently. 


In contrast to price cuts rang- 
ing from $100 to $300 in August, 
reductions for September are 
barely $100 to $150 on the same 
cars. Sales are picking up sur- 
prisingly, especially for those 
dealers offering good tradein 
deals. 


Some dealers say the moderate 
business upswing can be attributed 
to the fact that general elections in 
August had caused many buyers to 
expect a change in tax policies and 
they delayed buying until now. 

Other dealers believe that the in- 
crease can be attributed to more 
people desiring to get a better car 
for winter driving.— (M. L. 
Schwartz.) 





* * 


Minnesota 

New-truck registrations in Min- 
nesota during July totaled 1,016, 
according to the Minnesota Auto- 
mobile Dealers Assn. Following is 
a breakdown by makes: 

Chevrolet, 326; Diamond T, 15; 
Diveo, 5; Dodge, 75; Ford, 252; 
GMC, 113; International, 156; Mack, 
7; Reo, 1; Studebaker, 24; White, 
13; Willys, 19, and miscellaneous, 
10.—(Donald M. Lyons.) 


* 


Government Eases 
Reservations of 


Copper Products 


| 

| WASHINGTON. — The National 
| Production Authority last week an- 
nounced reservation requirements 
|for copper and copper-base alloy 
|products under the new Defense 
Materials System for military and 
atomic energy needs for the first 
quarter of 1954. 

Producers were directed to allow 
|for certain set-asides under an 
|amendment to NPA Order M-11A. 
| The percentage reserves incor- 
|porated in the new amendment 
|have been revised downward, it 
|was stated, in view of experience 
| with copper and copper-base alloy 
|requirements since the promul- 
|gation of order M-11A last May 6. 
| The Government said that per- 
centage reserves for military orders 
| were expected to be modified “at 
|appropriate times” to assure that 
|controlled - materials producers 
|would have available for civilian 
|orders the largest portion of pro- 
| duction capacity possible after pro- 
|viding for anticipated defense 
| needs. 
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May Go Into Production Next Sprin 





Hudson Unveils New Sports Car 


UDSON’S “car of the future,”|its Monobilt body-and-frame, and 
the Italia, was unveiled last} its cornering and braking ability. 


week at a press showing of 1954 
models in Detroit. The company 
says it hopes to have the sleek, 
streamlined sports car in pro- 
duction by next spring. 

The Italia’s silhouette is nearly 

10 inches lower than standard 
Hudson models and also features 
Hudson’s step-down design. 

The closed coupe is built on a 
105-inch wheelbase and powered by 
a 114-horsepower jet engine. Hud- 
son says, however, that the car is 
designed to handle the more power- 
ful Hornet engine as well. 

The Italia is so named because 
its body was designed and pro- 
duced in Milan, Italy, by Carroz- 
zeria Touring, builder of custom 
car bodies, in collaboration with 
Hudson engineers and designers. 

* * * 

_ wrap-around “Panoramic” 

windshield has no posts to ob- 
struct forward vision. Functional 
airscoops are set into front fenders 
over the headlights for cooling the 
front brakes. Air intakes faired 
into the rear fenders cool the rear- 
wheel brakes. 

With all 
racy lines, Hudson says, the Italia 


is an unusually safe car due to} 


its extremely low center of gravity, 


West Coast Test 
Uses Jet Engine 
In Giant Truck 


NEW YORK.—An experimental 
jet truck, operating over west coast 
highways, has proved that it can 
haul more cargo faster than most 
other trucks, according 
article in Collier’s magazine. 


A miniature jet engine, de- 
veloped and built by Boeing Air- 
plane Co., Seattle, has finished a 
year’s test in the freight truck. 


Participating in the test with 
Boeing were Kenworth Motor 
Truck Corp., Seattle, which pro- 
vided a heavy truck chassis, and 
West Coast Fast Freight, Inc., 
which placed the jet truck on a 
regular route in Washington. 

The truck, Collier’s said, was 
operated in city traffic, on high- 
ways, on long steep grades, on ice 
and snow and in the desert. 

The turbine truck was some- 
what faster than an ordinary 
truck over total route distance 
because of good initial acceler- 
ation and better performance on 
hills, Collier’s said. 

The turbine engine’s chief ad- 
vantage is its small size, It oc- 
cupies only one-seventh of the 
space needed for a diesel and 
weighs 240 pounds, compared to 
3,000 pounds for a diesel and about 
575 for a passenger-car engine. 

Weight is of extreme importance 
in trucking because of tight load 
limits in most states. 

The main disadvantage is the 
high fuel consumption, The 
engine got less than 1% miles to 
a gallon of fuel, compared to four 
miles per gallon for a diesel. 
Boeing engineers believe, how- 
ever, that fuel consumption can 
be substantially reduced. 

Other advantages claimed for the 
engine include ease of mainte- 
nance, simplified manufacturing, 
lower noise level than in a diesel, 
lack of vibration and ability to 
burn any fuel. 

Several leading auto and truck 
makers, Collier’s said, have tur- 
bine-engine projects under way. 


Joint Bidding by Dealers 
Leads to City Contracts 


PHOENIX, Ariz. — Joint bidding 
by two Ford and two Chevrolet 
dealerships here for City business 
has led to substantial contracts. 

Read Mullan Motor Co. and 
Madison Motors, both Ford dealer- 
ships, submitted a low bid for 31 
cars, including 15 police cars, and 
are sharing a $48,521 order. 

The low bid of Quebedeaux Chev- 
rolet and Rudolph Chevrolet re- 
sulted in a joint contract for 10 
vehicles for the City, totaling $14,- 
064. Quebedeaux also was awarded 
a contract for two panel trucks to 
be used as police patrol wagons. 


its performance and | 


to an) 





Driver and passenger can enter 
the low-silhouette car with ease, 
because the doors are carried 14 
inches into the roof. 

The stern is dressed with a 
triple bank of chrome tubing 
faired vertically into each rear 
fender. These simulate jet stacks; 
actually, they hold the tail, signal 
and back-up lights. 

The front end of the car is broad 
and low. The bonnet slopes below 
the fender line. The center section 
of the front bumper rises to form 
the Hudson triangle design. 

* * = 


a2 two individually adjust- 
able “Anatomical” seats — with 
reclined backs—are shaped to fit 
the contour of the shoulders, back 
and hips. The passenger and driver 
can sit relaxed, it is claimed with- 
out ‘holding on,” even when the 
car corners at high speeds. 

The Italia is upholstered in 
fine - textured red - and - white 
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leather. A deep-pile, Italian-red 
rug covers the floor, An interior 
compartment behind the seats 

provides room for a large amount 
of luggage. 

The dash is nonreflecting and 
finished in red. A deep glove com- 
partment is centrally located. 

* * + 

MONG other new features are 

a trunk lock inside the car; a 
guillotine-type air intake in the 
cowl, which, with exhaust through 
air grooves at the top of the rear 
window, provides draft-free venti- 
lation, and chrome wire wheels. 

Hudson believes that with only 
a few modifications the Italia will 
easily become a family car with 
outstanding styling, luxury and 
comfort, 

“The Italia is a preview of many 
projects now under way in Hud- 
son’s engineering laboratories,” ac- 
cording to A. E. Barit, president. 
“It introduces for the first time 
many features which may set a 
pattern of things to come.” 





Italia's Interior— 


The Hudson Italia has two individually 
adjustable seats with reclined backs 
shaped to fit the contour of the shoulders, 
back and hips. The car is upholstered in 
red-and-white leather, and a deep-pile 
red rug covers the floor. The dash is non- 
reflecting and finished in red. An interior 
compartment behind the seats provides 
room for a large amount of luggage. 
Safety belts add to the peace of mind 
of driver and passenger. 





More than 100,000 persons read AUTO- 
MOTIVE NEWS every week! 
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Ice Skating Show 
Sponsored by Nash 


”|At Wisconsin Fair 


MILWAUKEE.—The Nash ex- 
hibit at the Wisconsin State Fair 
included an ice skating show which 
attracted large crowds. 

The half-hour show was staged 
several times a day and featured 
Milwaukee talent. 

The rink was in the middle of 
Nash’s car display, which included 
the Nash-Healey sports car. 

Several other car makers were 
represented at the fair. 


Slide Film Hints 


ST. PAUL.—A 20-page illustrated 
booklet, “How to Make Your Own 
Slide Film Presentations for Less 
Than $20,” is available upon request 
from Minnesota Mining & Mfg. Co., 
900 Fauquier St., St. Paul 6, Minn. 
It tells how to prepare the script, 
take pictures, organize slide se- 
quence, arrange a recording ses- 
sion and tape-record the commen- 
tary. 





it’s elementary! Under one roof, your NAPA 


Jobber stocks the vast majority of parts and supplies you normally 


use. Seldom used numbers he gets for you in record time, from 


nearby NAPA Warehouse master stocks. And on the lines he 


handles, the NAPA Seal is double assurance of job-protecting, 


genuine quality—for cars and trucks of all makes. Why shop around? 
Call your NAPA Jobber first . . . call him often! 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION - 


DETROIT 1, 


MICH. 
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DEC. 17, the aviation in- 
dustry will celebrate its Golden 
Anniversary. 

Fifty years have passed since 
that cold day at Kill Devil Hill, 
four miles south of Kitty Hawk, 
N. C., when Orville and Wilbur 
Wright made history’s first 
successful man-carrying heavier- 
than-air flight. 
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Five years passed before they 
were recognized—nearly 40 went by 
before many Americans seemed to 
realize what they had done. 

Now, the commercial airlines of 
the United States have taken the 
lead in transportation and during 
the present year will probably 
carry as many as 33,000,000 passen- 
gers. 

First to celebrate was Lockheed 
Aircraft Corp., when it rolled out 
its 25,000th airplane, representing 
322,000,000 pounds of planes, put in 
the air in the 21 years since the 
company’s reorganization in 1932. 
That is equivalent to about one 
pound for every American since the 
1776 Revolution. 

* * 


Around the Equator 


|_CCHHEED production this year 
will approximate $765,000,000 in 
commercial and military planes, 


topping the record for the entire 
industry in any prewar year, Lock- 
heed engineers have computed that 
the hundreds of millions of pounds 
of airframes — not counting the 
millions of pounds of engines— 
would circle the equator with a 
two-foot-wide girdle of metal, one- 
eighth inch thick, and it would 
take 20,000 boxcars to hold all the 
material the company has put into 
airframes. 

According to Fred B. Lee, head 
of the Civil Aeronautics Adminis- 
tration, 10 years ago a few more 
than 3,000,000 persons rode the 
airlines, both domestic and in- 
ternational. Last year’s passenger 
total exceeded 27,000,000, At the 
present rate, 1953 will log a stag- 
gering 33,000,000. The slight lead 
that the airlines took over Pull- 
man passenger mileage in 1951 
was increased in 1952, with the 
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airlines getting more than 55 per- 
cent of the combined total. 

Meanwhile, the safety record has 
steadily improved. The fatality rate 
per 100,000,000 passenger miles, 
which ran at 2.3 in 1941 and 3.7 
in 1942, fell to 13 in 1951 and 
dropped to .4 in 1952. 

This relatively new industry 
ranks second only to automobiles 
as a source of employment, with 
more than 728,000 workers. 

+ 


* 
Four Miles South 
ST 10 years ago, on the 40th 
anniversary of the aviation in- 
dustry, I wrote and published a 
“spotlight history of flying” entitled 
“Four Miles South of Kitty Hawk,” 
in honor of the Wright Brothers. 
It contained only 100 pages. 
Suppose I pick out a few high 
spots: 
4,000 B. C. (plus or minus)— 


* 
eee 


MAIN OFFICE AND MANUFACTURING PLANTS 


CHATTANOOGA 2, TENNESSEE 


Noah, age 600, builds the ark 
Spends 150 days at sea. Pilot 
Raven, a rookie, fans earth dr) 
with wings. Pilot Dove zooms in 
with olive leaf. Land Ho! Mt 
Ararat. First coordination of air 
power with marine. 

1452-1519—-Leonardo Da Vinci in- 
vents helicopter, says, “A bird is an 
instrument working in accordance 
with mathematical law, which is 
within the capacity of man to re- 
produce.” 

1774-1857 Sir George Cayley, 
“father of aerodynamics,” states 
first basic principle: “Simply make 
a surface support a given weight 
by the application of power to the 
resistance of air.” 

Nov. 21, 1783—Pilatre de Rozier 
makes first aerial voyage in history 

-five miles in a balloon at 300 feet 


| Critic in crowd: “Of what use is a 


balloon?” Benjamin Franklin, spec 
tator: “Of what use is a baby?” 
* a * 


Memory Abides 

a autumn, 1878—Bishop Mil- 
ton Wright, father of Orville 

and Wilbur, brings home a heli- 

copter. They call it “the bat,” a toy 

so delicate it lasted but a short 


time—but its memory was abiding 
Dec. 17, 19083—Wire to Bishop 

| Wright from Orville: 

| 

} 


“Success 
four flights Thursday against 21- 
mile wind. Longest 57 seconds. 
Home Christmas.” 

1909 — Most inspiring picture in 
|history of aviation. Minta Martin, 
mother, standing in chill darkness 
of old Southern Methodist Church, 
Santa Ana, Calif., holding a sput- 
tering kerosene lamp while her 
boy, Glenn, built his first plane. 
First flight at dawn, Aug. 1, 1909. 

So it goes, page after page, the 
human-interest story of aviation. 
My telegraphic history ended with 
the beginning of the end of World 
| War II. 
| P.S. I am signing my personal 
mail with the following academic 
|flourish .. . “Ned Jordan, Wiscon- 
isin ’05 F.Y.B.K. (Fifty Years Be- 
fore Kinsey.) 


Four Nominated 
'For Vacancies on 


MEMA Board 


NEW YORK. — Four nominees 
have been named for vacancies on 
|the board of the Motor & Equip- 
|ment Manufacturers Assn. 
| They are William Becker, 
| National Machine & Tool Co., Jack- 
|son, Mich.; H. J. Dunne, Black & 
| Decker Mfg. Co., Towson, Md.; 
|Harold F. Griffin, Griffin Lamp 
Co., Hamilton, O., and Harry La- 
Towsky, E. I. DuPont de Nemours 
& Co., Wilmington, Del. 

They were named to fill the 
vacancies of W. J. Green, F. G. 
Wacker jr., R. L. Smith and D. L. 
Milliken. 

The three-year terms for new di- 
| rectors will begin Dec. 31. 


| 


iz. alll 


Anniversary Glasses— 


In commemoration of its 50th anniver- 
sary, Ford Motor Co. is offering its dealers 
glasses decorated in gold, blue, white 
and red with the Ford crest for use as 
souvenirs or in promotional programs. 
More than 150,000 of these glasses have 
been produced so far by Libbey-Owens- 
Ford Co., Toledo. Others have been made 
to symbolize the Lincoln, Mercury and 
Ford truck. 
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Only Summer Tourists 


Break D.C. Stillness 


By William Ullman 


Washington Correspondent 
| The pears for the customary quota of summer tourists 
herded in groups at the Capitol, Lincoln Memorial, Mel- 
lon Art Gallery and such, Washington is indeed quiet these 
days. Presidential news has been coming from Denver these 


days. And most of that concerns fishing and golfing out in 


Colorado while a merciless 
sun beats down upon the 
White House. Roger Kyes is 


acting secretary of defense while 
Secretary C. E. Wilson is on a brief 
vacation at an unnamed spot in the 
midwest. 

On Capitol Hill, the only com- 
mittee in operation is the McCarthy 
inquiry group, with Senator Joe 
usually the only member present. 
And that committee functions only 
on McCarthy whims as he flits 
back and forth from coast to coast. 


The Senate and House office 
buildings are nearly deserted. Re- 
cent attempts to 
corner a couple of 
congressmen were 
futile. Even no 
luck on the long- 
distance phone. 
Address unknown. 

Perhaps the 
most chilling ex- 
perience during 
the long hot spell 

a’ here was a call at 
William Uliman the huge General 
Accounting Office Bldg. to see 
Director George Davis of the Na- 





tional Production Authority’s Motor | 


Vehicle Division. 

In recent months that agency 
has been shoved around on the 
third and fourth floors. On this 
latest visit I went to the third floor. 

Opening the door, I suffered 
that chill. The great room was 
unlighted. Hundreds of desks 
were cleared off, unoccupied. Not 
a soul in sight. Not a sound. 

I wandered through the darkness, 
I called out, but got scared and 
wobbled back to the door. 

If you’ve ever been in that great 
building, that big room, you know 
what I mean. 

I took the escalator back to the 
first floor and in time found the 
police booth, which had been moved 
a couple of blocks from the H to 
the G St side. 

Approaching the guard, I said: 

7 - * 


Where They’re Buried 


“THE last time I was here—a few 
days ago—the remains of the 


NPA motor vehicle division were | 


hidden away on the third floor. 
They are not there now. Can you 
tell me where they are?” 

“Well,” said the guard, looking 
me over, “come with me and [I'll 
try to locate where they are buried.” 

After a long search through a 
lot of charts and considerable tele- 
phoning, I was on my way again to 
the Motor Vehicle Division. 

When I finally found it, it was 
still on the third floor, in another 
corner, well hidden from the out- 
side world. 

There I found George Davis, 


=—= 


SHORTSTOP 
IGNITION SPRAY 


Takes but a few sprays 
to start moisture soaked 


motors. And durable plastic 

coating gives months of protection against 
stalling due to condensation. Greatly reduces 
corrosion, seals out dampness. 

Comes in handy spray can with easy push 
button valve. 4 Oz size for glove com- 
partments — 12 Oz. Service Station size. 


ZACO CHROME SPRAY 
and PRESTO SPRAY ENAMEL 


ZACO LABS (Di- 
136 West 9th St 














George Curtis, Lawrence Beerman 
and Ray Fussell and told them 
of my experience in their jungle 
and then tried to calm my nerves. 

I can well appreciate Stanley’s 
feelings when he found Dr. Living- 
ston. 

It was a great day, but not for 
news. 

* * * 


Trailer Rental Suit 


ie Department of Justice an- 
nounced last week that a civil 











suit under the Sherman Antitrust 
Act had been filed in U. S. District 
Court at Wichita, Kans, against 
Nationwide Trailer Rental Systems, 
Ine., together with two of its princi- 
pal officers, charging conspiracy to 
restrain interstate commerce in the 
“one-way” trailer rental industry. 

The business involved, it was 
stated, is the rental of trailers to 
the public for hauling items such 
as household furniture, luggage and 
personal effects from one city to 
another. 

One-way trailer rentals permit 
the renter to surrender the trailer 
to a trailer operator in the city 
of the renter’s destination rather 
than at the place of rental. 

The complaint alleged that the 
defendants conspired to limit mem- 
bership in the system to one opera- 
tor in any one city; to establish and 
allocate to members exclusive terri- 
tory; to fix rates, terms and con- 
ditions for rentals and the like. 

* * * 


Another Cutback 
IHEODORE STREIBERT, new 
head of the U. S. Information 
Agency, disclosed last week that 
about one-fourth of USIA’s em- 


|ployes at home and abroad would 
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“Why should the finance com- 
pany be concerned about OUR 
being able to meet the payments? 
WE are the ones who must make 
the payments, not the finance 
company!” 





be dismissed because of reduced ap- 
propriations. 

The agency received $75 million 
from congress for the present 
fiscal year, compared with $100 
million last year. 

Streibert said “many desirable 
but less essential activities” were 
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being discontinued, “However,” he 
added, “I am confident that we 
can develop an effective, hard-hit- 
ting program with the funds now 


available.” 
* * * 


Procurement Eased 


HE Government last week an- 

nounced that self-authorization 
procedure to obtain maintenance, 
repair and operating materials un- 
der the Defense Materials System 
had been extended to manufac- 
turers of “unclassified” products. 
Previously, self-authorization had 
been limited to manufacturers of 
Class A and B products. 


From DMPA to GSA 


STABLISHMENT of a materials 
division in the General Services 
Administration was announced last 
week. The new division will take 
over procurement responsibilities 
for metals and minerals formerly 
handled by the Defense Materials 
Procurement Agency. 
The latter was abolished by ex- 
ecutive order Aug. 15. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 


White Leadership...In Action! 


ANNOUNCED this month in a nationwide busi- 
ness paper advertising schedule is this plan to 
help truck operators get maximum efficiency 
from their motor trucks, Another White First 
...for sound customer relations. . 
Distributors across the nation. 


. for White 


ANOTHER FIRST FOR WHITE IN THE SCIENCE OF 
EFFICIENT TRUCK MAINTENANCE SUPERVISION 


THE WHITE MOTOR COMPANY, realizing the 
tremendous importance of efficient and econom- 
ical truck maintenance under today’s operating 
conditions, has developed the White Mainte- 
nance Management Program as a further service 
to fleet operators who do their own repair work. 


The White plan of Maintenance Management 
is based on a constant belief that the greatest 
improvement in truck maintenance will come 
from better supervision of the maintenance 
operations and more knowledge of the best and 
most modern methods for maintaining equipment. 


White’s plan of Maintenance Management provides: 
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In making this plan available to truck operators, White 
has one interest in mind—improving the quality of truck 
maintenance throughout the industry and thereby reducing 
a very important part of truck operating costs today— 


maintenance cost. 







FOR MORE THAN 
50 YEARS THE 
GREATEST NAME 
IN TRUCKS 


For Truck Operators Who Have No 
Shop Facilities, White Has Available 


White originated Guaranteed Maintenance as 
a service to truck operators who do not have 
a sufficient concentration of equipment in one 
location to warrant having shop facilities of 
their own. This plan provides complete main- 
tenance service at fixed cost to operators. 
Maintenance that is guaranteed, of necessity, 
does cost more. To make a guarantee it is 
necessary to include provisions in the esti- 
mated cost to protect the guarantor against 
operating conditions beyond his control. 
here there is a fleet of sufficient size to 
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For complete information about the White Maintenance 
Management program, consult your White Representative. 


THE WHITE MOTOR 


COMPANY 


Cleveland 1, Ohio 
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vision 


And 


Representative. 


GUARANTEED MAINTENANCE 


warrant an operator having his own shop, 
cost of maintenance, when performed by the 
rator’s own shop, will be less than if fur- 
nished and guaranteed by an outside concern 
—assuming, of course, that proper mainte- 
mance procedures are used 
rator. 

hite’s plan is the most comprehen- 
sive and economical in the industry. Facts 
about White’s Guaranteed Maintenance 
program are available from your White 
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No Prices Quoted at National Exhibition .. . 








54, Hudson Displayed in Canada 


By James Montagnes 
Staff Correspondent 

TORONTO. — First public show- 
ing of 1954 models by Hudson and 
British Standard Motors featured 
the international motor show at 
the Canadian National Exhibition 

which opened here last week. 
Hudson displayed six models 
of the new Hornet, Wasp and 
Jet, They were the only 1954 


cars of Canadian and American 


Increase profits 
abi 
less cost 








manufacture displayed. No prices 
were available. 

Standard Motors showed its new 
Triumph sports model for the first 
time in North America, with a 
price of $2,295 at Toronto. 

All cars this year were in the 
Automotive Bldg., unlike last year 
when ‘British and German cars 
were in ‘separate buildings. Ameri- 
can and Canadian cars were dis- 
played on the ground floor and 





PORTABLE BAKING PANELS 


Whether your plans 
for a new paint shop 


are in the blue print stage or just a “pipe dream”, 
it will pay you to consider this: You can turn out 
twice as much work right in your present shop, with 


no increase in space, personnel or overhead. 

How? With a single Dry Quick Infra-red Paint 
Baking Panel. Your profits will double immediately 
and you will deliver jobs that will increase customer 
good will and increase your business. 


















On West Coast: Dry Quick Sales Co., 


It’s low in cost to operate just 


as it’s low in cost to buy. Be- 
cause each row of baking units 
operates from a separate 

switch, you do spot jobs just 
as economically as all-over 
paint baking. Wire or 

phone collect today for a 
demonstration in your 
shop. 


$645 


Ask about our 
exclusive 
lease - rental 
and time pay- 
ment plans. 


GREENSBURG 


na 


4710 Crenshaw Bivd., Los Angeles 





British and German cars were on 
the mezzanine. 

All Ford, General Motors, 
Chrysler, Kaiser, Nash, Stude- 
baker, Packard and Willys cars 
and trucks were featured at the 
show. 

General Motors and Chrysler cars 
were marked with price tags which 
showed how much Canadian tax 
was paid on each model. Thus the 
Buick hardtop convertible, with a 
retail price of $3,263, included a 
Canadian tax of $525. 

The special General Motors sports 
cars were on rotating stands. They 
included the Cadillac Le Mans, 
Chevrolet Corvette, Oldsmobile 
Starfire and Buick XP-300. Kaiser 
featured its sports Darrin, Packard 
its Caribbean and Lincoln the Capri 
convertible. 


British cars on display featured 
—in its first Canadian ap- 
pearance — the Austin-Healey 
sports model, priced at $3,125. 
Morris, Vanguard, Bentley, 
Jaguar, Rolls-Royce, Ford and 
the full line of Rootes Motors 
cars and trucks also were on dis- 
play. 

The German Volkswagen had a 


NUCDA to Make 
Financing a Key 


Convention Topic 


BILOXI, Miss. — Auto financing 
will be a prime topic of discussion 
at the seventh annual convention 
of the National Used Car Dealers 
Assn. here Oct. 7-9. 


E. P. Latimer, president of Amer- 
ican Discount Co., will address 
delegates Thursday, Oct. 8, at the 
Buena Vista Hotel. 

American Discount operates 
eighteen branch offices in North 
Carolina, South Carolina, Alabama, 





|Georgia and Florida, with general 


offices in Charlotte, N. C. Rated the 
fifth largest independent finance 
company in the nation, it lists some 
39,000 customers. 


Latimer, who also is president of 
the American Finance Conference, 
has been in the auto finance field 
since 1937. 


With many used-car dealers re- 
porting a tightening of financing, 
his remarks on “A Sound Financ- 
ing Program for Used Car 
Merchandisers” will be a highlight 
of the convention program. He will 
appear again Friday as a member 
of the panel during open forum 
discussions, 


Ray Hayward, NUCDA president, 
says that “financing of used-car 
sales has become of paramount im- 
portance to members of the as- 
sociation, and we are keenly aware 
of the changing market, the need 
for proper financing and the im- 
portant role that financing plays in 
our day-to-day operations.” 


‘Job Well Done’ 


Admiral Applauds General 


For New JATO 


AKRON.—General Tire & Rubber 
Co. has been honored for an out- 
standing contribution to aviation 
with the successful development of 
a new, smokeless JATO rocket. 


In a letter to W. O’Neil, General 
president, Rear- Adm. Thomas S. 
Combs congratulated the firm on 
“a job well done.” 


JATO (jet-assisted takeoff) is a 
cylinder of fuel which burns with- 
out air. When fired, it adds rocket 
thrust to heavy planes to help lift 
them off the ground. 

The new JATO, in addition to 
being smokeless, is lighter, more 
compact and has a wider operating 
temperature. It was developed by a 
General subsidiary, Aerojet-General 
Corp. 


Tips on Plant Lubrication 


WASHINGTON. — Reduction of 
maintenance costs through system- 
atic lubrication of plant machinery 
is explained in a new leaflet issued 
by the Small Business Administra- 
tion. The leaflet, “Economies in Lu- 
brication,” is one of a series of 
technical aids which may be ob- 
tained free from SBA field offices. 
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line of trucks, cars, buses, ambu- 
lances and station wagons, ranging 
from $1,595 for its sedan to $3,470 
for the ambulance. 

Trucks on display included In- 
ternational, Reo, Fargo, Dodge, 
General Motors and Ford. 


was an innovation in the Ford dis- 
play. Small separate custom:r 
booths, were located at one side 
where salesman and potential 
customer could sit down to ‘lo 
business quietly. Other displays had 
tables and chairs in the center of 





Of special merchandising interest ! displays. 


Find Out How Easy It Is To 


GET RID OF GAS FUMES 


WITH A TESTED AND APPROVED 


y SYSTEM 


@ 6 SYSTEMS TO SUIT YOUR NEEDS 


@ BOTH OVERHEAD AND UNDER- 
FLOOR 


@ FOR PRESENT BUILDINGS OR 
NEW CONSTRUCTION 


@ COMPLETE—NOTHING ELSE TO 
BUY 


@ GUARANTEED IN WRITING 


Designed and engineered to meet your ex- 
act requirements. Overhead systems are priced 
from $206.25, depending on the number of 
inlets. Every ““NATIONAL" System is complete 
with motor and blower unit, necessary ducts, 
tubes and car service extensions to carry ex- 
. haust gas from car tailpipe to outside of 
~ building. There is a qualified “NATIONAL" 
man near you. 


to write for free literature. 








“NATIONAL” invites you 


There is no obligation. 
Jae NATIONAL SYSTEM 


OF GARAGE VENTILATION INC. 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 





Dept. 104, 330 North Church Street, Decatur, IIlinois 


NOW! 


DELIVERY COSTS 


Does All Operations — OPEN, 
CLOSE—LIFT, LOWER with only 
ONE CYLINDER 


A powerful freight elevator on the back of 
your truck that lifts or lowers Any kind of load 
Faster in perfect safety to operator and mer- 
chandise. Now Anthony Lift Gates do Ali 
operations faster by eliminating extra time- 
consuming operations. Uses only ONE cylin- 
der and ONE control lever. 


New Brochure shows HOW 
—you Cam cut your trucking 
costs up to 50%. Send for 
your copy today—no obliga- 


ANTHONY 
COMPANY 


STREATOR, ILL. © DEPT. 5D 
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Name Won’t Die in Merger... 
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White Motor to Build 
New Autocar Plant 


By Norman Shigon 
Staff Correspondent 

PHILADELPHIA, — “The Auto- 
car name will not die,” Robert F. 
Biack, president of White Motor 
Co., Cleveland, announced in re- 
porting that construction would 
start in suburban Exton on new 
manufacturing facilities for 
White’s newly acquired Autocar 
division. 

White’s investment program in 
Exton will replace Autocar’s 
present plant at Ardmore, Pa., 
and will total more than $2 
million. The plant is expected to 
be completed early next year, 
Black said. 

“White Motor holds high hopes 
for an increase in business,” Black 
said, adding that July and August 
sales had held up this year. 

Black said that 1,250 persons now 
were employed in the Ardmore 
plant and that they would have 
seniority when the Exton plant 
opened. 

The sale of Autocar to White was 
completed last week when White 
purchased the assets of Autocar in 


Fortune Study 
On Selling Finds 


Business Wanting 


NEW YORK. — Why people buy 
is the subject of a study, by 
Fortune magazine editors, which 
soon will be published by McGraw- 
Hill Book Co., Inc. 

The answer to the title question, 
“Why Do People Buy?” is given 
in simple form, They buy for a 
number of reasons, it is stated, “a 
major one being that they are sold; 
and business wasn’t selling as it 
should have been.” 

Consequently, the book devotes 
the greater part of its contents to 
salesmanship. Referring to the 
situation after the outbreak of the 
Korean war, when shortages were 
generally anticipated, an auto 
sales manager is quoted as saying: 

“If the auto industry had sold 
aggressively, it could have dis- 
posed of half a million or three- 
quarters of a million more cars 
than it did. But it couldn’t equip 
itself to sell like that because it 
didn’t have, or wasn’t sure of hav- 
ing, the cars to sell.” 

Dealers, the study asserts, are 
abandoning the “archaic device of 
the demonstration” and instead are 
bringing to the showroom “the 
self-selection techniques of the su- 
permarket.” They also train their 
salesmen more thoroughly in all 
phases of the business, it is said. 

An auto industry spokesman is 
quoted as saying that the industry 
“doesn’t have to sell the idea of 
autos. Everyone wants one, and 
some want two. What the industry 
does have to sell is the idea of a 
hew car instead of a piano or a 
trip to Europe.” 


Freddy Feted 
Soap Box Derby Champion 
Hero of All Muncie 
MUNCIE, Ind. — Freddy Mohler, 
the 1953 All-American Soap Box 
Derby champion, will remember his 
Muncie homecoming a long time. 
It was probably one of the 
biggest celebrations ever given a 
returning Soap Box Derby cham- 
Pion. It included a parade blocks 
long, a public rally and a banquet. 
State and City officials, the Muncie 
Star, Grieger Chevrolet Co., the 
Indianapolis Chevrolet zone office, 
Ball State Teachers College and 
Muncie service organizations joined 

in putting on the show. 

Every speaker sang the praises 
of the 93-pound boy who was 
Virtually an invalid two years ago 
but wouldn’t give up his fight for 
health or his struggle for the 
Derby crown. 

Derby observers said that while 
the car may have been the major 
answer, “Steady Freddy’s” driving 
ski]! played an important part. His 
Slowest time in five heats was only 
a fifth of a second below his fastest 
of 27.78 seconds down the 975-foot 
hill at Akron. 





exchange for 86,500 shares of new 
5% percent preferred stock of $100 
par value of White Motor. 

According to B. B. Bachman, 
head of Autocar’s engineering 
and development, Autocar will 
continue production of V-8 
trucks, He also indicated that 
Autocar would continue to pro- 
duce diesels. 

Black stressed that one of 
White’s obligations, was to con- 
tinue to service approximately 35,- 
000 Autocar trucks. “We are old 
hands at this phase inasmuch as 
35 percent of White Motor’s 
present business is in service and 
parts,” Black said—in commenting 
on a minority shareholders’ suit 
brought in U. S. District Court here 
by W. Robert McCarthy, of Beach 
Haven, N. J., to set aside the sale 
of Autocar to White Motor. 


The suit charges that the action 


Autocar Staff After Merger With White— 





This is the first picture of officers of Autocar and White Motor Co. after the merger of 
the two firms. Shown (from left) are C. R. C. Custer, Autocar treasurer; Edward F. 
Coogan, White vice-president in charge of Autocar; Robert F. Black, president of 
White; B. B. Bachman, Autocar engineering chief; J. N. Bauman, White vice-president, 
and W. M. Taylor, Autocar sales vice-president. Autocar has become the Autocar 


division of White Motor Co. 





of White’s officers and directors 
was “irresponsible” and “confisca- 
tory of the property.” 

A hearing was set for Wednes- 
day, when McCarthy will seek to 
restrain Autocar from delivering 
its assets to White Motor. 

Meanwhile, Black said that Ed- 


ward F. Coogan, president of Auto- 
car since 1949, would be named 
vice-president of White in charge 
of the Autocar division. C. R. C. 
Custer will remain as treasurer, 
B. B. Bachman will continue as 
head of engineering and develop- 
ment, and A. Gelpke will continue 
in charge of production. 
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Maryland Raises 
Liability Floor 


RICHMOND, Va.—The State of 
Maryland’s automobile liability in- 
surance requirements now are 
more stringent than those of Vir- 
ginia, this state’s motorists have 
been advised by the Virginia Di- 
vision of Motor Vehicles. 

G. T. Riggin, chief of DMV’s 
Bureau of Safety Responsibility, 
noted that the license of a person 
involved in an accident in Mary- 
land now is subject to suspension 
unless he can produce a policy 
carrying a minimum of $10,000 for 
injury to one person in an acci- 
dent; $20,000 for injuries to more 
than one person, and $5,000 
property damage. 

The suspension would be effective 
only in Maryland, he said. 

The requirements in the neigh- 
boring state, Riggin said, formerly 
were the same as those of Virginia 
—$5,000, $10,000 and $1,000. 


Anderson Joins Woodson 


Oscar Anderson, formerly sales 
manager for Bend Garage, is now 
manager of Woodson Motors 
(Chevrolet-Cadillac), Newport, Ore. 





| Anybody can try 
to make a signal lamp 
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but...only Signal-Stat Lamps are signaleered! 


SAE requirements. The Signal-Stat parabolic reflector and scien- 


Tin cans are great for anything from soup to nuts. But tin-can 
directional signals are a compromise with safety. 


Signal-Stat signaleering combines the best of materials, engineer- 
ing, design, and construction to produce signal lamps that are 
shockproof, rustproof, tested, and approved. 


Signal-Stat Class A—Type 1 Signal Lamps are approved and 
legal in all 48 states and the District of Columbia. They exceed 








tifically fluted molded lens combine 


to create a beamed pattern 


of light, both direct and at angles, that assures maximum visi- 
bility night and day under all conditions. 


This all adds up to maximum protection for vehicles and drivers 
—explains why Signal-Stat Lamps outsell and outlast all other 
types of commercial vehicle directional signals. 


Signal-Stat 


CORPORATION 


NCGS e Ree Tenn Et 
523-539 Kent Ave., Brooklyn 11, N.Y 
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Auto Letter from Europe 


JrRAnaronr, Germany.—A Ger- 
man manufacturing firm has 
taken a hint from the “Rhoen- 
wheel” —a sports instrument in 
which a person turns within a 
wheel—and developed a car wash- 
ing machine. 

The machine works this way: 
A car is driven or mechanically 
moved into the center of the ma- 
chine within the two “wheel” ends. 
The wheels, with their connecting 
tubes, then oscillate 36 degrees, 
and water under high pressure 
washes the chassis. Other jets, 
under reduced pressure, wash the 
body. Then lather is sprayed on 
the car. 

The only handwork in the oper- 
ation is that the operator must 
shampoo the car with a mitten. 
After this, the machine takes over 
again and rinses the car. The ma- 
chine is also available with a hot- 
air supply for initial drying. 


The maker says that when the 
number of customers warrants such 
a setup, several Rhoenwheel wash- 


The 
desi 
tru 
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ers could be used with each one 
doing only a specific step in the 
process. The entire operation could 
be performed in six to eight min- 
utes, the manufacturer says. 

Besides the advantages claimed 
for the speed and quality of the 
Rhoenwheel wash, the method may 
also keep human car washers from 
getting rheumatism. 

om * + 


Standard Jobber Catalog 


l ANOTHER interesting German 
development, the Assn, of Parts 
& Accessories Jobbers is planning 
a standardized catalog. 

Forty jobbers promoted the 
idea. Some 200,000 items will be 
covered in the new catalog. Every 
similar item will receive a job- 
bing standard code number, This 
number will indicate the group 
as well as the special subgroup 
in which the part belongs. A 
standard nomenclature will ac- 
company the numbering system. 
The inventory card system, stock- 
ing methods, promotional material 


EASY INSTALLATION 


Hydra-Power End Gate is 
or easy installation on any 
or trailer—and ‘to save mounting 
time and costs. It has a large and ready 


market because its use reduces labor 


costs, 


employee accidents and cargo 


damage. Ramp-type platform-gate 


at 
level. Gate. may be 
stopped at an it 
ground and Gack dour. Gate 
rides level —even under un- 
balanced loads. 


available in three sizes to meet all re- 
quirements. 


Superior Features of the 


Cobey Hydra-Power End Gate 


@ ONE hydraulic cylinder (operating 


from truck motor) performs all oper- 


ations of lowering, raising, and 


closing the platform-gate. 


@ Operating controls are conveniently 


located at the rear of truck platform; 


also can be o 


itself—either by foot or hand. 


@ The 6” hydraulic cylinder with 11” 
stroke permits ample hydraulic power 
to lift maximum loads easily. 


@ Precision-honed cylinder walls, and 
the use of patented hydraulic seals, 


eliminate by- 


ing of oil and “‘creep- 


ing” of platform. 


@Safety devices prevent accidental 


dro 


HYDRAULIC power quickly i 
closes the end gate. 
Self-locking devices hold plat- 
form-gate in raised and closed 
positions without use of posts 
or b 


ping of gate, and assure a safe, 


orm lowering speed — alwa 
under control. r 


For literature—write Dept. A-93. 


Engineered, Manufactured, and Guaranteed by 


THE PERFECTION 


STEEL BODY CO. 


GALION, OHIO 


PERFECTION | 


TRUCK BODIES «ara 
HYDRAULIC Hol 


perated from the gate 


and shipping procedures have been 
coordinated with the new number- 
ing system. A central office will in- 
dex all new items and issue supple- 
ments (the partsman’s nightmare) 
to all jobbers concerned. 

It occurs to me that automotive 
parts catalogs could stand a shot 
of modern mechandising. A man 
needs more than just parts num- 
bers. He needs food for thought 
and explanations. Some catalogs 
must have been designed by Sad 
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New German Rail Haulaway 


General Motors’ Opel and the German 
Federal Railway have jointly designed 
this new car carrier and a new loader. 
Each freight car carries four autos. The 
two-axle carriers are closely coupled and 
carry fixtures for quick loading and un- 
loading. On the carriers are Opel's new 
model, the Olympia Record. 


German Car-Wash Development— 


A new car washer locks the auto in place and rocks it back and forth 30 degrees 
while water is sprayed on the chassis and body from pressure jets. Only handwork 
involved is shampooing the finish after the machine squirts lather on the body. The 
machine was developed from a sports device called the ‘‘Rhoenwheel.” 


Sack while he was in the guard- 
house. 
7 + 


500,000 Volkswagens 


~ Volkswagen works has paid 
a cash dividend to each of its 
workers in celebration of the 500,- 
000th unit produced since the war. 


The State of Lower Saxony is 
trying to claim ownership of the 
VW plant, although the Federal 
Government still holds the ad- 
ministrative control. 

The Opel dealer in Braunschweig 
operates a restaurant and a men’s 
and women’s beauty shop in con- 
junction with his auto business. 

Here is a chance to have your 
car polished while at the same time 
you are getting a manicure, Then 
you may eat your Hydra- Matic 
vegetable soup. (They also have 
gear salad.) ; 


* * 


Simca Seeks U. S. Tieup 


I HAD an interesting talk with of- 
ficials of Simca, the Paris manu- 
facturer of a popular car with an 
economical engine based on Fiat 
designs, 

Simca is interested in getting in 
touch with a U. S. firm which 
may want to assemble the Simca 
chassis, perhaps with U. S.-pro- 
duced units, or which might like 
to mount an American body on 
this chassis. 

Simca realizes that straight im- 
ports are not the answer to the 
potential U. S. market. 

While many European manufac- 


Virginia Officer 
Faces Libel Suit 


RICHMOND, Va.—A $200,000 libel 
suit, filed by John E. Raine sr., 
former general manager of the 
Automotive Trade Assn. of Vir- 
ginia, against Seaborn J. Flournoy, 
a vice-president of the association, 
has been docketed in City Circuit 
Court here. 

Raine’s suit was brought in con- 
nection with a letter signed by 
Flournoy and, according to the 
motion, mailed to some _ 1,100 
members of ATAV. 

Flournoy’s answer to the suit 
moves to strike several of Raine’s 
charges and “innuendos” on the 
grounds that they undertake to 
enlarge the meaning of the 
language alleged to have been used 
by Flournoy, and that the state- 
ments made in the letters are not 
libelous. Flournoy is a Ford dealer 
in Norfolk. 

Raine pointed out that he is not 
“at this time” suing the association. 


turers try to cling to 15-inch wheels, 
Fiat has 14 and some are switching 
to 13. The tire sizes for those near- 
ly scooter-like wheels are 5.60 by 13, 
5.90 by 13 and 6.40 by 13. 

A lower center of gravity and 
less unsprung weight are two of the 
arguments advanced for the small- 
er wheels, 

Daimler-Benz (Mercedes) has of- 
fered 20 one-year expense - paid 
training courses to auto technicians 
from Argentina. The firm also of- 
fered five-year courses in the D-B 
plants in Argentina to 10 Chilean 
students. 


|Camden, N. J.; 


25-Car Gas Test 
Covers 5 States, 
37,500 Miles 


PHILADELPHIA.—Sun Oil Co. 
has concluded a 37,500-mile, five- 
state, over-the-road gasoline quality 
test. 

The test was made under actual 
road and traffic conditions, Twenty- 
five 1948-53 model cars of 19 Ameri- 
can makes were driven under com- 
parable conditions in five eastern 
and midwest states. 

Divided into groups of five cars 
each, the test was operated out of 
separate bases at Malvern, Pa.; 
Hartford, Conn.; 
Columbus, O., and Grand Rapids, 
Mich. 

Purpose of the test was to com- 
pare 15 leading brands of premium- 
priced gasolunes which compete 
with Sun’s Blue Sunoco. Each gaso- 
line was tested for miles per gallon, 
rate of acceleration and overall 
pertormance, 

In order to provide an impartial 
test, an independent research lab- 
oratory, U. S. Testing Company, 
Inc., of Hoboken, N. J. conaucted 
the undertaking. This organization 
bought all gasoiines at local serv- 
ice stations, hired and instructed 
the drivers, operated all equipment 
and recorded ail results. 

Gasoline used in the test was 
identified only by code. Drivers did 
not know which brand of gasoline 
had been placed in the tank of any 
automobile. 

U. S. Testing Laboratory men 
were with the cars at all times 
except at night, when the cars 
were guarded by Burns Detective 
Agency. 

{in each area there were five cars 
and five brands of gasoline used. 
By rotating the brands of gasoline, 
each fuel was tested in each car. 
The driver remained with the same 
car and traveled in the same posi- 
tion in the convoy each day. 

The cars traveled in convoys, 
where possible. Drivers exercised 
normal safe driving habits and did 
not exceed posted speed limits. The 
entire test was accomplished with- 
out mishap. 


Jones & Maley Adds Lot 

Jones & Maley, Inc., (DeSoto- 
Plymouth), Indianapolis, has added 
another used-car lot at 2419 E. 
Washington in charge of Fred 
Baker, 


IT’S NEW! A LOW COST PROVEN METHOD 


Will definitely Increase— 


© SERVICE VOLUME THROUGH BALANCED SELLING 


© PARTS AND ACCESSORY SALES 


© AMOUNT GROSS PROFIT SERVICE AND PARTS CONTRIBUTE TOWARD 


FIXED EXPENSE 


® NEW AND USED CAR SALES THROUGH BETTER SERVICE RELATIONS AND 
CONSISTENT INCREASE IN VOLUME AND TRAFFIC. 


© A REAL SERVICE CUSTOMER SOLICITATION FOR SERVICES NEEDED AND 


RECOMMENDED. 


NU ORM CENTRALIZED, CONTROLLED 
SERVICE MERCHANDISING AND FOLLOW-UP PLAN 


Write or Call 


BRadshaw 2-3441 


NU ORM plans, Inc., 1015 S. La Cienega Bivd., Los Angeles 35, Calif. 


IN OREGON @ YOU'LL SELL MORE 
WITH THE OREGONIAN 


. . . largest circulation newspaper in Portland 
and the entire Oregon Markets*, both Daily and 
Sunday. The Oregonian is First in Automotive 
advertising linage, First in General 

Advertising and First in sales. 

*All Oregon and 7 southwest counties of Washington. 


The Oregonian is your best Oregon Buy! 


the Oregonian 


229,004 Daily 


289,542 Sunday 


REPRESENTED NATIONALLY BY MOLONEY, REGAN & SCHMITT, INC 
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ROPOSALS for new and re- 
vised motor vehicle speed lim- 
it laws were considered in many 
state legislatures this year, with 
action negative in many instances. 
In other states no clear new trend 
toward higher or lower limits was 
established. 
Alabama’s Legislature enacted a 
new law which limits cars, buses 


~ 


ALL-METAL 
PARTS BINS 


®@ SLIDING SHELVES 
@ SNAP-IN DIVIDERS 
© SHIPPED READY FOR USE 


IMMEDIATE SHIPMENT 
ON ALL BINS BUILT TO 
1953 PLANOGRAPHS 


All Styles — All Mode!s 


IOP 15 


METAL PRODUCTS, INC. 


1806 ROCKWELL AVE. 
CLEVELAND 14, OHIO 


LICENSE PLATE 
FASTENERS 


ON AND OFF WITH A 
QUARTER TURN 


Heavy %-inch bolt 

(with T-head and 

square shoulder) ni 

fastens license plate securely in place. 
Will not lose off. 


PLATED TO PREVENT RUST 
No. -—se Cost, 


(Packed 12 to Box) 
Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish Order 
Direct. Write today for free catalog 
of over 200 Houser service items. 


HOUSER 


Engr. & Mfg. Co 
thes ee a 


BATTERIES 
SELL YOUR BEST RURAL 
CUSTOMERS THROUGH 


GENTLEMAN y 
CYT ae Celi ha Me RAL) 
. Where Automotive Ownership 


Is Greatest 





Speed Limit Legislation 


Many State Bills Draw Negative Response; 
No High-Low Trend Established 
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and pickup trucks to a speed of 
60 miles an hour in the daytime 
and 50 at night, and restricts heav- 
ier trucks to 50 miles day and night. 
The new act replaces emergency 
restrictions which had been in ef- 
fect for 18 months under an order 
issued by Gov. Persons. 

Arkansas has a new law in- 
creasing truck speed limits from 
45 to 50 miles per hour. 

A bill enacted in Indiana estab- 
lished a 65-mile-an-hour “prima 
facie” speed limit. Drivers stopped 
for exceeding the 65-mile limit will 
be required to prove they were 
being “reasonable and prudent” in 
driving at such speed. 

Kansas lawmakers changed speed 
limits for certain other types of 
vehicles but left it up to car driv- 
ers not to exceed a speed that is 
“reasonable and prudent under the 
conditions then existing.” 

* * Ed 


NDER the new Kansas law, the 

speed limit for vehicles other 
than cars are: Trucks having a 
gross weight of 5,000 pounds or 
more, 50 miles per hour; passenger 
buses and trucks having a gross 
weight under 5,000 pounds, 60 miles 
per hour, and school buses, 45 miles 
per hour. 

The Kansas act further decrees 
that no vehicle can go over 20 miles 
an hour in a business district, and 
30 miles in a residential district. It 
empowers the State Highway Com- 
missioner to set other speed limits 
at such places it believes they 
should be imposed. 


A new Maryland law requires 
trucks of over 7,500 pounds gross 
weight to operate at speeds 10 
miles per hour less than other ve- 
hicles except in areas where the 
maximum lawful speed is 35 miles 
per hour. 


California lawmakers rejected a 
bill proposing establishment of a 
maximum speed limit of 65 miles 
an hour for cars. Under present 
California law the prima facie limit 
is 55 miles an hour but motorists 
can travel faster on stretches of 
highway considered safe for great- 
er speeds. The rejected proposal 
would have retained the 55 miles 
an hour prima facie provision but 
would have permitted no defense 
in courts for any speed beyond 65 
miles an hour. 

Also defeated in California was a 
bill which would have increased 
the trick speed limit from 40 to 
45 miles an hour. 


* * * 
A NEW State speed limit of 45 
miles an hour for trucks was 
unsuccessfully proposed in Georgia, 
where present law provides for a 
graduated scale of truck speed 
limits up to 55 miles an hour. 


Rejected in Idaho was a bill 
which would have fixed highway 
speed limits at 60 miles an hour 
during the day and 50 at night. 
Another defeated bill would have 
set a 60-mile-an-hour limit. 

Illinois lawmakers killed a bill 
proposing the establishment of a 
speed limit of 65 miles an hour 
in the daytime and 55 at night. 
Illinois now has no specific speed 
limit, Its law requires a reson- 


Buffalo Sales Mark 
Is Eyed by Ford 


BUFFALO. — Officials of Ford’s 
Buffalo district expect new-car 
sales to set a record unequaled in 
nearly 25 years when final tabu- 
lations for August have been com- 
pleted. 

Raymond M. Murphy, district 
sales manager, said that July sales 
came within 2 percent of topping 
the post-World War II record set 
in October, 1950. In that month, 
car sales reflected the effects of a 
buying rush engendered by the out- 
break of Korean hostilities. 

The selling pace this August has 
been even hotter than that of July, 
Murphy said, predicting that sales 
might reach the highest level since 
1929. 

Ford’s Buffalo assembly plant has 
been working overtime, he pointed 
out. 
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able and proper speed consistent 
with traffic conditions, 


Failing of enactment in Michi- 
gan was a bill which would have 
set speed limits on State highways 
of 65 miles per hour during the 
daytime and 55 miles at night. 
Michigan has had no speed limit 
for many years, merely requiring 
motorists to have their vehicles un- 
der control at all times. 


Defeated in Missouri was a bill 


which would have empowered the | 


State Highway Commission to es- 
tablish speed limits on State high- 
ways. 

Montana lawmakers killed a bill 
to establish speed zones and pen- 
alties. 

* e > 
BILL unsuccessfully proposed 
in Nebraska would have boost- 
ed speed limits to 55 miles an 
hour at night and 70 by day. 

Killed in Nevada was a bill to 
establish a speed limit of 65 miles 
an hour on highways. 

South Carolina’s legislature 
turned down bills proposing new 
speed limit laws, to replace the 
State’s present advisory speed 
maximum of 55 miles. One meas- 
ure would have fixed a maximum 
of 60 miles an hour; another, 55 
miles an hour. 

Rejected in Tennessee was a bill 
which would have fixed highway 
speed limits at 60 miles an hour 
in the daytime and 50 at night. 

An unsuccessful Texas proposal 
called for revision of the State 
speed law to fix definite limits. Un- 
der present Texas law, driving at a 
speed greater than reasonable and 
prudent is an offense, and driving 
in excess of certain limits is deemed 
unreasonable. Limits are 30 miles 
per hour in business areas, and 60 
miles in the daytime and 55 at 
night on the highways. 





Gar Wood Units Do Double Duty— 


This is one of the more than 600 Gar Wood Load-Packers which, in addition to 





| traffic. 


* 


Cities 


| 





collecting New York City's refuse, help each winter to clear snowbound streets for 


* * ~ 


Seen Shifting to Use 


‘Of Snow-Removal Trucks 


WAYNE, Mich.—For reasons of 
economy and efficiency, many com- 
munities are now combining their 
refuse collection trucks with snow 
removal equipment, according to 
Gar Wood Industries, producer of 
this type of equipment and the Gar 
Wood Load-Packer. 


Since snow removal is necessary 
only during a few months of the 
year, Gar Wood says, the trend is 
toward garbage trucks which also 
can be used to free snowbound 
streets. 

Although refuse equipment must 
be in almost constant use to main- 
tain adequate collection, it is said, 
cities have found that snow re- 
moval does not backlog schedules. 
It also has been found that the 
trucks are readily available for 


snow removal since collections are 
usually lighter when snow covers 
the streets. 

Another advantage of using re- 
fuse units is seen in the fact that 
they can be operated by the regular 
work crews. 


Dallas Dealer Expands 


Sales and Service Plant 


Lone Star Oldsmobile - Cadillac 
Co., Dallas, has bought a three- 
story building on Ross Ave. and a 
city block of property on Flora St. 
to supplement its sales and service 
plant. 

N. J. DeSanders, president of the 
dealership, said the new additions 
cost about $65,000. The company is 
a distributor for Cadillac. 


MEET YOUR CUSTOMERS NEW DEMANDS 
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DUALS AND HEADERS 


a 


ASSURED CUSTOMER SATISFAC- 
TION WITH GRAND. Precision en- 
gineering, research and laboratory 
testing assures you of the finest 
product on the market today... 
every purchaser a satisfied customer 


tego 
fit properly. 
It's easier to stock . 


eg 


every installation guaranteed to 


. . easier to sell 


Grand Duals and Headers. You carry a 
smaller inventory because Grand DOES 


__ NOT DUPLICATE NUMBERS yet the line is 
__ complete for most V-8 cars. With Grand 


there's MORE PROFIT... 


QUICKER TURN- 


OVER ...NO LOST SALES! 
The systems are designed so stock replace- 
ment type mufflers can be used. 


DUAL SYSTEMS AVAILABLE FOR THE 
FOLLOWING V-8 CARS 


DUAL 
SYSTEM 


BUICK 
CADILLAC 
CHRYSLER 
DESOTO 
DODGE 
FORD 
LINCOLN 
MERCURY 
OLDS 
STUDE 


1953 


1953 


1949 —53 

1939 — 53 
1949 — 53 
1951 —53 


1950 & 51 
1951 —53 
1952 & 53 


1935 —53 


DUAL 
HEADER 
SYSTEM 


1950 & 51 


1937 — 53 
1949 — 51 
1939 — 53 
1949 — 53 
1951 & 52 


Up to 25°% increase 
in Horsepower 


Up to 25° increase 
ORR mT 


See lanl aha lel 


More Speed and 
Smoother Engine 
eau 


GRAND AUTOMOTIVE PRODUCTS 


2055 Ruby St., Melrose Park, Illinois « | 
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But New Chairman Dissents.. . 





NERB Reaffirms Rule 
Over Auto Dealers 


(Continued from Page 1) 


board’s jurisdictional policy—con- 
cededly not binding on the chair- 
man as he had no part in its 
formulation—which in our view 
is a reasonably definite yardstick 
for industry and labor, and has 
received general acceptance since 
first announced several years ago. 

“Granted that the board could, in 
its discretion, alter the jurisdiction- 
al criteria so as to exclude this 
employer from the reach of 
Federal power, we think that 
should be done only as part of an 
over-all examination of our juris- 
dictional standards. 

“The second premise seems to 
us hardly tenable, even assuming 
the undoubted competence of the 
Wisconsin board, en it is noted 
that by the provisions of the very 
act we administer it is not possible 
to cede jurisdiction to the Wiscon- 
sin board. 

> + e 

T APPEARS to us, 

that assertion of 


therefore, 
jurisdiction 


here is not an instance of over- 
reaching by a Federal agency, but 
adherence to settled administrative 
and statutory criteria.” 

Farmer, in his dissenting opinion 
said: 

“TI would not assert jurisdiction 


POLISHING 
ve 





EASIEST OF ALL ACCESSORIES 


TO SELL. where's EXTRA VALUE 
in this big, heavy-nap cloth with 
stitched edge, in serviceable metal con- 
tainer. Priced to sell at 60c and sells 
like sixty. Also in King Size to sell 
at one dollar. If jobber can’t supply, 
order direct from: Las-Stik Mfg. Co., 
Hamilton, Ohio. 
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POLISHING < —tOTH 
AUTOMOBILES AND FURNITURE 





B.F Goodrich 
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SELL YOUR BEST RURAL 


IMERS THROUG 


Cattry 
GENTLEMANe 
» Automotive Advertising 


Automotive Ownership 





ls Greatest 


MORE AUTO DEALERS SPECIFY 


a 


PERSONALIZED NAME PLATES 
THAN ANY OTHER MAKE 


WRITE FOR STEMAC ;- = een aeons 


DETAILS— 





over this small employer. With- 
out purporting to be able to state 
with complete assurance whether 
or not the broad sweep of the 
board’s jurisdiction under the 
statute extends so far as to reach 
this small local businessman, I 
would not, as a matter of ad- 
ministrative self-restraint, exer- 
cise the authority which we may 
have over his employer-employee 
relationships, 


“The respondent is a small auto- 
mobile and truck distributor and 
garage owner who employs at most 
two garage mechanics and who, 
with the aid of his wife, manages 
and works in his own garage. He 
imports about $62,000 worth of 
motor vehicles and accessories an- 
nually and sells them in and 
around the little town of West 
Bend, Wis., where his business is 
located. He has a franchise 
arrangement with General Motors 
Corp. 

“The trial examiner has found 
that under these facts respondent 
is an integral part of the General 
Motors Corp. multi-state enterprise, 
and, indeed, this may in a sense 
be true. But, this small business is 
an essential part of the operations 
of General Motors Corp. in pre- 
cisely the same respect and roughly 
to the same degree as a single drop 
of salt water is an essential in- 
gredient of the Pacific Ocean. 


“The time and money neces- 
sarily spent in investigating, pro- 
cessing and considering this case 
have been substantial, and, in my 
view, could have been better em- 
ployed in dealing with cases hav- 
ing a more substantial impact on 
our national life. 


“This seems to me to be particu- 
larly so in this case since it 
happens to arise in Wisconsin, 
which has long had a State statute 
and a State board set up for the 
specific purpose of handling local 
disputes. I strongly suspect that 
its more simple machinery is 
better adapted to handling a local 
dispute of this kind. Since I would 
dismiss on this ground, I do not 
reach and need not consider the 
merits of the case.” 


Baltimore Dealer 
Sells Record 128 
New Fords in Day 


BALTIMORE.—The unofficial 
sales record for Ford dealers was 
broken by DeFoe Motor Co. here 
with 128 new units sold in one day 
last week. 


P. W. DeFoe, who operates the 
dealership, said the firm had aimed 
for 125 sales. After setting the 
target date, DeFoe engaged in an 
extensive ad campaign geared to 
radio, television and newspapers. 
The sale started at 6 a.m. 


The 128 sales were chalked up by 
18 salesmen under the direction of 
Pat Flanagan, sales manager, and 
F. McSweeney, used-car manager. 
The best single performance was 
16 sales by one employe. All sales- 
men operated under a special, in- 
creased-pay plan for the one day. 

DeFoe said the gross on each sale 
averaged approximately $285. All 
tradeins were wholesaled he said. 

Prior to the sale, monthly vol- 
ume for DeFoe had been running 
about 60 units. The firm had only 
18 new cars in stock before the 
sale, but purchased 125 units from 
Ford’s Washington branch —a full 
day’s allotment for the branch. 

DeFoe said 107 of the 128 units 
sold were delivered within 48 hours. 
All 128 sales were vertified by Ford 
officials. 


Ohio Gasoline Tax 


COLUMBUS, O.— Gasoline taxes 
collected in Ohio during the first six 
months amounted to $46,380,391, ac- 
cording to K. K. Douglas, chief of 
the Motor Fuel Tax Division. 





Inside Look at Le Sabre— 


U. S. Rubber, which builds the special tires for General Motors’ experimental car, 
Le Sabre, gave three of its engineers an inside look when the car came in for new 
tires at the Detroit plant. The tires are 8-by-13 Royal Masters, to give a lower look 
than would the regular 15-inch tires. U. S. Rubber used the visit as an occasion for 
employe goodwill, putting on 10 demonstrations. 





Business Aid for Dealers 
Is Ala. Convention Aim 


MONTGOMERY, Ala.— The an- 
nual convention of the Automobile 
Dealers Assn. of Alabama at Biloxi, 
Miss., Oct. 25-27 will be geared to 
helping the individual dealer in a 
business way, according to Spence 
Hicks, of Decatur, convention 
chairman. 

Authorities on various phases 


Kar-Rug Displays 
Give Pointers 


On Sales, Sizes 


WOOSTER, O.—Announcing a 27 
percent dollar sales increase in 
Rubbermaid Kar-Rugs for the first 
six months, Wooster Rubber Co. 
has released two new point-of-sale 
displays for national distribution. 

R. B. Hazlett, manager of the 
automotive sales division, said that 
the displays are designed to help 
dealers in the fall season. It is 
then, he said, that motorists are 
most open to sales suggestions that 
floor coverings be used to protect 
their cars from mud and dirt. 

One display, named the Size-C- 
Lector, specifies the size for front 
and rear floors for all car models 
at the flip of a dial on the display. 

The second unit, the Kar-Rug 
Flip-Over Display, is designed for 
showroom, garage and _ service 
station counters. It contains six 
miniature Kar-Rugs with sales 
suggestions that appear as the rugs 
are turned. 





For Fall Market— 


Wooster Rubber Co., manufacturer of 
Rubbermaid Kar-Rugs, has introduced two 
point-of-sale displays for dealers. The 
Size-C-Lector (top) enables a customer to 
turn the dial to his model of car and find 
the recommended sizes for front and back 
seats. The counter flip-over (below) com- 
bines sales pointers with miniature replicas 
of six mats. 


of the automobile business have 
accepted invitations to partici- 
pate on the convention program, 
Hicks said. 

They include Thomas J. O’Neil, 
director of product sales and dealer 
organization planning for Ford Mo- 
tor Co.; Robert S. Armacost, NADA 
president; L, W. Lundell, president 
of Universal C.LT. Credit Corp.; 
Alton Costly, East Point (Ga.) 
Chevrolet dealer and NADA direc- 
tor for Georgia; Ernest Burwell, 
South Carolina dealer, and Fred 
Goad, Birmingham (Ala.) Mercury 
dealer. 

“We feel that dealers everywhere 
are looking for ways and means of 
improving their businesses,” Hicks 
said. “Our convention program has 
been arranged with the thought of 
giving Alabama dealers the benefit 
of some of the best guidance and 
thinking in the business.” 

Edmund H. Harding, billed as 
“North Carolina’s Ambassador of 
Goodwill,” will speak at a luncheon 
for dealers and their wives, and 
Dr. H. Roe Bartle, Kansas City, 
lecturer, will speak at a dinner. 

One of the highlights of the 
convention will be the second 
annual award of a plaque to the 
Alabama new-car dealer chosen 
as “Mr. Alabama Automobile 
Dealer of 1953.” The selection will 
be made by a jury of awards 
composed of Robert B. Harwood, 
judge of the Alabama Court of 
Appeals, chairman; H, M. Ayers, 
publisher of the Anniston Star, 
and Hugh Comer, chairman of 
the board of Avondale Mills, Se- 
lection is based on service by the 
dealer to his industry, commu- 
nity and state, Hicks said. 

H. C. Christopher, Fort Payne, 
is president of the association, and 
Frank R. Broadway, Montgomery, 
is executive vice-president. 

Convention committees include: 

General—R. S. Hicks, chairman; 
C. H. House, co-chairman; Rex 
Sikes; Charlie Morris, and Judson 
Colley. Speakers and special guests 
—Rhea Fayssoux, chairman; Rush 
Stallings, co-chairman; Ben De- 
Van; Hershel Littrell; Don H. Mar- 
ing; John Thomas sr.; Wilson Kirk- 
sey; W. S. Edwards jr., and Her- 
bert Ray. Entertainment —T. D. 
McGough III, chairman; Blaine 
Brownell, co-chairman; John 
Thomas jr.; Harry Hooper; Lex 
Dowling; David Canon; D. T. 
Stuart; O. B. Miley; Ross Smith, 
and R. T. Leigh. General arrange- 
ments and housing—A. C. Freeman, 


chairman; James Callahan, co- 
chairman; W. J. Landrum; B. E. 
Raines; John H. Anders jr., and 
Rex Sikes. 


Public Entertained in N. H. 


PORTSMOUTH, N. H. — (UTPS) 
—A Guest Night program was held 
at the Community Center here by 
members of the Shoreline Automo- 
bile Assn. The public was invited, 
and movies of the 1953 Indianapolis 
Speedway race were shown. 











27 Distributors 
Join Automotive 


Electric Assn. 


DETROIT. — Twenty-seven new 
members have been accepted by the 
Automotive Electric Assn., accord- 
ing to G. Z, Spencer, Trico 
Products Corp., president of AEA. 

The service distributors division 
gains 23 of the new members and 


the central distributors division 
adds four. 

New service members include 
Carl A. Anderson, Inc., Lincoln, 


Neb.; Auto Electric Service Ltd., 
Regina, Sask.; Bartram Auto Elec- 
tric Co., Torrington, Conn.; Carl 
Berglund & Son, Quincy, Mass.; 
Biermans Auto Electric, Kearney, 
Neb.; Robert K. Buzzell, Ltd., Monc- 
ton, New Brunswick, and R. H. 
Erny & Co., Philadelphia. 

Frontenac Auto Electric Service 
Kingston, Ont.; Goldie’s Auto Elec- 
tric, Kearny, N. J.; Hastings Bat- 
tery & Electric, Hastings, Neb.; 
Holston Auto Supply Co., Kings- 
port, Tenn.; Al Huppel, Inc., Or- 
lando, Fla.; Lewis Auto Electric 
Service, Cheyenne; John Licht, 
Brooklyn; and Markus Motor 
Service, Inc., Lowell, Mass. 

Reitan’s, Inc., Grand Island, 
Neb.; Reitan Service Co., North 
Platte, Neb.; Rowley Battery & 
Electric Service, Fort Lauderdale, 
Fla.; Joe Rysz & Co., Norwalk, 
Conn.; Stark Carburetor & Electric 
Co., Alexander City, Ala.; United 
Automotive Service, Inc., Winston- 
Salem, N. C.; United Service, Nash- 
ville, and Welch & Johnston, Ltd., 
Ottawa. 

New members of the central dis- 
tributors division include Moore 
Bros. Electric Co., Houston; The 
Motor Mart, Dallas; Quinn & Mc- 
Gill Motor Supply Co., Denver, and 
Spencer Electric, Inc., Jacksonville, 
Fla. 


Cumbie Franchise 


W. A. Cumbie & Son, of Milton, 
Fla., has acquired a Dodge-Plym- 
outh franchise. 


TING SYSTEMS 





9 SYSTEMS 
TO CHOOSE FROM! 


1. Underfloor disappearing single type—3” 
2. Underfloor twin disappearing type—3” 
3. Underfloor twin plug-in type—3” 

4. Underfloor single plug-in type—3” 

5. Overhead disappearing type—3” 

6. Overhead hanging type—3” 

7. Overhead wall plug-in type—3” 

8 

9. 


. Underfloor disappearing heavy duty—4” 
(for trucks and buses). 


. Overhead hanging heavy duty—4” 
(for trucks and buses). 


Write for our new illustrated catalog. 
“The World's Finest Exhaust System" 


ENGWALD CORPORATION 


357 Lafayette Ave., Brooklyn, N. Y 
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INTERIOR 
RECONDITIONING 
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MOVE USED CARS FASTER 


AT HIGHER PRICES! 
Less Labor—Quality Work—-Low Co#@ 


Write for Catalogue 4 
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Ruling Hits Capital Gains Claim. . . 
Tax Test Due on Leased Cars 


(Continued from Page 1) 


lease them for a period of a year 

or less, or for a stated number of 

miles substantially less than the 

normal mile-life ot an automobile. 
e 


“ & T THE expiration of such lease 

the automobiles are sold, either 
at wholesale or retail prices, there- 
by availing the taxpayer of what 
would normally be considered to 
be the dealer’s profits. In the usual 
case the gains from such sales 
constitute a substantial portion of 
the taxpayer’s income. 

“It is the opinion of this bureau 
that the custom of buying cars at 
wholesale prices or at fleet dis- 
counts and leasing them for sub- 
stantially less than their normal 
useful life and selling them on the 
wholesale or retail market, consti- 
tutes dealing in automobiles. 

“A taxpayer who customarily en- 
gages in such operations is in the 
business of dealing in automobiles 
as well as in the business of leas- 
ing them.” (Emphasis supplied by 
AUTOMOTIVE NEws.) 

The ruling then proceeds to 
declare that when such automo- 
biles are sold, any gain from the 
sale may not be treated as a 
capital gain under Section 117 (j) 
of the Internal Revenue Code but 
as ordinary income from “proper- 
ty held by the taxpayer primarily 
for sale to customers in the 
o course of business.” 

Since it is recognized, however, 
that the car leasing firms are in 
that business, the ruling adds that 
depreciation is allowable for the 
period during which the cars are 
leased. 

The net result of this ruling, ac- 
cording to tax experts, is to provide 
that the same automobiles which 


Truck Leasers 
To Air Problem 
Of Costs Squeeze 


CHICAGO.— “Picking Up the 
Slack” is the theme for the eighth 
annual meeting of National Truck 
Leasing System, Inc., Sept. 20-23 at 
the Palmer House here. 

“With prices still on the rise, we 
have reached a breaking point 
where costs will need to be pushed 
down or rates pushed up,” said 
Howard L. Willett jr.. NTLS presi- 
dent. 

By exploring the subject, ex- 
changing ideas and studying vari- 
ous economies various member 
companies have put into effect, 
NTLS hopes to succeed in pushing 
down costs, Willett said. 

Discussion leaders for the meet- 
ing are R. D. Seidel, Metropolitan 
Distributors, Inc., New York, who 
will discuss “Procurement and In- 
itial Expense”; R. A. Munder, Yel- 
low Rental, Inc., Philadelphia, 
whose subject is “Maintenance, 
Supplies and Performance;” Fred 
P. Baker, of Baker Truck Rentals, 
Inc., Denver, who will speak on 
“Profit and Administrative Over- 
head,” and Ray Brundige, Colum- 
bia Terminals, Inc., St. Louis, who 
will discuss “Legislative, Tax and 
Insurance Factors.” 

Other topics to which the truck 
leasing executives will give atten- 
tion are advertising and sales pro- 
motion at the national and local 
levels, depreciation schedules ap- 
plicable to trucking equipment, 
business trends as indicated by roll 
call reports, and corporate business, 
including reports of officers and 
annual elections. 


Kelsey Heads Up 
Old Timers Unit 


BUFFALO, — C. W. Kelsey, of 
Troy, was elected first president of 
the Capital District Council of the 
Automobile Old Timers at an 
organizational meeting here. 

Other officers elected were: vice- 
president, Armon H. Livermore, Al- 
bany; Owen A. Cartwright, Troy, 
and Carol H. Carlson, Schenectady; 
and secretary-treasurer, Marie B. 
McDonald, Albany. 

The council, which plans a mem- 
bership drive, is open to persons 
who have been associated with the 
automotive field for the last 
years, 





are regarded as depreciable assets 
used in the business of car leasing 
suddenly become stock in trade of 
an automobile dealer as soon as 
he determines to get rid of his old 
cars and replace them with new 
ones, 
* * * 

ee problems — not 

only in automobiles but in all 
property—and the power of the 
Internal Revenue Commissioner to 
make the final determination on 
the depreciation rate for tax pur- 
poses are matters of such serious 
concern to Senator J. Allen Frear 
jr., Delaware Democrat, that he 
has introduced in the Senate a bill 
putting the discretion as to the 
determination of the depreciation 
rate up to the taxpayer in the first 
instance rather than leaving it with 
the commissioner, where it now re- 
sides, subject only to the limitation 
that the depreciation rate for real 
property must be not less than 5 
years nor more than 50 years, and 
for personal property not less than 
1 year nor more than 5 years. 

The Frear bill is known as 
S.298 and has been referred by 
the Senate to its finance com- 
mittee for action. 
That committee 


Contract Fight 
In Texas Won 
By General Tire 


AUSTIN, Tex.—By a 2-1 vote of 
the Texas Board of Controls, 
General Tire & Rubber Co, has 
been awarded the State’s tire and 
tube basic contract. It is expected 
to run about a million dollars for 
the coming year. 

Lee Tire & Rubber Co. and Good- 
year Tire & Rubber Co.—in that 
order—will provide tires on an 
emergency basis when they cannot 
be supplied by General. 

A dispute had arisen earlier when 
General spokesmen claimed that 
the low bidder, Pennsylvania Tire 
Co., did not meet specifications. 
General’s bid was 5.7 percent 
higher than that of Pennsylvania. 

Pennsylvania had gone to court 
to seek an order preventing the 
Board of Controls from awarding 
the contract to any other firm, but 
later dropped its suit. 

Board members James .4. Lands 
and T. B. Warden said they were 
convinced the company’s bid was 
“actually a lower bid than that of 
the mathematically low bidder.” 

Another reason for awarding 
General the contract was that it 
has invested approximately $10 
million in the only tire manufactur- 
ing plant in Texas, Lands stated. 
The plant is in Waco. 

Chairman R. C. Lanning had said 
earlier that he favored a multiple 
contract and that by being low 
bidder Pennsylvania should have 
the contract to supply tires and 
tubes wherever it had distribution 
facilities. 


Sales Good, 


is awaiting a 





By Sam X, Hurst 
Staff Correspondent 

ST. LOUIS. — Automobile dealers 

in the St. Louis area are in a period 
of what might be referred to as 
“profitless prosperity.” 

Volume and turnover are rel- 
atively high, but dealers say 
that, percentagewise, profit is 
low. Most dealers report sub- 
stantial new-car sales. Discounts 
and overallowances, however, are 
cutting new-car gross. Advertis- 
ing of both new and used cars 
indicates some distress selling. 


Little improvement is in sight for 
the balance of the model year, 
dealers say. With the strong de- 
mand for new cars which has 
existed through most of this year, 
dealers generally say they are dis- 
appointed in the net profit to date 
and that indicated for the balance 
of 1953. 


Used-car turnover, they say, in- 


20 | volves sacrifices. 


Some large dealers have dis- 






Dealers Sing St. Louis Blues; See Little 
Prosperity Around Corner 


report from the Treasury Depart- 
ment on its views concerning the 
bill, which provides that the 
Internal Revenue Code be amended 
in Section 23 (1) as follows: 


“In computing the deduction (for | j 


depreciation) with respect to any 
property, the period of useful life 
of the property shall be determined 
by the taxpayer but, in the case of 
real property, shall be not less than 
five years nor more than 50 years 
and, in case of personal property 
shall be not less than one year and 
not more than five years. 

“The taxpayer shall, in such 
manner as the secretary shall pre- 
scribe, notify the secretary of the 
period of useful life determined by 
him and the peried so determined 
shall be binding with respect to 
such property for all taxable years, 
unless the secretary consents to a 
determination by the taxpayer of 
a different period of useful life 
with respect to such property.” 

* + os 


ASHINGTON tax accountants 

and lawyers view the Frear 
bill and the leasers’ problems as 
worthy of careful, comparative 
study and evaluation. 

Concerning the car leasing ruling 
quoted above, some critics are at a 
loss to understand how, by the 
mere incident of sale after an auto- 
mobile has served its purpose as 
a leased vehicle, those automobiles 
are transformed from assets used 
for business purposes into articles 
held primarily for sale. 

Tax experts call attention to 
the similarity between the pro- 
visions of the Frear bill and the 
British system of permitting tax- 
payers to write off investments 
in capital assets upon their own 
terms, so long as this is done 
within reasonable limits. 

This recognizes the fact that re- 
covery for investment in capital 
assets may be had only once, in all 
events, and leaves the speed or 
slowness of recovery (within the 
limits prescribed) to the taxpayer 
instead of vesting this determi- 
native power in the commissioner 
of internal revenue. 


Goodyear Builds 
Alabama Depot 


GADSDEN, Ala.— Completion of 
what is described as the south’s 
largest industrial warehouse has 


been announced here by Goodyear | 8! 


Tire & Rubber Co. 

Measuring 1,000 by 400 feet, the 
steel and masonry building will 
serve the company’s sales districts 
at Birmingham, Ala.; Atlanta; 
Charlotte, N. C.; Richmond, Va.; 


Jacksonville, Fla.; New Orleans, 
and Memphis. 
Tires, tubes, industrial rubber 


products and associated merchan- 
dise will be handled. Means for 
loading or unloading 16 railroad 
cars and 20 trucks at the same time 
are available at the warehouse site, 
which covers 24 acres. 


Profit Poor 





continued business and some 
dealerships have changed hands. 
Some of the changes are due to 
the unsatisfactory profit picture. 
More changes are in prospect. 

Shop profits are down, dealers 
say, because of lower volume and 
increased labor costs under a new 
union contract. It is anticipated 
that shop volume will improve 
after Labor Day. | 

* 


Packard Distributor 


Closes in Si. Louis 

ST. LOUIS. — Berry Motor Car 
Co., Packard distributor, will close 
its doors after 31 years, according 
to George M. Berry, president. 

The decision to close was reached 
when Packard decided to install a 
wholesale office here. 

During his 31 years in business, 
Berry said, he has sold 40,000 cars 
valued at $65 million in St. Louis 
and seven midwest states. Berry 
said he owns stock in several local 
dealerships. 











Mercury in His Future— 


When Sgt. Philip R. Anderson jr. (right), 
of Cornish, Me., came home after two 
years of captivity in a Communist camp 
in Korea, his first step toward “rehabili- 
tation" was looking around for a car. He 
finally found what he wanted at Swearin- 
gen Motors Co. (Lincoln-Mercury), Portland, 
Me., where Salesman Arthur Libbey (left) 
interested him in a red-orange Mercury, 
with cream upholstery, a black top, white 
sidewalls, power seat and electrically oper- 
ated windows. 


British Car Output 
Passes Record at 


13,200 Weekly 


LONDON.—Car production in 
British factories shattered all rec- 
ords in July with an alltime peak 
weekly average of 13,200 units. That 
rate hiked car output from four 
a minute to almost five a minute 
during the working period. 

Output of commercial vehicles, 
nearly 4,600 a week, was slightly 
more than the average for the pre- 
vious three months. 

Another big advance in car ex- 
ports brought July shipments above 
32,000, dwarfing the February fig- 
ure by almost 12,000 units. Com- 
pared with June, there was an 
increase of 3,000 cars exported to 
Australia, the largest rise in any 
single month since the easing of 
import restrictions in that domin- 
ion. 

Exports of commercial vehicles, 
11,400, were the highest since May, 
1952, and nearly 3,000 more than 
last June. The number of delivery 
vans and other light and medium- 
weight trucks consigned to overseas 
markets was 1,300 more than in the 
previous month. 

With an almost general rise in 
shipments to markets of the world, 
the number of commercial vehicles 
sent to Australia rose 700, to the 
Union of South Africa, 500; to Bel- 
ium, 250, and to Canada, nearly 90. 
Agricultural tractor shipments 
totaled almost 7,000. 


Ancient Cars Race 


At Wisconsin Fair 


MILWAUKEE. — An exhibit and 
race of ancient autos attracted 
widespread attention at the Wis- 
consin State Fair. 

Not much speed was shown in 
the race, the object apparently 
being to show that the vintage cars 
could run the course under their 
own power. 

Among the old cars on display 
were a 1902 Ford, 1902 Rambler, 
1908 Orient, 1908 Oldsmobile, 1908 
Biddle, 1908 Milburn, several Rolls- 
Royces and a 1933 Auburn 
speedster. 

A farmer brought a load of cattle 
feed to the fair in a 1927 Model T 
truck. Its engine had been modified 
to include an overhead-valve sys- 
tem. 


Researchers Scan 
Engine Damage 
From Short Runs 


CHICAGO. — The popular notion 


j|that traveling salesmen are es- 


pecially hard on cars may be head- 
ed for the wastebasket, research 
reports from Atlantic Refining Co. 
and Union Oil Co. of California in- 
dicate, 

Recent research on the major 
causes of engine wear shows that 
the average car owner’s daily short 
trip in the city causes four to 20 
times more engine wear than the 
traveling salesman’s long - distance 
driving. 

As reported in Science and Me- 
chanics magazine, studies indicate 
that stop-and-go driving can re- 
quire installation of new piston 
rings every 15,000 to 20,000 miles, 
as compared with up to 60,000 miles 
for cars driven primarily on open- 
highway runs, 

The same careful car owner who 
doesn’t do much long-distance, 
high-speed driving may also be sur- 
prised to learn that his habit of 
letting the car engine idle before 
driving off on cold days increases 
engine wear. 

Best bet, engineers now say, is 
to start driving at normal speeds 
as soon as the oil pressure gauge 
indicates the engine oil has begun 
to flow. 

Of interest to those who want to 
know when to change oil and 
filters, Atlantic Refining engineers 
found in high-speed driving tests 
that abrasive particles, drawn into 
the oil through the air cleaner, de- 
posited a gum-like varnish on 
engine parts which caused three 
times as much wear as dirt-free oil. 

In addition to reducing abrasive 
wear (keeping oil clean), the stop- 
and-go driver can reduce corrosive 
engine wear by using heavy-duty 
oil and keeping the engine running 
hot, it was reported. 


Va. Driver Snares 


3rd Roadeo Title 


RICHMOND, Va. — Harry T. 
Trice, a Richmond truck driver, has 
won for the third straight time one 
of the championships in Virginia’s 
truck roadeo and also a trophy for 
piling up the highest number of 
points in the competition. : 

Trice won the championship in 
the tandem-axle semitrailer class, 
and the Carl R. Barefoot trophy by 
scoring 353 out of a possible 400 
points. 

The Barefoot award is given by 
Richmond’s Ford dealers as a me- 
morial to a former chairman of 
the Highway Users Assn. council of 
safety supervisors. 

Other champions were Raymond 
C. Polis, of Richmond, in the single- 
axle semitrailer class for the second 


time, and James E. Halsley, of 
een, in the straight truck 
class 


All the winners will compete in 
the national roadeo in St. Paul, 
Minn, 


Auto Stocks 
Sept. Aug. 


2 26 Pd 
Chrysler 66% 67% 96% 65% 
GM 55% 57 69%, «55 
Hudson 11% 11% 17 ll 
Kaiser 38% 3% 5% 3 
Nash 1i% 18% 2% 17% 
Packard 4% 4% 6% 4% 
Stude. 26% 27% 413% 26% 





Average 26.59 27.00 
Compiled from reports of trading on the 
American and New York Stock Exchanges. 











AUTOMOTIVE 


BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 


postpaid to our subscribers. 
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Over Rear Window ... 


Packard Introduces 
Experimental Sedan 


ee experimental sedan, with 
a design aimed primarily at 
passenger comfort, was announced 
by Packard last week. A key fea- 
ture is the styling of the rear 
window, which has a reverse slope 
and is covered by a canopy. 


The car’s body shell is based on 
Packard’s sports-type convertible, 
with a top similar to that of the 
company’s hardtop model. 

The car, named Balboa, was de- 
signed mainly to increase rear-seat 
comfort by placing the rear window 
out of reach of the sun as well as 
removing it from exposure to rain 
and snow. “Several advantages in 
driving safety and comfort for pas- 
sengers are gained,” said William 
H. Graves, engineering vice-presi- 
dent. 

+ * + 
HE car is one in a series of styl- 
ing developments in keeping 
with the new Packard program of 
expanding engineering research, 
Graves said. Many of the design 
features of these experimental 


Rose Purchases 
Arlington Motors; 
Now Has 7 Outlets 


DETROIT.—In a transaction in- 
volving nearly $600,000, Louis Rose 
Co. (DeSoto- Plymouth) has pur- 
chased Arlington Motors (Dodge- 
Plymouth) on Detroit’s northwest 
side. 

Charles M. Bauervic, former 
owner of Arlington, reportedly 
plans to retire from the auto busi- 
ness. He has extensive real estate 
holdings in the Detroit area. 

Arlington, renamed Northwest 
Branch of Louis Rose Co., becomes 
the seventh retail outlet of “the 
world’s largest DeSoto - Plymouth 
dealer.” 

Jack Rose, president, said he esti- 
mates the new branch will have an 
annual new-car volume of 3,000. In 
line with that aim, he said, he 
plans an extensive expansion of 
existing facilities at the newly 
acquired dealership. 

The property consists of three 
plots of ground and a _ building. 
Rose said he plans to build a 24,000- 
square-foot structure to be used ex- 
clusively for customer service and 
bump and paint work. The present 
service department will be used for 
new-car preparation and for war- 
ranty work. 

Although plans for the new build- 
ing are incomplete, Rose said, it 
will be designed around 36 stalls 
for regular service, plus a bump 
room and paint booths. A grand 
opening is planned in the spring. 

Louis Rose has been a dealer in 
Chrysler Corp. lines for 20 years. 
Besides Leuis Rose Co., his outlets 
include Rose Co.; Rose Sales, Inc.; 
Highland Park Motors ; Cy Sey- 
mour Co., and Rose Auto, Inc. He 
also operates Louis Rose Co. Parts 
Division, wholesale parts supplier 
for Michigan. 


Munn 
(Continued from Page 3) 
there are more than 24,000,000— 
an expansion of 40 times in seven 
years. Color television is on the 
way, and the cycle will be re- 
peated all over again, 

One must remember, too, the de- 
velopment of atomic energy, jet 
engines and electronics, the po- 
tentials of which one can scarcely 
imagine. It is predicted that the 
electronics industry in the not too 
distant future will grow as big as 
the entire chemical industry. These 
are all hopeful signs of not only 
stabilizing our economy but of its 
continued growth. 

Dealers in general are not so 
naive to think that business cycles 
can be eliminated, but are certain 
that. they can be moderated. Re- 
member, the’ consumer never 
started a depression. So business 
must be careful of its thoughts 
and_acts. There is nothing in the 
future that more efficiency in 
management and hard selling will 
not--overcome. 


models, he said, will appear on 
future Packards, 


Graves indicated that such uses 
would be determined by public 
response after showings around 
the country. Arrangements are 
being made to show the Balboa 
at a number of events. 


The new treatment of the roof 
and rear window, according to 
Graves, increases head room and 
enhances the appearance of the 
long rear deck. A result of this is 
the elimination of the space in cars 
of conventional design where pack- 
ages are placed above the rear seat. 
A safety factor is the elimination 
of distorted vision by the rear 
window. 


The car is so designed that the 
rear window may be lowered in the 
same fashion as regular windows. 
In addition to these features, the 
car has a rear tail lamp assembly 
which further heightens the fender 
effect. 

+ * * 
TYLING of the Balboa follows 
the general lines introduced a 
year ago in the Pan American, 
which won styling awards in New 
York, Los Angeles and Brussels. 
The lines were later carried into 
production with the company’s 
sports convertibles, the Caribbean. 

These styling features include 
the air-scoop head, the full wheel 
openings on both front and rear 
fenders, wire wheels, continental 
tire mount, and a minimum use 
of chrome trim as an integral 
part of the styling theme. 

Colors used on the exterior and 
interior are identical. The top is of 
Calypso red and the body is of 
Sahara sand. These colors are car- 
ried over into the interior trim and 
the leather upholstery. The Pack- 
ard crest is hand-stitched into the 
seats. 


259 Cars Bootlegged 
During Month in N. C. 


RALEIGH, N. C. — Automotive 
bootleggers sold 259 new cars in 
North Carolina during July, ac- 
cording to the North Carolina 
Automobile Dealers Assn. 

Sales by nonfranchised dealers, 
according to the association, in- 
volved the following makes: 
Chevrolet, 126 units; Ford, 82; 
Plymouth, 15; Oldsmobile, 11; 
Pontiac, 9; Buick, 6; Lincoln, 4; 
Mercury, 3; Willys, 1; Hudson, 1, 
and Cadillac, 1. 


Willys Acquires 
Ownership of 
Chase Aircraft 


TOLEDO.—Willys Motors, a sub- 
sidiary of Kaiser, has become sole 
owner of Chase Aircraft Co., Inc., 
under an agreement reached be- 
tween Kaiser interests and Michael 
Strukoff, designer of the Chase 
C-123 cargo transport. 

In 1951 Strukoff sold Kaiser in- 
terests a 40 percent share of Chase, 
of which he was then president. In 
the new transaction, Strukoff 
transferred his 51 percent holding 
in Chase to Willys. He then formed 
a new concern, Strukoff Aircraft 
Corp. 

The net result of the transaction 
leaves Chase with much of that 
company’s properties at West 
Trenton, N. J. Chase, headed by 
Clay T. Bedford, plans to engage 
in aviation subcontracting work. 

Strukoff Aircraft Corp. retains 
about $1,690,000 in cash, plus 
options to lease property at West 
Trenton. Strukoff is expected to 
continue the development of new 
aviation products. 


Visual Changes Name 


OAKMONT, Pa.—The name of 
Visual Planning Equipment Co., 
Inc., has been changed to Visual 
Plant Layouts, Inc., according to 
Homer H. Dasey, president. 


Independent Dealers Find 
U. C. Sales, Stocks Down 


DETROIT.— A midsummer eas- 
ing in used-car sales is noted by 
the National Used Car Dealers 
Assn, in its state-by-state tabula- 
tion of July transactions handled 
by independent dealers. 


The 12-state midwest region, 
for the second consecutive month, 
continued to show the best trade 
picture as inventories reported by 
used-car dealers reflected a 10 
percent drop under those of Aug. 
1, 1952, 

However, midwest dealers re- 
ported that sales for July were 
down 3 percent as against July, 
1952. The July report followed an 
improved June, with sales 8 percent 
above a year ago. 

The nationwide sales barometer, 
according to NUCDA President 
Ray Hayward, showed that July 
sales were off 24 percent as against 
the same period in 1952. But Hay- 
ward also noted that inventories 
were down. As of Aug. 1, inventor- 
ies were 6.6 below those of last 
year, he said. 

“Although the overall sales pic- 
ture is a spotty one,” declared 
Hayward, “there are strong over- 
tones of optimism. In the farming 
areas, good harvests are expected 
to stimulate sales. In the mid- 
west, dealers continue to report 
strong sales trends by buyers 
seeking good, clean cars. 

‘In the east, a stabilized fall mar- 
ket is apparent, while on the west 
coast, inventories, for the first time 
this year, did not show an increase 
over a year ago.” 

A July breakdown follows: 

New ENcLAND— July sales down 
32.3 percent as against July, 1952; 
inventories down 9.3 percent as of 
Aug. 1, compared with Aug. 1, 1952. 
States in the region include Con- 
necticut, Delaware, Maine, Massa- 
chusetts, New Hampshire, New Jer- 
sey, New York, Pennsylvania, 
Rhode Island and Vermont, 

Mowest— July sales down 3.7 
percent; inventories down 10.4 per- 
cent, States in the region include 
Illinois, Indiana, Iowa, Kansas, 


Michigan, Minnesota, Missouri, Ne- 
braska, North Dakota, Ohio, South 
Dakota and Wisconsin. 

South —July sales down 249 
percent; inventories down 5.8 
percent. The region includes Ala- 
bama, Arkansas, Florida, Georgia, 
Kentucky, Louisiana, Maryland, 
Mississippi, North Carolina, Ok- 
lahoma, South Carolina, Tennes- 
see, Texas, Virginia, West Vir- 
ginia and the District of Colum- 
bia. 


West—July sales down 51.2 per- 
cent; inventories unchanged as of 
a@ year ago. States in the region 
include Arizona, California, Colo- 
rado, Idaho, Montana, Nevada, New 
Mexico, Oregon, Utah, Washington 
and Wyoming. 


Compson Heads 


Buick Purchases 


FLINT. — Floyd J. Compson, 
Buick’s steel buyer for 20 years, 
has been appointed director of 
purchases, Ivan L. Wiles, general 
manager, announced last week. 

Compson came to Buick from 
Pontiac in 1932 as assistant 
purchasing agent. He had started 
in the auto business in 1913 in 

Wiles also announced the ap- 
pointment of Conn L. Clifford as 
assistant director of purchases. 
Clifford came to Buick in 1926. 
Lansing. After serving in World 
War I, he returned to Oldsmobile 
and joined Pontiac in 1925. 

Russell H. Eddy, acting director 
of purchases since the death of 
William J. Brewer, will retire this 
month. Eddy has spent 38 years 
with Buick. He has been assistant 
director of purchases since De- 
cember, 1945. 


Auto Jobs Evaluated 
AUSTIN, Tex.—A handbook, “Job 
Evaluation in Automobile and Au- 
tomotive Parts Industry,” has been 
published by the University of Tex- 
as Bureau of Business Research. 


Cadillac Service Aides Study Torque Converter— 


Field service representatives of Cadillac met in Detroit last week to get informa- 
tion on the adaptation of Buick's Dynaflow to the 210-horsepower Cadillac engine. 
Examining a cutaway unit are (from left) M. B. Walker, Atlanta district parts and 
service manager; Carl Frick, Chicago branch general parts and service manager; R. M 
Phillips, assistant general service manager of the Cadillac plant, and S. L. Quisen- 
berry, California district parts and service manager. The field organization, in turn, 
will train distributor and dealer personnel throughout the country. i; 


Columbus Seeks Ban 


On Loud Exhausts 


COLUMBUS, O.— Council will 
be asked to adopt an ordinance 
making it illegal for automobile 
dealers to sell noisy exhaust de- 
vices. 

A campaign against loud 
mufflers has been started in the 
city. One person has been con- 
victed in Police Court, Other 
cases are pending. 


Engineers Ready 
For Final Tests 
Of New Headlamp 


MINNEAPOLIS.— (UTPS) — The 
motorist of today got a glimpse of 
the headlight of tomorrow at a 
demonstration staged for engineers 
and highway experts in suburban 
Golden Valley by members of the 
lighting committee of the Society 
of Automotive Engineers. 

For the experts, it marked the 
next-to-final chapter of a long 
search for a headlight that will do 
a better job. 

Final tests of the three lamps in- 
volved in the demonstration will be 
made at the SAE committee meet- 


jing in Cleveland this week (Sept. 


10-11). Then the final designs will 
be shipped to the manufacturers. 
It is expected that some of the new 
models will be in use next year. 
State highway administrators all 
over the country have been clamor- 
ing for a low-beam light that would 
project far down the road and light 
up the shoulders, while reducing 
the glare of the high beam. 
These administrators have con- 
ducted surveys showing that 85 per- 
cent of all driving is—or should be 
—done on the low beam, and that 
temptation .to use the high beam, 
with consequent glare on the on- 
coming motorist, could be reduced 
by a better, all-around low beam. 
That’s what the engineers and 
three lighting firms have tried to 
work out. At the demonstration 
here observers were shown head- 
lamps produced by Auto- Lite, 
General Electric and Guide Lamp. 
Results of the test here will be 
tabulated and taken to the Cleve- 
land meeting for cross-checking 
with the results of similar tests 
held in all parts of the country. 
The final principles of design will 
be selected and the headlamp 
manufacturers given the go-ahead 
by automobile manufacturers. 


Monkey Wrench 


Dealer Ad Discusses Impact 


Of GM Plant Fire 


WORCESTER, Mass.—Repercus- 
sions the customer could expect 
from the fire at General Motors’ 
Hydra-Matic plant were explained 
in a display ad by FitzHenry Cadil- 
lac-Chevrolet in the Worcester 
Daily Telegram. 

“Cars—the ones you really want— 
are certain to be in short supply 
for an indeterminate period,” the 
ad said. 

Headed “A $70,000,000 Monkey 
Wrench,” the ad pointed out that 
automotive resources were being 
strained to the utmost to counter- 
act the fire’s impact. It urged cus- 
tomers whose cars needed immedi- 
ate replacement to act before stocks 
of new cars were depleted. 


Dynaflow's New Home— 


Four of the major engineering changes 
required to adapt twin-turbine torque 
converter transmissions to 1953 Cadillac 
engines are shown here. White painted 
parts are (clockwise) flywheel housing, filler 
pipe, rear bearing retainer extension and 
transmission control lever, 


Cadillac Completes 
Adaptation of 
Dynaflow Unit 


DETROIT.—Successful engineer- 
ing changes to adapt Buick’s twin- 
turbine torque converter transmis- 
sion to the 210-horsepower Cadillac 
engine were described last week 
by C. F. Arnold, Cadillac chief 
engineer. 

“The design of certain new parts 
and the modification of others,” 
he said, “achieve successful replace- 
ment of the Hydra-Matic:‘transmis- 
sion by the shorter, broader twin- 
turbine torque converter.” 


Arnold explained that Cadillac’s 
adaptation of the Dynaflow unit in- 
cludes redesign of the converter 
pump cover with a shorter hub, a 
new flywheel housing, a new lower 
bell housing, a new flywheel starter 
ring gear, and minor machining of 
the cylinder block. 

The adaptation also requires an 
altered rear bearing retainer cast- 
ing with special pad installed for 
motor support, and a new rear 
bearing retainer extension, he said. 

In addition, a transmission oil 
cooler, a new oil filler pipe, and new 
transmission control lever are in- 
stalled. 


The twin Cadillac exhaust pipes 
are bent outwards to accommodate 
the greater breadth of the torque 
converter unit, Arnold stated, 

Differences between torque con- 
verter and Hydra-Matic transmis- 
sion control stops, according to 
Arnold, make necessary a new 
transmission selector dial and trans- 
mission control stop plate. 


Increase of the Cadillac rear-axle 
ratio from 3.07:1 to 3.36:1 and modi- 
fication of the carburetor including 
recalibration complete the adapta- 
tion. 


Dobbin Loses Again 


BUFFALO.—The tractor has re- 
placed the horse here for hauling 
the City’s 274 voting booths. Use of 
machines to move the booths to 
their various locations marks the 
first time in the history of th: 
Board of Elections that horses have 
not done the job. 
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Campaign s Set to Lessen Cleanup Task... 


Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 





dan, 1 Jan. 1 
Total to to 

Aug., Sept. 6, Sept. 5, 

1953* 1952* 1953* 
715,309 905,723 
6,304 80,146 122,884 
83,697 61,537 96,358 
13,976 157,884 218,794 
46,332 290,998 467,687 
RD 33,83) 161,475 585,055 1,011,836 
NNER Li Selacsckipiversisovestessovein 25,617/, 13,975 30,078 123,655 448,745 173,862 
onal Siaidodlidccamacitilets 274 7136 462 2,511 21,497 35,000 
IID,» scsnssivaptosensanneots 71,9415 3,191 8,468 35,309 114,813 202,884 
GENERAL MOTORS .. 49,293 _ 36,093 538,659 245,990 1,144,114 2,102,359 
aS 9,355 * ) 5,847 12,460 48,356 208,961 379,157 
SII Sectntcnsdevseseicizcver:esmabials a alkene 4,812 65,835 78,663 
COVERS ......0s00eccescecse00 $1,912 /') 19,683 32,190 136,564 545,879 1,075,569 
Oldsmobile .................... 2,816 3,495 2,823 24,390 146,185 260,168 
IEE, ssitiusigndeshecasoeres esse 5,210's 5,286 6,186 31,868 177,254 308,802 
KAISER-MOTORS ...... 799 2,226 721 4,082 80,042 54,692 
ee cS A ee 19,562 
SIND evssrischcdnséesdcosersniess 799 961 721 4,082 34,787 35,130 
I sccsieciiusicccsssselien ‘didietey ° hemes - -euniaitin” —sonetiige ee 
REG .scsksidsctconccocsccinens 1,545 1,265 1,632 3,834 55,496 58,690 
I shies pclastdtvtsccbaietevueivs, .sebiekdtas Cs ahi «eee 87,271 107,107 
PACKARD ) .............0:0005 1,220 829 1,218 4,457 39,230 71,808 
STUDEBAKER. ............. 2,600 5,387 22,225 99,361 144,585 
Total Cars, U. S. ........ 109,309” 84,894 121,258 517,372 2,682,625 4,456,800 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 





Week Week dan, 1 Jan. 1 
Ended Same Ended Total to to 
Sept. 5, Week, Aug. 29, Aug., Sept. 6, Sept. 5, 
1953 1952* 1953* 1953* 1952* 1953* 
CHEVROLET .................. 6,212(1, 6,562 6,426 26,330 ee 272,531 
174 753 epi 5,740 
80 299 2,038 1,985 
1,537 5,221 105,086 75,567 
31 223 1,118 1,509 
8,412 35,053 136,855 206,420 
1,060 7,260 1,830 87. 
2,459 11,897 89,562 88,766 
248 801 7,002 8,165 
295 1,230 11,994 11,298 
296 2,107 37,247 — 30,080 
317 949 8,477 10,288 
1,815 8,312 67,977 59,004 
270 1,136 9,945 10,420 
Total Trucks, U. S. .... 22,519 18,614 23,420 101,571 750,808 869,112 





Total Cars, Trucks 








See 131,828 103,508 144,678 618,943 3,433,433 5,325,912 
Total Cars, Trucks 

IES Seciailivansbiscasdniccees 9,231 8,127 8,345 15,897 248,667 352,680 
Grand Total 


Cars and Trucks 
U. S. and Canada 


iain 141,059 111,635 153,023 634,840 3,682,100 5,678,592 





*Revised. Miscellaneous 
te Ee Nash, ete. 
N.B.: All U 


includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
. totals include cars and trucks for military orders. 





Car Production Is Cut 
Another 10 Percent 


(Continued from Page 1) 


complete Chrysler Corp.’s change- 
overs, it is believed. 

Nash will resume operation at 
its Milwaukee and Kenosha 
plants next Monday (Sept. 14) 
after being closed since July 4 
because of “critical inventory dis- 
locations.” 

The sweltering temperatures of 
the past week caused many work- 
ers in all auto plants to walk off 
their jobs. For example, Stude- 


Makers to Review 
Truckers’ Ideas 


On Equipment 


WASHINGTON. — The Truck- 
Trailer Manufacturers Assn. and 
the Automobile Manufacturers 
Assn. have tentatively agreed to 
establish a joint committee to re- 
view and evaluate equipment sug- 
gestions made at the regular 
common carrier conference of the 
American Trucking Assns., plus 
similar matters. 

It was decided that two working 
groups should be appointed. The 
first would study the effectiveness 
ef present brake equipment on 
combination vehicles, and _ the 
second would study problems of 
coordination of fiscal dimensions 
of common carrier combinations. 

Each group would have six 
members, three each representing 
trailer manufacturers and truck 
makers, 

All arrangements -agreed upon 


AMA’s motor truck committee. 





baker’s foundrymen left at 11 a. m. 
on both Monday and Tuesday and 
the second shift on the assembly 
line walked out Monday, forcing 
the whole plant to close. 

* +. = 


QTUDERARER, incidentally, gave 
its employes a long Labor Day 
weekend by closing Friday. Oper- 
ations will resume tomorrow (Sept. 
8) 


Chrysler’s divisions were great- 
ly hampered by lack of parts last 
week and will be until new-model 
production begins. 

Dodge was down several hours 
on both Monday and Tuesday and 
was closed all day Wednesday and 
Thursday. 

+ * * 
LYMOUTH suffered a lack of 
bodies, causing one of its two 
lines to go down Monday. Chrys- 
ler division was down all day Mon- 
day because of a parts shortage. 

Production so far this year 
amounts to 4,456,300 cars and 
869,112 trucks, compared with 2,- 
682,625 cars and 750,808 trucks in 
the comparable 1952 period. 

Despite the poor showing in 
August, output in the first eight 
months of this year was just below 
the record January-August period 
of 1950. 


New Idea in Packings 

TRENTON, N. J.—Following an 
extended period of tests, Chicago 
Rawhide Mfg. Corp. has started 
production of Thiokol impregnated 
leather oil seals and packings, 
which the company claims are re- 
sistant to oil and other solvents. 
The new line is designated by the 
trade name of “Conpor.” 
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New-Car Sales in Slow Decline 


(Continued from Page 1) 

buyer’s market has developed, and 
finance companies have tightened 
down terms to put an even tighter 
squeeze on the dealer. Salesmen, as 
one dealer puts it, “have to get out 
in the field and break into a run 
to find the next real prospect.” 

The used-car market is still 
slow, and dealers are still carry- 
ing large inventories. Clean cars 
are in demand, dealers say, but 
such cars are very scarce in the 
area, Only a small amount of 
easy business can be planned 
from this source. 

At Akron, new-car sales were re- 


ported down to 432 units for the 
week ended Aug. 22, from 479 a 
week earlier. At the same time, 
sales of used cars were off sharply 





Booklet on Roll-Forming 


LOUISVILLE. — Production of 
aluminum continuous roll - formed 
shapes, ranging from television an- 
tenna tubing to parts for trucks 
and trailers, is described in a book- 
let published by Reynolds Alumi- 
num Fabricating Service. It is avail- 
able free from the Fabricating 
Service, 2001 S. Ninth Street, Louis- 
ville 1, Ky. 





Allen Cadillac Takes Queen to Coronation— 


During the recent Hi Neighbor Week in Alhambra, Calif., Miss Alhambra rode to 
her coronation ceremonies in a Cadillac Eldorado. Bud Clark, of Bewley Allen Cadillac, 


served as coachman for pert, brunet Barbara Wilson. 






In Detroit 


GM Service School 


First of 35 Training Centers to Open 


Tomorrow 


(Continued from Page 2) 


from his own division to assist him. 
The purpose of the centers, ac- 
cording to GM officials, will be to 
insure persons who buy GM cars 
and trucks that they will continue 
to receive efficient service. 
But there are other ends to 


Cargo Plane Lifts 
28,923 Pounds to 
Set Detroit Mark 


DETROIT.—A record air-freight 
lift for commercial carriers was set 
by American Airlines at Willow 
Run Airport when American’s Flight 
801, a DC-6A cargo plane, was air- 
borne with a payload of 28,923 
pounds, according to J. A. Tomp- 
kins, district sales manager. 

“This exceeds the previous record 
at Detroit by more than 9,000 
pounds and is within 1,077 pounds 
of the DC-6A’s total lift capacity,” 
Tompkins said. 

“Most of the cargo was destined 
for west coast cities,” he said, “and 
was made up largely of automobile 
parts, electronic parts, drugs and 
wearing apparel.” 

The new DC-6A freight service 
was introduced to Detroit by Amer- 
ican on July 20. The all-cargo flight 
leaves Detroit five nights a week, 
with arrival in Los Angeles the fol- 
lowing morning. 


Jamieson Upped 


In Pontiac Sales 


PONTIAC. — John C. Jamieson 
has been appointed assistant 
general sales manager of Pontiac 
it was announced 
last week by H. 
E. Crawford, 
general _ sales 
manager. 

Jamieson, who 
will be in charge 
of sales oper- 
ations in the 
western half of 
the U. S., joined 
Pontiac in 1934 
after 11 years in 

J. C, Jamieson sales and man- 
agerial positions in retail dealer- 
ships. Since November, he had 
served as Pacific regional manager. 

In his new post, Jamieson suc- 
ceeds Dan O’Madigan jr. who re- 
signed to head O’Madigan Pontiac, 
Inc., St. Louis. 





which the centers may be put to 
use, according to McDonald. He 
said it might be possible to bring 
in auto instructors from nearby 
high schools and present new 
service methods and technology 
to them. Some auto vocational 
high school classes will be 
brought in to get acquainted with 

GM service procedures. 

While it was not mentioned, the 
program may result in GM dealers 
being able to attract a larger num- 
ber or a better class of boys into 
service shops. This is no small ad- 
vantage, since it is becoming ap- 
parent that the auto service field is 
becoming less attractive to young 
men, 

Classes are scheduled to start at 
the Detroit center Sept. 21. Facili- 
ties will permit the instruction of 
more than 500 persons at a time, 
Rooney said, and it is expected that 
about 5,000 mechanics will attend 
the center each year. The Detroit 
facility will cover Michigan and 
the northernmost parts of Ohio and 
Indiana. 

Officials feel that eight to 10 
mechanics is a large enough class 
for the instructors to handle. It 
is thus apparent that 80 mechan- 
ics could be trained in various 
phases of auto service at one 
time 
Aside from the auditorium, there 
are two additional rooms on the 
second floor that can be used for 
various service meetings. The audi- 
torium can also be divided into two 
rooms in case more room is needed 
for meeting with larger groups. 
Three other sites already have 
been selected for training school 
locations, it was announced. Plans 
are already going forward at 
Parma, O.; Union, N. J., and Ded- 
ham, Mass. 

It is expected that these units, 
which will be built especially for 
training purposes, will be opened 
starting next March, and will be 
opening at the rate of one every 
10 days. 


Texas Co. Wins Award 


NEW YORK.—The new office of 
Texas Co. in New Orleans won an 
award of merit in the annual 
“Office of the Year” competition, 
based on recognition of “the high- 
est standards in design and layout 
in the American office,” it has been 
announced by Office Management 
magazine, sponsor of the event. 







—628 cars to 715 the previous week. 

At Bartlesville, Okla. the new- 
car market is reported to be about 
level with three months ago.” Deal- 
ers say new-car stocks are some- 
what higher, but used-car inventor- 
ies are down because of selling 
campaigns to move them off the 
lots. There is little resistance to 
standard credit terms as yet in the 
area, dealers say. ‘ 

+ 


pea have been pointing out 
lately that customers are be- 
coming more price conscious in 
buying cars. Many are trying to 
trade down from more expensive 
makes to less expensive makes. It 
is noted, however, that the inter- 
est is directed to smaller cars, not 
necessarily stripped models of other 
makes. 

Many dealers feel that over- 
production is the biggest current 
threat to dealers. With this in 
mind, many are expecting a seri- 
ous cleanup problem in the fall. 

It is generally thought that some 
makers are planning some sweep- 
ing changes in 1954 models, and 
that this will make it even harder 
to move out leftover ’53s. 

But another school of thinking 
points out that many customers, 
either highly price conscious or 
priced out of the market, will be 
willing to buy ’53 cars if they are 
given the right deal. After all, they 
are still new cars, it is contended, 
and carry new-car guarantees. 

These dealers are not looking for 
a serious cleanup problem, only 
that they will lose some of their 
profits in moving them out. 

* . 


EALERS whose cars have been 

equipped with Hydra-Matic are 
the most uncertain about the 
cleanup period. 

They say that if they are de- 
livered a larger-than-usual num- 
ber of conventional-shift cars, the 
cleanup problem will be intensi- 
fied. If, on the other hand, cars 
are delivered equipped with the 
alternate automatic shifting de- 
vices, cleaning- up troubles will 
be minimized, under the circum- 
stances. 

But, if Hydra-Matic equipped 
cars should continue to be delivered 
up until new-model introduction 

time, it will be perhaps easier to 
sell the ’53 Hydra-Matic equipped 
cars than the ’54s, which will un- 
doubtedly contain a new shifting 
device. 


Ford to Construct 
Cleveland Plant 
For V-8 Engines 


DETROIT. — Plans for a new 
engine plant which Ford Motor Co. 
will build adjacent to its engine 
plant and foundry in Brookpark 
Village, a Cleveland suburb, were 
announced last week by R. H. Sul- 
livan, vice-president and group 
executive. 

The plant is expected to be in 
operation early in 1955, employing 
approximately 3,000. persons. The 
present plant employs 4,200. 

The company has an agreement 
to purchase a 142-acre site from 
the New York Central railroad and 
grading has started, Sullivan said. 
The new plant will provide 562,000 
square feet of floor space, he said, 
and will give Ford almost three 
million square feet of manufactur- 
ing space at Cleveland. 

H. D. Rowe, Cleveland engine 
plant manager, said the new plant 
will produce Ford V-8 car and 
truck engines. 

“It will add to our present engine 
capacity in Dearborn, and Cleve- 
land, not replace any existing fa- 
cilities,” Rowe pointed out. 

The present Cleveland plant has 
been producing Ford six - cylinder 
engines since September, 1951. It 
now is being equipped to produce 
Mercury V-8 engines beginning 
later this year. Automatic devices 
are used extensively. 

Most of the castings required for 
the new plant will come from 
Ford’s Cleveland foundry which 
began operating last year and is 
managed by E. C. Jeter. 

The foundry will add approxi- 
mately 1,000 persons to its payroll 
when the second engine plant be- 
gins operation, Jeter said. 








Raisbeck to Assist 
Sales Manager 
Of Kaiser-Willys 


TOLEDO.—Appointment of John 
W. Raisbeck as assistant general 
sales manager of the new Kaiser- 
Willys sales divi- 
sion was an- 
nounced last 
week by Roy Ab- 
ernethy, general 
sales manager. 

Raisbeck, a 
former sales 
executive of 
Packard, has an 
extensive back- 
ground in dealer 
operation and in 

J. W. Raisbeck the development 
and administration of sales policy. 

He left Packard last spring after 
23 years of service to become as- 
sistant general sales manager of 
Kaiser-Frazer Sales Corp. 

Abernethy also announced the 
appointments of R. E. Duffy jr., 
E. L. Anderson and Charles W. 
Grinstead to supervise sales de- 
velopment in the southeast, Great 
Lakes and southwest regions. 

Duffy, formerly a divisional man- 
ager for Kaiser, has been named 
regional sales manager for Missis- 
sippi, Tennessee, Alabama, Georgia, 
Florida, and North and South Caro- 
lina. S. E. Brasseale, formerly re- 
gional sales manager for Willys, 
has been appointed his assistant. 

Anderson, formerly a regional 
sales manager of Willys, has been 
appointed regional sales manager 
for Kaiser- Willys in Kentucky, 
Ohio, Indiana, Illinois, Missouri, 
Iowa, Minnesota, Wisconsin and 
Michigan. C. P. Noonan, formerly 
a divisional manager for Kaiser, 
has been named his assistant. 

Grinstead, formerly a divisional 
manager for Kaiser, has been 
named regional sales manager for 
Arkansas, Louisiana, Oklahoma, 
Texas and New Mexico. 


Sheriff to Lease 
Cars in Arizona 


PHOENIX, Ariz. — Maricopa 
County (Phoenix) will lease cars 
to be used by the sheriff's de- 
partment instead of buying them. 
Supervisors say the lease plan will 
mean a substantial saving to the 
County. 

Lowest bid was submitted by 
Southwest Auto Lease Co. The 
company offered to supply six- 
cylinder cars, equipped to speci- 
fication, at a rate of two cents a 
mile for a minimum of 20,000 miles 
in the year lease period, plus State 
and City sales taxes. 

The lease agreement will provide 
the County with the use of new 
cars for a maximum of $600 a year, 
based upon a 30,000-mile operation, 
supervisors said. About 30 cars are 
expected to be furnished under the 


agreement. 


Dollefeld Sells Firm 


Dollefeld Motor Co. (Dodge- 
Plymouth), of Hood River, Ore., 
has been sold by Henry Dollefeld 
to Joseph Knoll, who formerly was 
associated with Stevens Motor Co. 
in Tacoma, Wash., for 28 years. 
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HELP WANTED 


WANTED—ACTIVE PARTNER in a 150 
new car Buick dealership, located on a 
main highway in the southeastern 
section. New, modern building. Well 
stocked and best of equipment. Box 2964, 
c/o Automotive News, Detroit 26. 


WANTED — SALES MANAGER, ex- 
perienced in competitive selling new and 
used cars. Ability to train salesmen and 
completely manage sales activities. Fla. 
Lincoln-Mercury Agency. Reply, giving 
qualifications. Box 2965, c/o Automotive 
News, Detroit 26. 


SALESMEN. Wonderful opportunity for 
ambitious men selling ‘Precision Fit’’ 
seat covers to new car dealers. Beautiful, 
attractive line. Fabric seat covers offer 
very liberal commissions, steady income. 
Write for information, stating quali- 
fications. Fabric Mfg. Co., Inc., 205 
Thomas 8t., Newark, N. J. 
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WANT AD DEPT., AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 


HELP WANTED 


SALES MANAGER 


Who has proven ability to organize and suc- 
cessfully run a sales department. Must be ca- 
pable of moving used cars and trucks and 
show a profit on over-all operation. Dodge 
dealer for thirteen years in rich wheat belt 
town of 40,000, will turn over complete sales 
operation to capable man on _profit-sharin 

basis. Wonderful op nity for man wi 

ability whose efforts have not been rewarded 
by increased remuneration in accordance with 
performance. Write giving complete history 
of sales experience, present or last employer, 
salary and/or commission, duties and reason 
for leaving. Also marital status, age, refer- 
ences and date available. 


KITCHENS MOTOR COMPANY 
P. O. Box 849 Enid, Oklahoma 
No Phone Calls 








FLEET MANAGER. Take complete charge 
of fleet sales. Must have personal ac- 
counts and able to pick up new business. 
50-50 split on profit. Very low overhead. 
Every inquiry will be strictly confidential 
and answered personally. Box 2979, c/o 
Automotive News, Detroit 26. 





ENGINEER 
QUALITY CONTROL 


Experienced graduate to handle brake 
lining, wheel alignment, automotive service 
station equipment, ignition parts, etc. 
for national chain. Will approve speci- 
fications to maintain standard of quality, 
handle laboratory and floor duties. Sales 
personality important. In reply state age, 
experience and salary requirements. 


Box 2984, c/o Automotive News, 
Detroit 26. 





WANTED. SERVICE MANAGER for 
Chevrolet-Buick dealership in north 
central Indiana. Thirty-one years in 
business. Opportunity for advancement 
with liberal salary and annual bonus. 
Labor sales potential $10,000 monthly. 
-— 2894, c/o Automotive News, Detroit 





USED CAR MANAGER. Full charge of 
department and new lot. Buy and sell. 
Wholesale and retail. Salary and bonus. 
hee 4 fully. Chevrolet Dealer, Liberty, 





EQUIPMENT MANUFACTURER 
SEEKS SALES MANAGER 


California manufacturer of automotive and 
industrial equipment with an established sales 
force and world-wide distribution through 
jobbers, is seeking a sales manager with a 
proven record of accomplishment. Prefer man 
between ages of 35 and 45 with a back- 
ground of organizational rather than pro- 
motional ability. Must have at least five 
years of successful experience in charge of 
equipment sales. Give full details in first 
letter, including references and resume of 
business experience. Enclose recent photo if 
available. 


Address: Box 2985, c/o Automotive News, 
Detroit 26. 


COMPLETE PROTECTION GIVEN 
AUTOMOTIVE NEWS' READERS 
Automotive News will not divulge the 
name of any classified advertiser using a 


box number. For our readers who wish to 
protect their identity when answering box 


number ads, we suggest you send your 
replies direct to Classified Manager, Auto- 
motive News. Enclose a note listing the 
concerns which you would not want your 
letter to reach. Your reply will be .‘e- 
stroyed if the advertiser is one you have 
mentioned; otherwise it will be forwarded 
immediately to the advertiser. 











YOUNG WEST POINTER AVAILABLE— 
Alert, dignified, and poised, leaving the 
service, seeks junior partnership with 
progressive established dealer. Finest 
character, ability, financial, and person- 
ality references. Outstanding adminis- 
trative, instructor, aide-de-camp and 
troop-command-in-combat army record. 
‘‘Big Three’’ experience, Will ‘‘try-out’’ 
all departments for specified period—will 
also purchase part interest with un- 
qualified ‘‘buy back’’ privilege extended 
to seller. Strict investigation preferred. 
Replies absolutely confidential. Southern 
California or Florida Cadillac, Chevrolet 
or Ford desired—any make, any location 
considered. Available for interview after 
October 1st. Box 2970, c/o Automotive 
News, Detroit 26. 


OFFICE MANAGER of large volume Chev- 
rolet dealership in midwest is planning 
to move to California. Experienced in 
all phases of management. Desires con- 
nection as assistant general manager 
with substantial dealership. A real op- 
portunity for a dealer to hand over his 
responsibilities. Will be in California 
week of September 14th for interview. 
= 2969, c/o Automotive News, Detroit 
6. 


TRUCK SALES MANAGER, 44 years of 
age—18 years’ experience in truck 
business, wants position as sales man- 
ager or a good commission setup on 
retail selling where the potential earn- 
ings will run above $15,000 yearly. Write 

. G. Dermody, 1820 Nassau Blvd., 
Charlotte, N. C. 


GENERAL MANAGER, 22 years’ GM ex- 
perience, 45 years young, married. Now 
running successful 1,500-2,000 car oper- 
ation. (You’d probably know the name 
if you heard it.) Seeks opportunity to 
manage business with privilege of buy- 
ing through share of profits. Prefer 300 
to 500 car GM deal and will locate any- 
where. Unusually heavy in _ business 
management, personnel training and 
service and does remember prewar oper- 
ations. Box 2966, c/o Automotive News, 
Detroit 26, 


FORD PARTS MANAGER. Twenty years’ 
experience with leading Ford dealers in 
the east. Must be assured $12,000 per 
year, Reliable, honest and can furnish 
the best of references. Details on request. 
= 2967, c/o Automotive News, Detroit 
6. 


GENERAL OR SALES MANAGER. Desire 
western location. Experience includes be- 
ing dealer, salesman and sales manager 
during prewar years. Box 2968, c/o 
Automotive News, Detroit 26. 


MANAGER—SALES — USED CAR, desires 
to locate permanently with substantial 
‘“‘Big Three’ dealer in midwest who 
wants to make money. Experience in 
handling all phases of operation. Married, 
sober and dependable. Available im- 
mediately. Box 2946, c/o Automotive 
News, Detroit 26. 


LEASING EXPERT AVAILABLE. Thor- 
oughly familiar all phases car and truck 
leasing, procurement, financing, distribu- 
tion. Able to develop or expand present 
operations. Prefer east but not preju- 
diced. Box 2947, c/o Automotive News, 
Detroit 26. 


USED CAR SALES MANAGER with new 
and used car experience (eight years). 
2,500 new, used units annually. Age 34, 
married, college education; proven, 
profitable operator. Excellent references, 
bondable, personable, good appearance. 
Experienced in Ford and General Motors 
procedures, appraising, reconditioning 
and merchandising. Available immediate- 
ly. Living Detroit but will relocate for 
potential future anywhere. Box 2980, c/o 
Automotive News, Detroit 26. 


I WOULD LIKE TO HEAR from a new 
car dealer who needs a good salesman— 
sales organizer to profitably sell auto- 
mobiles and trucks. I am 33, single, 
experienced and ready to work. Box 
2981, c/o Automotive News, Detroit 26. 


CHEVROLET PARTS MANAGER wants to 
locate in southern Iowa or Northern 
Missouri. Record club member. Fourteen 
years’ experience. Can handle all phases 
of factory and medium dealer parts 
operations. Best of references. Box 2943, 
c/o Automotive News, Detroit 26. 


HELP WANTED 


GENERAL SALES MANAGER 


Rare opportunity for individual interested in big time deal com- 
bined with ideal living conditions. Must have proven ability to 
merchandise 100 new cars per month and direct organization 
of over 70 employees. Dealership (one of “Big Three"’) located 
in large single dealer Florida point, with excellent automotive 
market to be cultivated by aggressive, modern merchandiser. 


Write Box 2986, c/o Automotive News, Detroit 26, 





industry from Maine 


DEALERSHIPS AVAILABLE 


WILL SELL large, established (2 decades) 
automobile dealership. One of ‘‘Big 
Three’ cars and trucks — eights and 
sixes. Good physical and modern equip- 
ment layout with valuable real estate. 
Fine, progressive and one of larger cities 
in ‘‘Magic Circle’ serving quarter million 
population trade area. A real setup and 
buy for individual with financial and 
personal abilities. Factory approval 
necessary. Good reasons for selling this 
excellent dealership. Purchase of used 
vehicles optional. All inquiries strictly 
confidential. Box 2954, c/o Automotive 
News, Detroit 26. 


FOR SALE—Dealership handling Lincoln- 
Mercury. 100-300 car contract. Located 
in rich farming and resort area of Michi- 
gan, City 20,000, trading area 50,000. 
Long iease on building and adjacent 
used car lot. Owner has other interest. 
Factory approval necessary. Box 2972, 
c/o Automotive News, Detroit 26. 


FOR SALE—A good income in a fine 
climate. One of the top independent auto- 
mobile deals in the San Francisco Bay 
area. In the same location for 25 years. 
No building to buy. Parts at inventory 
cost. Equipment at appraised value. 
Good leases. Dissolving partnership. 
Write Box 2973, c/o Automotive News, 
Detroit 26. 


HANDLING PACKARD. Same building 15 
years. Texas town 130,000—300,000 trade. 
Total parts, accessories, office equipment, 
used car lot equipment signs—$30,000. 
No used cars to buy. Selling 150 cars a 
year. $300 lease. Must put my time in 
other business. Box 2938, c/o Automotive 
News, Detroit 26. 


WHEN BUYING or SELLING 
aa 


AUTOMOBILE DEALERSHIP 
Consult a Specialist 


LEO J. KLEM 


909 Fisher Bidg. Detroit 2, Mich. 











WELL ESTABLISHED DEALERSHIP in 
business same city since 1932. One of 
the hub cities of midwest Missouri. 
Handling Dodge-Plymouth with 250 to 300 
units a year potential. Completely 
equipped service and body shop. Parts 
and equipment at inventory. Reasonable 
lease on building. Owner retiring. Factory 
approval necessary. Box 2936, c/o Auto- 
motive News, Detroit 26. 


teen eeeNeNEEneEnEER 

AUTO AGENCY, handling Studebaker cars, 
trucks; 1952 sales $353,000; modern 
showroom, parts department, service 
equipment; good lease with property 
purchase option. Apple Co., Brokers, 
Cleveland, Ohio. 


ce esi ecient 

BEST SOUTH GEORGIA deal ever opened, 
handling DeSoto - Plymouth, GMC. Pro- 
gressive farm, cattle and _ industrial 
section. Population 18,000. Excellent used 
car outlet, parts and service, bake oven, 
beautiful modern showroom. Owner has 
large DeSoto-Plymouth deal in another 
state. Factory must have good dealer. 
Will sell any amount of parts, equipment, 
bins, furniture and fixtures and move 
balance to other dealership. Most beauti- 
ful town in south. Box 2974, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP FOR SALE, handling Chrys- 
ler and Plymouth. Located in south- 
western Washington—will sell property 
and all. Buildings in perfect condition, 
less than eight years old. Good lease 
on part to Major Oil Co. drawing $200 
Per month. Excellent trading area, 75 
new cars a year. Full price approximate- 
ly $60,000 depending on inventory, no 
used cars. Factory approval necessary. 
For further details write Service and 
Isaacson Motors, Woodland, Wash. 


MIAMI—Attractive Willys dealership avail- 
able. Contact Willys Miami Motors Dis- 
tributor, 2100 Biscayne Blvd., Telephone 
9-3636. 





AUTO AGENCIES 


Large, medium and small "Big Three" auto 
agencies located throughout the United 
States. Write for brochure. 


DAVID JARET CO. 


Established Over 29 Years 
150 Montague Street Brooklyn 2, N. Y. 
ULster 2-5600 





FOR SALE—Dealership with excellent GM 
dual. Located in the southwest in town 
of 10,000 trading area of 40,000. No 
used cars, receivables or real estate. 
Modern building and equipment, long 
lease. Must have factory approval, Box 
2975, c/o Automotive News, Detroit 26. 


DEALERSHIP HANDLING STUDE- 
BAKER. Well’ established profitable 
dealership in central Massachusetts city 
of 25,000. Will sell for parts and equip- 
ment inventory. Satisfactory lease can 
be arranged. Factory approval required. 


Box 2976, c/o Automotive News, De- 
troit 26. 
DEALERSHIP handling Buick in North 


Carolina. 200 new car potential, Can be 
purchased at parts and equipment in- 
ventory less depreciation on equipment. 
Will sell or lease building. Box 2977, 
c/o Automotive News, Detroit 26. 





DEALERSHIPS AVAILABLE 


Dealership 
Available 


Intermountain Area 
Now Handling Buick 


A money making deal. Reason 
for selling, accepting larger 
deal. Can arrange financing. 
$57,000 book value. No blue 
sky. Will keep used car and 
accounts receivable inventories. 
This will sell in the next two 
weeks. 

Act now if you are interested, 
stating your age, experience 
and amount of capital. 

Write Box 2961 
c/o Automotive News, 
Detroit 26 





DEALERSHIP, HANDLING BUICK, north 
central New Mexico. 150 new car units. 
Factory approval necessary. Good lease 
and building. Complete shop, parts stock 
and office equipment. Extra nice display 
room. Located on three main highways 
Trade area approximately 30,000, Sell at 
inventory will not exceed $25,000. P. O 
- 958, Espanola, New Mexico. Phone 


GOING OUT OF BUSINESS. Formerly 
Dodge-Plymouth dealer. Will sacrifice 
parts, shop equipment, furniture and 
fixtures and building at fifty cents on 
the dollar. Write to J. R. Rick Motor 
Co., 470 E. Wash. St., New Castle, Penn. 


SOUTHEASTERN ARIZONA DEALER- 
SHIP now handling Studebaker. New, 
modern building and large adjoining 
used car lot. Parts and equipment only. 
Good lease available. Excellent service 
department and body shop. 1952 gross 
sales—$700,000. Box 2982, c/o Automo- 
tive News. Detroit 26. 


FOR SALE dealership now handling Stude- 
baker in one of Ohio’s leading cities. 
Ultra modern building and adjoining 
used car lot. Parts and equipment only. 
No real estate, good lease assured, 200 
car deal, fine service department and 
body shop. Box 2915, 
News, Detroit 26. 


DEALERSHIP HANDLING two GM lines. 


c/o Automotive 





equipment. No used cars or receivables 
involved. Box 2910, c/o Automotive 
News, Detroit 26. 


300 CAR AGENCY HANDLING Studebaker 
in Springfield, Ohio. Population 80,000. 
Good industrial center. Extremely low 
price makes this an exceptional oppor- 
tunity to buy a dealership in the large 
automotive market. Seller has other in- 





tion. Contact Mr. Maggied, Maggied Mo- 
tors, Springfield, Ohio. 


DEALERSHIP WANTED 








MR. FORD or GM DEALER 


. - « | am interested in your going concern 
if your minimum allotment is 400 units. Am 
dealer at present looking for opportunity to 
enlarge. Can assure factory approval and 
$200,000 capital. Contact me giving full 
details. Your reply will merit immediate at- 
tention and strict confidence. 


Box 2962, c/o Automotive News, Detroit 26. 








WANTED 
CALIFORNIA GM DEALERSHIP 
400 units or more 
Ample cash—Factory approval assured. 
Replies strictly confidential. 

Box 2987, c/o Automotive News, 
Detroit 26. 





WANTED—Will purchase interest in Ford 
or GM products, 100-300 car deal eastern 
area. Box 2971, c/o Automotive News, 
Detroit 26. 


DEALERSHIP WANTED. Chevrolet—North 
Jersey. Write full particulars Box 255, 
1 teen Evening News, Paterson, 


BIG THREE DEALERSHIP wanted within 
75 miles New York City, Hammond, 54 
Riverside Drive, New York, WN. _ Y. 
WAtkins 4-6754. 


DEALERSHIP WANTED 
Chrysler - DeSoto - Dodge 
Chicago, Detroit, Cleveland, Toledo, 
New York, Pittsburgh 
Over 300 car franchise. Ample capital, 
assured. All replies 


factory approval 
confidential. 
Box 2989 c/o Automotive News 
Detroit 26 


DEALER SERVICES 





INVENTORY SERVICE 
Parts and Accessories Depts. 
Full-time experts. No pickup, part-time hel); 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 


Automotive inventory Service Co. 
10040 Freeland Detroit 27, Mich. WE 3-6449 











am Oo << 














DEALER SERVICES 


INVENTORY SERVICE. Parts and acces- 
sories. Top type personnel, organized 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet. 
L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot's Inventory 
Service, 124 S. Woodward, Birmingham. 
Mich. Midwest 4-5355 or 4-8460. 


BUSINESS OPPORTUNITIES 


USED CAR LOT FOR SALE, complete— 
120’x100’ on Plymouth Road west of 
Southfield Road, No used cars to buy. 
Phone Dunkirk 1-1555, Detroit. 


WHOLESALE AUTO PARTS and accessor- 
ies business. North Dakota town of 12,- 


000. Doing $130,000 yearly, Price $65,000. 


Kashfinder Wichita, Kans. 





CARS FOR SALE 


USED CAR 
DEALERS 


WE WHOLESALE 
BUY IN DETROIT 


Save Hundreds of Dollars from 
Automotive News’ Average 
Used Car Prices 


SEE HANSON 
CHEVROLET CO. 
Two Lots and 200 Cars 


14601 E. Worren 


13130 Gratiot 
Detroit—Tuxedo 1-5840 





ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 195! and 1952 Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 
ROBINSON AUTO RENTAL, INC. 
Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
1. E. Spatig, Used Car Manager 
Phone: Sherwood 8-1500 








KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 


In Continuous Operation Since 1943 
EVERY THURSDAY 


Dealers Meet at the Cross-Roads of America 


INDIANAPOLIS, INDIANA 


Art Grandi, Auctioneer 
CORNER CAPITAL AND MORRIS STS. 
Market 8541 — Belmont 015! 


IN THE HEART OF INDIANAPOLIS 








AUTO AUCTION 
TIM ANSPACH 


"Midway", Stop 20 
Albany-Schenectady Road 


ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A and N.A.A.P.A. 


AUTOMOTIVE NEWS, SEPTEMBER 7, 1953 


CARS FOR SALE 





VACATION & BUY 


IN FLORIDA 
AT THE SAME TIME! 


5 Clean, Top-Notch 
Late Model Cars 


THE COUNTRY’S BEST VALUES 
You Buy—We Forward Anywhere 
COUTURE CAR RENTALS 


Exec. Offices 825 Fifth St. 
MIAMI BEACH, FLA. 
Teletype MM 79 Tel. 5-1116 











USED CARS 
WHOLESALE 


100 CAR SELECTION 
AT ALL TIMES 
Clean and Ready for Sale 
MAKE YOUR OWN DEAL 


H. D. MAGGIO, INC. 
Dodge-Plymouth Dealer 


1637 N. Cicero Avenue, Chicago, 
Phone BErkshire 7-3122 








ATTENTION DEALERS!!! 


200 Fine Cars and Trucks Whole- | 


sale, reconditioned and ready for 
sale—Tow Bar Service— Storage 


Phone us for motel reservations 


N. Northwest Chevrolet Co. 
Woodward at 13 Mile 
Lincoln 5-1100 
“Home of Michigan's Finest Automobiles" 








ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


Excellent Bodies - Good Motors - 
Upholstery New 


BUY NOW — LOWEST PRICES EVER 


1950 
Plymouths — Fords — Chevrolets 
1 to 500 


MORRIS FREEDMAN 


S4th & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
| SARATOGA 7-2300 SHERWOOD 7-1700 








CARS WANTED 








WE NEED 


CADILLACS 
And Used Foreign Cars 


Top Prices Paid 
We Wholesale to All 
| _DEEB MOTORS 


| Michigan's largest used Cadillac and 
foreign car dealer. 


| LA 1-2000 Detroit 


BROOKPARK 
AUTO AUCTION 


5 


¢ ¢ 


CLEVELAND, OHIO 


Every Tuesday at Noon 


¢ ¢.4 


13315 Brookpark Rd. 


Midway between Chevrolet and Ford Plants 
2% miles from airport 


Phone Winton 1-9911 


Joe E. Johnson, Manager and Auctioneer 





Royal Oak, Mich. | 


Heaters 


13400 Gratiot Ave. 


PARTS FOR SALE 
ss = = = 


"2 FREE 


FOR 
GM ILLUSTRATED 


PARTS 
CATALOG! 


largest Wholesale Stocks 
of GM Parts For 
® Buick 
® Cadillac 
® Oldsmobile 
® Pontiac 
® Chevrolet 















One day service. Special cash allow- 
ance on Phone Orders. All Shipments 
c.0.D. 


GORDON BUICK 


(formerly Robertson Buick) 
1000 S. WABASH AVENUE 
Chicago 5, Illinois WAbash 2-1030 





| BUICK 
| WHOLESALE 
PARTS 
ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 
Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 
NEW YORK 19, NEW YORK 





Genuine Oldsmobile Parts 


Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 


| GREBE OLDS 


3400 S. Kingshighway 
| Flanders 0800 St. Louis 9, Mo. 











Export and Domestic 
Large quantity of passenger and truck 
ring gears and pinion gears for older 
models—also Flywheel Gears and Trans- 
| mission Gears available. 


Write for particulars. 


| Box 2988, c/o Automotive News, Detroit 26 





TRUCKS FOR SALE 


1951 Schneider trailer. Outfit 
purchased new. Has been used by us 
for two years. 
throughout. A. E. Covert Corporation, 
278 Lake St., Penn Yan, New York. 
Phone 878. 

| 1953 COK CHEVROLET, 2 ton, with 35 
foot 1950 Whitehead and Kale auto 


transport trailer. Southern Motor Co., 


| 1517 Austin, Houston, Texas. Phone 
Atwood 4531. 
BUSES FOR SALE 
SCHOOL BUSES — IMMEDIATE DE- 


LIVERY. Pa., N. J., Del. specitications. 
Three Int. R-183, 60 passenger. Two 
Dodge RS-229, 60 passenger. Two Ford 
B7u0, 60 passenger. Two GMC 450-30, 60 
Passenger. Two Int. R-1853, 66 passen- 
ger. Two Ford B750, 60 passenger. New 
and used units of ail sizes on hand. 
National Bus Sales Co., Inc., 101 N. 
ba St., Philadelphia 4, Pa. Phone BA 
-7605. 





WILL TRADE 


WiLL TRADE tor late model GM cars. 
| 1941 J3 cub trainer. Absolutely like new. 
Lycoming 65. 1948 Ercoupe. Total time 
35 hours. Two way radio. Aeromatic 
prop. Contact J. Morris Moore, 618 
| Market St., Steubenville, Ohio. 


AUTOMOTIVE EQUIPMENT FOR SALE 


| 1949-1953 CHEVROLET sedan _ delivery 
right hand passenger bucket seats, Any 
|} Quantity. $15 each—3 or more $10 each 
| FOB New York. Spielman Chevrolet 
Corp., 641 Sixth Ave., New York. Phone 
ORegon 5-8336. 


HAVE IN STOCK, ten 1951 Nash custom 
radios in original cartons. I will sell for 
$50 each FOB Scranton, Pa. Stanley A. 
Stonier, 2031 Boulevard Ave., Scranton, 
Pa. 


TRUCK EQUIPMENT WANTED 


WicsxECKER CRANE to fit two (2) ton 
chassis. Must be in good condition. Box 
2978, c/o Automotive News, Detroit 26. 


TWO BOOM WRECKER complete to 
mount on 1949 Chevrolet, 2 ton 161” 
W. B. Sponholtz Bros., Genoa City, Wisc. 


SHOP EQUIPMENT FOR SALE 


FOR SALE. One Clayton dynamometer, one 
year old, like new. One Jet-O-Matic car 
washer, used one year, bargain, Crosby 
Motor Co., 1835 Illinois St., Sidney, 
Nebr. 


FOR SALE, Burroughs sensimatic posting 
machine, complete condition A-1. Has 
been in use for less than one year. For 
details write, John Hays Ford Sales, Inc., 
Terre Haute, Indiana. 


ANTIQUE CARS FOR SALE 


ATTENTION BUICK DEALERS. 1919 
Buick, 4-door sedan. Motor, body, rubber 
in top condition. Excellent for show or 
advertising purposes. Will sell or trade 
for late model car. Box 2983, c/o Auto- 
motive News, Detroit 26. 











MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 


Motor Co., Inc., 800 Commerce 8t., 
Lynchburg, Virginia. 
DRI TRAINING DUAL controls. Most 





Cars—$25. AADTA Engineering, 
Keyser, W. Va. 


R 2, 


Our New Model 


TOW BARS 


Cannot Be Matched 
At Any Price 
Write Today For 


Illustrated Catalog 
FACTORY SALES DIVISION 
PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 
Phone 2-5257 All Dept's. 
“Leaders In The Industry” 
Siace 1939 





Convertible Supplies Headquarters 
World's Most Complete Line 


| Convertible tops: 2-ply at $16.50; 3-ply at 


| boots, 


CAR TRANSPORT—1948 Nash tractor and | 
was | 


Excellent condition | 








$20.50; scotch plaid tops available. Plastic 
toppers, $12.85; front wood bows, $11.90; top 
11.95; plastic rear curtain with zipper, 
$6.45. Headliners, $12.50; plastic seat covers, 
$11.65. (We are automobile tailors—fabric 
merchants). Free samples — Catalogues on 


request. 
Buck Products Co. 
Boston 14, Mass. 


Boston Bi 
278 Cambridge St. 

















MISCELLANEOUS 


THE SAFEST TOW BAR 


YOU CAN BUY 


Automatic BraKinG 


WITH BRAKE HOOK-UP 


ONLY .. .°51*% 


Meets 


COMPLETE with 
Guide Cables and 
BRAKE HOOK-UP .......... 





1.C.C. Strength Requirements 








Meets ALL 1.C.C. Requirements! 


—SPECIAL— 
Protecto Covers (Tailor Made) ...... $6.95 


All Prices include 8% Fed. Excise Tax 


TOW BAR SALES CO. 


Exclusive Factory Distributors 


AS NEAR AS YOUR PHONE 
DE 2-0700 AN 3-8888 DO 3-8373 MO 4-4485 


40 So. Clinton St., Chicago 6, Ill. 


QUICK-TOW, Bumper- 
to-Bumper Tow Bar . 


CASE-LOT 6 UNITS, only .. . 


TRI-KING 3-Point Hook- 
Up iIntra-State Tow Bar 


(Folding "'V'' Type) 


$61 45 


61 



















LESS 
GUIDE 
CABLES 
























SAFETY CHAINS, set of 2, only........ 


. $19.50 





"$42.50 








$17.50 


























FOR THE SELLER 


Buyers from all over the country 

All checks guaranteed 

Plenty of parking space 

New and modern facilities 

Auctioneers who know what your cars 
are worth 


and serviced. 





TOLEDO AUTO AUCTION CO. 


Presents 


A Sale Designed With You in Mind 
FOR THE BUYER 


Large selection of clean cars 
Excellent restaurants 

Airport and service station 

All commercial cars announced 


Auctioneers who know when a car is 


well sold 


Sales each and every Tuesday, 12:30 E. S. T. 
Our Auctioneers Are HAROLD STRAIT and JIM VANCE 


We are not in competition with you. 
We assist you in buying and selling. 


You can fly to this sale and park the ship 200 ft. from sale pavilion 
We will have a man on the grounds to register cars all day Monday and 


Monday evening until 9:00 P.M. We have facilities to have your cars washed 
No reservations until your first car is on the lot 


Remember the Day, and Remember the Place 
TUESDAYS AT 12:30 E. S. T. 


We can use at least 150 clean cars every week. 


TOLEDO AUTO AUCTION CO. 


The Quonset Hut at the National Airport 
5902 Telegraph Rd., Toledo, Ohio Phone KLondike 4631 




































New Subscription Order 


Send Automotive News to Address Below 


for which check is attached [_] or send bill [] 
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Three suté shots 


fo bag truck prospects 



























The INTERNATIONAL Truck Dealer has three sure 
shots when he’s hunting truck prospects. 





First, America’s most complete truck line—from 
14-ton pickups to 90,000 lbs. GVW off-highway 
models. INTERNATIONAL Dealers count every truck 
buyer a prospect. 


Second, the unmatched quality that has made 
INTERNATIONAL the heavy-duty sales leader for 
21 straight years. INTERNATIONAL Truck quality 
pays off in increased sales of all INTERNATIONAL 
models. 


Third, INTERNATIONALS compare more than favor- 
ably in performance, long life, and price with 
any other trucks. 


The INTERNATIONAL Truck Dealer Franchise is avail- 
able in a few choice locations. For details, phone the 
nearest District Office. Or write to INTERNATIONAL 
HARVESTER Company, 180 North Michigan Avenue, 
Chicago 1, Illinois. 











International Harvester Builds McCORMICK® Farm Equipment and FARMALL® Tractors... Motor Trucks... Industrial Power... Refrigerators and Freezers 


Better roads mean a better America 


Lit] INTERNATIONAL TRUCKS || 


‘Standard of the Highway 
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